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PROPERTY INFORMATION

Annual Rent
$14.40/ per SQ. FT.

—" GREENTR

Property Address
Suite G, 1007 S Pacific Hwy, Talent, OR 97540 N B U H_

: DING
N

Year Built 3
2021 i

Rentable Area
1,868 Sq. Ft.

Company Disclaimer

This information has been obtained from sources believed reliable. We have not verified it and make no
guarantee, warranty or representation about it. Any projections, opinions, assumptions or estimates used are
for example only and do not represent the current or future performance of the property. You and your
advisors should conduct a careful, independent investigation of the property to determine to your satisfaction
the suitability of the property for your needs. Photos herein are the property of their respective owners and use
of these images without the express written consent of the owner is prohibited. .
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PROPERTY OVERVIEW

Discover a premier retail leasing opportunity in the
vibrant community of Talent, OR! Suite G of The Green
Tree Building, offering 1,868 SF of versatile Retail space, is
strategically located on the bustling S Pacific Hwy,

1007 S Pacific Hwy, Talent, OR gnsuring high visibility and easy access.. Tenant mi.x

97540 includes specialty contractors and retail- and musical
repair. This property is ideal for retail ventures seeking to
capitalize on the area's dynamic growth and strong
consumer base. With its modern design and ample
parking, the Green Tree Building is perfectly positioned to

attract a steady flow of customers. Secure your spot in
this thriving location and elevate your retail presence
today!

—_—
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e A LOCATION/STUDY AREA MAP (RINGS: 1, 3, 5 MILE RADIUS)
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e INFOGRAPHIC: KEY FACTS (RING: 1 MILE RADIUS)

KEY FACTS EDUCATION

4,024 . (= = =
. Median Age
Population
312% 19.28% 21.07% 29.69%
a 1,940 No High School High School Some College Bachelor's/ Grad
Total Households Diploma Graduate
BUSINESS EMPLOYMENT
oo Retail Trade Finance/ins/Real
] L Employees Estate Emp
Manufacturing Eating & Drinking
94 Employees Employees
Total Businesses
Unemployment Rate
510 Households by Income
51,044
M e o The largest group : $50,000 - $74,999 (19.33%)m
The smallest group : $200,000+ (2.06%) =
Indicator Value(%)
< $15,000 15.78 [ |
£15,000 - $24,999 10 [ |
INCOME == s $25,000 - §34,999 922 [
$35,000 - $49,999 13.83 ]
$50,000 - $74,999 19.323
$75,000 - $99,999 .89 |
£100,000 - $149,999 13 |
== $82,022
Mudlary Net Wevth $150,000 - $199,999 5 L]
$200,000+ 2.06 I
"\t TheAnalyst® Copyright @ 2024 TheAnalyst PRO by CRE Tech, Inc. https://TheAnalystPRO.com
“‘ 8 PRO This infographic contains data provided by Esri.
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e INFOGRAPHIC: KEY FACTS (RING: 3 MILE RADIUS)

KEY FACTS EDUCATION

. B £ £
. Median Age
Population
2.59% 19.14% 22.31% 30.19%
a 4,610 No High School High School Some College Bachelor's/ Grad
Total Households Diploma Graduate
BUSINESS EMPLOYMENT
oo Retail Trade Finance/ins/Real
] L , Employees Estate Emp
Manufacturing Eating & Drinking
333 Employees Employees
Total Businesses
Unemployment Rate
Households by Income
$54,313
M o The largest group : $50,000 - $74,999 (16.91%) s
The smallest group : $200,000+ (5.41%) s
Indicator Value(%)
< 415,000 1213 |
£15,000 - $24,999 959 [ |
INCOME = = B e e $25,000 - $34,999 10.35 =
$35,000 - $49,999 13.95 ]
$50,000 - $74,999 16.91
$75,000 - $99,999 n.2s [
£100,000 - $149,999 14.83 [ ]
== $139,225
Median Net Worth $150,000 - $199,999 559 ]
$200,000+ 5.4 [ |

—

ol

TheAnalyst® Copyright @ 2024 TheAnalyst PRO by CRE Tech, Inc. https://TheAnalystPRO.com
PRO This infographic contains data provided by Esri.
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INFOGRAPHIC: KEY FACTS (RING: 5 MILE RADIUS)

KEY FACTS EDUCATION

30,154 . (=) o (=
: Median Age
Population
2.59% 23.66% 21.56% 26.56%
) 14,230 No High School High School Some College Bachsloce! Gead
Total Households Diploma Graduate
BUSINESS EMPLOYMENT

oo Retail Trade Finance/ins/Real
] L Employees Estate Emp
Manufacturing Eating & Drinking
| WAYA Employees Employees
Y
Total Businesses
Unemployment Rate
Households by Income
$59,359 ’
M o inems The largest group : $50,000 - $74,999 (16.46%)s
The smallest group : $150,000 - $199,999 (5.84%) s
Indicator Value(%)
< $15,000 10.28 [ |
£15,000 - $24,999 .08 [ |
INCOME == e $25,000 - §34,999 9.47 [
$35,000 - $49,999 ns2 ]
$50,000 - $74,999 16.46
$75,000 - $99,999 12.54 |
$156.698 £100,000 - $149,999 15.62 [ |
= Median Net Worth $150,000 - $199,999 5.84 ]
$200,000+ 717 ]
"\t TheAnalyst® Copyright @ 2024 TheAnalyst PRO by CRE Tech, Inc. https://TheAnalystPRO.com
“‘ 8 PRO This infographic contains data provided by Esri.
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INFOGRAPHIC: POPULATION TRENDS (RING: 1 MILE RADIUS)

HISTORICAL & FORECAST POPULATION

.2

; Household
Population Households Median Age Population
4,1M
¥ LX)
Avg Size Household Median Household Income Median Home Value S \_,H!:’
]\/, Population Density
1,314
Wealth Index Housing Affordability Diversity Index
SK . 5
POPULATION BY AGE B o )
e
2
k- 3K
g 2«
g
o 1K
1]
= - o o = w 0 ~~ e o (=1 - o o
& & &8 &5 5 &5 8 &8 5B 5 88 8 & #
o o™ o4 o od o o o o4 o o o o o0
Year
e DAYTIME POPULATION
3123 2,376
2024 Total Daytime Population 2024 Daytime Pop: Residents
@ Under 12 @ Ages 1864 Ages 65 —_— gos
2024 Daytime Pop: Workers 2024 Daytime Pop Density
POPULATION BY GENERATION
D @ @ POPULATION BY EDUCATION
-G b aX
6.14% 24.78% 17.82% f“'
Greatest Gen: Born Baby Boomer: Born 1946 Generation X: Born 1965 5
1945/ Earlier to 1964 w1980 2
10
I-. .
24.9% 19.16% 7.21% G e
Millennial: Born 1281 to Generation Z: Born 1999 Alpha: Born 2017 to Collage  Degres
1958 to 2016 Present
‘% Tthnalyst Copyright & 2024 TheAnalyst PRO by CRE Tech, Inc. httpsy//TheAnalystPRO.com
I'. . This infographic contains data provided by Esri.
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INFOGRAPHIC: POPULATION TRENDS (RING: 3 MILE RADIUS)

HISTORICAL & FORECAST POPULATION

.2

Household
Population Households Median Age Population
10,015
¥ LX)
Avg Size Household Median Household Income Median Home Value < \_,H!:’
]\/, Population Density
5 357
Wealth Index Housing Affordability Diversity Index
12K 8 .
POPULATION BY AGE [ e e— s——— et et e
5 8K
£ 6K
B
- Under 18, 15.8% 2K
o
o= - o o™ -+ w w ~ @ [=:] [=] = o o
e - SR TR S
o= =1 =1 =1 =1 =1 = =1 =} (=1 (=3 [=1 {=1 [=3
o o (] o o o o4 o o [ o8 o o o0
Year
DAYTIME POPULATION
8,259 5,555
2024 Total Daytime Population 2024 Daytime Pop: Residents
Witirl B R 2,704 292
2024 Daytime Pop: Workers 2024 Daytime Pop Density
POPULATION BY GENERATION
D @ @ POPULATION BY EDUCATION
-G b aX
7.54% 28.4% 17.26% 4
Greatest Gen: Born Baby Boomer; Born 1946 Generation X: Born 1965 30
1945/ Earlier to 1964 w1980
20
E o
22.7% 17.86% 6.23% GED Some  Assoc
Millennial: Born 1281 to Generation Z: Born 1999 Alpha: Born 2017 to Collage  Degres
1958 to 2016 Present

‘% Tthnalyst Copyright & 2024 TheAnalyst PRO by CRE Tech, Inc. httpsy//TheAnalystPRO.com
I'. . This infographic contains data provided by Esri.
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INFOGRAPHIC: POPULATION TRENDS (RING: 5 MILE RADIUS)

HISTORICAL & FORECAST POPULATION

.2

Household
Population Households Median Age Population
30,120
¥ LX)
Avg Size Household Median Household Income Median Home Value - \_,H!:’
]\/, Population Density
392
Wealth Index Housing Affordability Diversity Index
35K : e
POPULATION BY AGE K Commm . el . sl e eeress e el e\
S 25K
B 20K
3 15K
& 10K
Ages 1 Under 18; 153 5K
o
o= - o o™ -+ w w ~ @ [=:] [=] = o o
E & & & & &5 &8 & 5 5 & 8 & #
o o (] o o o o4 o o [ o8 o o o0
Year
DAYTIME POPULATION
28,991 16,686
2024 Total Daytime Population 2024 Daytime Pop: Residents
@ Under 12 @ Ages 1864 Ages 65 12305 %60
2024 Daytime Pop: Workers 2024 Daytime Pop Density
POPULATION BY GENERATION
D @ @ POPULATION BY EDUCATION
-G b aX
8.04% 28.28% 17.51% f“'
Greatest Gen: Born Baby Boomer: Born 1946 Generation X: Born 1965 5
1945/ Earlier to 1964 w1980 2
10
g |-.
20.92% 19.38% 5.88% Same
Millennial: Born 1281 to Generation Z: Born 1999 Alpha: Born 2017 to Collage  Degres
1998 to 20016 Fresant

‘% Tthnalyst Copyright & 2024 TheAnalyst PRO by CRE Tech, Inc. httpsy//TheAnalystPRO.com
I'. . This infographic contains data provided by Esri.
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INFOGRAPHIC: LIFESTYLE / TAPESTRY (RING: 1 MILE RADIUS)

Lifestyle and Tapestry Segmentation Infographic

LIFESTYLE SPENDING

Q[0

2,291,598 33,751,841

Home Services Retail Goods

ANMNUAL LIFESTYLE SPEMDING

X ) ®.txo

$3,174,235 $84,893 $65,762 $118,434 $1,069,160
Travel Theatre/Operas/Concerts Movies/Museums/Parks Sports Events Pets
E | ‘
$9,843 $747,466 $705,862 $1,836,145 $200,387
Cnline Gaming Cash Gifts to Charities Life/Other Insurance | Education RV (Recreational Vehicles)

TAPESTRY SEGMENTS

Lifetdode Group: Middie Ground LifeMode Group: GenXurban LiferMode Group: Middle Ground
Front Porches Parks and Rec Old and Newcomers

1,206 Househaolds 518 Households 256 Househelds

Household Percentage: 67.00% Household Percentage: 17.72% Household Percentage: 14.22%
Average Household Size: 257 Average Household Size: 2.51 Average Household Size: 212
Median Age: 349 Median Age: 40.9 Median Age: 39.4

Median Household Income: $43,700 Median Household Income: $60,000 Median Household Income: $44,300

m L'I‘;?__"“W' Copyright & 2024 TheAnalyst PRO by CRE Tech, Inc. httpsy//TheAnalystPRO.com. This infographic contains data provided by Esri.
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INFOGRAPHIC: LIFESTYLE / TAPESTRY (RING: 3 MILE RADIUS)

Lifestyle and Tapestry Segmentation Infographic

LIFESTYLE SPENDING

Hi

12,585,878 | 6,697,827 | 98,085,826

Entertainment/ Home Services Retail Goods

ANMNUAL LIFESTYLE SPEMDING

p_{

A =’

$9,304,446 $249,507 $189,534 $344,495 $3,115,100
Travel Theatre/Operas/Concerts Movies/Museums/Parks Sports Events Pets
| ‘
$27,882 $2,274,406 $2,075,661 $5,359,41 $591,243
Cnline Gaming Cash Gifts to Charities Life/Other Insurance | Education RV (Recreational Vehicles)
TAPESTRY SECMENTS

Lifetdode Group: Middie Ground LifeMode Group: GenXurban LiferMode Group: Middle Ground
Front Porches Parks and Rec Old and Newcomers

1348 Households 903 Housaholds 875 Households

Household Percentage: 31.16% Household Percentage: 20.86% Household Percentage: 20.21%
Average Household Size: 257 Average Household Size: 2.51 Average Household Size: 212
Median Age: 349 Median Age: 40.9 Median Age: 39.4

Median Household Income: $43,700 Median Household Income: $60,000 Median Household Income: $44,300

m L'I‘;?__"“W' Copyright & 2024 TheAnalyst PRO by CRE Tech, Inc. httpsy//TheAnalystPRO.com. This infographic contains data provided by Esri.
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RE/MAX

INFOGRAPHIC: LIFESTYLE / TAPESTRY (RING: 5 MILE RADIUS)

Lifestyle and Tapestry Segmentation Infographic

LIFESTYLE SPENDING

Hi

23,305,846 341,367,889

Home Services Retail Goods

ANMNUAL LIFESTYLE SPEMDING

e O w

$32,316,307 $865,103 $663,558 $1,175,139 $10,778,971
Travel Theatre/Operas/Concerts Movies/Museums/Parks Sports Events Pets
T4 1
$97,732 $8,014,584 $7,158,871 $18,564,334 $2,028,390
Cnline Gaming Cash Gifts to Charities Life/Other Insurance | Education RV (Recreational Vehicles)
TAPESTRY SECMENTS

’.;#

-
"

Lifetdode Group: Middie Ground LifeMode Group: Middle Ground LiferMode Group: Senior Styles

Emerald City Front Porches Golden Years

1513 Househalds 2128 Households 1,326 Househalds

Household Percentage: 18.368% Household Percentage: 15.56% Household Percentage: 9.70%

Awverage Household Size: 2.06 Average Household Size: 2.57 Average Household Size: 2.06

Median Age: 37.4 Median Age: 34.9 Median Age: 523

Median Household Income: $59.200 Median Household Income: $43,700 Median Household Income: $71,700

m L'I‘;?__"“W' Copyright & 2024 TheAnalyst PRO by CRE Tech, Inc. httpsy//TheAnalystPRO.com. This infographic contains data provided by Esri.
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INFOGRAPHIC: LIFESTYLE / TAPESTRY

Esri Tapestry Segmentation

Tapestry Segmentation represents the latest generation of market segmentation systems that began over 30 years ago. The 68-segment Tapestry Segmentation system classifies U.S. neighborhoods
based on their socioeconomic and demographic composition. Each segment is identified by its two-digit Segment Code. Match the two-digit segment labels on the report to the list below. Click each

segment below for a detailed description.

Segment 1A (Top Tier)

Segment 1B (Professional Pride)
Segment 1C (Boomburbs)
Segment 1D (Savvy Suburbanites)
Segment 1E (Exurbanites)
Segment 2A (Urban Chic)
Segment 2B (Pleasantville)

Segment 2C (Pacific Heights)

Segment 3A (Laptops and Lattes)
Segment 3B (Metro Renters)
Segment 3C (Trendsetters)
Segment 4A (Soccer Moms)
Segment 4B (Home Improvement)
Segment 4C (Middleburg)

(
(
(
(
(
(
(
(
Segment 2D (Enterprising Professionals)
(
(
(
(
(
(
Segment 5A (Comfortable Empty Nesters)
(

Segment 5B (In Style)

©Copyright 2011-2026 CRE Tech, Inc. All Rights Reserved.

Segment 5C (Parks and Rec)
Segment 5D (Rustbelt Traditions)
Segment 5E (Midlife Constants)
Segment 6A (Green Acres)
Segment 6B (Salt of the Earth)
Segment 6C (The Great Outdoors)
Segment 6D (Prairie Living)

Segment 6E (Rural Resort Dwellers)
Segment 6F (Heartland Communities)
Segment 7A (Up and Coming Families)
Segment 7B (Urban Villages)

Segment 7C (American Dreamers)
Segment 7D (Barrios Urbanos)
Segment 7E (Valley Growers)

Segment 8A (City Lights)

(
Segment 7F (Southwestern Families)
(
Segment 8B (Emerald City)

=]

, Broker

—
I RE/MAX Platinum Commercial

E h 541-613-0372
License: 201236868

mason@remaxso.com

E Mason McKinney

Segment 8C (Bright Young Professionals)
Segment 8D (Downtown Melting Pot)

Segment 8E (Front Porches)

(
Segment 8F (
Segment 8G (Hardscrabble Road)

Segment 9A (Silver & Gold)

Old and Newcomers)

(
(
Segment 9B (Golden Years)
Segment 9C (The Elders)
Segment 9D (Senior Escapes)
Segment 9E (Retirement Communities)
Segment 9F (Social Security Set)
Segment 10A (Southern Satellites)
Segment 10B (Rooted Rural)
Segment 10C (Diners & Miners)
Segment 10D (Down the Road)
Segment 10E (Rural Bypasses)

(

Segment 11A (City Strivers)

Segment 11B (Young and Restless)
Segment 11C (Metro Fusion)
Segment 11D (Set to Impress)
Segment 11E (City Commons)
Segment 12A (Family Foundations)
Segment 12B (Traditional Living)
Segment 12C (Small Town Simplicity)

(
(
(
(
(
(
(
Segment 12D (Modest Income Homes)
Segment 13A (International Marketplace)
Segment 13B (Las Casas)
Segment 13C (NeWest Residents)
Segment 13D (Fresh Ambitions)
Segment 13E (High Rise Renters)
Segment 14A (Military Proximity)
Segment 14B (College Towns)

(

Segment 14C (Dorms to Diplomas)

Page 18


https://www.esri.com/content/dam/esri_content_doc/dbl/us/tapestry/segment1.pdf
https://www.esri.com/content/dam/esri_content_doc/dbl/us/tapestry/segment2.pdf
https://www.esri.com/content/dam/esri_content_doc/dbl/us/tapestry/segment3.pdf
https://www.esri.com/content/dam/esri_content_doc/dbl/us/tapestry/segment4.pdf
https://www.esri.com/content/dam/esri_content_doc/dbl/us/tapestry/segment5.pdf
https://www.esri.com/content/dam/esri_content_doc/dbl/us/tapestry/segment6.pdf
https://www.esri.com/content/dam/esri_content_doc/dbl/us/tapestry/segment7.pdf
https://www.esri.com/content/dam/esri_content_doc/dbl/us/tapestry/segment8.pdf
https://www.esri.com/content/dam/esri_content_doc/dbl/us/tapestry/segment9.pdf
https://www.esri.com/content/dam/esri_content_doc/dbl/us/tapestry/segment10.pdf
https://www.esri.com/content/dam/esri_content_doc/dbl/us/tapestry/segment11.pdf
https://www.esri.com/content/dam/esri_content_doc/dbl/us/tapestry/segment12.pdf
https://www.esri.com/content/dam/esri_content_doc/dbl/us/tapestry/segment13.pdf
https://www.esri.com/content/dam/esri_content_doc/dbl/us/tapestry/segment14.pdf
https://www.esri.com/content/dam/esri_content_doc/dbl/us/tapestry/segment15.pdf
https://www.esri.com/content/dam/esri_content_doc/dbl/us/tapestry/segment16.pdf
https://www.esri.com/content/dam/esri_content_doc/dbl/us/tapestry/segment17.pdf
https://www.esri.com/content/dam/esri_content_doc/dbl/us/tapestry/segment18.pdf
https://www.esri.com/content/dam/esri_content_doc/dbl/us/tapestry/segment19.pdf
https://www.esri.com/content/dam/esri_content_doc/dbl/us/tapestry/segment20.pdf
https://www.esri.com/content/dam/esri_content_doc/dbl/us/tapestry/segment21.pdf
https://www.esri.com/content/dam/esri_content_doc/dbl/us/tapestry/segment22.pdf
https://www.esri.com/content/dam/esri_content_doc/dbl/us/tapestry/segment23.pdf
https://www.esri.com/content/dam/esri_content_doc/dbl/us/tapestry/segment24.pdf
https://www.esri.com/content/dam/esri_content_doc/dbl/us/tapestry/segment25.pdf
https://www.esri.com/content/dam/esri_content_doc/dbl/us/tapestry/segment26.pdf
https://www.esri.com/content/dam/esri_content_doc/dbl/us/tapestry/segment27.pdf
https://www.esri.com/content/dam/esri_content_doc/dbl/us/tapestry/segment28.pdf
https://www.esri.com/content/dam/esri_content_doc/dbl/us/tapestry/segment29.pdf
https://www.esri.com/content/dam/esri_content_doc/dbl/us/tapestry/segment30.pdf
https://www.esri.com/content/dam/esri_content_doc/dbl/us/tapestry/segment31.pdf
https://www.esri.com/content/dam/esri_content_doc/dbl/us/tapestry/segment32.pdf
https://www.esri.com/content/dam/esri_content_doc/dbl/us/tapestry/segment33.pdf
https://www.esri.com/content/dam/esri_content_doc/dbl/us/tapestry/segment34.pdf
https://www.esri.com/content/dam/esri_content_doc/dbl/us/tapestry/segment35.pdf
https://www.esri.com/content/dam/esri_content_doc/dbl/us/tapestry/segment36.pdf
https://www.esri.com/content/dam/esri_content_doc/dbl/us/tapestry/segment37.pdf
https://www.esri.com/content/dam/esri_content_doc/dbl/us/tapestry/segment38.pdf
https://www.esri.com/content/dam/esri_content_doc/dbl/us/tapestry/segment39.pdf
https://www.esri.com/content/dam/esri_content_doc/dbl/us/tapestry/segment40.pdf
https://www.esri.com/content/dam/esri_content_doc/dbl/us/tapestry/segment41.pdf
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