
5775 North 
Sam Houston 
Parkway 
West

Office | For Sublease

• Conference facility & training 
rooms to seat up to 150 people

• State of the art fitness center
• On-site deli
• Property manager on Site

Building Features

Partial 5th Floor | 25,451 RSF



For Sublease

FURNITURE
Available 

OCCUPANCY
30-60 days

PARKING
4.5/1,000
Reserved $75.00
Unreserved $ 45.00

Sublease Information
SUBLEASE TERM
Through October 31, 2028

NET RENTAL RATE
Negotiable

OPERATING EXPENSE
$11.73/RSF (2026)



Custom Interior Features
Suite 500 is designed to foster collaboration and innovation thru a series of integrated private and group 
workspaces. The suite delivers both a modern & classic mid-century design.  All furnishings throughout 
the space are primarily Herman Miller products and the color pallet is bright and energetic. With 
functionality at top of mind, the space was designed to have all workstations incorporate a 100% 
adjustable sit/stand full-size, work surface as well as private offices with glass fronts and a decorative 
privacy film. All offices are situated on the interior core to allow for maximum natural light penetration 
throughout the rest of the space.

The suite boasts unique meeting spaces to accommodate formal as well as casual meetings, the 
conference rooms and ad-hoc huddle rooms all have wall-mounted flat screen TVs and monitors. There 
are also several “focus” rooms throughout, outfitted with classic Eames Lounge Chairs

Additionally, there is a dedicated wellness room with sink and mini-fridge, a separate IT server room with 
dedicated power and HVAC.  A large custom kitchen, and a dining and recreation area that are adjacent 
to a dedicated multi-purpose training room. Lastly, the reception lobby is a large and modern sitting area 
that feels welcoming upon arrival.



For Sublease



© 2023 CBRE, Inc. All rights reserved. This information has been obtained from sources believed reliable, but has not been verified for accuracy or
completeness. You should conduct a careful, independent investigation of the property and verify all information. Any reliance on this information
is solely at your own risk. CBRE and the CBRE logo are service marks of CBRE, Inc. All other marks displayed on this document are the property of
their respective owners, and the use of such logos does not imply any affiliation with or endorsement of CBRE. Photos herein are the property of
their respective owners. Use of these images without the express written consent of the owner is prohibited.

For More Information, Please Contact
Wyatt McCulloch

Senior Vice President 
+1 713 548 6809
wyatt.mcculloch@cbre.com

Floor 5

Kevin Saxe

Executive Vice President
+1 713 818 7805
kevin.saxe@cbre.com
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Information About Brokerage Services
Texas law requires all real estate license holders to give the following informa on about

brokerage services to prospec ve buyers, tenants, sellers and landlords.

.

Designated Broker of Firm License No.  Email Phone

Licensed Supervisor of Sales Agent/
Associate 

License No. Email Phone

Licensed Broker /Broker Firm Name or 
Primary Assumed Business Name   

License No.  Email Phone

TYPES OF REAL ESTATE LICENSE HOLDERS:
A BROKER is responsible for all brokerage acƟviƟes, including acts performed by sales agents sponsored by the broker.
A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
Put the interests of the client above all others, including the broker’s own interests;
Inform the client of any material informaƟon  about the property or transacƟon received by the broker;  
Answer the client’s quesƟons and present any offer to or counter-offer from the client; and
Treat all parƟes to a real estate transacƟon honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner's agent through an agreement with the owner, 
usually in a wriƩen lisƟng to sell or property management agreement. An owner's agent must perform the broker’s minimum duƟes 
above and must inform the owner of any material informaƟon about the property or transacƟon known by the agent, including 
informaƟon disclosed to the agent or subagent by the buyer or buyer’s agent. An owner’s agent fees are not set by law and are fully 
nego able.

AS AGENT FOR BUYER/TENANT:  The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a 
wriƩen representaƟon agreement. A buyer's agent must perform the broker’s minimum duƟes above and must inform the buyer of any 
material informaƟon about the property or transacƟon known by the agent, including informaƟon disclosed to the agent by the seller or 
seller’s agent. A buyer/tenant’s agent fees are not set by law and are fully nego able.

AS AGENT FOR BOTH - INTERMEDIARY:  To act as an intermediary between the parƟes the broker must first obtain the wriƩen 
agreement of each party to the transacƟon. The wriƩen agreement must state who will pay the broker and, in conspicuous bold or 
underlined print, set forth the broker's obligaƟons as an intermediary. A broker who acts as an intermediary:  

Must treat all parƟes to the transacƟon imparƟally  and fairly;  
May, with the parƟes' wriƩen consent, appoint a different license holder associated with the broker to each party (owner and 
buyer) to communicate with, provide opinions and advice to, and carry out the instrucƟons of each party to the transacƟon.
Must not, unless specifically authorized in wriƟng to do so by the party, disclose:
ᴑ that the owner will accept a price less than the wriƩen asking price;  
ᴑ that the buyer/tenant will pay a price greater than the price submiƩed in a wriƩen offer;  and 
ᴑ any confidenƟal informaƟon or any other informaƟon that a party specifically instructs the broker in wriƟng not to 

disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transacƟon without an agreement to represent the 
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.  

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
The broker’s duƟes and responsibiliƟes to you, and your obligaƟons under the representaƟon agreement.
Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated. 

LICENSE HOLDER CONTACT INFORMATION: This noƟce is being provided for informaƟon purposes. It does not create an obligaƟon for 
you to use the broker’s services. Please acknowledge receipt of this noƟce below and retain a copy for your records.

Regulated by the Texas Real Estate  Commission                  Informa on available at www.trec.texas.gov
     IABS 1-1 

DateBuyer/Tenant/Seller/Landlord Initials

Sales Agent/Associate’s Name License No.  Email Phone

CBRE, Inc. 299995-BB texaslicensing@cbre.com 210-225-1000

Jeremy McGown 620535-B jeremy.mcgown@cbre.com 214-979-6100

Parker Duffie 626722-SA parker.duffie@cbre.com 713-577-1600

Wyatt McCulloch 555203 wyatt.mcculloch@cbre.com 713-548-6809
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