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$3,150,000 INVESTMENT KEY POINTS
SALE PRICE

==  Absolute Net Lease - Tenant Directly Responsible

R
= 1985/2019 For Taxes, Insurance, And Maintenance Including
YEAR BUILT/RENOVATION Roof and Structure
3.71% = 20-YearLease With 17-Years Remaining on Primary
CAP RATE

Term
5= 2,554 SF = Current Term Expires 1/31/2044
e TOTAL BUILDING SIZE

= 10% Every 5 Years including Four (4], 5-Year

< 24,394 SF Options
4 LOT SIZE

12.14/1,000 SF
e PARKING RATIO
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Tenant: Argonau
Rent Increases: 10% Eve
Guarantor: !
Lease Type: Am
Lease Commencement: \1/1/2024"-'& ‘
Lease Expiration: 1/31/2044
Renewal Options: Four (4], 5-Year Options :
Initial Term Lengtﬁ—ZM '''' b
Term Remaining on Lease: 18 Years
Landlord Responsibility: None———
Tenant Responsibility: All o '
Right of First Refusal Yes, 14 Days

LA C C

PROPERTY SUMMARY

Address 180 N White Mountain Road, Show Low,#

Building Size 2,554 SF b

Lot Size 24,3 —~

Year Built 1985/2019 _

Parking Ratio 12.14/1,000 SF (31 Spaces]
Drive Aisle ~160 Feet
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1= Ranked in the Top 14% of KFC locations nationwide (#389 of 2,892 locations)
1= Generated 148,100 visits over the past 12 months, averaging more than 400 visits per day

i 2.52x annual visit frequency, demonstrating a strong base of repeat customers

= Customers routinely travel 30+ miles to visit the location, highlighting its regional draw
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EXPERIENCED MULTI-UNIiT OPERATOR STRONGIVISIBILITY & ACCESS

Operated by Argonaut Food Partners, an established KFC  Positioned at a high-visibility corner along White Mountain
franchisee with a 140-unit portfolio and proven multi-state Road [HWY 260], the property benefits from approximately
operating experience within the KFC system [(Guarantor/LLC 20,315 vehicles per day, three curb cuts, and convenient access
of 63 locations). within one of Show Low’s primary retail corridors.

REGIONAL TRADE HUB LONG-TERM ABSOLUTE NET LEASE

Show Low serves as the primary retail, healthcare, and service 20-year absolute net lease with just over 17 years remaining
hub for northeastern Arizona and the greater White Mountains on the primary term, providing long-term stable cash flow with
region. The property draws consumers from surrounding no landlord responsibilities.

communities throughout Navajo County and benefits from

both year-round local demand and seasonal tourism activity.



RENT SCHEDULE

YEAR

01/01/2027
01/01/2028
01/01/2029
01/01/2030
01/01/2031
01/01/2032
01/01/2033
01/01/2034
01/01/2035
01/01/2036
01/01/2037
01/01/2038
01/01/2039
01/01/2040
01/01/2041
01/01/2042
01/01/2043

ANNUAL RENT

$180,000
$180,000
$198,000
$198,000
$198,000
$198,000
$198,000
$217,800
$217,800
$217,800
$217,800
$217,800
$239,580
$239,580
$239,580
$239,580
$239,580

$15,000
$15,000
$16,500
$16,500
$16,500
$16,500
$16,500
$18,150
$18,150
$18,150
$18,150
$18,150
$19,965
$19,965
$19,965
$19,965
$19,965

$70.48
$77.53
$77.53
$77.53
$77.53
$77.53
$85.28
$85.28
$85.28
$85.28
$85.28
$93.81
$93.81
$93.81
$93.81
$93.81

5.71%
6.29%
6.29%
6.29%
6.29%
6.29%
6.91%
6.91%
6.91%
6.91%
6.91%
7.61%
7.61%
7.61%
7.61%
7.61%

P




(‘ TENANT OVERVIEW | KFC
4" Global Brand | Drive-Thru Oriented | Recession-Resilient
GLOBAL QSR BRAND
KFC is one of the most recognized quick-service restaurant brands in the world, with thousands of locations across more than 145
countries and territories. Founded in 1930, the brand has built decades of consumer loyalty and continues to evolve with modern,

drive-thru-focused formats.

KFC operates under Yum! Brands, Inc., one of the largest restaurant companies globally, alongside Taco Bell and Pizza Hut.

DRIVE-THRU ORIENTED | HIGH-VOLUME FORMAT

Quick-service restaurants with drive-thru infrastructure continue to outperform across market cycles,
driven by convenience, affordability, and consistent consumer demand.

This location benefits from a long drive-thru lane with strong stacking capacity, supporting efficient
throughput and high-volume operations.

« Essential, low-cost dining option
« Strong takeout and drive-thru demand
- Efficient, high-volume store format

NATIONAL BRAND RECOGNITION

« Decades of established consumer loyalty

« Globally recognized brand identity

« Consistent product offering and demand
drivers




.
TENANT PROFILE | ARGONAULT FOOD PARTNERS

Experienced Operator [ Multi-State Platform [ Strong Guarantee
EXPERIENCED MULTI-UNIT OPERATOR

Argonaut Food Partners is an established KFC franchisee with a 140 unit portfolio and proven multi-state operating experience
within the KFC system.

STRONG GUARANTOR

The lease is guaranteed by Argonaut Food Partners, LLC, a proven multi-state operator within the KFC system, providing
additional financial backing and operational depth.

SCALED FRANCHISE PLATFORM

« 140 unit operator

« Guarantor/LLC of 63 locations

« Multi-state footprint

« Established within the KFC franchise system
« Experienced in high-volume QSR operations

LONG-TERM COMMITMENT

« 20-year initial lease term

« Approximately 17 years remaining
« Four (4] five-year renewal options
e 10% Every 5 Years
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Map data ©2026 Googl

2 MILES HOUSEHOLD & INCOME 1/2 MILE 2 MILES

POPULATION 1/2 MILE 1 MILE
TOTAL POPULATION 320 1,543 5,804 TOTAL HOUSEHOLDS 127 2,327

40.1 # OF PERSONS PER HH 2.5 2.5 2.5

AVERAGE AGE 40.6 39.7
$80,666

404 AVERAGE HH INCOME $84,032 $81,094

AVERAGE (MALE) 41.3 39.7
AVERAGE HOUSE VALUE $301,331 $277,567 $278,494

AVERAGE (FEMALE]) 44.8 41.3 39.7

DEMOGRAPHICS




The Show Low metropolitan trade area sits in the heart of Arizona’s White Mountains region in
Navajo County and serves as the primary commercial and tourism hub for northeastern Arizona.
The City of Show Low itself has a population of approximately 12,500 residents, while the broader
regional trade area serves more than 140,000 people and experiences significant seasonal
population increases from visitors and second-home owners.

The local economy is diverse and driven by healthcare, tourism, retail, education, and regional
services. Healthcare is one of the area’s largest employment sectors, with Summit Healthcare
Regional Medical Center serving as a major employer and medical hub for the surrounding White
Mountains communities. Retail and regional commerce also play an important role, as Show Low
functions as the shopping and service center for much of northeastern Arizona. National retailers,
locally owned businesses, restaurants, and service providers support both year-round residents
and seasonal visitors.

Education contributes to the area’s economic stability through the Show Low Unified School
District and the White Mountain Campus of Northland Pioneer College, which provides higher
education and workforce training opportunities for the region. Small business entrepreneurship
is also a notable part of the local economy, with industries ranging from metal fabrication and
construction to food services and outdoor recreation-related businesses.

Tourism remains one of Show Low’s strongest economic drivers. Known for its cooler mountain
climate, pine forests, lakes, and outdoor recreation, the area attracts visitors year-round for
fishing, hiking, camping, boating, golfing, and winter activities. Popular destinations such as
Fool Hollow Lake Recreation Area and the surrounding Apache-Sitgreaves National Forests draw
travelers seeking outdoor recreation and seasonal escapes from the desert heat found in other
parts of Arizona. Seasonal tourism and second-home ownership contribute substantially to local
spending and economic activity throughout the White Mountains region.

ABOUT SHOW LOW, ARIZONA




The material contained in this Offering Brochure is furnished solely for the purpose of considering the purchase of the property within and is not to be used for any other purpose. This
information should not, under any circumstances, be photocopied or disclosed to any third party without the written consent of the SVN® Advisor or Property Owner, or used for any purpose
whatsoever other than to evaluate the possible purchase of the Property.

The only party authorized to represent the Owner in connection with the sale of the Property is the SVN Advisor listed in this proposal, and no other person is authorized by the Owner to provide
any information or to make any representations other than contained in this Offering Brochure. If the person receiving these materials does not choose to pursue a purchase of the Property,
this Offering Brochure must be returned to the SVN Advisor.

Neither the SVN Advisor nor the Owner make any representation or warranty, express or implied, as to the accuracy or completeness of the information contained herein, and nothing contained
herein is or shall be relied upon as a promise or representation as to the future representation of the Property. This Offering Brochure may include certain statements and estimates with respect
to the Property. These Assumptions may or may not be proven to be correct, and there can be no assurance that such estimates will be achieved. Further, the SVN Advisor and the Owner
disclaim any and all liability for representations or warranties, expressed or implied, contained in or omitted from this Offering Brochure, or any other written or oral communication transmitted
or made available to the recipient. The recipient shall be entitled to rely solely on those representations and warranties that may be made to it in any final, fully executed and delivered Real
Estate Purchase Agreement between it and Owner.

The information contained herein is subject to change without notice and the recipient of these materials shall not look to Owner or the SVN Advisor nor any of their officers, employees,
representatives, independent contractors or affiliates, for the accuracy or completeness thereof. Recipients of this Offering Brochure are advised and encouraged to conduct their own
comprehensive review and analysis of the Property.

This Offering Brochure is a solicitation of interest only and is not an offer to sell the Property. The Owner expressly reserves the right, at its sole discretion, to reject any or all expressions of
interest to purchase the Property and expressly reserves the right, at its sole discretion, to terminate negotiations with any entity, for any reason, at any time with or without notice. The Owner
shall have no legal commitment or obligation to any entity reviewing the Offering Brochure or making an offer to purchase the Property unless and until the Owner executes and delivers a
signed Real Estate Purchase Agreement on terms acceptable to Owner, in Owner’s sole discretion. By submitting an offer, a prospective purchaser will be deemed to have acknowledged the
foregoing and agreed to release the Owner and the SVN Advisor from any liability with respect thereto.

To the extent Owner or any agent of Owner corresponds with any prospective purchaser, any prospective purchaser should not rely on any such correspondence or statements as binding
Owner. Only a fully executed Real Estate Purchase Agreement shall bind the property and each prospective purchaser proceeds at its own risk.

| DISCLAIMER.

SVN DESERT COMMERCIAL ADVISORS SVN IMBRIE REALTY COMMERCIAL REAL ESTATE SERVICES CO.
5343 N 16™ STREET, SUITE 100 7150 SW FIR LOOP, SUITE 100 744 CARDLEY AVE

PHOENIX, ARIZONA 85016 PORTLAND, OREGON 97223 MEDFORD, OR 97504

P. 480.425.5510 P. 503.208.9400 P. 541.944.1689

www.svndesertcommercial.com WWWw.svnimbrie.com



