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PROPERTY OVERVIEW

PROPERTY INFORMATION

PROPERTY HIGHLIGHTS

Property Address
City/Township
Building Size

Land Size

Parking

Zoning

Asking Rental Rate

Estimated NNN'’s

1575-1605 South Ortonville Road
Ortonville, Ml

12,000 SF

2.16 AC

60 Surface Spaces

C-4 (Mixed Business)

$12.00 PSF

$4.00

DEMOGRAPHICS (5-MILE RADIUS)

28,396

PEOPLE

10,428
Em HOUSEHOLDS

=CMP

$130,060

AVG. HOUSEHOLD INCOME

$403.2 M

OF CONSUMER SPENDING

HIGH-VISIBILITY & STRONG TRAFFIC COUNTS
Located directly on Ortonville Road (M-15) with over 20,000 vehicles per day. The
site offers great ingress and egress with proximity to key thoroughfares connecting
to the greater Oakland county market.

FLEXIBLE FOR MULTIPLE USES
The layout can be easily adapted for a variety of uses, including food service,
retail, or other service-based tenants. The existing setup provides a strong
foundation for users looking to customize the space to fit their concept.

SUPPORTED BY SOLID DEMOGRAPHICS
Within a 5-mile radius, the area features 28,396 people, 10,428 households, and an
average household income of $130,060 with $403,155,464 milion in annual
consumer spending. These demographics provide a stable and supportive
customer base for retail, food service, and service-oriented businesses.

NEW OWNERSHIP WITH RENOVATIONS UNDERWAY
The property is under new ownership and renovations are currently in progress,
delivering a refreshed, modern retail space with updated finishes and improved
functionality. This allows for faster move-in and customization compared to typical
second-generation retail properties.

STRONG CO-TENANCY WITH NATIONAL RETAILERS
The property is situated in a proven retail corridor directly alongside national
tenants such as Tractor Supply Co., McDonald’s, Dollar General, Hungry Howie's
Pizza, and Tropical Smoothie Café. This established tenant mix generates
consistent customer traffic and creates excellent synergy and cross-shopping
opportunities for new retail, food service, or service-based tenants.
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DEMOGRAPHICS

POPULATION 1 MILES 3 MILES S5 MILES HOUSING DETAILS 1 MILES 3 MILES S5 MILES
2020 Population 2,096 9,264 26,851 Median Home Value $321,219 $336,637 $347,919
2025 Population 2,563 10,228 28,396 Median Year Built 1977 1979 1986
2030 Population Projection 2,713 10,624 29,219 Owner Occupied Households 969 3,672 9,586
Annual Growth 2020-2025 4.5% 2.1% 1.2% Renter Occupied Households 72 306 1,156
Annual Growth 2025-2030 1.2% 0.8% 0.6% HOUSING COMPOSITION

HOUSEHOLDS 1-Person Households 199 732 1,970
2020 Households 799 3,453 9.833 2-Person Households 380 1,443 3.877
2025 Households 982 3.825 10,428 3-Person Households 173 701 1.877
2030 Household Projection 1,041 3,978 10,742 4-Person Households 130 550 1,626
Annual Growth 2020-2025 3.2% 1.7% 1.2% 5-Person Households 60 267 719
Annual Growth 2025-2030 1.2% 0.8% 0.6% 6-Person Households 31 110 275
Avg Household Size 2.60 2.60 2.70 7-Person Households 8 23 84
Avg Household Vehicles 2.00 2.00 2.00 EMPLOYMENT

HOUSEHOLD INCOME Civilian Employed 1,407 5,396 14,451
Avg Household Income $131,885 $136,156 $130,060 Civilian Unemployed 36 151 430
Median Household Income $96,156 $106,151 $103,607 Civilian Non-Labor Force 699 3,033 8,588
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The information contained in this Offering Memorandum does not purport to provide a complete or fully accurate summary of the Property or any of the docunﬁelﬁel&t‘éd thereto, nor does it purport to all inclusive or to contain all the
information, which a potential purchaser may need or desire. All information contained herein has been secured by sources we believe to be reliable; howevef, CMP-Real Estate Group, LLC (“Broker”) has not independently verified any of
the information. All financial projections are based on assumptions relating to anticipated results, the general economy, competition, and other factors beyond the control of the Property Owner (“Owner”) and Broker and, therefore, are
subject to material variation. Any projections an/or estimates may or may not be indicative of future performance, which may be significantly more or less favorable than that as reflected herein. This Offering Memorandum prepared
by Broker, does not constitute an indication that there has been no change in the business or affairs of the Property or the Owners since the date of preparation of the information herein. Additional information and an opportunity to
inspect the Property will be made available to the interested and qualified prospective buyers. Neither Owner nor Broker nor any of their respective officers, Agents or principals has made or will make any representations or warranties,
express or implied, as to the accuracy or completeness of this Offering Memorandum or any of its contents, and no legal commitment or obligation shall arise by reason of the Offering Memorandum or its contents. Analysis and
verification of the information contained in the Offering Memorandum is solely the responsibility of the prospective buyer, with the Property to be sold on an as is, where-is basis without any representations as to the physical, financial or
environmental condition of the Property. Owner and Broker expressly reserve the right, at their sole discretion, to reject any or all expressions of interest or offers to purchase the Property and/or terminate discussions with any entity at
anytime with or without notice. Owner has no legal commitment or obligation to any entity reviewing this Offering Memorandum or making an offer to purchase the Property unless and until such sale of the Property is approved by
Owner in its sole discretion, a written agreement for purchase of the Property unless and until such sale of the Property is approved by Owner in its sole discretion, a written agreement for purchased of the Property has been fully
delivered, and approve by Owner, its legal counsel and any conditions to the Owner’s obligations thereunder have been satisfied or waived. This Offering Memorandum and its contents, except such information which is a matter of
public record or is provided in sources available to the public (such contents as so limited here in called the Contents), are of confidential nature. By accepting this Offering Memorandum, you unconditionally agree that you will hold and treat the
Offering Memorandum and the Contents in the strictest confidence, that you will not photocopy or duplicate the Offering Memorandum or any part thereof, that you will not disclose the Offering Memorandum or any of the Contents to any
other entity (except in the case of a principal, who shall be permitted to disclose to your employees, contractors, investors and outside advisors retained by you, or to third-party institutional lenders for financing sought by you, if necessary,
in your opinion, to assist in the determination of whether or not to make a proposal) without the prior authorization of the Owner or Broker, and that you will not use the Offering Memorandum or any of the Contents in any fashion or
manner detrimental to the interest of the Owner or Broker. CMP Real Estate Group LLC. All Rights Reserved.
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