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Available for lease, 116 N Dobson St presents a unique opportunity to occupy space in the heart of Downtown
Burleson. The property offers a functional layout suitable for a variety of retail, office, or service-oriented users
seeking a highly visible location within an established commercial corridor. Surrounded by local businesses,
restaurants, and community amenities, the site benefits from strong accessibility and proximity to the area’s

\’ S '\—’\J\ Burleson

e
N

growing residential base. Its central location and flexible use potential make it an attractive option for tenants
seeking a presence in one of Burleson’'s most active downtown districts.

FEATURES HIGHLIGHTS

Building SF: 3,485 SF »  Prime Downtown Location
Property Type: Office »  Flexible Use Potential
Year Built: 2017 »  Strong Visibility & Accessibility
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CARL BROWN | Property Manager & Leasing Advisor, SVN Trinity Advisors | 817.288.5525 | carl.brown@svn.com
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Located in the heart of Downtown Burleson, the property benefits from a highly accessible location within one of the
fastest-growing communities in the Dallas-Fort Worth Metroplex. The site offers convenient connectivity via Interstate
35W. Surrounded by a mix of retail, dining, office, and residential development, the property is well-positioned to

capitalize on Burleson’s continued population growth and expanding local economy.
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Information About Brokerage Services 11-2-2015
Tt Texas law requires all real estate license holders to give the following informafion about
St brokerage services fo prospective buyers, fenanis, sellers and landiords.

TYPES OF REAL ESTATE LICENSE HOLDERS:
+ A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsorad by the broker.
« A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BEROKER'S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
+ Put the interests of the client above all others, including the broker's own interasts,
« Inform the client of any material information about the property or transaction received by the broker;
« Answer the client's questions and prasent any offer to or counter- offer from the client; and
« Traat all parties to a real estate transacticn honestly and fairly.

A LICENSE HOLDER CAMN REFRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the propery owner's ageni through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker's minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer's agent.

AS AGENT FOR BUYER'TEMNANT: The broker becomes the buyertenant's agent by agresing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker's minimum duties above and must inform the buyer of any
material information about the propery or transaction kmown by the agent, including information disclosed to the agent by the seller or
saller's agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreament of each parfy to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
+ Must freat all parties to the transaction impartially and fairly;
« May, with the parties’ written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry cut the instructions of each party to the transaction.
# Must not, unless specifically authorized in writing to do so by the party, disclose:
@ that the owner will accept a price less than the written asking price;
= that the buyartenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding & buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
+ The broker's dufies and responsibilities to you, and your cbligations under the representation agreemsant.
»  Whowill pay the broker for services provided to you, whan payment will be made and how the pay ment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker's services. Please acknowledge receipt of this notice below and retain a copy for your records.

DFW Trinity Advisors, LLC 9004520 sfithian@visionsrealty.com 817-288-5525
Licensed Broker/ Brokar Firm Name or License Mo. Email Phone

Primary Assumed Business Mame

Stephen H. Fithian 0407418 sfithian@visionsrealty.com 817-288-5524
Dasignated Broker of Firm Licanse Mo. Email Phone

James Blake 340987 james.blake@svn.com 817-288-5508
Licensed Supervisor of Sales Agent/ Licanse Mo. Email Phong
Associata
Carl Brown 497561 carl.brown@svn.com 817-288-5516
Sales AgentAszsociate’s Name Licansa Mo. Email Phone

Buyer/Tenant'Seller/Landlord Initials Date

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov
TAR 2501 IABS 1-0
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