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All lot configurations, boundaries, and acreages depicted herein
are conceptual illustrations derived from preliminary site studies.
Final lot dimensions and site layout remain subject to survey
verification, civil engineering, and City of Farmersville site plan
approval. Figures shown are approximate and may vary upon
engineering confirmation.



VILLAGE AT 380

BOB TEDFORD DR & US-380, FARMERSVILLE, TX

S

STRATA
COMMERCIAL

RETAIL /| C-STORE

QSR / AUTOMOTIVE | C-STORE | BANK

Western corner pad with pylon signage position for the
entire development. Strong candidate for bank,
convenience/fuel, automotive, or QSR. Projected
400-1,000 vehicles per day.

2.78 ACRES

HOSPITALITY

HOTEL + EVENT CENTER

NW corner sited for a 60-80 room national-branded hotel
with a 200-capacity event center — filling a regional gap
for weddings, corporate events, and community
functions. 3-4 story build.

LOT 2

RETAIL /| RESTAURANT + DRIVE-THRU

151 ACRES

Center frontage pad along US-380. Well-suited for
full-service restaurant with patio and drive-thru, or
multi-tenant retail. Projected 400-1,500 vehicles per day.

LOT1

RETAIL/ QSR

1.98 ACRES

Southeast pad positioned along US-380 adjacent to
Harvard Blvd. Ideal for drive-thru restaurants or
convenience retail. Projected 400-1,000 vehicles per
day.

All lot configurations, boundaries, and acreages depicted herein
are conceptual illustrations derived from preliminary site studies.
Final lot dimensions and site layout remain subject to survey
verification, civil engineering, and City of Farmersville site plan
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approval. Figures shown are approximate and may vary upon

engineering confirmation.
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2.27 ACRES

MEDI-TAIL + 2ND FLOOR OFFICE
Two-story inverted-L building forming the west side of the

community plaza. Ground-floor medical retail with large
patio; second-floor office.

DINING | RECREATION

RESTAURANT + SPORTS COMPLEX

North-frontage parcel positioned for a full-service
restaurant with outdoor patio, paired with a sports /
recreation complex — anchoring the community
gathering side of the development. 1-2 stories.

Community Plaza & North Frontage — Lots 4, 5, 7, 8

2.87 ACRES
MEDI-TAIL + 2ND FLOOR OFFICE
Two-story mirror of Lot 4, forming the east side of the

plaza. Creates a walkable, patio-facing community hub
for medical retail and office users.

Tesina Painter | TESINA@STRATACOMMERCIAL.COM
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LOTS8

3.42 ACRES

FAMILY / EARLY ED

DAYCARE CENTER - 1-2 STORIES

Largest parcel, NE corner fronting Harvard Blvd.
Positioned for a daycare / early-education use —
strongest corner exposure in the north row and aligned
with residential growth nearby.

All lot configurations, boundaries, and acreages depicted herein
are conceptual illustrations derived from preliminary site studies.
Final lot dimensions and site layout remain subject to survey
verification, civil engineering, and City of Farmersville site plan
approval. Figures shown are approximate and may vary upon

engineering confirmation.
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Regional Context & Market Position

Surrounding demand drivers, national retail validators, and regional traffic generators

ACS).

213§ RESIDENTIAL NEIGHBORHOOD

Established single-family subdivision directly north of the site. Built-in demand base for daily-need
retail, medical, and dining. ZIP 75442 median household income $84,591 (U.S. Census, 2023

/.81 THE PALLADIUM APARTMENTS

walkable to all retail pads.

Multi-family community adjacent to the site — drives consistent daytime and evening foot traffic,

|88 LEXINGTON MEDICAL LODGE

with Medi-Tail tenants in Lots 4 & 5.

Senior living facility east of the site. Steady medical, caregiver, and visitor traffic — direct synergy

flowing past the site.

(/o8 COLLIN COLLEGE - FARMERSVILLE CAMPUS

Student, faculty, and staff population within one mile. Consistent weekday foot and vehicle traffic

R

B

n U.S. HIGHWAY 380

Primary east-west artery connecting
McKinney — DFW's fastest-growing metro —
to Princeton (the #1 fastest-growing city in
America per the U.S. Census) and Greenville.
Carries 20,000+ vehicles per day past the site
— full frontage delivers constant commercial
exposure.

H SHELL

National fuel/convenience anchor already

operating on the corridor. Validates proven
C-store demand — directly supports Lot 3
positioning.

n O'REILLY AUTO PARTS

National automotive-parts retailer drawing
consumer and commercial traffic. Reinforces
Lot 3's automotive-use flexibility.

L))
“ McDONALD'S

National QSR anchor. Demonstrates existing
demand for drive-thru quick-service — directly
supports Lot 1 & Lot 2 QSR positioning.

n BROOKSHIRE'S

Regional grocery anchor. Full-size
supermarket generates consistent weekly
shopper traffic — the gold-standard demand
generator for adjacent retail and medical
pads.

n FARMERSVILLE CARWASH

Local automotive-services operator.
Generates cross-traffic and reinforces the
corridor's commercial draw.

Tesina Painter | TESINA@STRATACOMMERCIAL.COM

817-204-8142
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All lot configurations, boundaries, and acreages depicted herein
are conceptual illustrations derived from preliminary site studies.
Final lot dimensions and site layout remain subject to survey
verification, civil engineering, and City of Farmersville site plan
approval. Figures shown are approximate and may vary upon

engineering confirmation.




VILLAGE AT 380 S’

BOB TEDFORD DR & US-380, FARMERSVILLE, TX TN

Site Plan & Infrastructure Context
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SITE PLAN — 8 LOTS, 27.3 ACRES

NEW INFRASTRUCTURE — ROADS, UTILITIES & ACCESS

[ BOB TEDFORD DR B STREET 'B' (NORTH-SOUTH) [ US-380 FRONTAGE
New 65' right-of-way east-west through the development, connecting New 50-65" internal drive connecting US-380 frontage to Bob Tedford Direct frontage along U.S. Highway 380, the primary east-west corridor
directly to Harvard Blvd and providing access to all 8 lots. Dr. Signalized entrance planned at US-380. between McKinney and Greenville. Full site utilities located in ROW.
_ 5 All lot configurations, boundaries, and acreages depicted herein
Tesina Painter | TESINA@STRATACOMMERCIAL.COM are conceptual illustrations derived from preliminary site studies.
Final lot dimensions and site layout remain subject to survey
817-204-8142

o verification, civil engineering, and City of Farmersville site plan
COMMERCIAL approval. Figures shown are approximate and may vary upon
engineering confirmation.
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//*\ Information About Brokerage Services @

I C Texas law requires all real estate license holders to give the following information about
_— brokerage services to prospective buyers, tenants, sellers and landlords.

TEXAS REAL ESTATE COMMISSION

EQUAL HOUSING
OPPORTUNITY

TYPES OF REAL ESTATE LICENSE HOLDERS:
e ABROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
e Put the interests of the client above all others, including the broker’s own interests;
e Inform the client of any material information about the property or transaction received by the broker;
e Answer the client’s questions and present any offer to or counter-offer from the client; and
e Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the
owner, usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum
duties above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer’s agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fairly;
e May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
e Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
e The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
e Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

Tesina Painter 676864 tesina@stratacommercial.com 817-204-8142

Licensed Broker /Broker Firm Name or License No. Email Phone
Primary Assumed Business Name

Designated Broker of Firm License No. Email Phone

Licensed Supervisor of Sales Agent/ License No. Email Phone

Associate

Sales Agent/Associate’s Name License No. Email Phone
Buyer/Tenant/Seller/Landlord Initials Date

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov
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