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370 Forest Street
Schumacher Place  /  German Village  /  Columbus, Ohio 43206
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Turnkey income in one of Columbus' best
addresses
A fully renovated six-unit short-term rental package in the Schumacher Place section of German Village.
Every unit is already live and earning on Airbnb, so a buyer steps into running income on day one rather
than building a rental operation from scratch.

The work is  done. All s ix units  have updated mechanicals , electrical, and plumbing, with new kitchens, granite counters  and
stainless appliances , renovated bathrooms, in-unit washers and dryers , and refinished hardwood floors  throughout. There
is  no deferred maintenance hanging over the rent roll and no rehab budget to fund before the income shows up.

The location carries the occupancy. You are steps from Schiller Park, the Book Loft, and the restaurants and shops along
Third Street, with a short run to downtown and Nationwide Children's  Hospital. That walkability is  exactly what drives nightly
demand in this  submarket, and it is  the part of the deal a competitor can't replicate.

Property Type 6-Unit Multif amily / STR Offered At $2,000,000

Price Per Unit $333,333 2025 Gross Revenue $167,000

Unit  Mix 1BR & 2BR layo uts Year Built 1900 (re no vate d)

Lot Size 5,227  SF Annual Taxes $12,723

Heating / Cooling Fo rce d air / Ce ntral Neighborhood Schumache r Place
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Renovated unit by unit
Interiors are finished to a level that holds nightly rates and earns repeat five-star reviews. This is move-in,
guest-ready product, not a project waiting on a contractor.

Syst e ms upd a t e d
Mechanicals , electrical, and plumbing
redone across all s ix units .

In-unit  la und r y
Washer and dryer in every unit, a real edge
for longer stays.

Cha r a ct e r  int a ct
Exposed brick and refinished hardwood that
guests pay a premium for.

Every unit  is current ly list ed and bo o king o n Airbnb. T he income on t he next
page reflect s a live operat ion, not  a project ion of what  t he building might  one
day do.

AC T I V E  S T R

O pen kit chen & living
Gran ite islan d, exposed brick, h ardwood

Full kit chens
Stain less appl ian ces, sh aker cabin etry

Living areas
Origin al  brick, n atu ral  l igh t, staged

Furnished bedrooms
Tu rn key, l in en s an d styl in g in  place
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The numbers, straight
2025 gross revenue is actual, taken from the operating year. Expenses below are a pro forma estimate for
a self-managed operation, since audited statements are reviewed in due diligence rather than published
in marketing. They are modeled, not represented as actuals.

N E T  O P E R A T I N G
I N C O M E

$99,977
Pro forma, self-managed

C A P  R A T E

5.0%
At $2.0M offering price

G R M

12.0x
Price ÷ gross revenue

P E R  D O O R

$27.8K
2025 revenue per unit

P R O  F O R M A O P E R AT I N G  S T AT E M E N T AN N U AL %  O F  G R O S S

Gro s s  Re nt al Re ve nue  (2025 actu al) $167 ,0 0 0 100%

Property Taxes (actu al) $12,723 7.6%

Insurance (est.) $7,500 4.5%

Utilities, all units (est.) $16,000 9.6%

Internet & connectivity (est.) $3,600 2.2%

Cleaning & turnover, net of guest fees (est.) $7,500 4.5%

Platform & booking fees (est.) $5,000 3.0%

Supplies & consumables (est.) $4,500 2.7%

Repairs & maintenance (est.) $8,400 5.0%

Licensing & permits (est.) $600 0.4%

Channel & pricing software (est.) $1,200 0.7%

T o t al Ope rat ing Expe ns e s $67 ,0 23 40 .1%

Ne t Ope rating Inco me $99,97 7 59.9%

Ho w to  re a d  this .  The property is operated self-managed today, so the model assumes that continues and carries no third-party management l ine.
A buyer who hires a ful l-service STR manager should underwrite roughly 18 to 22 percent of gross for that service, which would move pro forma NOI
toward the mid-$60Ks. Expense l ines marked (est.) are modeled from typical German Vi l lage short-term rental operations and should be confirmed
against the sel ler's operating statements during due di l igence. Ful l  rent rol l  and statements available on request.
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Why this block stays booked
German Village is one of the three strongest short-term rental submarkets in Columbus, and Schumacher
Place sits right in the walkable core of it. Demand here is about location, and this address has it.

88/100

Walk Score
Very walkable, daily erran ds on  foot

55/100

T ransit  Score
Good tran sit access to down town

63/100

Bike Score
Bikeable, flat con n ected streets

Schiller Park Steps away The Book Loft Walkable

Third Street dining & shops Walkable Downtown Columbus ~5 min

Nationwide Children's Hospital ~5 min Short North / Arena District ~7 -10 min

S U B M A R K E T  S N A P S H O T

Top 3
Germ an  Vi l lage ran ks am on g Colu m bu s'
leadin g STR n eigh borh oods

~4.8★
Average gu est ratin g for Germ an  Vi l lage
stays

$27.8K
Th is property's 2025 reven u e per door, ah ead
of th e citywide STR average n ear $24.7K

The hospital, the convention and arena traffic downtown, and a steady year-round flow of leisure vis itors  to German
Village all feed the same pool of nightly demand. That mix is  what keeps a portfolio like this  filled across seasons instead
of riding a s ingle source of guests .
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What makes this one worth a look

01 Income is already running
Six units live on Airbnb producing $167,000 in 2025. A buyer inherits cash flow on closing, not a lease-up timeline.

02 Not hing left  t o renovat e
Systems, kitchens, baths, flooring, and in-unit laundry are all done. No capital plan to fund before the property performs.

03 A locat ion t hat  defends it self
Walk Score 88 in a top-three Columbus STR submarket, steps from Schiller Park and Third Street. This is the hardest part of
the deal to copy.

04 Three ways t o operat e it
Run it as short-term as-is, shift units to corporate and furnished housing, or convert to traditional long-term leases. The
exit flexes with the market instead of betting on one strategy.

05 Scale in a single t ransact ion
Six doors under one roof, one closing, one tax parcel. Cleaner to acquire and operate than six scattered single-family
rentals.

06 Per-door revenue beat s t he market
At roughly $27.8K per unit, the building earns ahead of the citywide STR average, with room to optimize pricing and
occupancy further.

The f lexibilit y is t he f lo o r. If  short -t erm demand soft ens, t he same renovat ed
unit s convert  t o corporat e, furnished, or long-t erm housing in a neighborhood
people want  t o live in. T hat  opt ionalit y is what  prot ect s t he basis.

3  E X I T S



C O N T A C T  &  S H O W I N G S

Let's talk numbers
Full rent roll, operating statements, and a private tour are available to qualified buyers.
Reach out directly to schedule a walkthrough or request the due diligence package.

Kerlous Tadres
REAFCO

Direct   614-772-0631

Property  370 Forest St, Columbus, OH 43206

MLS  #226019157  |  Offered at $2,000,000

Disclaime r. This  offe ring me morandum is  provide d for informational purpose s  only and doe s  not constitute  an offe r to se ll or a solicitation of an offe r to buy any se curity or re al prope rty.
The  information he re in was  obtaine d from source s  be lie ve d to be  re liable , including public re cords  and the  prope rty owne r, but is  not guarante e d and should be  inde pe nde ntly ve rifie d.
Financial figure s  ide ntifie d as  e s timate d or pro forma are  mode le d proje ctions  base d on assumptions  and marke t data, not audite d ope rating s tate me nts , and actual re sults  will vary.
Square  footage , unit mix, re ve nue , and e xpe nse s  are  approximate  and subje ct to ve rification during due  dilige nce . Short-te rm re ntal pe rformance  de pe nds  on re gulation, occupancy, and
ope rating de cis ions  that are  outs ide  the  se lle r's  control. Prospe ctive  buye rs  should conduct the ir own inve stigation and consult the ir own le gal, tax, and financial advisors  be fore
purchas ing.

Con fi den t i al  Offer i n g Mem oran du m   |   370 Forest  St reet Prepared Ju n e 2026


