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SILTCOOS LAKE FLORENCE,

SILTCOOS LAKE DEVELOPMENT OPPORTUNITY
32 Acres | 19 Approved Homesites

Includes a 10-Acre Lakefront Development Parcel
Community Lake Access - Oregon Coast Lifestyle

Purchase Price $5,800,000

OREGON 97439
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Development Overview

32-Acre Residential Development with 19 Approved
Homesites and a 10-Acre Lakefront Parcel

Siltcoos Lake Development presents a rare opportunity to acquire a 32-
acre residential development project overlooking one of Oregon's most
scenic coastal lakes. The offering includes 19 approved residential home-
sites with completed internal road infrastructure, as well as an additional
10-acre lakefront parcel that may provide future residential, recreational,
or open-space development potential.

Located near Florence and the Oregon Coast, the property combines lake
access, natural beauty, outdoor recreation, and strong residential appeal
in one of Oregon's most desirable coastal settings.

Development Highlights Infrastructure in Place

+ 32 Total Acres * Roads Complete

+ 19 Approved Homesites « Water Infrastructure Installed

+ 10-Acre Lakefront Parcel * Electrical Infrastructure Installed
+1-2 Acre Homesites + Charter Communications Available
+ Community Lake Access * Fiber Optic Conduit Installed

* Private Walking Trail * Septic Approved Homesites

APPROVED HOMESITES LAKEFRONT PARCEL TOTAL SITE AREA



Approved Residential Site Plan

= 19 Approved Homesites - Approved residential subdivision with Development Snapshot
homesites ranging from approximately 1-2 acres.
32 Acres Total
= 10-Acre Lakefront Parcel - Additional lakefront development parcel
with future residential, recreational, or open-space potential. 19 Approved Homesites

= Infrastructure in Place - Roads complete, water infrastructure,
electrical infrastructure, Charter communications, fiber optic conduit,
and approved septic sites.

10-Acre Lakefront Parcel

Roads, Water, Power & Fiber Installed

= Community Lake Access - Dedicated neighborhood lake access,
private walking trail, and future lakefront park area.

19
Approved
Homesites

10-Acre
Lakefront |
Parcel
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Homesite boundaries shown for illustrative purposes only. Buyer to verify lot dimensions, approvals, utility availability, development potential, and all property information.



Strategic Oregon Coast Location
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Location Highlights Connected to Florence & the Oregon Coast
« Immediate Access to Siltcoos Lake Siltcoos Lake Development offers a unique opportunity to create a residential

community in one of Oregon's most scenic coastal settings. Residents enjoy
lake access, proximity to Florence, and convenient access to beaches, recreation,
* Approx. 1.5 Hours to Eugene and outdoor attractions throughout the Central Oregon Coast.

* Near Oregon Dunes National Recreation Area

« Approx. 10 Minutes to Florence

* Minutes from Oregon Coast Beaches

+ Convenient Access via US Highway 101



Lakefront Living on the Oregon Coast

A rare opportunity to create a residential community surrounded by lakefront recreation,
coastal beauty, and outdoor adventure.

LAKE RECREATION | OREGON DUNES | COASTAL BEACHES | OUTDOOR ADVENTURE

Fishing, kayaking, boating, Miles of trails & year- Minutes from Oregon’s Hiking, wildlife viewing, and
and paddleboarding round recreation scenic coastline outdoor adventure




Florence, Oregon

Coastal Lifestyle. Recreation. Opportunity.

Florence is one of Oregon's premier coastal communities, known for its
natural beauty, outdoor recreation, and year-round appeal. Located along
Highway 101 between Eugene and the Pacific Ocean, Florence attracts
residents, visitors, and retirees seeking a lifestyle centered around the

Oregon Coast.

With access to Siltcoos Lake, the Oregon Dunes National Recreation Area,
beaches, fishing, boating, dining, and shopping, Florence continues to see
strong demand for residential housing in one of Oregon's most desirable

coastal markets.

Florence Highlights

e Gateway to the Oregon Coast

e Growing Oregon Coast Community

¢ 1.5 Hours from Eugene

e Oregon Dunes National Recreation Area
e Year-Round Tourism Economy

¢ Fishing, Boating & Outdoor Recreation

e Historic Old Town Florence

e Regional Medical, Retail & Service Hub

19 approved homesites + 10-acre lakefront development parcel in one
of Oregon’s most desirable coastal lake communities.
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INITIAL AGENCY DISCLOSURE

Consumers: This pamphlet describes the legal obligations of Oregon real estate licensees to
consumers. Real estate brokers and principal real estate brokers are required to provide this
information to you when they first contact you. A licensed real estate broker or principal
broker need not provide the pamphlet to a party who has, or may be reasonably assumed
to have, received a copy of the pamphlet from another broker.

This pamphlet is informational only. Neither the pamphlet nor its delivery to you may be
interpreted as evidence of intent to create an agency relationship between you and a broker
or a principal broker.

Real Estate Agency Relationships

An "agency" relationship is a voluntary legal relationship in which a licensed real estate
broker or principal broker (the "agent") agrees to act on behalf of a buyer or a seller (the
“client") in a real estate transaction. Oregon law provides for three types of agency
relationships between real estate agents and their clients:

Seller's Agent -- Represents the seller only.
Buyer's Agent -- Represents the buyer only.
Disclosed Limited Agent -- Represents both the buyer and seller, or multiple buyers
who want to purchase the same property. This can be done only with the written
permission of all clients.
The actual agency relationships between the seller, buyer and their agents in a real estate
transaction must be acknowledged at the time an offer to purchase is made. Please read this
pamphlet carefully before entering into an agency relationship with a real estate agent.

Definition of “Confidential Information”
Generally, licensees must maintain confidential information about their clients. “Confidential
information” is information communicated to a real estate licensee or the licensee’s agent by
the buyer or seller of one to four residential units regarding the real property transaction,
including but not limited to price, terms, financial qualifications or motivation to buy or sell.
“Confidential information” does not mean information that:
The buyer instructs the licensee or the licensee’s agent to disclose aboutethuyer to the
seller, or the seller instructs the licensee or the licenses’agent to disclose about the seller
to the buyer; and
he licensee or the licensee’s agent knows or should know failure to disclose would
constitute fraudulent representation.

Duties and Responsibilities of a Seller's Agent

Under a written listing agreement to sell property, an agent represents only the seller unless
the seller agrees in writing to allow the agent to also represent the buyer.
An agent who represents only the seller owes the following affirmative duties to the seller,
the other parties and the other partiesagents involved in a real estate transaction:

To deal honestly and in good faith;

To present all written offers, notices and other communications to and from the parties in
a timely manner without regard to whether the property is subject to a contract for sale or
the buyer is already a party to a contract to purchase; and

To disclose material facts known by the agent and not apparent or readily ascertainable to
a party.

seller’s agent owes the seller the following affirmative duties:
To exercise reasonable care and diligence;

To account in a timely manner for money and property received from or on behalf of the
seller;

(3) To be loyal to the seller by not taking action that is adverse or detrimental to the seller’s
interest in a transaction;

(4) To disclose in a timely manner to the seller any conflict of interest, existing or
contemplated;

(5) To advise the seller to seek expert advice on matters related to the transaction that are
beyond the agent's expertise;

(6) To maintain confidential information from or about the seller except under subpoena or
court order, even after termination of the agency relationship; and

(7) Unless agreed otherwise in writing, to make a continuous, good faith effort to find a
buyer for the property, except that a seller's agent is not required to seek additional offers
to purchase the property while the property is subject to a contract for sale.

None of these affirmative duties of an agent may be waived, except (7). The affirmative duty
listed in (7) can only be waived by written agreement between seller and agent.

Under Oregon law, a seller's agent may show properties owned by another seller to a
prospective buyer and may list competing properties for sale without breaching any
affirmative duty to the seller.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the
scope of the agent's expertise, including but not limited to investigation of the condition of
property, the legal status of the title or the seller’s past conformance with law

Duties and Responsibilities of a Buyer’s Agent

An agent, other than the seller's agentmay agree to act as the buyer’s agent only The
buyer’s agent is not represating the seller, even if the buyer’s agent is receiving
compensation for services rendered, either in full or in part, from the seller or through the
seller’s agent.

An agent who represents only the buyer owes the following affirmative duties to the buyer,
the other parties and the other partiesagents involved in a real estate transaction:

(1) To deal honestly and in good faith;

(2) To present all written offers, notices and other communications to and from the parties in
a timely manner without regard to whether the property is subject to a contract for sale or
the buyer is already a party to a contract to purchase; and

(3) To disclose material facts known by the agent and not apparent or readily ascertainable to
a party.

A buyer’s agent owes the buyer the following affirmative duties:

(1) To exercise reasonable care and diligence;

(2) To account in a timely manner for money and property received from or on behalf of the
buyer;

(3) To be loyal to the buyer by not taking action that is adverse or detrimental to the buyer’s
interest in a transaction;

(4) To disclose in a timely manner to the buyer any conflict of interest, existing or
contemplated;

(5) To advise the buyer to seek expert advice on matters related to the transaction that are
beyond the agent's expertise;

(6) To maintain confidential information from or about the buyer except under subpoena or
court order, even after termination of the agency relationship; and

(7) Unless agreed otherwise in writing, to make a continuous, good faith effort to find
property for the buyer, except that a buyer’s agent is not required to seek additional
properties for the buyer while the buyer is subject to a contract for purchase.
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None of these affirmative duties of an agent may be waived, except (7). The affirmative duty
listed in (7) can only be waived by written agreement between buyer and agent.

Under Oregon law, a buyer’s agent may show properties in which the buyer is interested to
other prospective buyers without breaching an affirmative duty to the buyer.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the
scope of the agent's expertise, including but not limited to investigation of the condition of
property, the legal status of the title or the seller’s past conformance with law

Duties and Responsibilities of an Agent Who Represents More than One Client in a
Transaction

One agent may represent both the seller and the buyer in the same transaction, or multiple
buyers who want to purchase the same property, only under a written “Disclosed Limited
Agency Agreement”signed by the seller and buyer(s).

Disclosed Limited Agents have the following duties to their clients:
(1) To the seller, the duties listed above for a seller’s agent
(2) To the buyer, the duties listed above for a buyer’s agent; and

(3) To both buyer and seller, except with express written permission of the respective person,
the duty not to disclose to the other person:
(a) That the seller will accept a price lower or terms less favorable than the listing price
or terms;

(b) That the buyer will pay a price greater or terms more favorable than the offering price
or terms; or

(c) Confidential information as defined above.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the
scope of the agent's expertise.

When different agents associated with the same principal broker (a real estate licensee who
supervises other agents) establish agency relationships with different parties to the same
transaction, only the principal broker will act as a Disclosed Limited Agent for both the buyer
and seller. The other agents continue to represent only the party with whom the agents have
already established an agency relationship unless all parties agree otherwise in writing. The
principal real estate broker and the real estate licensees representing either seller or buyer
shall owe the following duties to the seller and buyer:

(1) To disclose a conflict of interest in writing to all parties;

(2) To take no action that is adverse or detrimental to either party’s interest in the
transaction; and

(3) To obey the lawful instructions of both parties.

No matter whom they represent, an agent must disclose information the agent knows or
should know that failure to disclose would constitute fraudulent misrepresentation.

You are encouraged to discuss the above information with the licensee delivering this
pamphlet to you. If you intend for that licensee, or any other Oregon real estate licensee, to
represent you as a Seller's Agent, Buyer's Agent, or Disclosed Limited Agent, you should
have a specific discussion with the agent about the nature and scope of the agency
relationship. Whether you are a buyer or seller, you cannot make a licensee your agent
without the licensee’s knowledge and consent, and an agent cannot make you a client without
your knowledge and consent.
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