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Property Highlights

Strategic Inner Loop Location Along the South Loop

Located along South Loop East (I-610), the site offers immediate access to one of Houston’s most 

heavily traveled beltways, positioning the property at the center of the city’s primary east–west 

circulation corridor. The location provides efficient connectivity to Downtown Houston, the Texas 

Medical Center, University of Houston, and major employment centers throughout the Inner Loop.

Rare Infill Land Opportunity With Scale

At approximately ±6.88 acres, the property represents a rare opportunity to develop a sizable infill 

site within Houston’s urban core. Large-format vacant tracts of this scale are increasingly scarce 

along the South Loop, supporting long-term value and flexible development strategies.

Strong Population Density & Daytime Employment Base

The surrounding trade area supports a dense and growing population, with over 125,800 residents 

within 3 miles and a daytime population exceeding 298,000, driven by nearby employment 

centers, medical institutions, universities, and industrial users. Continued population growth is 

projected through 2030, reinforcing sustained demand for residential, service-oriented, and 

commercial development.

Vacant, Development-Ready Site

Currently vacant and unimproved, the property offers a clean development canvas with minimal 

demolition considerations. The site’s configuration and frontage along South Loop East provide 

flexibility for efficient site planning, access, and visibility.

2025 Total Tax Rate: 2.12522
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Location & Connectivity

Direct exposure to South Loop East (I-610), one of Houston’s primary beltways

Efficient access to SH-288, I-45, and Highway 90

Minutes from Downtown Houston, University of Houston, and the Texas Medical Center

Surrounded by established residential neighborhoods, employment centers, and institutional uses

+/ -  6 .89  AC

+/ -  5 .91  AC

+/ -  0 .98  AC
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• Strong regional exposure along South Loop East (I-610) with traffic counts 

reaching approximately 45,000+ VPD.

• Steady local circulation on surrounding arterials averaging 15,000–22,000 

VPD, supporting daily commuter and neighborhood traffic.

• Additional visibility from multiple feeder roads within the 1–3-mile radius 

carrying 20,000+ VPD.
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1 MILE 3 MILES 5 MILES

Population (2025) 15,112 125,812 374,362

Population Projection (2030) 15,520 127,859 385,159

Households (2025) 6,235 53,558 160,542

Average Household Income 

(2025)
$60,877 $79,444 $119,648

Median Age (2025) 33.7 32.9 34.6

Bachelor's Degree or Higher 

(2025)
28.30% 40.80% 49.90%

3600 S LOOP E HOUSTON 

+/-  6.89 ACDEMOGRAPHICS TRAFFIC



CONTACT BROKERS FOR MORE INFORMATION

The information contained herein has been obtained from sources deemed reliable but hasnot been verified and no 

guarantee, warranty or representation, either express or implied, ismade with respect to such information. Terms of 

sale or lease and availability are subject tochange or withdrawal without notice. NMRK.COM
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Information	About	Brokerage	Services 
Texas law requires all real estate license holders to give the following informaƟon about 

brokerage services to prospecƟve buyers, tenants, sellers and landlords. 

TYPES OF REAL ESTATE LICENSE HOLDERS: 
· A BROKER is responsible for all brokerage acƟviƟes, including acts performed by sales agents sponsored by the broker. 
· A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker. 

 
A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 

· Put the interests of the client above all others, including the broker’s own interests; 
· Inform the client of any material informaƟon about the property or transacƟon received by the broker;   
· Answer the client’s quesƟons and present any offer to or counter-offer from the client; and 
· Treat all parƟes to a real estate transacƟon honestly and fairly. 

 
WRITTEN AGREEMENTS ARE REQUIRED IN CERTAIN SITUATIONS: A license holder who performs brokerage acƟvity for a prospecƟve 
buyer of residenƟal property must enter into a wriƩen agreement with the buyer before showing any residenƟal property to the buyer 
or if no residenƟal property will be shown, before presenƟng an offer on behalf of the buyer. This wriƩen agreement must contain 
specific informaƟon required by Texas law. For more informaƟon on these requirements, see secƟon 1101.563 of the Texas OccupaƟons 
Code. Even if a wriƩen agreement is not required, to avoid disputes, all agreements between you and a broker should be in wriƟng 
and clearly establish: (i) the broker’s duƟes and responsibiliƟes to you and your obligaƟons under the agreement; and (ii) the amount 
or rate of compensaƟon the broker will receive and how this amount is determined.  
 
A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 
 
AS AGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner's agent through an agreement with the owner, 
usually in a wriƩen lisƟng to sell or property management agreement. An owner's agent must perform the broker’s minimum duƟes 
above and must inform the owner of any material informaƟon about the property or transacƟon known by the agent, including 
informaƟon disclosed to the agent by the buyer or buyer’s agent. An owner’s agent fees are not set by law and are fully negoƟable. 
 
AS AGENT FOR BUYER/TENANT:  The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a 
wriƩen representaƟon agreement. A buyer's agent must perform the broker’s minimum duƟes above and must inform the buyer of any 
material informaƟon about the property or transacƟon known by the agent, including informaƟon disclosed to the agent by the seller or 
seller’s agent. A buyer/tenant’s agent fees are not set by law and are fully negoƟable. 
 
AS AGENT FOR BOTH - INTERMEDIARY:  To act as an intermediary between the parƟes the broker must first obtain the wriƩen 
agreement of each party to the transacƟon. The wriƩen agreement must state who will pay the broker and, in conspicuous bold or 
underlined print, set forth the broker's obligaƟons as an intermediary. A broker who acts as an intermediary:   

· Must treat all parƟes to the transacƟon imparƟally and fairly;   
· May, with the parƟes' wriƩen consent, appoint a different license holder associated with the broker to each party (owner and 

buyer) to communicate with, provide opinions and advice to, and carry out the instrucƟons of each party to the transacƟon. 
· Must not, unless specifically authorized in wriƟng to do so by the party, disclose: 

ᴑ that the owner will accept a price less than the wriƩen asking price;   
ᴑ that the buyer/tenant will pay a price greater than the price submiƩed in a wriƩen offer; and  
ᴑ any confidenƟal informaƟon or any other informaƟon that a party specifically instructs the broker in wriƟng not to 

disclose, unless required to do so by law. 
 

A LICENSE HOLDER CAN SHOW PROPERTY TO A BUYER/TENANT WITHOUT REPRESENTING THE BUYER/TENANT IF: 
· The broker has not agreed with the buyer/tenant, either orally or in wriƟng, to represent the buyer/tenant; 
· The broker is not otherwise acƟng as the buyer/tenant’s agent at the Ɵme of showing the property; 
· The broker does not provide the buyer/tenant opinions or advice regarding the property or real estate transacƟons generally; 

and 
· The broker does not perform any other act of real estate brokerage for the buyer/tenant. 

Before showing a residenƟal property to an unrepresented prospecƟve buyer, a license holder must enter into a wriƩen agreement that 
contains the informaƟon required by secƟon 1101.563 of the Texas OccupaƟons Code. The agreement may not be exclusive and must be 
limited to no more than 14 days.  

     IABS 1-2  

LICENSE HOLDER CONTACT INFORMATION: This noƟce is being provided for informaƟon purposes. It does not create an obligaƟon for 
you to use the broker’s services. Please acknowledge receipt of this noƟce below and retain a copy for your records. 

   
Name of Sponsoring Broker (Licensed 
Individual or Business EnƟty)      License No.    Email  Phone 

    

      
Name of Designated Broker of Licensed 
Business EnƟty, if applicable 

License No.   
 

Email  Phone 

      
Name of Licensed Supervisor of Sales 
Agent/Associate, if applicable  

License No. 
 

Email 
 

Phone 

  

 

 

 

   
Name of Sales Agent/Associate  License No.    Email  Phone 

    

   

Date Buyer/Tenant/Seller/Landlord IniƟals 

  

 
Regulated by the Texas Real Estate  Commission     InformaƟon available at www.trec.texas.gov 
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