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Property Overview




540 W 3rd Ave. | Junction City, Oregon

Introducing 540 W. 3rd Ave., a well-maintained, newer construction

multifamily property in Junction City, Oregon. Constructed in 2015
by a well respected local developer, the property consists of seven
thoughtfully designed townhouse-style units, each offering

approximately 830 square feet with two bedrooms and one-and-one

-half bathrooms. The quality of construction, floor plans, and
attractive residential setting, have contributed to the property's
exceptional performance.

The property has historically remained occupied with an
approximate 1% historical vacancy rate throughout the seller's
ownership, reflecting the strong demand for quality rental housing
in the Junction City market. Consistent occupancy, coupled with
professionally maintained improvements, provides investors with
in-place stable cash flow.

Ideally suited for a local investor or those seeking to expand an
existing multifamily portfolio, 540 W. 3rd Ave. offers the
combination of quality construction, and proven rental demand.
This property represents an outstanding opportunity to acquire a
multifamily investment with income stability and long-term
appreciation potential.

* Please do not disturb tenants - all showings to be coordinated through
Brokers.

Property Overview

Property Summary

Address 540 W 3rd Ave.
City, State, Zip Junction City, OR 97448
Map & Taxlot # 15-04-32-33-02700
Year Built 2015
Zoning CR - Commercial / Residential
Acreage 0.23 Acre
Building Size 5,992 sgft.
Number of Floors 2
Property Type Multifamily
Off-street Parking Yes

Pricing Summary

Price $1,450,000
Cap Rate 5.35%
Price/SF $242
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Financial Analysis
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540 W 3rd Ave. ProForma

OPERATING INCOME

Unit # Monthly Rent  Annual Rent
1 830 $1,395 $16,740
2 830 $1.395 $16,740
3 830 $1,395 $16,740
4 830 $1.395 $16,740
5 830 $1,395 $16,740
6 830 $1,395 $16,740
7 830 $1,395 $16,740
Potential Gross Annual Income (PGI) $117,180
Less: Vacancy & Collection Loss 3.0% $3,515
Effective Gross Income (EGI) $113,665

OPERATING EXPENSES

Property Taxes $ 12,432 2025 Actual
Insurance $ 2,000 2025 Actual
Landscaping $ 3,476 2025 Actual
Maintenance & Repairs $ 3,856 4-yearaverage
Fire Prevention Services $ 2,435 2025 Actual
Management $ 7,957 7%

Utilities $ 3,954 2025 Actual
Total Expenses $ 36,110

Operating Expense Ratio (OER) 31.8%

CAP Rate 5.35%

Price: $1,450,000

The information contained herein is from sources deemed reliable, but is not guaranteed by agent. The information herein is provided without warranty and is subject to change without notice, error or omission, prior sale or lease, correction or withdrawal.



540 W 3rd Ave. | Junction City, Oregon

Situated in Oregon's scenic Willamette Valley, Junction City offers a
unique combination of small-town charm, economic stability, and
convenient regional accessibility. Located approximately 15 miles north-
west of Eugene and positioned along Highway 99 between Eugene and
Corvallis, Junction City provides residents with easy access to major
employment centers while preserving the relaxed pace and sense of
community that have made it one of Lane County's most desirable small
towns. The city is also located just minutes from the Eugene Airport,
providing convenient regional and national connectivity.

Junction City is widely recognized for its rich Scandinavian heritage,
celebrated annually through the renowned Scandinavian Festival, which
draws tens of thousands of visitors from across the Pacific Northwest.
Beyond its cultural attractions, the community is surrounded by rolling
farmland, vineyards, and the acclaimed Lower Long Tom American
Viticultural Area (AVA), placing residents in the heart of one of Oregon's
wine regions. Boutique wineries, farm-to-table experiences, local shops,
golf courses, cycling routes, and outdoor recreation contribute to a high
quality of life that continues to attract both residents and visitors.

The city has long served as a regional center for manufacturing and
recreation. Combined with its proximity to Eugene's healthcare,
education, technology, and professional service sectors, Junction City
benefits from strong regional employment fundamentals and sustained
demand for quality housing.

For investors, Junction City represents an opportunity to own assetsin a
community where lifestyle, accessibility, and long-term housing demand
continue to support investment performance.

Location Overview
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Consumers: This pamphlet describes the legal obligations of Oregon real estate licensees to consumers. Real estate brokers and
principal real estate brokers are required to provide this information to you when they first contact you. A licensed real estate broker or
principal broker need not provide the pamphlet to a party who has, or may be reasonable assumed to have, received a copy of the
pamphlet from another broker.

This pamphlet is informational only. Neither the pamphlet nor its delivery to you may be interpreted as evidence of intent to create an
agency relationship between you and a broker or a principal broker.

Real Estate Agency Relationships

An “agency” relationship is a voluntary legal relationship in which a licensed real estate broker or principal broker (the “agent”) agrees to
act on behalf of a buyer or a seller (the “client”) in a real estate transaction. Oregon law provides for three types of agency relationships
between real estate agents and their clients:
«Seller's Agent—Represents the seller only
«Buyer’s Agent—Represents the buyer only
e Disclosed Limited Agent—Represents both the buyer and seller, or multiple buyers who want to purchase the same property. This

can be done only with the written permission of all clients.

The actual agency relationships between the seller, buyer and their agents in a real estate transaction must be acknowledged at the time
an offer to purchase is made. Please read this pamphlet carefully before entering into an agency relationship with a real estate agent.
Definition of “Confidential Information”
Generally, licensees must maintain confidential information about their clients. “Confidential information” is information communicated to
a real estate licensee or the licensee’s agent by the buyer or seller of one to four residential units regarding the real property transaction,
including but not limited to price, terms, financial qualifications or motivation to buy or sell. “Confidential information” does not mean
information that:
* The buyer instructs the licensee or the licensee’s agent to disclose about the buyer to the seller, or the seller instructs the licensee or
the licensee’s agent to disclose about the seller to the buyer
*The licensee or the licensee’s agent knows or should know failure to disclose would constitute fraudulent representation.
Duties and Responsibilities of a Seller’s Agent

Under a written listing agreement to sell property, an agent represents only the seller unless the seller agrees in writing to allow the

agent to also represent the buyer.

An agent who represents only the seller owes the following affirmative duties to the seller, the other parties and the other parties’ agents

involved in a real estate transaction:

1. To deal honestly and in good faith;

2. To present all written offers, notices and other communications to and from the parties in a timely manner without regard to whether
the property is subject to a contract for sale or the buyer is already a party to a contract to purchase; and

3. To disclose material facts known by the agent and not apparent or readily ascertainable to a party.

A seller’s agent owes the seller the following affirmative duties:

1. To exercise reasonable care and diligence;

. To account in a timely manner for money and property received from or on behalf of the seller;

. To be loyal to the seller by not taking action that is adverse or detrimental to the seller’s interest in a transaction;

. To disclose in a timely manner to the seller any conflict of interest, existing or contemplated;

. To advise the seller to seek expert advice on matters related to the transaction that are beyond the agent’s expertise;

. To maintain confidential information from or about the seller except under subpoena or court order, even after termination of the

agency relationship; and

7. Unless agreed otherwise in writing, to make a continuous, good faith effort to find a buyer for the property, except that a seller’s agent
is not required to seek additional offers to purchase the property while the property is subject to a contract for sale.
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None of these affirmative duties of an agent may be waived, except (7). The affirmative duty listed in (7) can only be waived by written
agreement between seller and agent.

Under Oregon law, a seller’s agent may show properties owned by another seller to a prospective buyer and may list competing proper-
ties for sale without breaching any affirmative duty to the seller.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the scope of the agent’s expertise, including but
not limited to investigation of the condition of property, the legal status of the title or the seller’s past conformance with law.

OREGON REAL ESTATE AGENCY

OAR 863-015-0215

Duties and Responsibilities of a Buyer’s Agent

An agent, other than the seller’s agent, may agree to act as the buyer’s agent only. The buyer’s agent is not representing the seller, even if

the buyer’s agent is receiving compensation for services rendered, either in full or in part, from the seller or through the seller’s agent.

An agent who represents only the buyer owes the following affirmative duties to the buyer, the other parties and the other parties’ agents

involved in a real estate transaction:

1. To deal honestly and in good faith;

2. To present all written offers notices and other communications to and from the parties in a timely manner without regard to whether the
property is subject to a contract for sale or the buyer is already a party to a contract to purchase; and

3. To disclose material facts known by the agent and not apparent or readily ascertainable to a party.

A buyer’s agent owes the buyer the following affirmative duties:

1. To exercise reasonable care and diligence;

. To account in a timely manner for money and property received from or on behalf of the buyer;

. To be loyal to the buyer by not taking action that is adverse or detrimental to the buyer’s interest in a transaction;

. To disclose in a timely manner to the buyer any conflict of interest, existing or contemplated;

. To advise the buyer to seek expert advice on matters related to the transaction that are beyond the agent’s expertise;

. To maintain confidential information from or about the buyer except under subpoena or court order, even after the termination of the

agency relationship; and

7. Unless agreed otherwise in writing, to make a continuous, good faith effort to find property for the buyer, except that a buyer’s agent is
not required to seek additional properties for the buyer while the buyer is subject to a contract for purchase.
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None of these affirmative duties of an agent may be waived, except (7). The affirmative duty listed in (7) can only be waived by written
agreement between buyer and agent.

Under Oregon law, a buyer’s agent may show properties in which the buyer is interested to other prospective buyers without breaching an
affirmative duty to the buyer.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the scope of the agent’s expertise, including but not
limited to investigation of the condition of property, the legal status of the title or the seller’s past conformance with law.

Duties and Responsibilities of an Agent Who Represents More than One Client in a Transaction

One agent may represent both the seller and the buyer in the same transaction, or multiple buyers who want to purchase the same property,
only under a written “Disclosed Limited Agency Agreement” signed by the seller and buyer(s).
Disclosed Limited Agents have the following duties to their clients:
1. To the seller, the duties listed above for a seller’s agent;
2. To the buyer, the duties listed above for a buyer’s agent; and
3. To both buyer and seller, except with express written permission of the respective person, the duty not to disclose to the other person;
a. That the seller will accept a price lower or terms less favorable than the listing price or terms;
b. That the buyer will pay a price greater or terms more favorable than the offering price or terms; or
c. Confidential information as defined above.

Unless agreed to in writing, an agent has no duty to investigate matters that are outside the scope of the agent’s expertise.

When different agents associated with the same principal broker (a real estate licensee who supervises other agents) establish agency
relationships with different parties to the same transaction, only the principal broker will act as a Disclosed Limited Agent for both the
buyer and seller. The other agents continue to represent only the party with whom the agents have already established n agency relation-
ship unless all parties agree otherwise in writing. The principal real estate broker and the real estate licensees representing either seller or
buyer shall owe the following duties to the seller and buyer:

1. To disclose a conflict of interest in writing to all parties;

2. To take no action that is adverse or detrimental to either party’s interest in the transaction; and

3. To obey the lawful instructions of both parties.

No matter whom they represent, an agent must disclose information the agent knows or should know that failure to disclose would constitute
fraudulent misrepresentation.

You are encouraged to discuss the above information with the licensee delivering this pamphlet to you. If you intend for that licensee, or any
other Oregon real estate licensee, to represent you as a Seller’s Agent, Buyer’s Agent, or Disclosed Limited Agent, you should have a
specific discussion with the agent about the nature and scope of the agency relationship. Whether you are a buyer or seller, you cannot
make a licensee your agent without the licensee’s knowledge and consent, and an agent cannot make you a client without your knowledge
and consent. Revised 9/9/2013



