for
Rj C BUSINESS INDUSTRIAL PROPERTY FOR SALE

COMMERCIAL PROPERTY + BUSINESS BROKERAGE

PACIFIC REAL ESTATE SERVICES, INC.

7441 Old Highway 99 North

Roseburg Oregon 97470

$800,000

BUSINESS ALSO OFFERED FOR SALE - SEPARATELY OR WITH THE REAL ESTATE

7,200 SF 0.95 ACRES M3

BUILDING SITE HEAVY INDUSTRIAL

Building at a glance Functional building features
BUILDING AREA 7,200 SF

* Showroom and retail display floor with established customer
SITE AREA 0.95 acres / 41,382 SF entrance

* Administrative office area supporting day-to-day operations
YEAR BUILT 1969 * Service shop with an open work floor and

equipment-handling space

ZONING M3 - Heavy Industrial * Warehouse, parts storage and upper-level storage areas

* Large grade-level roll-up door for receiving and service
PARCEL R52373 / Tax Lot 300 access

* Fenced and gated paved yard with circulation, parking and
2025 PROPERTY TAXES $2,835.48 display areas

* Prominent monument and building signage on Old Highway
ASKING PRICE Approx. $111 per building SF 99 North

* M3 zoning supports a broad range of industrial uses, subject
to verification
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Rj C BUSINESS LOCATION ACCESS AND MARKET REACH

COMMERCIAL PROPERTY + BUSINESS BROKERAGE

PACIFIC REAL ESTATE SERVICES, INC.

Regional access with strong commercial reach

The property serves Roseburg and the broader Douglas County trade area from an established commercial
and industrial corridor. Its location combines local frontage, customer visibility and rapid connection to the

~34,000 vehicles per day

2024 AADT on nearby I-5 at the Winchester interchange | ODOT

111,951 $1.17B $48,960

DOUGLAS COUNTY POPULATION 2025 ROSEBURG RETAIL SALES 2022 ROSEBURG RETAIL SALES PER CAPITA

Why the location works

* Regional draw. Roseburg is the principal commercial center for a county population approaching 112,000.
* Highway connectivity. Old Highway 99 North links the site to Roseburg, Winchester and the I-5 corridor via Exit 129.

e Commercial activity. Roseburg generated approximately $1.17 billion in 2022 retail sales, demonstrating a broader
regional customer base.

¢ Industrial utility. M3 zoning, service-shop configuration and yard capability support owner-user, distribution,
equipment, contractor and service uses, subject to buyer verification.

Sources: Douglas County assessor information and AmeriTitle/Sentry Dynamics report dated June 25, 2026; Oregon Department of Transportation 2024 State
Highway Traffic Volumes; U.S. Census Bureau QuickFacts for Roseburg and Douglas County, accessed September 2026. Traffic figure represents nearby I-5 volume
and is not a frontage count for Old Highway 99 North.

Information is from seller and third-party sources believed reliable but is not guaranteed. Building area, site area, zoning, access, traffic, taxes, condition and suitability must
be independently verified. This flyer is not an appraisal, engineering report, environmental assessment, title report, legal opinion or offer to sell. Terms may change or be
withdrawn without notice.
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RJC BUSINESS

COMMEACIAL PRCPERTY + OLSINESS DROKERACE

PACIPIC REAL ESTATE SERVICES, INC,

Real Estate Services, Inc.

859 Willamette St,, Suite 270
Eugene, Oregon 97401

INITIAL AGENCY DISCLOSURE PAMPHLET

Oregon Real Estate Agency - ORS 696.820 and OAR 863-015-0215

Consumers: This pamphlet describes the legal obligations of Oregon real
estate licensees to cansumers. Real estate brokers and principal real
estate brokers are required to provide this information to you at first
contact as required by Oregon Administrative Rule (OAR) 863-015-0215.

This pamphlet is informational only. Neither the pamphlet nor its
delivery to you may be interpreted as evidence of intent to create an
agency relationship between you and a broker or a principal broker.

Fair Housing Statement

Oregon's laws protect you from being treated differently because of
your race, color, religion, sex, national origin, source of income,
domestic violence survivor status, marital status, sexual orientation, or
gender identity, or whether you have kids or a disability.

If you think you are being discriminated against when looking for a home
or applying for home financing, you can file a complaint with the Oregon
Bureau of Labor and Industries at https://complaints.boli.oregon.gov.

Real Estate Agency Relationships

An "agency" relationship is a voluntary legal relationship in which a
licensed real estate broker or principal broker (the "agent") agrees to act
on behalf of a buyer or a seller (the "client") in a real estate transaction.
Oregon law provides for three types of agency relationships between
real estate agents and their clients:

* Seller's Agent -- Represents the seller only.
* Buyer's Agent -- Represents the buyer only.

* Disclosed Limited Agent -- Represents both the buyer and
seller, or multiple buyers who want to purchase the same
property. This can be done only with the written permission
of all clients.

The actual agency relationships between the seller, buyer and their
agents in a real estate transaction must be acknowledged at the time an
offer to purchase is made. Please read this pamphlet carefully before
entering into an agency relationship with a real estate agent.

Definition of "Confidential Information"

Generally, agents must maintain confidential information about their
clients. "Confidential information" is information communicated to a
real estate agent by the buyer or seller of one to four residential units
regarding the real property transaction, including but not limited to
price, terms, financial qualifications or motivation to buy or sell.
"Confidential information" does not mean information that:

* The buyer instructs the agent to disclose about the buyer to
the seller, or the seller instructs the licensee or the
licensee's agent to disclose about the seller to the buyer.

* The agent knows or should know failure to disclose would
constitute fraudulent representation.

Duties and Responsibilities of a Seller's Agent

Under a written listing agreement (seller representation agreement), an
agent represents the seller only. A listing agreement must be entered
into prior to the agent acting on behalf of the seller in offering the real
property for sale or in finding and obtaining a buyer.

An agent who represents only the seller owes the following affirmative
duties to the seller, the other parties, and the other parties' agents
involved in a real estate transaction:

1. To deal honestly and in good faith;

2. To present all written offers, notices and other communications to
and from the parties in a timely manner without regard to whether
the property is subject to a contract for sale or the buyer is already
a party to a contract to purchase; and

3. To disclose material facts known by the agent and not apparent or
readily ascertainable to a party.

A seller's agent owes the seller the following affirmative duties:

1. To exercise reasonable care and diligence;

2. To account in a timely manner for money and property received
from or on behalf of the seller;

3. To be loyal to the seller by not taking action that is adverse or
detrimental to the seller's interest in a transaction;

4. Todisclose in a timely manner to the seller any conflict of interest,
existing or contemplated;

5. To advise the seller to seek expert advice on matters related to the
transaction that are beyond the agent's expertise;

6. To maintain confidential information from or about the seller
except under subpoena or court order, even after termination of
the agency relationship; and

7. Unless agreed otherwise in writing, to make a continuous, good
faith effort to find a buyer for the property, except that a seller's
agent is not required to seek additional offers to purchase the
property while the property is subject to a contract for sale.

None of these affirmative duties of an agent may be waived, except (7).
The affirmative duty listed in (7) can only be waived by written
agreement between seller and agent.

Under Oregon law, a seller's agent may show properties owned by
another seller to a prospective buyer and may list competing properties
for sale without breaching any affirmative duty to the seller.

Unless agreed to in writing, an agent has no duty to investigate matters
that are outside the scope of the agent's expertise, including but not
limited to investigation of the condition of property, the legal status of
the title or the seller's past conformance with law.

Duties and Responsibilities of a Buyer's Agent

Under a written buyer representation agreement, an agent represents
the buyer and the buyer's interests only, regardless of the source of
compensation. A representation agreement must be entered into
before, or as soon as reasonably practicable after, the licensee has
started efforts to assist the buyer in purchasing property or in identifying
property for purchase.

An agent who represents only the buyer owes the following affirmative
duties to the buyer, the other parties, and the other parties' agents
involved in a real estate transaction:

1. To deal honestly and in good faith;

2. To present all written offers, notices and other communications to
and from the parties in a timely manner without regard to whether
the property is subject to a contract for sale or the buyer is already
a party to a contract to purchase; and

3. To disclose material facts known by the agent and not apparent or
readily ascertainable to a party.

A buyer's agent owes the buyer the following affirmative duties:
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RJC BUSINESS

COMMEACIAL PRCPERTY + OLSINESS DROKERACE

PACIPIC REAL ESTATE SERVICES, INC,

Real Estate Services, Inc.

859 Willamette St,, Suite 270
Eugene, Oregon 97401

1. To exercise reasonable care and diligence;

2. To account in a timely manner for money and property received
from or on behalf of the buyer;

3. To be loyal to the buyer by not taking action that is adverse or
detrimental to the buyer's interest in a transaction;

4. To disclose in a timely manner to the buyer any conflict of interest,
existing or contemplated;

5. To advise the buyer to seek expert advice on matters related to the
transaction that are beyond the agent's expertise;

6. To maintain confidential information from or about the buyer
except under subpoena or court order, even after termination of
the agency relationship; and

7. Unless agreed aotherwise in writing, to make a continuous, good
faith effort to find property for the buyer, except that a buyer's
agent is not required to seek additional properties for the buyer
while the buyer is subject to a contract for purchase.

None of these affirmative duties of an agent may be waived, except (7).
The affirmative duty listed in (7) can only be waived by written
agreement between buyer and agent.

Under Oregon law, a buyer's agent may show properties in which the
buyer is interested to other prospective buyers without breaching an
affirmative duty to the buyer.

Unless agreed to in writing, an agent has no duty to investigate matters
that are outside the scope of the agent's expertise, including but not
limited to investigation of the condition of property, the legal status of
the title or the seller's past conformance with law.

Duties and Responsibilities of an Agent Who Represents More than
One Client in a Transaction

An agent may represent both the seller and the buyer in the same
transaction, or multiple buyers who want to purchase the same
property, only under a written Disclosed Limited Agency Agreement
signed by both seller and/or buyer(s). A signed Disclosed Limited Agency
Agreement is in addition to the required written listing agreement and
buyer representation agreement(s).

Disclosed Limited Agents have the following duties to their clients:

1. To the seller, the duties listed above for a seller's agent;
2. To the buyer, the duties listed above for a buyer's agent; and

3. To both buyer and seller, except with express written permission
of the respective person, the duty not to disclose to the other
person:

a. That the seller will accept a price lower or terms less favorable
than the listing price or terms;

b. That the buyer will pay a price greater or terms more
favorable than the offering price or terms; or

c. Confidential information as defined above.

Unless agreed to in writing, an agent has no duty to investigate matters
that are outside the scope of the agent's expertise.

When different agents under the same principal broker establish agency
relationships with different parties in the same transaction, only the
principal broker acts as a Disclosed Limited Agent for both buyer and
seller. The other agents continue to represent only their original party
unless all parties agree otherwise in writing. The principal broker and the
agents representing either party owe the following duties to both seller
and buyer:

1. Todisclose a conflict of interest in writing to all parties;

2. To take no action that is adverse or detrimental to either party's
interest in the transaction; and

3. To obey the lawful instructions of both parties.
No matter whom they represent, an agent must disclose infoarmation the

agent knows or should know that failure to disclose would constitute
fraudulent misrepresentation.

Whether you are a buyer or seller, you cannot make a licensee your
agent without the licensee's knowledge and consent, and an agent
cannot make you a client without your knowledge and consent.
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