MULTI-TENANT OFFICE BUILDING

FOR SALE

OFFERING
MEMORANDUM

(e

STEVEN GOLDSTEIN
155 REVERE DRIVE SENIOR VICE PRESIDENT

steve@chicagobrokercom

NORTHBROOK, IL 60062 5128409002






EXECUTIVE SUMMARY

Jameson Commercial is pleased to present 155 Revere

Drive, Northbrook Il, a fully renovated, 17154 SF multi-
tenant office building built in the early 1980’s in the heart
of Northbrook’s North Shore corridor, one of the most
established suburban office submarkets in the Chicago
region. The building is 91% occupied, generates $162,126
of in-place NOI at a 7.54% cap rate, and is anchored by
a mix of office tenants that have been in the property
for many years. What sets 155 Revere apart is how little
is left to do. Common areas and tenant suites have been
fully renovated, the mechanical systems are in place, and
the building shows beautifully. The heavy lifting is done.
For an investor, that means your capital and attention
go toward running the building, not rebuilding it. For
an owner-user, this is a rare chance to occupy a turnkey,
professionally maintained building in a premier North

Shore location while letting an established tenancy carry

the cost of ownership.

SALES PRICE: e veveeeieeomeieoeeee et $2,150,000 ZONING: oo I-1 RESTRICTED
T INDUSTRIAL DISTRICT NORTHBROOK

PROPERTY SIZE: oo 17154 SF
ALY 0TV Ty | SR ———— 7.54%

LOT SIZE: v oo oo 1.27 AC

PING oo 04-02-101-017-0000



INVESTMENT HIGHLIGHTS

PRIME LOCATION:

- Prime Northbrook North Shore location with strong suburban office demand
- Easy access to I-94 and 1-294 for regional connectivity
- Close to corporate offices, retail, dining, and amenities

- Convenient to Chicago and O’Hare Airport for business operations

STRONG FINANCIAL PERFORMANCE:
- Purchase Price: $2,150,000

- Net Operating Income (NOI): $162,126

- AS-IS CAP Rate: 7.54%

VALUE/OWNER USER OPPORTUNITY:

Currently the property is 91% occupied with one 1,459 SF unit available for lease.
The vacant unit can be rented for approximately $24/SF MG or occupied by an owner-user
to further enhance the investment return for the property.

155 REVERE DRIVE, NORTHBROOK, IL 60062
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LOCATION OVERVIEW

ZIP: 60062
SUB-MARKET: oo CENTRAL NORTH
SUB-MARKET CLUSTER: - NORTH SUBURBAN CHICAGO
LOCATION TYPE: oo NSBD
MARKET: -+ CHICAGO
COUNTY: -oovvreseessmmassssss s COOK
STATE: oo ILLINOIS
CBSA: oo CHICAGO-NAPERVILLE-ELGIN, IL-IN-WI
DIMA; -oovvessssssesssrmisss s CHICAGO, IL-IN
COUNTRY: oo UNITED STATES

ny
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TRANSPORTATION HIGHLIGHTS

COMMUTER RAIL DRIVE DISTANCE
Braeside Station 6 min 2.3 mi
(Union Pacific North Line)

Lake Cook Station . .
(Milwaukee District North Line) 7 min 2.7 mi
AIRPORT DRIVE DISTANCE
Chicago O’Hare International Airport 28 min 18.4 mi
Chicago Midway International Airport 46 min 28.9 mi

JAMESON COMMERCIAL REAL ESTATE 11
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TRAFFIC COUNT MAP

AVERAGE DAILY TRAFFIC VOLUME

Up to 8,000 vehicles per day
A 8,001-15,000

A 15,001 -50,000
A 50,001 -70,000
A 70,001-100,000
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PROPERTY INCOME & EXPENSES

BASE RENTAL INCOME $287,638
EFFECTIVE GROSS INCOME $287,638

OPERATING EXPENSES

REAL ESTATE TAXES $77148
PROPERTY INSURANCE $5,968
UTLITIES (ELECTRIC) $1,800
UTILITIES (WATER/SEWER) $308
COMMAN AREA MAINTENANCE $7,388
REPAIRS & MAINTENANCE $2,400
JANITORIAL/CLEANING $24,000
LANDSCAPING/ SNOW REMOVAL $6,500
TOTAL OPERATING EXPENSES $125,512
1 S
NET OPERATING INCOME $162,126
EXPENSES RATIO 43.6%
OPERATING MARGIN 56.4%

The rent roll will be provided upon the execution of an NDA.

155 REVERE DRIVE, NORTHBROOK, IL 60062
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MARKET OVERVIEW

NORTHBROOK | NORTH SHORE
SUBURBAN OFFICE MARKET

Owning commercial office real estate in Northbrook offers
several key advantages, particularly in terms of location,
accessibility, and strong tenant demand. Northbrook is a
well-established North Shore suburb known forits corporate
offices, professional services,and highly desirable residential
neighborhoods, makingitanattractiveareaforofficetenants.

The market benefits from affluent demographics,
with a high concentration of skilled professionals and
executives, supporting sustained demand for office space.
Northbrook’s proximity to major highways like 1-94 and
I-294, as well as its convenient access to Chicago and
O’Hare International Airport, makes it an ideal location
for businesses with regional or national operations.

Additionally, the area continues to experience steady
office leasing activity, supported by a stable local economy
and a mix of corporate headquarters, medical offices, and
professional service firms. Investors in Northbrook are well-
positioned to capitalize on a strong suburban office market,
reliable occupancy, and long-term value growth potential.




DEMOGRAPHIC INSIGHTS

Households

household.

D Population

4,713 people live in the area, 2,283 men
and 2,430 women.

With growth of -0.4% , the population is
expected to reach 4,623 by 2029.

JAMESON COMMERCIAL REAL ESTATE

In 2024, there were 1,968 households
with an average size of 2.27 people per

Household expenditure is $160,749 per
year, with $6,437 spent eating out,
$16,418 on transport and $51,412 on

Home Value

The median home value is $499,617 with
home ownership at 79.4% .

Of the 2,132 homes 1,563 are owner
occupied and 164 (7.7% ) vacant.

Household Income

Disposable income averages $126,729 per
household or $79,520 per capita.

An estimated 7.3% households live below
the poverty line while 15.2% have
$200,000 or more in disposable income.

D Age
The median age is 50.4.

18.2% are under 18,
53.6% 18-65 and
29.5% 65 or older.
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ABOUT JAMESON COMMERCIAL

With billions of dollars in transactions, Jameson Commercial
has been a proven member of the Chicagoland Real Estate
community sing 1982. The expertise you will find at Jameson Real
Estate's Commercial Division applies to all types of transactions,
from purchases to sales to leasing. We have specialists in multi-
family, retail, office, land, industrial, and business real estate - the

right fit for your commercial real estate needs.

Our Jameson Commercial professionals offer a wealth of
experience and knowledge. Because of our day-in and day-out
presence in the marketplace, we have an extensive database of
clients and properties. Our commercial real estate brokers are
familiar with the marketplace and have marketed a wide variety of
property types using an array of sales methods. This experience
ensures that your goals will be optimized.

Founders Charley and Harry Huzenis have been active in the
real estate industry for over 30 vyears. Shortly after acquiring
their real estate licenses, the Huzenis brothers started Jameson
Realty Group in 1982. They grew the company from a traditional
storefrontbrokerage into one ofthe city's foremost representatives
of developers of both new construction and renovation projects.
The company has been responsible for successfully marketing
over 300 residential development projects.

Now, Chris Feurer, CEO brings his years of successful
experience in almost every facet of real estate: sales, leasing,
management, training, commercial, and development. Jameson
Real Estate has quickly grown to a nearly $3 billion dollar
company to become one of Chicago's leading realty firms.

Here at Jameson, we operate from a CUSTOMER SERVICE MINDSET.
Our staff members are committed to the OWNERSHIP OF THEIR WORK

and take great pride in what they do. Our intent, across the

organization, is to LISTEN WITH PURPOSE AND GUIDE to deliver

successful results, as defined by you, our agents.




ABOUT YOUR BROKER

B ABOUT STEVEN

Steven Goldstein is a lifelong Chicago area resident that has specialized in
commercial real estate brokerage and development in Chicago since 1990.

AREAS OF SPECIALIZATION

- Tenant Representation

- Landlord Representation

- Developer Representation

- Investment Property Sales

- Subleasing Services

- Commercial Development Consulting

- )/
STEVEN
G O L DST E I N Visit ChicagoBroker.com for more information on Steve and his experience

SENIOR VICE PRESIDENT, and services.
SALES & LEASING

STEVE@CHICAGOBROKER.COM
312.840.9002

20 155 REVERE DRIVE, NORTHBROOK, IL 60062



JAMESON

JAMESON COMMERCIAL REAL ESTATE

425 W. NORTH AVENUE | CHICAGO, IL
JAMESONCOMMERCIAL.COM

©Jameson Real Estate LLC. All information provided herein is from sources deemed reliable. No representation is made as to the accuracy thereof & it is submitted subject to errors,
omissions, changes, prior sale or lease, or withdrawal without notice. Projections, opinions, assumptions & estimates are presented as examples only & may not represent actual performance.
Consult tax & legal advisors to perform your own investigation.



