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PROPERTY
SUMMARY

Fully leased, multi-tenant retail income property in the heart of Joshua,
TX. The 5,829 square foot center is 100% occupied by four tenants with
staggered lease expirations through 2030. The tenant mix includes
a donut shop, nail salon, photography studio, and furniture retailer,
a complement of neighborhood-serving uses with demonstrated
staying power in the local market. Positioned along the high-traffic
Highway 174 corridor, this asset offers the income stability of a fully
occupied center in a growing suburban submarket at an accessible
price point for private and 1031 exchange investors alike.

$753,475 5,829 SF 1.24 AC 1985

PROPERTY HIGHLIGHTS

»

»

»

»

»

LIST PRICE BUILDING SIZE LOT SIZE VEAR BUILT

100% Leased
Four (4) diversified tenants.
NNN leases with landlord responsible for the roof and structure

One tenant currently paying below-market rents, providing future
income upside.

High-growth area: 400+ planned and active SF lots in Joshua and
Burleson subdivisions.
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FINANCIAL
SUMMARY

PRICING SUMMARY OPERATING EXPENSES

Asking Price: $753,475 Annual Property Insurance: $3,645.98 ($0.63 PSF)
Cap Rate: 7.25% Annual Property Taxes: $9,235.98 ($1.58 PSF)
Price PSF: $129.26 Management Fee: $2,893.90 ($0.51 PSF)
Total: $15,775.86 ($2.71 PSF)
SUITE TENANT SIZE (SF) % OFBLDG $/SF/YR ANNUAL RENT LEASE START  LEASE END ESCALATIONS NOTES
DATE $/SF/YR
, One 3-year option
05/15/2027 13.39/NNN
A Sweet B's Donut 829 14.22 $13/NNN $10,777 05/15/2026 05/14/2029 N5/ 31339/ to extend at mar-
Shop 05/15/2028 $13.79/NNN ket rent.
B S 's Nail 1,000 1716 $11/NNN $11,000 10/1/2024 09/30/2028 10/01/2026 $1200/NNN
unny's Nails X . X
Y 10/01/2027 $13.00/NNN
Electricity billed
9/01/2026 12.48/NNN
Cc Photography Studio 1,000 1716 $12/NNN $12,000 08/15/2025 08/31/2028 ol 3 / as a NNN expense
9/01/2027 $12.98/NNN with Suite D.
07/02/2028 $7.23/NNN Electricity billed
D Affordable Furniture1 3,000 5147 $6.95/NNN $20,850 07/02/2025 06/30/2030 07/02/2029 $7.51/NNN as a NNN expense
07/02/2030 $7.81/NNN with Suite C.
TOTALS 5,829 $54,627
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JOSHUA
TEXAS

Joshua offers investors a compelling way to capture the southward
expansion of the Dallas-Fort Worth Metroplex from a growing Johnson
County retail corridor. Located along State Highway 174 just south of
Burleson, with convenient access to Chisholm Trail Parkway, Joshua
combines regional connectivity with the affordability and small-town
character that continue to attract new residents and businesses. As
growth pushes south from Fort Worth, the city is evolving into a stronger
neighborhood retail market supported by expanding rooftops, rising
household counts, and increasing daily consumer traffic.

That growth is visible in Joshua’s housing pipeline. The City of Joshua
identifies more than 400 active and planned single-family lots across
multiple subdivisions, while city leadership has also indicated roughly
250 new homes are expected in the near term. For neighborhood-serving
retail, thatexpanding base of nearby householdssupportsdeeperdemand
for convenience, service, and daily-needs tenancy along Highway 174.

Joshua also benefits from existing mixed-use and multifamily
development that already strengthens the corridor’'s customer base.
Joshua Station, an established mixed-use development along Highway
174, includes Brookshire Grocery Company, the YMCA, inline retail, and
the adjacent Ten 06 at Joshua Station apartment community, adding
both destination traffic and residential density to the same trade corridor
as the subject property. Combined with broader DFW population inflows
and continued corridor investment, these fundamentals position Joshua
as an increasingly attractive market for neighborhood retail investment
and long-term appreciation.

Clehurne 5.0,

CLEBURNE INDEPENDENT
SCHOOL DISTRICT

Walmart

WALMART DISTRIBUTION
CENTER

JOHNSON COUNTY
GOVERNMENT

BURLESON

INDEPENDENT SCHOOL DISTRICT

BURLESON
INDEPENDENT SCHOOL
DISTRICT

SH4IAOTAdHWI H4OrFVHW ALNNOD NOSNHOT
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LOCATION RIGHLIGHTS

Located at Hwy 174 & 12th St, a central retail node positioned to serve
Joshua’s expanding residential base and daily commuter traffic along
the city’s primary commercial corridor.

Joshua’s active and planned subdivisions include Cooper Valley (69
lots), Mockingbird Hills (177 lots), Joshua Meadows Phases (64 lots),
and Joshua Highlands (136 lots in planning), representing more than
400 single-family lots within Joshua city limits.

City leadership expects approximately 250 new homes in the near
term, with additional lot deliveries emerging in projects such as
Mockingbird and Joshua Meadows.
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Joshua Highlands
(136 lots)
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103 Conveyor Drive is strategically positioned in the heart of Joshua’s established commercial corridor, offering A
nni

convenient access to major transportation routes including State Highway 174 and Chisholm Trail Parkway, providing

direct connectivity to the greater Fort Worth metro.

Surrounded by a mix of retail, service, industrial, and residential

development, the property benefits from strong local demand and a growing population in one of Joshua’s fastest-
expanding trade areas. Its central location, flexible commercial setting, and proximity to neighboring communities such
as Burleson and Cleburne position the property to serve both local businesses and the broader regional market.

Nemo
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DEMOGRAPHIC

JATA

2026 Summary 1MILE 3 MILE 5 MILE
Population 4,535 20,248 45,613
Households 1,607 7187 16,150
Families 1179 5,366 12,005
Average HH Size 2.82 2.81 2.81
Owner Occupied Housing Units 1,219 5,306 11,203
Renter Occupied Housing Units 388 1,881 4,947
Median Age 377 385 38.4
Median HH Income $87,742 $99,893 $103,562
Average HH Income $107,954 $122,439 $124,388
2031 Summary 1MILE 3 MILE 5 MILE
Population 517 24,054 53,370
Households 1,827 8,570 18,928
Families 1,326 6,356 13,990
Average HH Size 2.80 2.80 2.81
Owner Occupied Housing Units 1,414 6,591 13,699
Renter Occupied Housing Units 413 1,979 5229
Median Age 38.6 395 395
Median HH Income $103,014 $114,579 $118,755
Average HH Income $120,895 $137,007 $138,840

KEY FACTS
45,613
Population
BUSINESS
N/A
Total B
INCOME

5
e

$43,812

This infographic contains data provided by Esri, Esri and Data Axle. The vintage of the data is 2021, 2026,

Median Hc
nco

$103,562

hold

N/A

Total Employees

»

$344,627

Median Net Worth

5 MILE KEY FACTS

EDUCATION

No High School
Diploma

EMPLOYMENT

o B B B B B 62%
|

o, o, e
W %6 25%
Blue Collar
Unemployment
° ( Rate
% i 13% ‘~
2026 Households By Income (Esri)
p: $200,000+ (19.1%)
up: $15,000 - $24,999 (3.2%)

Indicator & Value  Diff
<$15,000 73%  +1.1% -
$15,000 - 24,999 3.2% 6% [
$25,000 - $34,999 4.7% [
$35,000 - $49,999 9.0% 8% [_|
$50,000 - 74,999 125% |-21% —
$75,000 - $99,999 11.5% |2 I
$100,000 - $149,999 18.8%  +1.3% -
$150,000 - 199,999 13.9%  +18% _—
$200,000+ 19.1%  +2.6% |

Bars show deviation from  Johnson County v

©2026 Esri
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STEVEN MCPHERSON

Advisor, SVN Trinity Advisors

steven.mcpherson@svn.com
817.781.8770

WSVN

TRINITY ADVISORS

The material contained in this Offering Brochure is furnished solely for the purpose of considering the purchase of the property within and is not to be used for any other purpose. This information should not,
under any circumstances, be photocopied or disclosed to any third party without the written consent of the SVN® Advisor or Property Owner, or used for any purpose whatsoever other than to evaluate the
possible purchase of the Property. The only party authorized to represent the Owner in connection with the sale of the Property is the SVN Advisor listed in this proposal, and no other person is authorized
by the Owner to provide any information or to make any representations other than contained in this Offering Brochure. If the person receiving these materials does not choose to pursue a purchase of the
Property, this Offering Brochure must be returned to the SVN Advisor. Neither the SVN Advisor nor the Owner make any representation or warranty, express or implied, as to the accuracy or completeness of
the information contained herein, and nothing contained herein is or shall be relied upon as a promise or representation as to the future representation of the Property. This Offering Brochure may include
certain statements and estimates with respect to the Property. These Assumptions may or may not be proven to be correct, and there can be no assurance that such estimates will be achieved. Further, the
SVN Advisor and the Owner disclaim any and all liability for representations or warranties, expressed or implied, contained in or omitted from this Offering Brochure, or any other written or oral coommunication
transmitted or made available to the recipient. The recipient shall be entitled to rely solely on those representations and warranties that may be made to it in any final, fully executed and delivered Real Estate
Purchase Agreement between it and Owner. The information contained herein is subject to change without notice and the recipient of these materials shall not look to Owner or the SVN Advisor nor any of
their offcers, employees, representatives, independent contractors or affliates, for the accuracy or completeness thereof. Recipients of this Offering Brochure are advised and encouraged to conduct their own
comprehensive review and analysis of the Property. This Offering Brochure is a solicitation of interest only and is not an offer to sell the Property. The Owner expressly reserves the right, at its sole discretion, to
reject any or all expressions of interest to purchase the Property and expressly reserves the right, at its sole discretion, to terminate negotiations with any entity, for any reason, at any time with or without notice.
The Owner shall have no legal coommitment or obligation to any entity reviewing the Offering Brochure or making an offer to purchase the Property unless and until the Owner executes and delivers a signed
Real Estate Purchase Agreement on terms acceptable to Owner, in Owner’s sole discretion. By submitting an offer, a prospective purchaser will be deemed to have acknowledged the foregoing and agreed
to release the Owner and the SVN Advisor from any liability with respect thereto. To the extent Owner or any agent of Owner corresponds with any prospective purchaser, any prospective purchaser should
not rely on any such correspondence or statements as binding Owner. Only a fully executed Real Estate Purchase Agreement shall bind the property and each prospective purchaser proceeds at its own risk.

All SVN offces are independently owned and operated.




11/2/2015

Information About Brokerage Services
e Texas law requires all real estate licensees to give the following information about
brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS:
e A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER'S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
e Put the interests of the client above all others, including the broker's own interests;

e Inform the client of any material information about the property or transaction received by the broker;

& Answer the client's questions and present any offer to or counter-offer from the client; and

e  Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker's minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer's agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker's minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller's agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fairly;
e May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
e Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
¢ The broker's duties and responsibilities to you, and your obligations under the representation agreement.
e Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker's services. Please acknowledge receipt of this notice below and retain a copy for your records.

DFW Trinity Advisors LLC 9004520 steve.fithian@svn.com (817)288-5525

Licensed Broker /Broker Firm Name or License No. Email Phone

Primary Assumed Business Name

Steve Fithian 407418 steve.fithian@svn.com (817)288-5525

Designated Broker of Firm License No. Email Phone

James Blake 340987 james.blake@svn.com (817)288-5508

Licensed Supervisor of Sales Agent/ License No. Email Phone

Associate

Steven McPherson 767194 steven.mcpherson@svn.com (817)781-8770

Sales Agent/Associate's Name License No. Email Phone

Buyer/Tenant/Seller/Landlord Initials Date

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov
IABS 1-0 Date

SVN - Trinity Advisors, 3000 Race Street, Suite 100 Fort Worth TX 76111 Phone: (817) 288-5525 Fax: IABS Steven

James Blake Produced with Lone Wolf Transactions (zipForm Edition) 717 N Harwood St, Suite 2200, Dallas, TX 75201 www.lwolf.com



