Freestanding Retail
Goldsboro, Wayne County NC

Century 21 Triangle Group proudly presents an
opportunity to acquire a thriving hair salon with the
added benefit of an existing tenant, along with
future for significant retail redevelopment potential.

Located at 698-696 E New Hope Rd in Goldsboro, this

two-tenant plaza features a fully operational hair

salon in the primary space, with negotiable fixtures to

suit your vision. Additionally, the small office space at

696 is currently leased on a yearly basis, with the

lease expiring in April 2026.
CENTURY 21
COMMERCIAL

Triangle Group



PRICE $425,000.00

Over 100 SQ FT Road 2,370 Total SQ FT

fronfage on New Hope Rd -1, 850 SQ FT Primary Unit

0.45 Acres Hair Salon

2024 Taxes $1,119.21 - 870 SQ FT Small Office Unit

Year Built 1990 Yearly Lease, Business Consultant

On Septic but Sewer nearby

SELLER AGENT
MARGUERITE GREENE
SVP COMMERCIAL,

BUYER AGENT
KELLY CARRAWAY
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Zoned General Business (GB)

The property is in Wayne County Planning District. Contact
Planning Department: If you have trouble finding the UDO
document or have questions about specific uses, contact Wayne
County planning departments for assistance.

Click Here for Permitted uses

Including:

Barber/Beauty Shop
Day care centers
Clubs, lodges, nonprofit
Restaurant

Church

Marfial Arts School
Automobile Service
Bank /ATM

Bakery

Clinic, Medical, Therapeutic
Convenience stores
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ABOUT GOLDSBORO

The City of Goldsboro recognized as a Top Ten City by Money Magazine in 1993.

Located in Eastern North Carolina, the City of Goldsboro is the county seat of Wayne
County. Conveniently located on US 70, Goldsboro is within 30 minutes of the 1-40 and |-95
corridors. The City of Goldsboro is the proud home of Seymour Johnson Air Force Base,
home of the 4th Fighter Wing and 916th Air Refueling Wing. Seymour Johnson received
the Commander in Chief’s Installation Excellence Award — Air Force for 2001, the highest
award given to a military base.
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DEMOGRAPHICS & TRAFFIC COUNTS

Demographics

1 mile 3 miles
Population 2,990 31,940
Households 1,410 13,439
Median Age 40.80 37.30
Median HH Income $35,259 $40,020
Daytime Employees 3,636 27,162
Population Growth '24 - '29 A 0.33% A1.12%
Household Growth '24 - '29 » 0.28% A 1.12%
Traffic
Collection Street Cross Street Traffic Vol Last Measured Distance
Wayne Memorial Drive Handley Park Ct W 27,619 2020 0.28 mi
Wayne Memorial Drive Handley PKCt W 27,419 2022 0.28 mi
Wayne Memorial Dr Handley PkCt NE 26,647 2022 0.33 mi
Wayne Memorial Dr W New Hope Rd NE 15,302 2022 0.67 mi
11th Street Lincoln Mercury Dr SE 4,188 2022 0.76 mi
Forest Hill Dr Woodberry Dr N 40,945 2022 0.76 mi
E US Hwy 70 Byp Cuyler Best Rd SE 49,702 2022 0.77 mi
US Hwy 70 E US 70 Hwy Byp SE 49,233 2015 0.77 mi
W New Hope Rd Wayne Memorial Dr NW 9,047 2022 0.84 mi
Cuyler Best Rd N PkDr S 9,422 2022 0.85 mi

Made with TrafficMetrix® Products
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NC Disclosure Working with Real Estate Agents

When buying or selling real estate, you may find it helpful fo
have areal estate agent assist you. Real estate agents can
provide many useful services and work with you in different
ways. In somereal estate fransactions, the agents work for
the seler. In others, the seler and buyer may each have
agents. And sometimes the same agents work for both the
buyer and the seller. It is important for you to know whether
an agentis representing you as your agent or simply
assisting you while acting as an agent of the other party.
This brochure address the various types of agency
relationships thatmay be available to you. It should help
you decide which relationship you want to have with a real
estate agent. It wil also give you useful infomation about
the various services real estate agents can provide buyers
and sellers, and it wil help explain how real estate agents
are paid.

SELLERS
Seller's Agent

If you are selling real estate, you may want to “list” your
property for sale with a real estate firm. If so, you will sign a
“listing agreement” authorizing the fim and its agents to
represent you in your dealings with buyers are you seller’s
agent. You may also be asked to allow agents from other
firms to help find a buyer for your property.

Be sure to read and understand the listing agreement
before you sign it. Your agent must give you a copy of the
listihng agreement after you sign it.

Duties to Seller: The listing firm and its agents must: promote
your best interests; be loyal to you; follow your lawful
instructions; provide you with material facts that could
influence your decisions; use reasonable skill, care and
diigence; and accountfor al monies they handle for you.
Once you have signed the listing agreement, the firm and
its agents may not give any confidential information about
you to prospective buyers or their agents without your
permission solong as they represent you. But unfil you sign
the listing agreement, you should avoid teling the listing
agent anything you would not want a buyer to know.

Services and Compensation: To help you sell your property,
the listing fim and its agents wil offer to perform a number
of services for you. These may include helping you price
your property; advertising and marke fing your property;
giving you allrequired property disclosure forms for you to
complete; negotiating for you the best possible price and
terms; reviewing all written offers with you; and otherwise
promofing your interests.

Forrepresenting you and helping you sell your property,
you will pay the listing firm a sales commission or fee. The
listing agreement must state the amount or method for
determining the sales commission or fee and whether you
will allow the firm to share its commission with agents
representing the buyer.

Dual Agent: You may even permit the listing firm and its
agents to represent you and a buyer at the same fime. This
"dual agency relationship” is most likely to happen if an
agent with your listing firm is working as a buyer's agent
with someone who wants to purchase your property. If this
occurs and you have not aready agreed to a dual
agency relationship in your listing agreement, your listing
agent will ask you fo amend your listing agreement to
permit the agent to act as agent for both you and the
buyer.

It may be difficult for a dual agent o advance the
interests of both buyer and seller. Nevertheless, a dual
agent must treat buyers and sellers fairly and equally.
Although dual agent owes them the same duties, buyers
and sellers can prohibit dual agents from divulging certain
confidentialinformation about them to the other party.

Some frms also offer a form of dual agency called
“designated agency” where one agentin the firm
represents the seller and another agent represent the
buyer. This opfion (when available) may alow each
"designated agent” to more fully representeach party. If
you choose the “dual agency” option, remember that
since a dual agent's loyalty is divided between parties with
competing interests, it is espe cially important that you
have a clear understanding of what your relationship is
with the dual agent and what the agent wil be doing for
you in the transaction.

When buying real estate, you may have several choices as
fo how you want a real estate firm and its agents fo work
with you. For example, you may want them to represent
only you (as a buyer's agent). You may be willing for them
to represent both you and the seller at the same time (as a
dualagent). Or you may agree to let them represent only
the seler (seller's agent or sub agent). Some agents will
offer you a choice of these services. Others may not.

BUYERS

When buying real estate, you may have several choices as
fo how you want a real estate firm and its agents fo work
with you. For example, you may want them to represent
only you (as a buyer's agent). You may be willing for them
to represent both you and the seller at the same time (as a
dualagent). Or you may agree to let them represent only
the seler (seller's agent or sub agent). Some agents will
offer you a choice of these services. Others may not.
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Dual Agent: You may permit an agent or firm fo re present
you and the seller at the same fime. This “dual agency
relationship” is most lkely to happen if you become

Duties to Buyer: If the real estate firm and its ggen‘r interested in a propetty listed with your buyer's agent or
represent you, they must: promote yourbestinferests; be the agent's firm. If this occurs and you have not already

loyal to y.ou; follow your Iowf.ul instructions; provic.ie you with agreed to a dual agency relationship in your (writte n or

al material facts that could influence your decisions; use oral) buyer agency agreement, your buyer's agent will ask
reasonable skills, care and diigence; and account for all you fo amend the buyer agency agreement or sign a
monies ‘rhey h‘?‘”d'e for yOL_J' Once‘you have agreed (either separate agreement or document permitting him or her fo
oraly or in wrifing) for the fim and its agenfs fo be your act as agent for both you and the seller. It may be difficult

buyer's agent, they may not give any confidential to for a dual agent to advance the interests of both the
information about you to sellers or their agents without your buyer and seller. Nevertheless, a dual agent must freat

pgrmission solong as they repr?sentyou. But until you m.oke buyers and sellers fairly and equaly. Atthough the dual
this agreement with your buyer's agent, you should avoid agent owes them the same duties, buyers and sellers can
teling the agent anything you would not want a seller fo prohibit dual agents from divulging certain confidential
know. information about them to the other party.

Buyer's Agent

Unwritten Agreements: To make sure thatyou and the real Some firms also offer a form of dual agency called
estate firm have a clear understanding of what your

relationship will be and what the fim wil do for you, you
may want to have a written agreement. However, some

“designated dual agency” where one agent in the firm
represents the seller and another agent represents the
buyer. This option (when available) may alow each

firms may be willing to represent you and assist you fora “designated agent” to more fully re present each party.
fime as a buyer's agent without a written agreement. But if
you decide to make an offer to purchase a particular If you choose the “dual agency” option, remember that

property, the agent must obtcin a written agency since a dual agent's loyalty is divided between parties with
agreement before writing the offer. If you do not sign it, the competing inferests, it is espe cidlly important that you
agent can no longer represent and assist you and isno have a clear understanding of what your relationship is
longer required to keep information about you confidential. with the dual agent and what the agent wil be doing for
you in the transaction. This can be accomplished by

Be sure to regd gnd undersfor?d qny agency agree me nt putting the arrange ment in writing at the e arliest possible
before you signit. Once you signit, the agent must give fime.
you a copy of it.

. X . Seller's Agent Working With a Buyer
Services and Compensation: Whether you have a written

agreement or unwritten agreement, a buyers agent will If the real estate agent or firm that you contact does not

perform a number of services for you. There may include offer buyer agency or you do notwant them fo act as your

helping you: find a suitable property; amange financing; buyer agent, you can still work with the frm and its agenfs.
leam more about the property; and otherwise promote However, they wil be acting as the seller's agent (or “sub

your best interests. If you have a written agency agent”). The agent can stillhelp you find and purchase

agreement, the agenfcan also help you prepare and property and provide many of the same services as a

submit a written offer to the seller. buyer's agent. The agent must be fair with you and provide
with any “materiak facts” (such as a leaky roof) about

o properties.
A buyer's agent can be compensated in different ways. For

example, you can pay the agent out of your own pocket. But remember, the agent represents the seller - not you -
Or the agent may seek compensation from the seller or and therefore must fry to obtain for the seller the best
listing agent first but require you fo pay if the listing agent possible price and terms for the seller’s property.
refuses. Whatever the case, be sure your compensation Furthermore, a seller's agent is required fo give the seler
arangementwith your buyer's agent is spelled outin a any information about you (even personal, financial or
buyer agency agreement before you make an offerto confidentialinformation) that would help the seller in the
purchase property and that you carefully read and sale of his or her property. Agents must tell you in writing if
understand the compensation proviion. they are sellers agents before you say anything that can
help the seller. But until you are sure that an agent is not a
seller’s agent, you should avoid saying anything you do not
want a seller to know.

Seller's agents are compensated by the sellers.
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