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INVESTMENT HIGHLIGHTS

e Investment-Grade Tenant — CollisionRight acquired City Collision in 2021 and executed a 10-year
lease with two (2) five-year extension options.

e Attractive Rent Increases — Lease includes 2.5% annual rent escalations, providing predictable
long-term income growth.

e Limited Landlord Responsibilities — Structured as NN+, with landlord responsibility limited to roof and
structure, making it an ideal passive, out-of-state investment.

e High-Visibility Location — Strategically positioned in the heart of Downtown Pittsburgh with strong daily
traffic exposure.

YEAR BUILT

° High-Growth Trade Area — The surrounding 5-mile radius exceeds 350,000 residents, with double-digit
population growth within a 1-mile radius.

e  Significant Nearby Development — Over 520 new residential units announced in August 2025 within a
half-mile of the property, further strengthening local demand.

e Rapidly Expanding Tenant — Backed by private equity, CollisionRight is one of the fastest-growing
MSOs in the U.S., operating 100+ locations with continued regional expansion.

LOT SIZE e  Urban Infill Advantage — Dense traffic patterns and complex intersections drive higher accident
frequency and consistent insurance-directed repair demand. Limited zoning, high land costs, and
scarce industrial parcels create durable barriers to entry.

e  Purpose-Built Collision Facility — Specialized build-out includes full paint system, structural repair, and
advanced calibration capabilities. High replacement cost and technical requirements enhance tenant
stickiness and reduce functional obsolescence.

o Embedded Residential Growth — Over 520 new residential units delivered nearby, increasing vehicle
density and supporting sustained collision repair demand within the immediate trade area.

LEASE TYPE




FINANCIAL OVERVIEW

LIST PRICE CAP RATE PRICE PER SF CURRENT NOI

Tenant Summary Annualized Operating Data
2950 Penn Ave
Address Pittsburgh, PA 15201 Monthly Rent Annual Rent Rent PSF Increase
Tenant Trade Name CollisionRight Current $25,572 $306,860 $31.96 -
Type of Ownership Fee Simple )
Lease Guarantor Corporate Year 6 $26,211 $314,532 $32.76 2.50%
Lease Type NN+ Year 7 $26,866 $322,395 $33.58 2.50%
Size (SF) +9,600 SF .
Land Area +1.20 Acres Year 8 $27,538 $330,455 $34.42 2.50%
Roof and Structure Landlord Responsibility Year 9 $28,226 $338,716 $35.28 2.50%
Original Lease Term 10 Years
(o)
Rent Commencement Date November 15, 2021 Year 10 $28,932 $347,184 $36.17 2.50%
Term Remaining on Lease +6.25 Years
(o)
Increases 2.5% Annual Increases Year 11 $29,655 $355,864 $37.07 2.50%
Options Two, 5-Year Options Year 12 $30,397 $364,761 $38.00 2.50%
Year 13 $31,157 $373,880 $38.95 2.50%
LEASE TYPE NN.|. Year 14 $31,936 $383,227 $39.92 2.50%
Year 15 $32,734 $392,808 $40.92 2.50%
Tenant Responsibilities:
e Property Tax Option 2: 5 Year Renewal, Same Increase
e Insurance )
. HVAG Year 16 $33,552 $402,628 $41.94 2.50%
e Repairs & Maintenance Year 17 $34,391 $412,694 $42.99 2.50%
Landlord Responsibilities: Year 18 $35,251 $423,01 1 $4406 2.50%
o ey Year 19 $36,132 $433,586 $45.16 2.50%
e  Structure
Year 20 $37,035 $444,426 $46.29 2.50%
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TENANT OVERVIEVW

City Collision, Inc., a well-established Pittsburgh-based automotive repair
business, was acquired in November 2021 by CollisionRight, one of the
fastest-growing private-equity-backed collision repair multi-site operators
(MSOs) in the United States.

Founded in 2020 and headquartered near Columbus, OH, CollisionRight has
rapidly expanded to over 123 locations across 11 states, servicing over 90,000
vehicles annually. The company generates roughly 90% of its revenue through

partnerships with leading insurance carriers, providing a stable and recurring

customer base.

Backed by prominent private equity firms (initially CenterOak Partners and, since
2024, Summit Partners), CollisionRight has achieved remarkable
growth—expanding revenues six-fold and securing its position as the sixth
largest collision repair MSO in the country. Revenue is estimated between $100
million and $500 million, supported by a workforce of more than 1,000
employees. They have quickly become one of the largest operators in the
collision space and continue to grow at a fast pace.

CollisionRight’s acquisition strategy focuses on high-performing local operators
like City Collision, retaining their established brand recognition while integrating
operational efficiencies, advanced repair technologies (including state-of-the-art
calibration systems), centralized business processes, and bulk purchasing
power. This disciplined growth model—combined with significant investments in
technology to meet evolving vehicle safety and software
requirements — positions City Collision as a financially strong, industry-leading
tenant with long-term operational stability.

PRI SUMMIT

PARTNERS

Summit Partners, a leading global growth equity firm with over $37 billion raised
and investments in more than 550 companies worldwide, acquired a majority
stake in CollisionRight in 2024. Their backing provides CollisionRight with
significant financial strength, operational expertise, and long-term stability,
reinforcing the company’s strong tenant credit profile.
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PITTSBURGH , PA

Market Demographics

303,620

Total Population

160,368

Employed Population

Local Market Overview

Pittsburgh is a city shaped by its industrial history and ongoing reinvention. Known
for its three rivers and distinctive bridges, it has transitioned from a center of steel
production to a hub with strengths in healthcare, education, finance, and
technology. The cityscape reflects this evolution, with historic architecture, cultural
institutions, and modern development blending together. Its manageable scale and
network of neighborhoods give it a strong sense of identity while supporting both
urban and suburban lifestyles.

The local economy is supported by nationally recognized medical centers,
universities, and a growing presence of technology and robotics firms. Sports, arts,
and outdoor recreation are part of everyday life, aided by the region’s rivers and
parks. Transportation infrastructure, including highways and public transit, provides
access across the metro area and connections to surrounding regions. This
combination of history, accessibility, and ongoing economic diversification
positions Pittsburgh as a stable and adaptable urban center.

$64,137

Median HH Income

50.5%

% Bachelor’s Degree

140,615

# of Households

33.5

Median Age

Property Demographics

Population

Five-Year Projection

Current Year Estimate

2020 Census

Growth Current Year-Five-Year
Growth 2020-Current Year
Households

Five-Year Projection

Current Year Estimate

2020 Census

Growth Current Year-Five-Year
Growth 2020-Current Year
Income

Average Household Income

40%

Homeownership Rate

$193,200

Median Property Value

1-Mile  3-Mile  5-Mile
21,107 191,934 358,713
18,855 190,362 363,416
15,766 179,709 355,825
11.95% 0.83% -1.29%
19.59% 593%  2.13%
1-Mile  3-Mile  5-Mile
11,638 91,506 169,224
10,303 89,936 170,433
8,344 83,932 164,821
12.96% 1.75% -0.71%
23.48% 7.15%  3.41%
1-Mile  3-Mile  5-Mile
$114,084 $105,928 $103,562
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Pittsburgh is a major hub for manufacturing, healthcare,
energy, finance and businesses, and information
technology. Global manufacturing firms and small
precision tooling and machining companies in Pittsburgh

continuously meet the increasing demand for a variety of
goods, including materials, parts, and components for
critical industries. The University of Pittsburgh and
Carnegie Mellon University have helped grow Pittsburgh’s : - .
healthcare technology and life-saving medicine and i
pharmaceuticals. Additionally, Pittsburgh is well-known

for their sports teams who are admired all around the

world. The sports teams are a major contributor to the ]
local economy and attract tourists from all over the < W T
country, notably PNC Park which was recently ranked the e g
MLB’s best ballpark in the nation.

Pittsburgh’s energy industry is made up of 1,050 firms
including Chevron, Eaton, PPG Industries Inc., and Shell
Chemicals. Due to the presence of these major
companies in Pittsburgh it has become the #1 U.S
exporter of coal, metal ore, and other non-metallic
minerals. The finance and business industry in Pittsburgh
is made up of 11,467 firms including Bank of America,
BNY Mellon, PNC Bank, and many more. Thus, the region
has been the center of asset management and banking for
more than 150 years. The information technology industry
in Pittsburgh is made up of many startups including
ANSYS, Duolingo, and Schell Games. It is also the #2
region for IT degrees, producing over 2,600 IT degree
graduates each year.

UL

21 Million $194 Billion



Pittsburgh
Post-Gazette:

In their August 17, 2025 article, the Pittsburgh
Post-Gazette reports that “And, critically, a
housing boom is coming. More than 520
residential units are under construction as
buildings on Smallman Street and Penn Avenue
begin to take shape,” according to Strip District
Neighbors Pittsburgh Post-Gazette. This
underscores a pivotal shift in the Strip District’s
development trajectory —from its long-standing
industrial and market identity into a rapidly

transforming residential and innovation hub.

The buildup of over 520 new units signifies a
burgeoning housing wave reshaping the
neighborhood’s character. Smallman Street and
Penn Avenue, once defined by produce
wholesalers and historic markets, are now
witnessing the skeletons of modern homes rising
skyward. This surge aligns with broader trends
documented in the 2025 “State of the Strip”
report, which frames the neighborhood as a
“model for balanced development that respects
both its historic roots and its forward-looking
vision” stripdistrictneighbors.orgAxios.

Pamela Austin, president and board chair of Strip
District Neighbors, has highlighted that “The Strip
District stands as a model for balanced development
that respects both its historic roots and its
forward-looking vision,” reflecting the community’s
aspiration to cultivate growth without sacrificing
identity Axios. Meanwhile, the accelerating
construction of residential units further cements its
position as a dynamic urban district in transition.

In summary, the article illustrates the Strip District's
dramatic pivot toward residential expansion. The
construction of hundreds of homes on key
commercial corridors symbolizes both economic
momentum and strategic urban evolution. As new
residents move in, the community continues pursuing
development that harmonizes innovation with
preservation—a vision that promises to redefine the
fabric of one of Pittsburgh’s most storied
neighborhoods.



https://www.post-gazette.com/business/development/2025/08/17/strip-district-pittsburgh-housing-growth/stories/202508140095?utm_source=chatgpt.com
https://www.stripdistrictneighbors.org/wp-content/uploads/2025/07/SOSD_2025_compressed.pdf?utm_source=chatgpt.com
https://www.axios.com/local/pittsburgh/2025/08/07/strip-district-pittsburgh-growth-report-2025?utm_source=chatgpt.com
https://www.axios.com/local/pittsburgh/2025/08/07/strip-district-pittsburgh-growth-report-2025?utm_source=chatgpt.com
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This Offering Memorandum contains select information pertaining to the business and affairs of the property owner and its tenant for real property located at 2950 Penn Ave, Pittsburgh, PA, 15201 (“Property”). The
Offering Memorandum may not be all-inclusive or contain all of the information a prospective purchaser may desire. The information contained in this Offering Memorandum is confidential and furnished solely for the purpose of a review by a
prospective purchaser of the Property. It is not to be used for any other purpose or made available to any other person without the written consent of Seller or Matthews™. The material and information in the Offering Memorandum is unverified.
Matthews™. has not made any investigation, and makes no warranty or representation, with respect to square footage, income and expenses, the future financial performance of the property, future rent, and real estate value market conditions, the
condition or financial prospects of any tenant, or the tenants’ plans or intentions to continue to occupy space at the property. All prospective purchasers should conduct their own thorough due diligence investigation of each of these areas with the
assistance of their accounting, construction, and legal professionals, and seek expert opinions regarding volatile market conditions given the unpredictable changes resulting from the continuing COVID-19 pandemic. The information is based in part
upon information supplied by the Owner and in part upon financial information obtained from sources the Owner deems reliable. Neither owner, nor their officers, employees, or real estate agents make any representation or warranty, express or implied,
as to the accuracy or completeness of this Offering Memorandum, or any of its content, and no legal liability is assumed or shall be implied with respect thereto. Prospective purchasers should make their own projections and form their own conclusions
without reliance upon the material contained herein.

By acknowledging your receipt of this Offering Memorandum for the Property, you agree:

1. The Offering Memorandum and its contents are confidential;
2. You will hold it and treat it in the strictest of confidence; and
3. You will not, directly or indirectly, disclose or permit anyone else to disclose this Offering Memorandum or its contents in any fashion or manner.

Matthews Real Estate Investment Service™. is not affiliated with, sponsored by, or endorsed by any commercial tenant or lessee in the Offering Memorandum. The presence of any entity’s name or logo, including any commercial tenant’s name or logo,
is informational only and does not indicate or suggest any affiliation and/or endorsement of Matthews™., the property, or the seller by such entity.

Owner and Matthews™. expressly reserve the right, at their sole discretion, to reject any and all expressions of interest or offers to purchase the Property and to terminate discussions with any person or entity reviewing this Offering Memorandum or
making an offer to purchase the Property unless and until a written agreement for the purchase and sale of the Property has been fully executed and delivered.

If you wish not to pursue negotiations leading to the acquisition of the Property or in the future you discontinue such negotiations, then you agree to purge all materials relating to this Property including this Offering Memorandum.

A prospective purchaser’s sole and exclusive rights with respect to this prospective transaction, the Property, or information provided herein or in connection with the sale of the Property shall be limited to those expressly provided in an executed
Purchase Agreement and shall be subject to the terms thereof. In no event shall a prospective purchaser have any other claims against Owner or Matthews™. or any of their affiliates or any of their respective officers, directors, shareholders, owners,
employees, or agents for any damages, liability, or causes of action relating to this solicitation process or the marketing or sale of the Property.

This Offering Memorandum shall not be deemed to represent the state of affairs of the Property or constitute an indication that there has been no change in the state of affairs of the Property since the date of this Offering Memorandum.

Net Lease Disclaimer — There are many different types of leases, including gross, net, single net (“N”), double net (“NN”), and triple net (‘NNN”) leases. The distinctions between different types of leases or within the same type of leases, such as
“Bondable NNN,” “Absolute NNN,” “True NNN,” or other NNN leases, are not always clear. Labels given to different leases may mean different things to different people and are not defined legal terms. Buyers cannot rely on the labels or marketing
descriptions given to any lease when making their purchasing decisions. Buyers must closely review all lease terms and are advised to seek legal counsel to determine the landlord and tenant’s respective rights and duties under the lease to ensure the
lease, regardless of how labeled or described, meets the buyers’ particular needs.
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