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Executive Summary
Super 8 Fiesta Texas San Antonio

Rav Singh, CCIM
(210) 696-9996
Rav@SinghCommercialGroup.com

OFFERING SUMMARY

BUILDING NAME: Super 8 by Wyndham /
Fiesta

ADDRESS: 5319 Casa Bella St,
San Antonio, TX 78249

PRICE: $3,500,000

GUEST ROOMS / BUILT: 71 Keys / 1994/2024

PRICE / ROOM: $49,295/Room

LOT SIZE: 1.24 Acres

BUILDING SF: 27,900 SF

STORIES / CONSTRUCTION 3 stories • Wood frame

MARKET: San Antonio Northwest

BUILDING: Interior-corridor

HOTEL COMPANY: Wyndham

FINANCING: Seller Financing with 50%

PROPERTY DESCRIPTION
Singh Commercial Group | KW Commercial is pleased to present to qualified buyers an
exclusive opportunity to acquire the Super 8 by Wyndham San Antonio / Fiesta. The Super 8
is a 71-key, interior-corridor, limited-service hotel sitting directly on the I-10 / UTSA Boulevard
interchange — one of the most heavily-trafficked and amenity-rich corridors in San Antonio.
The three-story, 27,900 SF wood-frame asset sits on a 1.24-acre commercial pad zoned C-3,
with 67 surface parking spaces, an outdoor swimming pool, breakfast area, and direct
interstate visibility from I-10.

PROPERTY OVERVIEW
Built in 1994 and franchised under the Super 8 by Wyndham flag, the property offers a
buyer something rare in today's market — a true Class A location at a Class C basis.
Trailing 12-month RevPAR of $24.54 sits roughly 32% below the Northwest San Antonio
competitive set average of $36.19 (Texas Hotel Occupancy). That gap is the value-
creation story. A buyer who executes the open PIP, refreshes brand standards, and runs
disciplined revenue management can credibly capture a $200K–$300K revenue lift and
a $150K+ NOI swing — moving the asset from current performance to stabilized comp-
set economics.
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Investment Highlights
Super 8 Fiesta Texas San Antonio

Rav Singh, CCIM
(210) 696-9996
Rav@SinghCommercialGroup.com

INVESTMENT HIGHLIGHTS
b Fee-simple interest in a 71-key Super 8 Fiesta,

San Antonio
b Class A location at a Class C basis (~35% below

competitive set RevPAR)
b Over $350K invested toward PIP renovation
b Offered at significantly below replacement cost
b Opportunity to implement revenue

management and improve RevPAR
b Minimal change-of-ownership PIP anticipated
b Value-Add opportunity to acquire absentee

owned, underperforming property operating
with a $23 RevPar

b Lending options available for qualified investors
with 25% equity and SBA 7A financing. Owner
willing to finance with 50% downpayment on
1st lien position

TOURISM & COASTAL DEMAND
b Sits directly at the 1-10/UTSA Boulevard

interchange
b Heart of San Antonio's Northwest submarket
b City's fastest-growing employment and tourism

corridor
b Multiple overlapping demand generators

VALUE-ADD OPPORTUNITY
The property’s current RevPAR trails
the Northwest San Antonio
competitive set average by
approximately 32%, creating a
compelling value-add opportunity for
investors capable of implementing
disciplined revenue management and
completing remaining brand
improvements.

SUBJECT PERFORMANCE
RevPAR: $24.54
COMP SET AVERAGE
RevPAR: $36.19
STABILIZED TARGET
RevPAR: $30+

The current performance gap
represents meaningful upside
potential through operational
improvements
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About San Antonio Market
Super 8 Fiesta Texas San Antonio

Rav Singh, CCIM
(210) 696-9996
Rav@SinghCommercialGroup.com

San Antonio is the 7th largest
city in the United States and
one of Texas’ strongest tourism
and corporate markets.

MARKET & DEMAND OVERVIEW
The property is located directly on the I-10 / UTSA Blvd interchange
within San Antonio’s strongest hospitality growth corridor.

Major nearby demand drivers include:
   • University of Texas at San Antonio (UTSA) — 0.4 miles
   • Northwest Vista College (Alamo Colleges) — 4 miles
   • USAA Global Headquarters — 6 miles
   • Valero Energy Corporate HQ — 7 miles
   • Security Service Federal Credit Union HQ (La Cantera) — 3 miles
   • UTSA Park West & North Loop office cluster
   • Six Flags Fiesta Texas — 3 miles
   • The Shops at La Cantera — 2.5 miles
   • The RIM Retail District — 2 miles
   • SeaWorld San Antonio — 12 miles
   • Downtown San Antonio — 13 miles
   • South Texas Medical Center — 5 miles
   • San Antonio International Airport — 17 miles

The corridor benefits from year-round demand across university,
tourism, retail, healthcare, and corporate travel segments.

Demographics 1 Mile 3 Miles 5 Miles
Total Population 11,600 96,819 259,346
Total Units 6,208 47,582 126,607
Median Income $73,664 $74,083 $75,124

SAN ANTONIO METRO OVERVIEW
San Antonio is a tourism hotspot, attracting over 41 million visitors
annually who contribute approximately $19 billion to its economy,
thanks to attractions like the Riverwalk, The Alamo, and various theme
parks.

Major demand sectors include:
• Tourism
• Military
• Healthcare
• Corporate employment
• Convention business

SUBMARKET PERFORMANCE
• Occupancy: 58.0%
• ADR: $135
• RevPAR: $78

San Antonio International Airport is preparing to undergo a $2.5 billion
expansion, which will help the airport continue to attract international
flights — such as the recent addition of nonstop service to Canada and
Mexico.

06



PROPERTY PHOTOSSECTION II



Property Photos
Super 8 Fiesta Texas San Antonio

Rav Singh, CCIM
(210) 696-9996
Rav@SinghCommercialGroup.com
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Property Photos
Super 8 Fiesta Texas San Antonio

Rav Singh, CCIM
(210) 696-9996
Rav@SinghCommercialGroup.com
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Property Photos
Super 8 Fiesta Texas San Antonio

Rav Singh, CCIM
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Property Photos
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Property Photos
Super 8 Fiesta Texas San Antonio
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Location Maps
Super 8 Fiesta Texas San Antonio

Rav Singh, CCIM
(210) 696-9996
Rav@SinghCommercialGroup.com
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Aerial Map
Super 8 Fiesta Texas San Antonio

Rav Singh, CCIM
(210) 696-9996
Rav@SinghCommercialGroup.com
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Regional Map
Super 8 Fiesta Texas San Antonio

Rav Singh, CCIM
(210) 696-9996
Rav@SinghCommercialGroup.com
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Professional Bio
Super 8 Fiesta Texas San Antonio

RAV SINGH, CCIM

Senior Director

Rav@SinghCommercialGroup.com
Direct: (210) 696-9996 | Cell: (210) 849-2175

0560351, Texas

KW Commercial City View
15510 Vance Jackson Suite 101

San Antonio, TX  78249
210.696.9996

PROFESSIONAL BACKGROUND
Specialty
Mr. Singh is a hotel and investment specialist focused on midscale and select service hotels in the chain scale. He serves as the National Hospitality Division
Leader for KW Commercial Worldwide. 
 
Experience
After owning and operating a graphic design and advertising studio for 13 yrs, Singh turned his focus to commercial real estate in 2006. He holds the
prestigious CCIM (Certified Commercial Investment Member) designation from the CCIM Institute and represents buyers and sellers in the hospitality, retail
and investment properties throughout the greater metro markets of Texas and beyond. Analyzing property strengths and market conditions and connecting
buyers and sellers to ultimately achieve their goals is a relentless pursuit of Mr. Singh. He has received CoStar Group’s Power Broker award and Crexi's
Platinum award as the top sales broker in the market. He serves as KW Commercial's National Hospitality Division Leader and resides in San Antonio, Texas.

Areas
Having started his commercial real estate career in Texas, Singh works on assignments in Southwest states and occasionally lists hotels in the Midwest states
but because of his involvement with KW Commercial, he has partnered with other brokers throughout the US.

EDUCATION
CCIM - Certified Commercial Investment Member
TACS - Texas Accredited Commercial Specialist
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Disclaimer
Super 8 Fiesta Texas San Antonio

Rav Singh, CCIM
(210) 696-9996
Rav@SinghCommercialGroup.com

All materials and information received or derived from KW Commercial City View its directors, officers, agents, advisors, affiliates and/or any
third party sources are provided without representation or warranty as to completeness, veracity, or accuracy, condition of the property,
compliance or lack of compliance with applicable governmental requirements, developability or suitability, financial performance of the
property, projected financial performance of the property for any party’s intended use or any and all other matters.

Neither KW Commercial City View its directors, officers, agents, advisors, or affiliates makes any representation or warranty, express or implied,
as to accuracy or completeness of the materials or information provided, derived, or received. Materials and information from any source,
whether written or verbal, that may be furnished for review are not a substitute for a party’s active conduct of its own due diligence to
determine these and other matters of significance to such party. KW Commercial City View will not investigate or verify any such matters or
conduct due diligence for a party unless otherwise agreed in writing.

EACH PARTY SHALL CONDUCT ITS OWN INDEPENDENT INVESTIGATION AND DUE DILIGENCE.

Any party contemplating or under contract or in escrow for a transaction is urged to verify all information and to conduct their own
inspections and investigations including through appropriate third-party independent professionals selected by such party.  All financial data
should be verified by the party including by obtaining and reading applicable documents and reports and consulting appropriate
independent professionals. KW Commercial City View makes no warranties and/or representations regarding the veracity, completeness, or
relevance of any financial data or assumptions. KW Commercial City View does not serve as a financial advisor to any party regarding any
proposed transaction.

All data and assumptions regarding financial performance, including that used for financial modeling purposes, may differ from actual data or
performance. Any estimates of market rents and/or projected rents that may be provided to a party do not necessarily mean that rents can be
established at or increased to that level. Parties must evaluate any applicable contractual and governmental limitations as well as market
conditions, vacancy factors and other issues in order to determine rents from or for the property. Legal questions should be discussed by the
party with an attorney. Tax questions should be discussed by the party with a certified public accountant or tax attorney. Title questions
should be discussed by the party with a title officer or attorney. Questions regarding the condition of the property and whether the property
complies with applicable governmental requirements should be discussed by the party with appropriate engineers, architects, contractors,
other consultants, and governmental agencies. All properties and services are marketed by KW Commercial City View in compliance with all
applicable fair housing and equal opportunity laws.
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Information	About	Brokerage	Services 
Texas law requires all real estate license holders to give the following informaƟon about 

brokerage services to prospecƟve buyers, tenants, sellers and landlords. 

TYPES OF REAL ESTATE LICENSE HOLDERS: 
· A BROKER is responsible for all brokerage acƟviƟes, including acts performed by sales agents sponsored by the broker.
· A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 
· Put the interests of the client above all others, including the broker’s own interests;
· Inform the client of any material informaƟon about the property or transacƟon received by the broker;
· Answer the client’s quesƟons and present any offer to or counter-offer from the client; and
· Treat all parƟes to a real estate transacƟon honestly and fairly.

WRITTEN AGREEMENTS ARE REQUIRED IN CERTAIN SITUATIONS: A license holder who performs brokerage acƟvity for a prospecƟve 
buyer of residenƟal property must enter into a wriƩen agreement with the buyer before showing any residenƟal property to the buyer 
or if no residenƟal property will be shown, before presenƟng an offer on behalf of the buyer. This wriƩen agreement must contain 
specific informaƟon required by Texas law. For more informaƟon on these requirements, see secƟon 1101.563 of the Texas OccupaƟons 
Code. Even if a wriƩen agreement is not required, to avoid disputes, all agreements between you and a broker should be in wriƟng 
and clearly establish: (i) the broker’s duƟes and responsibiliƟes to you and your obligaƟons under the agreement; and (ii) the amount 
or rate of compensaƟon the broker will receive and how this amount is determined.  

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 

AS AGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner's agent through an agreement with the owner, 
usually in a wriƩen lisƟng to sell or property management agreement. An owner's agent must perform the broker’s minimum duƟes 
above and must inform the owner of any material informaƟon about the property or transacƟon known by the agent, including 
informaƟon disclosed to the agent by the buyer or buyer’s agent. An owner’s agent fees are not set by law and are fully negoƟable. 

AS AGENT FOR BUYER/TENANT:  The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a 
wriƩen representaƟon agreement. A buyer's agent must perform the broker’s minimum duƟes above and must inform the buyer of any 
material informaƟon about the property or transacƟon known by the agent, including informaƟon disclosed to the agent by the seller or 
seller’s agent. A buyer/tenant’s agent fees are not set by law and are fully negoƟable. 

AS AGENT FOR BOTH - INTERMEDIARY:  To act as an intermediary between the parƟes the broker must first obtain the wriƩen 
agreement of each party to the transacƟon. The wriƩen agreement must state who will pay the broker and, in conspicuous bold or 
underlined print, set forth the broker's obligaƟons as an intermediary. A broker who acts as an intermediary:   

· Must treat all parƟes to the transacƟon imparƟally and fairly;
· May, with the parƟes' wriƩen consent, appoint a different license holder associated with the broker to each party (owner and

buyer) to communicate with, provide opinions and advice to, and carry out the instrucƟons of each party to the transacƟon.
· Must not, unless specifically authorized in wriƟng to do so by the party, disclose:

ᴑ that the owner will accept a price less than the wriƩen asking price;
ᴑ that the buyer/tenant will pay a price greater than the price submiƩed in a wriƩen offer; and
ᴑ any confidenƟal informaƟon or any other informaƟon that a party specifically instructs the broker in wriƟng not to

disclose, unless required to do so by law. 

A LICENSE HOLDER CAN SHOW PROPERTY TO A BUYER/TENANT WITHOUT REPRESENTING THE BUYER/TENANT IF: 
· The broker has not agreed with the buyer/tenant, either orally or in wriƟng, to represent the buyer/tenant;
· The broker is not otherwise acƟng as the buyer/tenant’s agent at the Ɵme of showing the property;
· The broker does not provide the buyer/tenant opinions or advice regarding the property or real estate transacƟons generally;

and
· The broker does not perform any other act of real estate brokerage for the buyer/tenant.

Before showing a residenƟal property to an unrepresented prospecƟve buyer, a license holder must enter into a wriƩen agreement that 
contains the informaƟon required by secƟon 1101.563 of the Texas OccupaƟons Code. The agreement may not be exclusive and must be 
limited to no more than 14 days.  

 IABS 1-2 

LICENSE HOLDER CONTACT INFORMATION: This noƟce is being provided for informaƟon purposes. It does not create an obligaƟon for 
you to use the broker’s services. Please acknowledge receipt of this noƟce below and retain a copy for your records. 

Name of Sponsoring Broker (Licensed 
Individual or Business EnƟty)     

License No. Email Phone 

Name of Designated Broker of Licensed 
Business EnƟty, if applicable 

License No. Email Phone 

Name of Licensed Supervisor of Sales 
Agent/Associate, if applicable  

License No. Email Phone 

Name of Sales Agent/Associate License No. Email Phone 

Date Buyer/Tenant/Seller/Landlord IniƟals 
Regulated by the Texas Real Estate  Commission   InformaƟon available at www.trec.texas.gov  TXR 2501

IABS
Super 8 Fiesta Texas San Antonio

Rav Singh, CCIM
(210) 696-9996
Rav@SinghCommercialGroup.com
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