Marcus g Millichap

THE KRAMER GROUP

'OFFERING MEMORAR BUM

153770 E RICE PL

AURORA, CO 80015




ERIK ENSTAD BRANDON KRAMER CHADD NELSON
Associate Director Investments Managing Director Investments Director Investments

303.328.2013 303.328.2020 303.328.2056
erik.enstad@marcusmillichap.com brandon.kramer@marcusmillichap.com chadd.nelson@marcusmillichap.com
License: CO: FA100089977 License: CO: FA100045203 License: CO: FA100073491

CONFIDENTIALITY & DISCLAIMER

The information contained in the following Marketing Brochure is proprietary and strictly confidential. It is intended to be reviewed only by the party receiving it from Marcus &
Millichap and should not be made available to any other person or entity without the written consent of Marcus & Millichap. This Marketing Brochure has been prepared to provide
summary, unverified information to prospective purchasers, and to establish only a preliminary level of interest in the subject property. The information contained herein is not a
substitute for a thorough due diligence investigation. Marcus & Millichap has not made any investigation, and makes no warranty or representation, with respect to the income
or expenses for the subject property, the future projected financial performance of the property, the size and square footage of the property, and improvements, the presence or
absence of contaminating substances, PCB's or asbestos, the compliance with State and Federal regulations, the physical condition of the improvements thereon, or the financial
condition or business prospects of any tenant, or any tenant’s plans or intentions to continue its occupancy of the subject property. The information contained in this Marketing
Brochure has been obtained from sources we believe to be reliable; however, Marcus & Millichap has not verified, and will not verify, any of the information contained herein, nor
has Marcus & Millichap conducted any investigation regarding these matters and makes no warranty or representation whatsoever regarding the accuracy or completeness of the
information provided. All potential buyers must take appropriate measures to verify all of the information set forth herein.

NON-ENDORSEMENT NOTICE

Marcus & Millichap is not affiliated with, sponsored by, or endorsed by any commercial tenant or lessee identified in this marketing package. The presence of any corporation’s
logo or name is not intended to indicate or imply affiliation with, or sponsorship or endorsement by, said corporation of Marcus & Millichap, its affiliates or subsidiaries, or
any agent, product, service, or commmercial listing of Marcus & Millichap, and is solely included for the purpose of providing tenant lessee information about this listing to

prospective customers.

ALL PROPERTY SHOWINGS ARE BY APPOINTMENT ONLY. PLEASE CONSULT YOUR MARCUS & MILLICHAP AGENT FOR MORE DETAILS.
RENT & INCOME DISCLAIMER

Any rent or income information in this Marketing Brochure, with the exception of actual, historical rent collections, represent good faith projections of potential future rent
only, and Marcus & Millichap makes no representations as to whether such rent may actually be attainable. Local, state, and federal laws regarding restrictions on rent increases
may make these projections impossible, and Buyer and its advisors should conduct their investigation to determine whether such rent increases are legally permitted and

reasonably attainable.

This information has been secured from sources we believe to be reliable, but we make no representations or warranties, express or implied, as to the accuracy of the information.
References to square footage or age are approximate. Buyer must verify the information and bears all risk for any inaccuracies. Marcus & Millichap is a service mark of
Marcus & Millichap Real Estate Investment Services, Inc. © 2026 Marcus & Millichap. All rights reserved.

ACTIVITY ID: ZAH0050232
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THE OFFERING

13770 E Rice Place is a well-maintained, two-tenant medical/professional
office building located in the highly accessible Southeast Aurora submarket.
The property totals 9,825 rentable square feet on 0.5 acres and is anchored
by Above & Beyond ABA Therapy, a growing behavioral health operator
specializing in center-based autism therapy. ABA Therapy executed a new

il ' 7-year lease in 2025, running through 2032, with annual rent increases and
I||| an extension option, providing stable, long-term income backed by an

essential services healthcare tenant.

At closing, the second tenant — Cave Law, the current owner — will execute
a new 7-year lease, ensuring immediate continuity of occupancy and cash

flow. The dual-tenant structure offers investors a balanced rent roll with

both healthcare and professional services tenancy, supported by strong
local demographics and proximity to major arterials, residential density, and

regional employment centers.

This asset presents an attractive opportunity to acquire a stabilized medical/
professional office investment with predictable income, contractual rent

growth, and tenants aligned with long-term operational needs.

Marcus g Millichap

THE KRAMER GROUP




INVESTMENT HIGHLIGHTS

Stabilized Two-Tenant Medical/Professional Office
-100% leased at closing to Above & Beyond ABA Therapy and Cave Law
- Predictable income stream with staggered lease expirations and built-in rent growth

Long-Term Commitment From Healthcare Tenant
- Above & Beyond ABA Therapy signed a new lease in 2025 running through 2032
-Includes annual rent increases and extension option
- Essential services behavioral health provider with growing national footprint

New 7-Year Lease From Owner-User
- Cave Law will execute a new 7-year lease at closing, based on the lease outline
detailed on page 10
- Ensures immediate stability and continuity of occupancy

9,825 SF on 0.5 Acres
- Efficient floor plan suitable for medical, therapy, and professional office uses
-Ample parking and strong accessibility within Southeast Aurora

Attractive Submarket Fundamentals
- Dense surrounding residential population
-Strong demand for medical and behavioral health services
-Convenient access to 1-225, Parker Road, and major commercial corridors

Built-In Rent Growth
-Both tenants feature annual rental increases, enhancing long-term yield
- Leases structured to support predictable NOI growth over the hold period



TENANT OVERVIEW
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ABOVE AND BEYOND ABA, LLC (“ABA LLC")

Above and Beyond ABA, LLC (“ABA LLC") is a specialized behavioral health
provider with multiple clinic locations in 9 states across the United States and

is focused on delivering Applied Behavior Analysis (ABA) therapy to children
with autism spectrum disorder and related developmental needs. The company
offers individualized treatment programs designed to improve communication,
social skills, daily living skills, and behavioral outcomes through evidence-based

therapeutic interventions.

ABA LLC operates with a multidisciplinary clinical team, including Board Certified
Behavior Analysts (BCBAs), Registered Behavior Technicians (RBTs), and support
staff trained in early-intervention methodologies. Services are delivered in a
structured, center-based environment, allowing for consistent scheduling,

measurable progress tracking, and high-quality clinical oversight.

The organization has established a strong reputation for family-centered care,
transparent communication, and measurable therapeutic outcomes. Demand

for ABA services continues to grow nationally, supported by insurance-mandated
coverage and increasing awareness of early-intervention benefits. This positions ABA
LLC as a stable, needs-based tenant with long-term operational viability.

https:/Mww.abtaba.com/



https://www.abtaba.com/
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TENANT SUMMARY

As of October,2026

% Annual Pro Forma Renewal Options
Square Bldg Lease Dates Rent per Total Rent Total Rent Rent Changes Rent Increase Lease and Option Year
Tenant Name Feet Share Comm. Exp. Sq. Ft. Per Month Per Year Per Year on Type Rental Information
Above and Beyond ABA Co. LLC 7,103 72.3% 9/9/25 9/8/32 $19.50 $11,542 $138,509 $142,356 Sep-2027 $11,838 Gross (1) 5-years
Cave Law 1,797 18.3% 10/1/26 9/30/33 $17.00 $2,546 $30,549 $31,448 Oct-2027 $2,621 Gross (2) 5-years
Top Floor 925 9.4% - - $0.00 $0 $0 $0
Total 9,825 $17.21 $14,088 $169.058 $173.,803
Occupied Tenants: 2 Unoccupied Tenants: 1 Occupied Rentable SF: 90.60% Unoccupied Rentable SF: 9.40%
Total Current Rents: $169,058 Occupied Current Rents: $169,058 Unoccupied Current Rents: $0
As of October,2026
% Annual Pro Forma Renewal Options
Square Bldg Lease Dates Rent per Total Rent Total Rent Rent Changes Rent Increase Annual Lease and Option Year
Tenant Name Feet Share Comm. Exp. Sq. Ft. Per Month Per Year Per Year on Rent Increase Type Rental Information
Above and Beyond ABA Co. LLC 7,103 72.3% 9/9/25 9/8/32 $19.50 $11,542 $138,509 $142,356 Sep-2027 $11,838 $142,060 Gross (1) 5-years
Sep-2028 $12,134 $145,611
Sep-2029 $12,430 $149,163
Sep-2030 $12,726 $152,715
Sep-2031 $13,022 $156,266
Cave Law 1,797 18.3% 10/1/26 9/30/33 $17.00 $2,546 $30,549 $31,448 Oct-2027 $2,621 $31,448 Gross (2) 5-years
Oct-2028 $2,696 $32,346
Oct-2029 $2,770 $33,245
Oct-2030 $2,845 $34,143
Oct-2031 $2,920 $35,042
Oct-2032 $2,995 $35,940
Top Floor 925 9.4% = = $0.00 $0 $0 $0
Total 9,825 $17.21 $14,088 $169,058 $173,803

Occupied Tenants: 2

Unoccupied Tenants: 1

Occupied Rentable SF: 90.60%

Unoccupied Rentable SF: 9.40%

Total Current Rents: $169,058

Occupied Current Rents: $169,058

Unoccupied Current Rents: $0




PRICING DETAILS

INCOME Current Per SF
Scheduled Base Rental Income 169,354 17.24
Expense Reimbursement Income
Reimbursement Income 51,550 5.25
Total Reimbursement Income $51,550 72.3% $5.25
Potential Gross Revenue 220,904 22.48
Effective Gross Revenue $220,904 $22.48
OPERATING EXPENSES Current Per SF
Utilities 12,546 1.28
Water & Sewer 1,864 0.19
Trash 2,553 0.26
Landscaping & Snow Removal 1,805 0.18
Janitorial 1,951 0.20
Repair & Maintenance 335 0.03
Supplies 305 0.03
Internet & TV Services 1,026 0.10
Insurance 11,531 1.17
Real Estate Taxes 26,340 2.68
Management Fee 11,045 5.0% 1.12
Total Expenses $71,301 $7.26
Expenses as % of EGR 32.3%
Net Operating Income $149,603 $15.23




OPERATING STATEMENT

SUMMARY OPERATING DATA
Price $1,999,999
Down Payment $607,000 INCOME Current
Down Payment % 30% Scheduled Base Rental Income $169,354
Number of Suites 3 Total Reimbursement Income 30.4% $51,550
Price Per SqFt $203.56 Potential Gross Revenue $220,904
Rentable Built Area (RBA) 9,825 SF General Vacancy 0.0% $0
Lot Size 0.5 Acres Effective Gross Revenue $220,904
Year Built 1984 Less: Operating Expenses 32.3% ($71,301)
Occupancy 90.59% Net Operating Income $149,603
Cash Flow $149,603
RETURNS Current Debt Service ($113,435)
CAP Rate 7.48% Net Cash Flow After Debt Service 5.96% $36,169
Cash-on-Cash 5.96% Principal Reduction $23,115
Debt Coverage Ratio 1.32 Total Return 9.77% $59,284
OPERATING EXPENSES Current
Financing 1st Loan CAM $22,385
Loan Amount $1,399,999 Insurance $11,531
Loan Type New Real Estate Taxes $26,340
Interest Rate 6.50% Management Fee $11,045
Amortization 25 Years Total Expenses $71,301
Year Due 2031 Expenses/Suite $23,767
Loan information is subject to change. Contact your Marcus & Millichap Capital Corporation representative. Expenses/SF $7.26
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REGIONAL MAP
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RETAILER MAP
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MARKET OVERVIEW

AURORA, COLORADO

The investment property isin Aurora, a thriving and rapidly expanding
city within the Greater Denver metropolitan area. The city is an ideal
market for office investment thanks to its growing population, strong
talent pool,and abundance of office-using employers. Approximately
366,302 residents live within a five-mile radius of the property,
and this population is projected to increase 2.2 percent by 2030.
Notably, this population is highly educated, with over 52 percent of
those residents having attained a bachelor's degree or higher. This
desirable talent pool contributes to the presence of numerous office-
using healthcare, education, and government employers, helping to
bolster the area’s stable and resilient economy. Buckley Air Force
Base is among the metro's leading jobs provider and employs over
11,000 residents. Additionally, the University of Colorado Health and
Children’s Hospital Colorado employs a combined 20,000 residents.
Furthermore, Aurora is home to several key employment hubs—
examples include the Anschutz Medical Campus and the Fitzsimons
Innovation District—that reflect the area’s appeal for office-using
employers. Additionally, the market’s ideal location along Interstates
70, 225, and the E-470 beltway, as well as its proximity to Denver
International Airport, reinforces Aurora’s enduring demand for
office space. Overall, the combination of strong employment drivers,
population growth, and regional connectivity reinforces the market’s

long-term office investment appeal.



MARKET OVERVIEW

AURORA, COLORADO

Strategic Office Investment Opportunity in Aurora, A Rapidly Expanding City Within the Greater Denver
Metropolitan Area.

Dense and Highly Educated Population Base with Over 366,000 Residents Within a Five-Mile Radius.
Proximity To Major Employment Anchors Including Buckley Air Force Base and the Anschutz Medical Campus.

Excellent Regional Connectivity Via Interstates 70, 225, E-470, and Close Proximity to Denver International Airport.
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The printed portions of this form, except differentiated additions, have been approved by the Colorado Real Estate Commission.
(BDB24-10-19) (Mandatory 1-20)

DIFFERENT BROKERAGE RELATIONSHIPS ARE AVAILABLE WHICH INCLUDE SELLER AGENCY,
BUYER AGENCY OR TRANSACTION-BROKERAGE.

BROKERAGE DISCLOSURE TO BUYER
DEFINITIONS OF WORKING RELATIONSHIPS

Seller’s Agent: A seller’s agent works solely on behalf of the seller to promote the interests of the seller with the utmost
good faith, loyalty and fidelity. The agent negotiates on behalf of and acts as an advocate for the seller. The seller’s agent
must disclose to potential buyers all adverse material facts actually known by the seller’s agent about the property. A
separate written listing agreement is required which sets forth the duties and obligations of the broker and the seller.

Buyer’s Agent: A buyer’s agent works solely on behalf of the buyer to promote the interests of the buyer with the utmost
good faith, loyalty and fidelity. The agent negotiates on behalf of and acts as an advocate for the buyer. The buyer’s agent
must disclose to potential sellers all adverse material facts actually known by the buyer’s agent, including the buyer’s
financial ability to perform the terms of the transaction and, if a residential property, whether the buyer intends to occupy
the property. A separate written buyer agency agreement is required which sets forth the duties and obligations of the
broker and the buyer.

Transaction-Broker: A transaction-broker assists the buyer or seller or both throughout a real estate transaction by
performing terms of any written or oral agreement, fully informing the parties, presenting all offers and assisting the parties
with any contracts, including the closing of the transaction, without being an agent or advocate for any of the parties. A
transaction-broker must use reasonable skill and care in the performance of any oral or written agreement, and must make
the same disclosures as agents about all adverse material facts actually known by the transaction-broker concerning a
property or a buyer’s financial ability to perform the terms of a transaction and, if a residential property, whether the buyer
intends to occupy the property. No written agreement is required.

Customer: A customer is a party to a real estate transaction with whom the broker has no brokerage relationship because
such party has not engaged or employed the broker, either as the party’s agent or as the party’s transaction-broker.

RELATIONSHIP BETWEEN BROKER AND BUYER

Broker and Buyer referenced below have NOT entered into a buyer agency agreement. The working relationship specified
below is for a specific property described as:

or real estate which substantially meets the following requirements:

Buyer understands that Buyer is not liable for Broker’s acts or omissions that have not been approved, directed, or ratified
by Buyer.

CHECK ONE BOX ONLY:

Multiple-Person Firm. Broker, referenced below, is designated by Brokerage Firm to serve as Broker. If more than
one individual is so designated, then references in this document to Broker shall include all persons so designated,
including substitute or additional brokers. The brokerage relationship exists only with Broker and does not extend to the
employing broker, Brokerage Firm or to any other brokers employed or engaged by Brokerage Firm who are not so
designated.

O One-Person Firm. If Broker is a real estate brokerage firm with only one licensed natural person, then any
references to Broker or Brokerage Firm mean both the licensed natural person and brokerage firm who shall serve as
Broker.

BDB24-10-19. BROKERAGE DISCLOSURE TO BUYER Page 1 of 2

CHECK ONE BOX ONLY:

| Customer. Broker is the O seller’s agent O seller’s transaction-broker and Buyer is a customer. Broker intends tc
perform the following list of tasks: [1 Show a property O Prepare and Convey written offers, counteroffers and agreements
to amend or extend the contract. Broker is not the agent or transaction-broker of Buyer.

O Customer for Broker’s Listings — Transaction-Brokerage for Other Properties. When Broker is the seller’
agent or seller’s transaction-broker, Buyer is a customer. When Broker is not the seller’s agent or seller’s transaction
broker, Broker is a transaction-broker assisting Buyer in the transaction. Broker is not the agent of Buyer.

a Transaction-Brokerage Only. Broker is a transaction-broker assisting the Buyer in the transaction. Broker is no
the agent of Buyer.

Buyer consents to Broker’s disclosure of Buyer’s confidential information to the supervising broker or designee for the
purpose of proper supervision, provided such supervising broker or designee does not further disclose such informatior
without consent of Buyer, or use such information to the detriment of Buyer.

DISCLOSURE OF SETTLEMENT SERVICE COSTS. Buyer acknowledges that costs, quality, and extent of service
vary between different settlement service providers (e.g., attorneys, lenders, inspectors and title companies).

THIS IS NOT A CONTRACT. IT IS BROKER’S DISCLOSURE OF BROKER’S WORKING RELATIONSHIP.

If this is a residential transaction, the following provision applies:

MEGAN’S LAW. If the presence of a registered sex offender is a matter of concern to Buyer, Buyer understands tha
Buyer must contact local law enforcement officials regarding obtaining such information.

BUYER ACKNOWLEDGMENT:

Buyer acknowledges receipt of this document on

Buyer Buyer

BROKER ACKNOWLEDGMENT:

On Broker provided (Buyer) with

this document via and retained a copy for Broker’s records.

Marcus & Millichap Real Estate Investment Services of Atlanta, Inc.

Brokerage Firm’s Name:

M s

Broker

BDB24-10-19. BROKERAGE DISCLOSURE TO BUYER Page 2 of 2
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