FOR SALE | FLEX/WAREHOUSE OR DEVELOPMENT LOT

BOULOS
4 GERRY AVENUE, NEWMARKET, NH 03857 COMPANY

PROPERTY DETAILS

The Boulos Company is pleased to present this opportunity to purchase the real estate
at 4 Gerry Avenue in Newmarket, New Hampshire. This unique property provides the
opportunity to own and renovate a former train station/commercial building, well-
positioned for an owner-user/investor as a warehouse/flex property or as a potential
residential redevelopment opportunity!

® Offered as an existing warehouse/flex building(s) with redevelopment
potential to residential

Current month-to-month Tenant in place in one building

Potential to upgrade, reposition, or redevelop the site

Convenient walking access to Downtown Newmarket

Minutes to Durham, Portsmouth, and the surrounding Seacoast area

Sale Price: $395,000

@ 1New Hampshire Avenue, Suite 207, Portsmouth, NH 03801 & 603.427.1333 @& www.boulos.com



FOR SALE | FLEX/WAREHOUSE OR DEVELOPMENT LOT

4 GERRY AVENUE, NEWMARKET, NH 03857

LOT SIZE 0.56+ acres
EXISTING BUILDINGS 2,192+ SF commerpia_l building (former Train Station) plus a 1,680+ SF
warehouse/flex building
ASSESSOR’S REFERENCE U3/140
BOOK/PAGE 6351/1842
ZONING M2
Former Train Station: 1900+
YEAR BUILT Flex Building: Unknown
UTILITIES Public water and sewer
Propane
Former Train Station: Modine & Propane Furnace
HVAC Flex Building: Modine
EASEMENTS Inquire for details
Land: $343,800
ASSESSED VALUE (2024) Building: $ 83,200
Total: $427,000
ESTIMATED TAXES (2025) $8,292.00

SALE PRICE $395,000




FOR SALE | FLEX/WAREHOUSE OR DEVELOPMENT LOT

4 GERRY AVENUE, NEWMARKET, NH 03857

CONCEPTUAL SITE PLAN FOR RESIDENTIAL SUBDIVISION

HIGHLIGHTS

e Proposed 7,200z SF, three-story residential building

e Proposed unit mix: 10 studio and two, one-bedroom apartments
e Strong housing demand in the New Hampshire Seacoast

e Minutes to downtown Newmarket, UNH, and major routes

e M2 zoning (multi-family by Special Permit)

e BUYERTO SECURE PERMITS FOLLOWING CLOSING

Vintage rail station with authentic small-town character

Conceptual materials are provided for illustrative purposes only and are not intended to represent current or future conditions. All approvals, permits, and entitle-
ments are the sole responsibility of the buyer. Seller has not obtained any such approvals.



FOR SALE | FLEX/WAREHOUSE OR DEVELOPMENT LOT

4 GERRY AVENUE, NEWMARKET, NH 03857

LOCATION OVERVIEW DISTANCE & DRIVE TIMES

Newmarket, New Hampshire offers a compelling opportunity for
residential development within one of the Seacoast region’s most
vibrant and evolving communities. Known for its historic mill-town
character, scenic setting along the Lamprey River, and revitalized BOSTON, MA 1 hr. & 10 mins.
downtown, Newmarket attracts a diverse mix of residents, including

MILES DRIVE TIME

young professionals, families, and buyers seeking a walkable, small-

town environment with modern amenities. The town’s active Main e 50 1hr.

Street corridor features local dining, retail, and community spaces,
contributing to its strong sense of place and growing appeal. EJel:3fyYYelUi iz MN[Z] 14 25-30 mins.

Strategically located just minutes from downtown Portsmouth and

with convenient access to Route 101 and Interstate 95, Newmarket  [ReaUISAISIIEN 35-40 45 mins.

provides connectivity to major employment centers throughout
the Seacoast, including Durham, Exeter, and the Greater Boston
metropolitan area. Proximity to the University of New Hampshire
further supports housing demand, driven by faculty, staff, and
affiliated professionals. Continued regional growth, limited housing
supply, and increasing demand for thoughtfully designed residential
options position Newmarket as an attractive market for investment.
Its blend of historic character, accessibility, and ongoing revitalization
supports long-term value and sustained community growth.

CONTACT US

CHRISTIAN STALLKAMP AUSTIN STEBBINS KATHERINE GEMMECKE
Senior Broker, Partner Associate Senior Associate
+1603.570.2696 D +1603.570.2692 D +1603.570.2685 D
+1603.828-3818 C +1207.530.0022 C +1603.973.4256 C
cstallkamp(@boulos.com astebbins(@boulos.com kgemmecke(@boulos.com

©2026 The Boulos Company, Inc. All rights reserved. This information has been obtained from sources believed reliable, but has not been verified for accuracy or
completeness. You should conduct a careful, independent investigation of the property and verify all information. Any reliance on this information is solely at your own
risk. The Boulos Company and The Boulos Company logo are service marks of The Boulos Company, Inc. All other marks displayed on this document are the property of
their respective owners. Photos herein are the property of their respective owners. Use of these images without the express written consent of the owner is prohibited.
Beundary lines shown are approximate and are for informational purposes only. They are not suitable for legal, engineering, or surveying purposes.

@ 1New Hampshire Avenue, Suite 207, Portsmouth, NH 03801 & 603.427.1333 & www.boulos.com




State of New Hampshire

OFFICE OF PROFESSIONAL LICENSURE AND CERTIFICATION

DIVISION OF LICENSING AND BOARD ADMINISTRATION
7 Eagle Square, Concord, NH 03301-4980
Phone: 603-271-2152

BROKERAGE RELATIONSHIP DISCLOSURE FORM
(This is Not a Contract)

This form shall be presented to the consumer at the time of first business meeting, prior to any discussion of confidential information

. As a customer, the licensee with To Become a Client  Clients receive more services
$|ghi\N0W| whom you are working is not than customers. You become a
ouAre a obligated to keep confidential the client by entering into a written
Customer contract for representation as a

information that you might share with
him or her. As a customer, you
should not reveal any confidential
information that could harm your
bargaining position.

seller/landlord or as a
buver/tenant.

As a client, in addition to the customer-level services,

As a customer, you can expect a real estate licensee to you can expect the foIIowing client-level services

provide the following customer-level services:

« Todisclose all material defects known by the licensee e  Confidentiality;
pertaining to the on-site physical condition of the real e Loyalty;
estate; e Disclosure;
o To treat both the buyer/tenant and seller/landlord e  Lawful Obedience; and
honestly; . e Promotion of the client's best interest.
«  To provide reasonable care and skill e For seller/landlord clients this means the agent will

«  To account for all monies received from or on behalf of
the buyer/tenant or seller/landlord relating to the
transaction;

o To comply with all state and federal laws relating to real
estate brokerage activity; and

«  To perform ministerial acts, such as showing property,

preparing, and conveying offers, and providing Client-level services also include advice, counsel,
information and administrative assistance. and assistance in negotiations.

put the seller/landlord’s interests first and work on
behalf of the seller/landlord.

o For buyer/tenant clients this means the agent will
put the buyer/tenant’s interest first and work on
behalf of the buyer/tenant.

For important information about your choices in real estate relationships, please see page 2 of this disclosure form.

| acknowledge receipt of this disclosure as required by the New Hampshire Real Estate Commission (Pursuant to Rea 701.01).
| understand as a customer | should not disclose confidential information.

Name of Consumer (Please Print) Name of Consumer (Please Print)
Signature of Consumer Date Signature of Consumer Date
Provided by: Name & License # Date (Name and License # of Real Estate Brokerage Firm)

consumer has declined to sign this form

(Licensees Initials)

To check on the license status of a real estate firm or licensee use the licensee look up at oplc.nh.gov
Inactive licensees may not practice real estate brokerage. 8/18/17 Page |1



Types of Brokerage Relationships commonly practiced in New Hampshire

SELLER AGENCY (RSA 331-A:25-b)

A seller agent is a licensee who acts on behalf of a seller or landlord in the sale, exchange, rental, or
lease of real estate. The seller is the licensee’s client, and the licensee has the duty to represent the
seller’s best interest in the real estate transaction.

BUYER AGENCY (RSA 331-A:25-c)

A buyer agent is a licensee who acts on behalf of a buyer or tenant in the purchase, exchange, rental,
or lease of real estate. The buyer is the licensee’s client, and the licensee has the duty to represent
the buyer’s best interests in the real estate transaction.

SINGLE AGENCY (RSA 331-A:25-b; RSA 331-A:25-c)

Single agency is a practice where a firm represents the buyer only, or the seller only, but never in the
same transaction. Disclosed dual agency cannot occur.

SUB-AGENCY (RSA 331-A:2, Xl

A sub-agent is a licensee who works for one firm but is engaged by the principal broker of another
firm to perform agency functions on behalf of the principal broker’s client. A sub-agent does not
have an agency relationship with the customer.

DISCLOSED DUAL AGENCY (RSA 331-A:25-d)

A disclosed dual agent is a licensee acting for both the seller/landlord and the buyer/tenant in the
same transaction with the knowledge and written consent of all parties.

The licensee cannot advocate on behalf of one client over another. Because the full range of duties

cannot be delivered to both parties, written informed consent must be given by all clients in the
transaction.

A dual agent may not reveal confidential information without written consent, such as:
1. Willingness of the seller to accept less than the asking price.
2. Willingness of the buyer to pay more than what has been offered.
3. Confidential negotiating strategy not disclosed in the sales contract as terms of the sale.
4. Motivation of the seller for selling nor the motivation of the buyer for buying.

DESIGNATED AGENCY (RSA 331-A:25-e)

A designated agent is a licensee who represents one party of a real estate transaction and who
owes that party client-level services, whether or not the other party to the same transaction is
represented by another individual licensee associated with the same brokerage firm.

FACILITATOR (RSA 331-A:25-f)

A facilitator is an individual licensee who assists one or more parties during all or a portion of a real
estate transaction without being an agent or advocate for the interests of any party to such
transaction. A facilitator can perform ministerial acts, such as showing property, preparing and
conveying offers, and providing information and administrative assistance, and other customer-
level services listed on page 1 of this form. This relationship may change to an agency relationship
by entering into a written contract for representation, prior to the preparation of an offer.

ANOTHER RELATIONSHIP (RSA 331-A:25-a)

If another relationship between the licensee who performs the service and the seller, landlord,
buyer or tenant is intended, it must be described in writing and signed by all parties to the
relationship prior to services being rendered.



