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Property Highlights

Vacant Owner-User or Redevelopment Opportunity — +3,479 SF
building situated on a 0.89-acre parcel offering flexibility for investors
or owner-operators.

Prime Keystone Avenue Corridor — Located along a highly trafficked
commercial corridor providing strong visibility and easy access to
surrounding neighborhoods and businesses.

C5 Zoning (Indianapolis) - Allows for a wide range of commercial
uses including automotive, retail, service, and redevelopment
opportunities.

Low Site Coverage Ratio — Existing improvements cover a small
portion of the total site, providing significant excess land for outdoor
storage, expansion, or redevelopment.

Functional Building Size - +3,479 SF structure ideal for service retalil,
automotive users, showroom concepts, or adaptive reuse.

Large Land Parcel - +0.89 acres allows for ample parking, outdoor
storage, or potential site reconfiguration.

Established Commercial Area - Surrounded by dense residential
neighborhoods and established local businesses generating
consistent traffic.

Value-Add Potential - Opportunity to renovate, reposition, or
redevelop the site to maximize long-term value.
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4173 N Keystone Ave,
Indianapolis, IN 46205

$700,000

Price
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MARKET OVERVIEW Ouner-User Opportunity

4173 N Keystone Ave, Indianapolis, IN 46205

- L | Ul = - [~
- s E = S = i 1 EERRENm
= ) & = = 2 i -

= ; ST W I

I
"imunllliE (K’

LA NRRENY |

mEAEORE W
RO &=
T mEGENRE @ |
N TILITTLIN

(NTHIRINY ||
L L T |

i E

L

I

TR ITEY 1) ’ ””“

) s ar g i : " el . .

""I“'ll‘m]”whl“ ""-:!i:' 1 I {11 TV Ve = H I:;;:» FiRNsn.nngn g
a8 0 _—;’_'_’ . | ::::IH : TENANN RN RGN @

SEEN N T . 10 LA als e

i e T I Il

v LR T R TAT . : i I FRRRAL

RN prriin ML
- graannd —
LRIl

T

“||||ll

nnnun un
1 w——
M min e ! 100800y nn

(e —
(RTRTR AT



#map.%7B%22mapState%22%3A%7B%22style%22%3A%22mapbox%3A%2F%2Fstyles%2Fmreismarketing841%2Fcjzx8tg90179u1cqvqqzhhlhn%22%2C%22propertyLngLat%22%3A%5B-86.130425%2C40.065417%5D%2C%22camera%22%3A%7B%22center%22%3A%5B-86.17032710064274%2C39.93182928654733%5D%2C%22zoom%22%3A10.218170134877136%2C%22pitch%22%3A52.500000000000036%2C%22bearing%22%3A144.79999999999973%7D%2C%22radii%22%3A%7B%22r1%22%3A%7B%22enabled%22%3Afalse%2C%22radius%22%3A1%2C%22color%22%3A%22%23555%22%7D%2C%22r2%22%3A%7B%22enabled%22%3Afalse%2C%22radius%22%3A3%2C%22color%22%3A%22%23555%22%7D%2C%22r3%22%3A%7B%22enabled%22%3Afalse%2C%22radius%22%3A5%2C%22color%22%3A%22%23555%22%7D%7D%2C%22selectedApolloLayerId%22%3Anull%2C%22selectedLayerColorStops%22%3Anull%2C%22parcelIdCounter%22%3A1%2C%22drawingParcelId%22%3Anull%2C%22parcels%22%3A%5B%5D%2C%22dropPinType%22%3Anull%2C%22pins%22%3A%5B%7B%22lngLat%22%3A%5B-86.130425%2C40.065417%5D%2C%22text%22%3A%22%22%2C%22type%22%3A%22blue-star%22%7D%5D%7D%2C%22img%22%3A%22https%3A%2F%2Fs3.us-west-2.amazonaws.com%2Fmapimages.production.apollo.matthews.com%2FKZPiO2jdaBVUo9n3JPbJIrCFHvlWQW7I.png%22%7D
#property.property_address

Population

Current Year Estimate 10,422 104,369 264,265

Households

Current Year Estimate 116,400
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Average Household Income $59,116 $103,735 $102,315
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Local Market Overview
Indianapolis serves as a major commercial hub in the Midwest,
supported by a stable economy and an expanding consumer base. The
city’s central location within the state and its extensive transportation
network make it a strategic retail distribution point for regional and
national brands. Key economic sectors such as healthcare, education,
logistics, and manufacturing contribute to consistent consumer traffic
and support a wide range of retail formats. The downtown core remains
active with mixed-use development, while suburban corridors continue
to see new investment in grocery-anchored centers, lifestyle centers,
and essential-service retail.

893,000 $199.2 Billion

Total Population

The market has avoided overbuilding, and many older retail assets are
undergoing repositioning to better align with current consumer trends.
Ongoing redevelopment initiatives in urban retail zones also indicate a
shift toward more flexible, experience-oriented retail environments that
complement surrounding residential and office uses.
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Total Visitors Per Year
INDIANAPOLI SPEEDWAY

Indy 500 | Motor Speedway museum

The Indianapolis 500, often called the “Greatest Spectacle in Racing,” is one of the most
prestigious and historic motorsport events in the world. Held annually at the Indianapolis
Motor Speedway in Speedway, Indiana, the race dates back to 1911 and takes place
every Memorial Day weekend. Drivers compete over 200 laps on the 2.5-mile oval,
totaling 500 miles, with speeds often exceeding 220 mph. The event attracts hundreds
of thousands of fans from around the globe and serves as a cornerstone of American
motorsport culture, blending tradition, innovation, and raw competition. The winner’s
celebration—complete with the famous bottle of milk and the Borg-Warner Trophy —has
become a hallmark of racing lore.

Located within the Speedway grounds, the Indianapolis Motor Speedway Museum
preserves and showcases the rich history of the track and the Indy 500. The museum
features an impressive collection of race cars, trophies, and memorabilia that chronicle
over a century of automotive and racing achievements. Visitors can explore exhibits
dedicated to legendary drivers, technological advancements, and the evolution of
motorsport. In addition to its permanent displays, the museum offers guided tours that
take fans behind the scenes—sometimes even onto the famous “Yard of Bricks”
start/finish line—providing an immersive experience that connects past and present in
one of racing’s most iconic venues.
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This Offering Memorandum contains select information pertaining to the business and affairs of the property owner and its tenant for real property located at 4173 N Keystone Ave, Indianapolis, IN 46205, Indianapolis, IN, 46205 (“Property”). The Offering
Memorandum may not be all-inclusive or contain all of the information a prospective purchaser may desire. The information contained in this Offering Memorandum is confidential and furnished solely for the purpose of a review by a prospective
purchaser of the Property. It is not to be used for any other purpose or made available to any other person without the written consent of Seller or Matthews™. The material and information in the Offering Memorandum is unverified. Matthews™. has not
made any investigation, and makes no warranty or representation, with respect to square footage, income and expenses, the future financial performance of the property, future rent, and real estate value market conditions, the condition or financial
prospects of any tenant, or the tenants’ plans or intentions to continue to occupy space at the property. All prospective purchasers should conduct their own thorough due diligence investigation of each of these areas with the assistance of their
accounting, construction, and legal professionals, and seek expert opinions regarding volatile market conditions given the unpredictable changes resulting from the continuing COVID-19 pandemic. The information is based in part upon information
supplied by the Owner and in part upon financial information obtained from sources the Owner deems reliable. Neither owner, nor their officers, employees, or real estate agents make any representation or warranty, express or implied, as to the accuracy
or completeness of this Offering Memorandum, or any of its content, and no legal liability is assumed or shall be implied with respect thereto. Prospective purchasers should make their own projections and form their own conclusions without reliance
upon the material contained herein.

By acknowledging your receipt of this Offering Memorandum for the Property, you agree:

1. The Offering Memorandum and its contents are confidential;
2. You will hold it and treat it in the strictest of confidence; and
3. You will not, directly or indirectly, disclose or permit anyone else to disclose this Offering Memorandum or its contents in any fashion or manner.

Matthews™. is not affiliated with, sponsored by, or endorsed by any commercial tenant or lessee in the Offering Memorandum. The presence of any entity’s name or logo, including any commercial tenant’s name or logo, is informational only and does
not indicate or suggest any affiliation and/or endorsement of Matthews™., the property, or the seller by such entity.

Owner and Matthews™. expressly reserve the right, at their sole discretion, to reject any and all expressions of interest or offers to purchase the Property and to terminate discussions with any person or entity reviewing this Offering Memorandum or
making an offer to purchase the Property unless and until a written agreement for the purchase and sale of the Property has been fully executed and delivered.

If you wish not to pursue negotiations leading to the acquisition of the Property or in the future you discontinue such negotiations, then you agree to purge all materials relating to this Property including this Offering Memorandum.

A prospective purchaser’s sole and exclusive rights with respect to this prospective transaction, the Property, or information provided herein or in connection with the sale of the Property shall be limited to those expressly provided in an executed
Purchase Agreement and shall be subject to the terms thereof. In no event shall a prospective purchaser have any other claims against Owner or Matthews™. or any of their affiliates or any of their respective officers, directors, shareholders, owners,
employees, or agents for any damages, liability, or causes of action relating to this solicitation process or the marketing or sale of the Property.

This Offering Memorandum shall not be deemed to represent the state of affairs of the Property or constitute an indication that there has been no change in the state of affairs of the Property since the date of this Offering Memorandum.

Net Lease Disclaimer — There are many different types of leases, including gross, net, single net (“N”), double net (“NN”), and triple net (‘NNN”) leases. The distinctions between different types of leases or within the same type of leases, such as
“Bondable NNN,” “Absolute NNN,” “True NNN,” or other NNN leases, are not always clear. Labels given to different leases may mean different things to different people and are not defined legal terms. Buyers cannot rely on the labels or marketing
descriptions given to any lease when making their purchasing decisions. Buyers must closely review all lease terms and are advised to seek legal counsel to determine the landlord and tenant’s respective rights and duties under the lease to ensure the
lease, regardless of how labeled or described, meets the buyers’ particular needs.
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