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Former industrial light manufacturing facility located in Uvalde, TX. The property 
offers conditioned manufacturing space and contiguous distribution space. 
Additional land allows for excess vehicle and trailer parking. Facility is owned by the 
City of Uvalde, allowing for the possibility of incentives.

PROPERTY INFORMATION

Site area (acres): total site: 
21.94 acres, per Uvalde CAD. 
Leased premises: 13.96 acres

Truck court depth: 135’

Auto parking: 126 
parking stalls including 5 
handicapped

Trailer parking: .9 acres 
(Ability to expand)

Dock doors: 12

At grade / Drive-in doors: 3
Uvalde, TX is located at the intersection of the important trade corridors of US Hwy 83 and US Hwy 90.  
The Uvalde market provides a dedicated workforce, supportive business environment and access to 
education and training programs at Sul Ross University and Southwest Texas Junior College.

ABOUT UVALDE

Loading/configuration:  
Front load

Eagle Pass 59 Miles

Del Rio 71 Miles

San Antonio 85 Miles

Laredo 130 Miles

DRIVE TIMES

SITE



Fire protection/ sprinkler system Yes Yes

Power 480V/277 480V/277

Water capacity 2’’ 2’’

Sewer capacity 4’’ 4’’

Gas capacity 250 cfh gas meter-2” gas line 250 cfh gas meter

Roof Flat Flat

Floor slab 6” Slab-on-grade 4” Slab-on-grade

Clear height 12’-21’ 18’6” to 20’ 4”

Column spacing 28’ x 89’ 38’ x 50’
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Although information has been obtained from sources deemed reliable, JLL does not make any guarantees, 
warranties or representations, express or implied, as to the completeness or accuracy as to the information 
contained herein. Any projections, opinions, assumptions or estimates used are for example only. There may be 
differences between projected and actual results, and those differences may be material. JLL does not accept 
any liability for any loss or damage suffered by any party resulting from reliance on this information. If the 
recipient of this information has signed a confidentiality agreement with JLL regarding this matter, this information 
is subject to the terms of that agreement. ©2026 Jones Lang LaSalle Brokerage, Inc. All rights reserved.
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2-10-2025

Inform
ation	About	Brokerage	Services 

Texas law
 requires all real estate license holders to give the follow

ing inform
ation about 

brokerage services to prospective buyers, tenants, sellers and landlords. 

. 

TYPES O
F REAL ESTATE LICEN

SE H
O

LDERS: 
·

A BRO
KER is responsible for all brokerage activities, including acts perform

ed by sales agents sponsored by the broker.
·

A SALES AG
EN

T m
ust be sponsored by a broker and w

orks w
ith clients on behalf of the broker.

A BRO
KER’S M

IN
IM

U
M

 DU
TIES REQ

U
IRED BY LAW

 (A client is the person or party that the broker represents): 
·

Put the interests of the client above all others, including the broker’s ow
n interests;

·
Inform

 the client of any m
aterial inform

ation  about the property or transaction received by the broker;
·

Answ
er the client’s questions and present any offer to or counter-offer from

 the client; and
·

Treat all parties to a real estate transaction honestly and fairly.

A LICEN
SE HO

LD
ER CAN

 REPRESEN
T A PARTY IN

 A REAL ESTATE TRAN
SACTIO

N
: 

AS AG
EN

T FO
R O

W
N

ER (SELLER/LAN
DLO

RD):  The broker becom
es the property ow

ner's agent through an agreem
ent w

ith the ow
ner, 

usually in a w
ritt

en listing to sell or property m
anagem

ent agreem
ent. An ow

ner's agent m
ust perform

 the broker’s m
inim

um
 duties 

above and m
ust inform

 the ow
ner of any m

aterial inform
ation about the property or transaction know

n by the agent, including 
inform

ation disclosed to the agent or subagent by the buyer or buyer’s agent. An ow
ner’s agent fees are not set by law

 and are fully 
negotiable. 

AS AG
EN

T FO
R BU

YER/TEN
AN

T:  The broker becom
es the buyer/tenant's agent by agreeing to represent the buyer, usually through a 

w
ritt

en representation agreem
ent. A buyer's agent m

ust perform
 the broker’s m

inim
um

 duties above and m
ust inform

 the buyer of any 
m

aterial inform
ation about the property or transaction know

n by the agent, including inform
ation disclosed to the agent by the seller or 

seller’s agent. A buyer/tenant’s agent fees are not set by law
 and are fully negotiable. 

AS AG
EN

T FO
R BO

TH - IN
TERM

EDIARY:  To act as an interm
ediary betw

een the parties the broker m
ust first obtain the w

ritt
en 

agreem
ent of each party to the transaction. The w

ritt
en agreem

ent m
ust state w

ho w
ill pay the broker and, in conspicuous bold or 

underlined print, set forth the broker's obligations as an interm
ediary. A broker w

ho acts as an interm
ediary:   

·
M

ust treat all parties to the transaction im
partially  and fairly;

·
M

ay, w
ith the parties' w

ritt
en consent, appoint a different license holder associated w

ith the broker to each party (ow
ner and

buyer) to com
m

unicate w
ith, provide opinions and advice to, and carry out the instructions of each party to the transaction.

·
M

ust not, unless specifically authorized in w
riting to do so by the party, disclose:

ᴑ 
that the ow

ner w
ill accept a price less than the w

ritt
en asking price;

ᴑ 
that the buyer/tenant w

ill pay a price greater than the price subm
itt

ed in a w
ritt

en offer;  and
ᴑ 

any confidential inform
ation or any other inform

ation that a party specifically instructs the broker in w
riting not to

disclose, unless required to do so by law
. 

AS SU
BAG

EN
T: A license holder acts as a subagent w

hen aiding a buyer in a transaction w
ithout an agreem

ent to represent the 
buyer. A subagent can assist the buyer but does not represent the buyer and m

ust place the interests of the ow
ner first.   

TO
 AVO

ID DISPU
TES, ALL AG

REEM
EN

TS BETW
EEN

 YO
U

 AN
D A BRO

KER SHO
U

LD BE IN
 W

RITIN
G

 AN
D CLEARLY ESTABLISH: 

·
The broker’s duties and responsibilities to you, and your obligations under the representation agreem

ent.
·

W
ho w

ill pay the broker for services provided to you, w
hen paym

ent w
ill be m

ade and how
 the paym

ent w
ill be calculated.

LICEN
SE HO

LD
ER CO

N
TACT IN

FO
RM

ATIO
N

: This notice is being provided for inform
ation purposes. It does not create an obligation for 

you to use the broker’s services. Please acknow
ledge receipt of this notice below

 and retain a copy for your records. 

Regulated by the Texas Real Estate  Com
m

ission 
  Inform

ation available at w
w

w
.trec.texas.gov 

 IABS 1-1 

D
ate 

Buyer/Tenant/Seller/Landlord Initials 

Designated Broker of Firm
 

License N
o. 

Em
ail 

Phone 

Licensed Supervisor of Sales Agent/
Associate  

License N
o. 

Phone 

Licensed Broker /Broker Firm
 N

am
e or 

Prim
ary Assum

ed Business N
am

e    

Sales Agent/Associate’s N
am

e 
License N

o. 
Em

ail 
Phone

Jones Lang LaSalle Brokerage, Inc.
591725

renda.ham
pton@

jll.com
214-438-6100

D
aniel G

lyn Bellow
183794

dan.bellow
@

jll.com

Alcide Longoria
524315

210-293-6868
alcide.longoria@

jll.com

License N
o. 

Em
ail 

713-888-4001
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ust inform
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ner’s agent fees are not set by law
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es the buyer/tenant's agent by agreeing to represent the buyer, usually through a 

w
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ent. A buyer's agent m

ust perform
 the broker’s m
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ust inform

 the buyer of any 
m

aterial inform
ation about the property or transaction know

n by the agent, including inform
ation disclosed to the agent by the seller or 

seller’s agent. A buyer/tenant’s agent fees are not set by law
 and are fully negotiable. 

AS AG
EN

T FO
R BO

TH - IN
TERM

EDIARY:  To act as an interm
ediary betw

een the parties the broker m
ust first obtain the w

ritt
en 

agreem
ent of each party to the transaction. The w

ritt
en agreem

ent m
ust state w

ho w
ill pay the broker and, in conspicuous bold or 

underlined print, set forth the broker's obligations as an interm
ediary. A broker w

ho acts as an interm
ediary:   

·
M

ust treat all parties to the transaction im
partially  and fairly;

·
M

ay, w
ith the parties' w

ritt
en consent, appoint a different license holder associated w

ith the broker to each party (ow
ner and

buyer) to com
m

unicate w
ith, provide opinions and advice to, and carry out the instructions of each party to the transaction.

·
M

ust not, unless specifically authorized in w
riting to do so by the party, disclose:
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that the ow

ner w
ill accept a price less than the w
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en asking price;

ᴑ 
that the buyer/tenant w

ill pay a price greater than the price subm
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ed in a w
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en offer;  and
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any confidential inform
ation or any other inform

ation that a party specifically instructs the broker in w
riting not to

disclose, unless required to do so by law
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AS SU
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ent to represent the 
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hen paym

ent w
ill be m
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 the paym
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ation purposes. It does not create an obligation for 
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ledge receipt of this notice below
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ation available at w
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w
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D
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o. 

Em
ail 

Phone 

Licensed Supervisor of Sales Agent/
Associate  

License N
o. 

Phone 

Licensed Broker /Broker Firm
 N

am
e or 

Prim
ary Assum

ed Business N
am

e    

Sales Agent/Associate’s N
am
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License N
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Em

ail 
Phone 
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591725

renda.ham
pton@
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214-438-6100

R
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D
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ail 
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@
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