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Highway 99 Industrial Building
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•	 	12,957 square feet of main floor offices

•	 	 6,590 square feet of second floor offices

•	 	 3,500 square feet of retail showroom

•	 	 5,400 square feet of open area  

•	 	57,000 square feet of warehouse area

•	 	 1,800 square feet of detached warehouse area

All square footages are approximate, to be verified by the tenant.

22

    
8 7, 2 4 7  T O TA L  S Q U A R E  F E E T Rent  .  .  .  .  .  .  .  .  .  .  .  .  . $52,350 per month, triple net

90554 Highway 99 is strategically located six 

minutes from Eugene’s Mahlon Sweet Field Airport 

and only four minutes north of Randy Papé Beltline 

Highway, providing easy access east to I-5 and west 

of Eugene. Frontage on Highway 99 provides direct 

access north to communities in the Willamette Valley.
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O F F I C E  |  R E TA I L  A R E A

• 3,500 square feet of retail showroom

• 5,400 square feet of open area

• 19,547 square feet of office area

• Ground floor 12,957 square feet

• Second floor 6,590 square feet

• Eight (8) Restrooms

F I R E  S P R I N K L I N G

• Wet system throughout the building

W A R E H O U S E  A R E A

• Clear	ceiling	height:		22	feet

• Power

• 120/240 volt

• 200-400 amps

• 3-phase

• Loading	Doors

• (1)	20’	x	18’	grade	loading	door

• (3)	16’	x	16’	grade	loading	door

• (3)	12’	x	14’	grade	loading	door

• (1)	12’	x	12’	grade	loading	door

• (1)	8’	x 8’	grade	loading	door

PA R K I N G
• 104 vehicle parking spaces
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1st Floor Plan
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2nd Floor Plan



6

Highway 99

Highway 99

6

Aubrey LaneAubrey Lane

G
re

en
hi

ll 
Ro

ad
G

re
en

hi
ll 

Ro
ad

Airport RoadAirport Road
Old Airport RoadOld Airport Road

E Enid RdE Enid RdW Enid RdW Enid Rd

L A N E  C O U N T Y  A S S E S S O R ’ S  I N F O R M AT I O N

Map  Number:  		  	 17-04-05-00

Lot Number:  	 2900	 3000

Site Site:  	 8.41 AC	 5.26 AC	 13.67 AC

2025-26 Property Taxes:  	 $77,634	 $32,580	 $110,214

Approximately 9 improved acres and 4.5 unimproved acres in the 
back of the property.  Ratio of land-to-building:  6.83:1

                           
Site Z O N I N G

•	 I-2, Light-Medium Industrial 

•	CAS, Commercial Airport Safety Zone

F L O O D  Z O N E

•	 Federal Emergency Management Agency (FEMA) 
Flood Insurance Rate Map Panel # 41039C1102F 
dated June 1, 1999

•	 Zone X, an area determined not to be within the 
500-year flood zone.
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Located 6 minutes from Eugene’s Airport &  4 minutes north of Randy Papé Beltline Highway

Location | Highway 99 Frontage
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This pamphlet describes agency relationships and the duties and responsibilities of real estate licensees in Oregon. 
This pamphlet is informational only and neither the pamphlet nor its delivery to you may be construed to be evidence of intent to create an agency relationship. 

Real Estate Agency Relationships 
An “agency” relationship is a voluntary legal relationship in which a real estate licensee (the “agent”) agrees 
to act on behalf of a buyer or a seller (the “client”) in a real estate transaction. Oregon law provides for three 
types of agency relationships between real estate agents and their clients: 

Seller’s Agent — Represents the seller only; 

Buyer’s Agent — Represents the buyer only; 

Disclosed Limited Agent — Represents both the buyer and seller, or multiple buyers who want to purchase 
the same property. This can be done only with the written permission of both clients. 

The actual agency relationships between the seller, buyer and their agents in a real estate transaction must 
be acknowledged at the time an offer to purchase is made. Please read this pamphlet carefully before 
entering into an agency relationship with a real estate agent. 

Duties and Responsibilities of an Agent Who Represents Only the Seller or Only the Buyer 
Under a written listing agreement to sell property, an agent represents only the seller unless the seller 
agrees in writing to allow the agent to also represent the buyer. An agent who agrees to represent a buyer 
acts only as the buyer’s agent unless the buyer agrees in writing to allow the agent to also represent the 
seller. An agent who represents only the seller or only the buyer owes the following affirmative duties to their 
client, other parties and their agents involved in a real estate transaction: 

1.	 To exercise reasonable care and diligence; 

2.	 To deal honestly and in good faith; 

3.	 To present all written offers, notices and other communications in a timely manner whether or not the 
seller’s property is subject to a contract for sale or the buyer is already a party to a contract to purchase; 

4.	 To disclose material facts known by the agent and not apparent or readily ascertainable to a party; 

5.	 To account in a timely manner for money and property received from or on behalf of the client; 

6.	 To be loyal to their client by not taking action that is adverse or detrimental to the client’s interest in a 
transaction; 

7.	 To disclose in a timely manner to the client any conflict of interest, existing or contemplated; 

8.	 To advise the client to seek expert advice on matters related to the transactions that are beyond the 
agent’s expertise; 

9.	 To maintain confidential information from or about the client except under subpoena or court order, 
even after termination of the agency relationship; and 

10.	 When representing a seller, to make a continuous, good faith effort to find a buyer for the property, 
except that a seller’s agent is not required to seek additional offers to purchase the property while 
the property is subject to a contract for sale. When representing a buyer, to make a continuous, good 
faith effort to find property for the buyer, except that a buyer’s agent is not required to seek additional 
properties for the buyer while the buyer is subject to a contract for purchase or to show properties for 
which there is no written agreement to pay compensation to the buyer’s agent. 

None of these affirmative duties of an agent may be waived, except #10, which can only be waived by written 
agreement between client and agent. 

Under Oregon law, a seller’s agent may show properties owned by another seller to a prospective buyer 
and may list competing properties for sale without breaching any affirmative duty to the seller. Similarly, 
a buyer’s agent may show properties in which the buyer is interested to other prospective buyers without 
breaching any affirmative duty to the buyer. 

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the scope of the 
agent’s expertise.   

Duties and Responsibilities of an Agent Who Represents More than One Client in a Transaction 
One agent may represent both the seller and the buyer in the same transaction, or multiple buyers who want 
to purchase the same property only under a written “Disclosed Limited Agency” agreement, signed by the 
seller, buyer(s) and their agent. 

When different agents associated with the same real estate firm establish agency relationships with different 
parties to the same transaction, only the principal broker (the broker who supervises the other agents) will 
act as a Disclosed Limited Agent for both the buyer and seller. The other agents continue to represent 
only the party with whom the agent already has an established agency relationship unless all parties agree 
otherwise in writing. The supervising principal broker and the agents representing either the seller or the 
buyer have the following duties to their clients: 

1.	 To disclose a conflict of interest in writing to all parties; 

2.	 To take no action that is adverse or detrimental to either party’s interest in the transaction; and 

3. 	 To obey the lawful instruction of both parties. 

An agent acting under a Disclosed Limited Agency agreement has the same duties to the client as when 
representing only a seller or only a buyer, except that the agent may not, without written permission, disclose 
any of the following: 

1.	 That the seller will accept a lower price or less favorable terms than the listing price or terms; 

2.	 That the buyer will pay a greater price or more favorable terms than the offering price or terms; or 

3.	 In transactions involving one-to-four residential units only, information regarding the real property transac-
tion including, but not limited to, price, terms, financial qualifications or motivation to buy or sell. 

No matter whom they represent, an agent must disclose information the agent knows or should know that 
failure to disclose would constitute fraudulent misrepresentation. Unless agreed to in writing, an agent 
acting under a Disclosed Limited Agency agreement has no duty to investigate matters that are outside the 
scope of the agent’s expertise. 

You are encouraged to discuss the above information with the agent delivering this pamphlet to you. If 
you intend for that agent, or any other Oregon real estate agent, to represent you as a Seller’s Agent, 
Buyer’s Agent, or Disclosed Limited Agent, you should have a specific discussion with him/her about the 
nature and scope of the agency relationship. Whether you are a buyer or seller, you cannot make a licensee 
your agent without their knowledge and consent, and an agent cannot make you their client without your 
knowledge and consent.

(OAR 863-015-215(4))

Initial Agency Disclosure


