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FORMER MILLER PAINT
390 Lancaster Drive NE, Salem, OR 97301

ACTUAL PROPERTY PHOTO

OWNER/USER OR VALUE-ADD OPPORTUNITY LOCATED 
ON HIGH TRAFFIC LANCASTER DR NE IN DENSELY 

POPULATED SALEM, OR SUBMARKET 
(PORTLAND-VANCOUVER MSA)
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LANCASTER DR NE 30,700+ VPD
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THE OFFERING
390 Lancaster Dr NE, Salem, OR 97301

ACTUAL PROPERTY PHOTO

The Brown Group of Marcus & Millichap has been selected to exclusively 
market for sale the former Miller Paint in Gresham, OR, an owner/user 
or value-add investor opportunity. The property features a 6,545 SF 
commercial building on 0.31 acres in Salem, OR, with an open layout 
including retail, warehouse, and second floor mezzanine/office space, 
providing for numerous use options. In 2019 the retail space received 
a new roof, HVAC unit, and front entry wall. The warehouse space roof 
and HVAC unit were replaced within the last 12 years. The property 
has prominent frontage along Lancaster Drive NE, providing 
exceptional visibility, signage exposure, and strong drive-by traffic, 
with a protected turning lane, and 9 parking stalls. The property is 
located within a dynamic retail and medical corridor, surrounded 
by national and regional tenants, driving consistent consumer 
traffic and reinforcing long-term tenant demand. The property 
features flexible Commercial General zoning, permitting a broad 
range of retail, health services, general commercial, warehouse, 
wholesale commercial sales and services, outdoor storage, 
and hospitality uses, supporting strong re-tenanting flexibility 
and long-term optionality. Currently vacant, the property 
offers lease-up opportunity with market rents approximately 
$16/SF–$19/SF + NNN. Located directly on Lancaster Dr NE 
with convenient access to major interstate I-5 and regional 
highway OR-22, the property supports efficient customer 
access, employee commutes, and broad regional draw. The 
area demographics are strong, with nearly 209,000 people 
within a 5-mile radius and average household incomes 
approaching $90,000.

 PRICE: $1,145,000 
PRICE/SF: $175
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Year Built / Renovated 1979 / 2019

Gross Leaseable Area 6,545 SF

Retail SF 2,625 SF

Warehouse SF 3,500 SF

Office SF 420 SF

# of Roll Up Doors  1, Grade-Level

Parking Stalls 9

Type of Ownership Fee Simple

Lot Size 0.31 Acres

Zoning CG
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THE HIGHLIGHTS
OWNER/USER OR VALUE-ADD OPPORTUNITY

The property features a 6,545 SF commercial building with an open layout 
including retail, warehouse, and second floor mezzanine/office space; 
which is situated on a 0.31 acre parcel along a primary north-south arterial 
corridor through Salem, providing owner/users or value-add investors 
with numerous use options at the site. 

2019 ROOF REPLACEMENT AND RENOVATIONS | WELL MAINTAINED 
PROPERTY

In 2019 the retail space of the property was renovated, including a new 
roof, new HVAC unit, and new front entry wall. In addition, the roof and 
HVAC for the warehouse space were replaced within the last 12 years. 

HIGH-TRAFFIC LOCATION (+30,700 VPD) WITH PROMINENT 
SIGNAGE AND AMPLE PARKING

The Property features prominent frontage along Lancaster Drive 
NE, a primary north–south arterial carrying over 30,700 vehicles 
per day, providing exceptional visibility, signage exposure, and 
strong drive-by traffic for retail and service users. Lancaster Dr 
NE features a protected turning lane, providing for easy access 
from both traffic directions Additionally, the property features 
9 parking stalls, providing ample parking for customers and 
employees.

MARKET-RATE LEASE-UP UPSIDE

The Property is currently vacant, providing value-add 
investors the ability to lease the asset at market rents 
estimated at approximately $16/SF–$19/SF + NNN, creating 
a clear path to value creation through lease-up and income 
stabilization.
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ACTUAL PROPERTY PHOTO

STRONG TRADE AREA SURROUNDED BY NATIONAL AND REGIONAL 
TENANTS

Located within a dynamic retail and medical corridor, surrounded by 
numerous national and regional tenants including Budweiser, Target, 
Dick’s Sporting Goods, Lancaster Family Health Center, Willamette 
Family Medical Center, O’Reilly Auto Parts, Car Toys, numerous 
tenants at the Willamette Town Center mall and more —driving 
consistent consumer traffic and reinforcing long-term tenant 
demand.

HIGHLY FLEXIBLE COMMERCIAL GENERAL (CG) ZONING

The Property is zoned CG – Commercial General, permitting 
a broad range of retail, health services, general commercial, 
warehouse, wholesale commercial sales and services, outdoor 
storage, and hospitality uses, supporting strong re-tenanting 
flexibility and long-term optionality.

STRATEGIC REGIONAL CONNECTIVITY | OR-22 AND I-5 
ACCESS

The Property is located directly on Lancaster Dr NE, a primary 
north–south arterial, with convenient access to major 
interstate I-5, as well as regional highway OR-22/Hwy 22 
supporting efficient customer access, employee commutes, 
and broad regional draw.

STRONG DEMOGRAPHICS

The property benefits from a population of nearly 209,000 
people within a 5-mile radius with an average household 
income of nearly $90,000.
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SITE PLAN

390 LANCASTER DR NE, 
SALEM, OR 97301

FORMER 
MILLER PAINT

SITE DRAWING
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DEMOGRAPHICS 1 MILE 3 MILES 5 MILES

2024 Population 16,880 210,691 292,448

2029 Pop. Projection 17,216 215,078 298,594

2020-24 Forecast Growth 4.84% 1.74% 0.98%

2025 Households 6,412 38,261 82,484

Avg. HH Income $71,628 $77,908 $89,771 

SALEM, OR

PORTLAND - 55 MIN
VANCOUVER - 1 HR 
EUGENE - 1 HR
SEATTLE - 3 HR 30 MIN

TRAVEL TIMES

390 LANCASTER DR NE, 
SALEM, OR 97301

FORMER 
MILLER PAINT

LOCATION OVERVIEW
SALEM, OR
As Oregon’s administrative capital, the state government functions provide a stable base for Salem’s economy. The 
metro, comprising Marion and Polk counties, is also home to several post-secondary institutions, including one 
of the oldest academic facilities in the western United States — Willamette University. The market is known for its 
manufacturing, lumber, agriculture and tourism industries, which are supported by lush forests, lakes and rivers. 
Nearby wildlife refuges and state parks provide an abundance of recreational activities that attract visitors and direct 
spending to local businesses. 

ECONOMY
• Amazon, Home Depot, FedEx and Lineage Cold Storage each have large distribution centers in Salem. Wilco, an

agriculture supply firm, also has a distribution facility in the area.

• Agriculture dominates the local economy. The area’s primary crops are wine grapes, wheat and hops, though
strawberries and prunes are also grown here. Major agriculture employers include Truitt Family Foods, Diamond
Foods and Willamette Valley Fruit Company.

• Other segments important to Salem’s economy include government, aerospace, manufacturing and technology.
Several colleges and universities in the region also support the growing need for a skilled workforce.

LUMBER PRODUCTION

The area is heavily forested, 
benefiting Salem’s strong lumber 

industry, which employs thousands 
of workers.

DISTRIBUTION CENTER

With its location halfway between 
Portland and Eugene, the market 

serves as a prime distribution hub for 
the overall region.

AGRICULTURAL PRODUCTION

The Willamette River underpins a 
strong agriculture industry in Salem, 
which employs tens of thousands of 

individuals.
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MARCUS & MILLICHAP HEREBY ADVISES ALL PROSPECTIVE PURCHASERS OF NET LEASED PROPERTY 
AS FOLLOWS
The information contained in this Marketing Brochure has been obtained from sources we believe to be reliable. However, Marcus & Millichap has not and will not verify any of this 
information, nor has Marcus & Millichap conducted any investigation regarding these matters. Marcus & Millichap makes no guarantee, warranty or representation whatsoever about 
the accuracy or completeness of any information provided. As the Buyer of a net leased property, it is the Buyer’s responsibility to independently confirm the accuracy and completeness 
of all material information before completing any purchase. This Marketing Brochure is not a substitute for your thorough due diligence investigation of this investment opportunity. 
Marcus & Millichap expressly denies any obligation to conduct a due diligence examination of this Property for Buyer. Any projections, opinions, assumptions or estimates used in this 
Marketing Brochure are for example only and do not represent the current or future performance of this property. The value of a net leased property to you depends on factors that should 
be evaluated by you and your tax, financial and legal advisors. Buyer and Buyer’s tax, financial, legal, and construction advisors should conduct a careful, independent investigation of 
any net leased property to determine to your satisfaction with the suitability of the property for your needs. Like all real estate investments, this investment carries significant risks. Buyer 
and Buyer’s legal and financial advisors must request and carefully review all legal and financial documents related to the property and tenant. While the tenant’s past performance at 
this or other locations is an important consideration, it is not a guarantee of future success. Similarly, the lease rate for some properties, including newly-constructed facilities or newly-
acquired locations, may be set based on a tenant’s projected sales with little or no record of actual performance, or comparable rents for the area. Returns are not guaranteed; the 
tenant and any guarantors may fail to pay the lease rent or property taxes, or may fail to comply with other material terms of the lease; cash flow may be interrupted in part or in whole 
due to market, economic, environmental or other conditions. Regardless of tenant history and lease guarantees, Buyer is responsible for conducting his/her own investigation of all 
matters affecting the intrinsic value of the property and the value of any long-term lease, including the likelihood of locating a replacement tenant if the current tenant should default 
or abandon the property, and the lease terms that Buyer may be able to negotiate with a potential replacement tenant considering the location of the property, and Buyer’s legal ability 
to make alternate use of the property. By accepting this Marketing Brochure you agree to release Marcus & Millichap Real Estate Investment Services and hold it harmless from any kind 
of claim, cost, expense, or liability arising out of your investigation and/or purchase of this net leased property. 

CONFIDENTIALITY & DISCLAIMER 
The information contained in the following Marketing Brochure is proprietary and strictly confidential. It is intended to be reviewed only by the party receiving it from Marcus & Millichap 
and should not be made available to any other person or entity without the written consent of Marcus & Millichap. This Marketing Brochure has been prepared to provide summary, 
unverified information to prospective purchasers, and to establish only a preliminary level of interest in the subject property. The information contained herein is not a substitute for 
a thorough due diligence investigation. Marcus & Millichap has not made any investigation, and makes no warranty or representation, with respect to the income or expenses for the 
subject property, the future projected financial performance of the property, the size and square footage of the property and improvements, the presence or absence of contaminating 
substances, PCB’s or asbestos, the compliance with State and Federal regulations, the physical condition of the improvements thereon, or the financial condition or business prospects 
of any tenant, or any tenant’s plans or intentions to continue its occupancy of the subject property. The information contained in this Marketing Brochure has been obtained from 
sources we believe to be reliable; however, Marcus & Millichap has not verified, and will not verify, any of the information contained herein, nor has Marcus & Millichap conducted any 
investigation regarding these matters and makes no warranty or representation whatsoever regarding the accuracy or completeness of the information provided. All potential buyers 
must take appropriate measures to verify all of the information set forth herein. 

NON-ENDORSEMENT NOTICE 
Marcus & Millichap Real Estate Investment Services, Inc. (“M&M”) is not affiliated with, sponsored by, or endorsed by any commercial tenant or lessee identified in this marketing 
package. The presence of any corporation’s logo or name is not intended to indicate or imply affiliation with, or sponsorship or endorsement by, said corporation of M&M, its affiliates or 
subsidiaries, or any agent, product, service, or commercial listing of M&M, and is solely included for the purpose of providing tenant lessee information about this listing to prospective 
customers. 

ALL PROPERTY SHOWINGS ARE BY APPOINTMENT ONLY 
Please consult your Marcus & Millichap agent for more details.

COOPERATIVE BROKERAGE COMMISSION
Marcus & Millichap is offering a cooperative brokerage commission by Seller to brokers who represent purchasers that were not directly contacted via phone or e-mail by the listing 
brokers and who successfully close on the property at terms acceptable to Seller.

Activity ID: ZAH0110033

ACTUAL PROPERTY PHOTO

DYLAN WOLF
Director Investments

206.826.5728 D
253.334.3761  C

dylan.wolf@marcusmillichap.com

LUKE HOLSINGER
Associate Investments

206.826.5821 D
253.732.5067 C

luke.holsinger@marcusmillichap.com

ANDREW HANSON
Associate Investments

541.690.4315  D
206.661.4297 C

andrew.hanson@marcusmillichap.com

CLAYTON J .  BROWN
Senior Managing Director Investments

206.826.5787 D
253.569.4338 C

clayton.brown@marcusmillichap.com

TREVOR LANE
Brokerage Coordinator

206.826.5756   D
425.233.9522  C

trevor.lane@marcusmillichap.com

RUTHANNE LOAR
Business Operations Manager

206.493.2622 D
916.206.4027 C

ruthanne.loar@marcusmillichap.com

LISTING AGENTS

LUKE PALLIS
Associate Investments

206.826.5817  D
206.550.9500 C

luke.pallis@marcusmillichap.com

MATTHEW HUMMEL
Associate Investments

208.330.3794 C
208.536.0978 D

matt.hummel@marcusmillichap.com

BROKER OF RECORD
DAVID TABATA

Lic #: 201224889
P: (503) 200-2000 

david.tabata@marcusmillichap.com


