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DEVELOPMENT OPPORTUNITY IN A HIGH-GROWTH COUNTY
16674 Farm to Market Road 148 Scurry, TX 75158

VIDEO

PROPERTY DESCRIPTION

Beautiful 49-acre tract located along FM 148 in Scurry, Kaufman County, Texas,
offering an excellent opportunity for a ranch, homestead, recreational property, or
future investment. This parcel provides the perfect blend of open space, rural privacy,
and convenient access to nearby communities.

The land features gently rolling terrain with a mix of open pasture and natural
vegetation, making it well-suited for livestock, agricultural use, or building your dream
home. The size and layout allow for multiple potential building sites while still
maintaining privacy and scenic views of the surrounding countryside.

Darrin Coles CCIM
Commercial Sales and Leasing
(469) 794-6080

TX #755167

Devon Matula
(832) 980-5128

Cristie Coles

Commercial Sales and Leasing
(214) 460-2849

TX #0628110

OFFERING SUMMARY
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Lot Size:

DEMOGRAPHICS

Total Households
Total Population

Average HH Income

26 Airbus, Landsat / Copernicus, Ma

0.3 MILES
5

15
$96,051

0.5 MILES
23

67

$96,350

xar Technologies

$980,000
49 Acres

1MILE
106

307
$96,655
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DEVELOPMENT OPPORTUNITY IN A HIGH-GROWTH COUNTY

16674 Farm to Market Road 148 Scurry, TX 75158

LOCATION DESCRIPTION

16674 FM 148 is located in Scurry, Texas, along a well-traveled Farm-to-Market corridor
in Kaufman County, one of the fastest-growing counties in Texas. The property offers
convenient access to Highway 175 and is approximately 35-40 miles southeast of
Downtown Dallas, placing it within the expanding DFW growth path. This area benefits
from strong residential and land development demand driven by population growth,
affordable land prices, and proximity to the Metroplex, while still maintaining a rural
setting ideal for future development.
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DEVELOPMENT OPPORTUNITY IN A HIGH-GROWTH COUNTY

16674 Farm to Market Road 148 Scurry, TX 75158

POPULATION
Total Population
Average Age
Average Age (Male)

Average Age (Female)

HOUSEHOLDS & INCOME

Total Households
# of Persons per HH
Average HH Income

Average House Value

Demographics data derived from AlphaMap

0.3 MILES
15
41
41
42

0.3 MILES
5

3
$96,051
$292,504

0.5 MILES
67
41
41
42

0.5 MILES
23

2.9
$96,350
$302,480

1MILE
307

41

4

42

1MILE
106

2.9
$96,655
$318,428
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* Information About Brokerage Services

I RE Texas law requires all real estate license holders to give the following information about @

brokerage services to prospective buyers, tenants, sellers and landlords. GororTiAmY
TYPES OF REAL ESTATE LICENSE HOLDERS:
o A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER'S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
Put the interests of the client above all others, including the broker's own interests;

Inform the client of any material information about the property or transaction received by the broker;

e Answer the client's questions and present any offer to or counter-offer from the client; and

e Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker's minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer's agent. An owner's agent fees are not set by law and are fully
negotiable.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker's minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller's agent. A buyer/tenant's agent fees are not set by law and are fully negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
e  Must treat all parties to the transaction impartially and fairly;
e May, with the parties’ written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
e  Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
e  The broker's duties and responsibilities to you, and your obligations under the representation agreement.
e  Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker's services. Please acknowledge receipt of this notice below and retain a copy for your records.

COLDWELL BANKER REALTY 0420132 joanne.justice@cbdfw.com (972)906-7700

Licensed Broker /Broker Firm Name or License No. Email Phone

Primary Assumed Business Name

Joanne Justice 0159793 joanne.justice@cbdfw.com (972)906-7700

Designated Broker of Firm License No. Email Phone

FRANK OBRINGER 0739974 frank.obringer@cbdfw.com (972)599-3451

Licensed Supervisor of Sales Agent/ License No. Email Phone

Associate

Devon Matula 0827414 devon.matula@cbrealty.com (832)980-5128

Sales Agent/Associate's Name License No. Email Phone

Buyer/Tenant/Seller/Landlord Initials Date

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov
IABS 1-1

Coldwell Banker Realty - Plano, 4701 W Parker Rd #650 Plano TX 75093 Phone: (832) 980-5128 Fax: (972) 596-9561 Amir Rep

Devon Matula Produced with Lone Wolf Transactions (zipForm Edition) 717 N Harwood St, Suite 2200, Dallas, TX 75201 www.lwolf.com
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//*\ Information About Brokerage Services

T C Texas law requires all real estate license holders to give the following information about
brokerage services to prospective buyers, tenants, sellers and landlords.

TEXAS REAL ESTATE COMMISSION

TYPES OF REAL ESTATE LICENSE HOLDERS:
e A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

EQUAL HOUSING
OPPORTUNITY

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
e Put the interests of the client above all others, including the broker’s own interests;
¢ Inform the client of any material information about the property or transaction received by the broker;
e Answer the client’s questions and present any offer to or counter-offer from the client; and
e Treat all parties to a real estate transaction honestly and fairly.

WRITTEN AGREEMENTS ARE REQUIRED IN CERTAIN SITUATIONS: A license holder who performs brokerage activity for a prospective
buyer of residential property must enter into a written agreement with the buyer before showing any residential property to the buyer
or if no residential property will be shown, before presenting an offer on behalf of the buyer. This written agreement must contain
specific information required by Texas law. For more information on these requirements, see section 1101.563 of the Texas Occupations
Code. Even if a written agreement is not required, to avoid disputes, all agreements between you and a broker should be in writing
and clearly establish: (i) the broker’s duties and responsibilities to you and your obligations under the agreement; and (ii) the amount
or rate of compensation the broker will receive and how this amount is determined.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent by the buyer or buyer’s agent. An owner’s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent. A buyer/tenant’s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fairly;
e May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
e Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

A LICENSE HOLDER CAN SHOW PROPERTY TO A BUYER/TENANT WITHOUT REPRESENTING THE BUYER/TENANT IF:

e The broker has not agreed with the buyer/tenant, either orally or in writing, to represent the buyer/tenant;

e The broker is not otherwise acting as the buyer/tenant’s agent at the time of showing the property;

e The broker does not provide the buyer/tenant opinions or advice regarding the property or real estate transactions generally;

and

e The broker does not perform any other act of real estate brokerage for the buyer/tenant.
Before showing a residential property to an unrepresented prospective buyer, a license holder must enter into a written agreement that
contains the information required by section 1101.563 of the Texas Occupations Code. The agreement may not be exclusive and must be
limited to no more than 14 days.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

Coldwell Banker Realty 420132 joanne.justice@cbrealty.com (972) 906-7700

Name of Sponsoring Broker (Licensed License No. Email Phone

Individual or Business Entity

Joanne Justice 159793-B joanne.justice@chbrealty.com (972) 906-7786

Name of Designated Broker of Licensed License No. Email Phone

Business Entity, if applicable

Frank Obringer 738874-SA frank.obringer@chbrealty.com (972) 249-8800

Name of Licensed Supervisor of Sales License No. Email Phone

Agent/Associate, if applicable

Darrin Coles 755167-SA darrin.coles@cbrealty.com 469-794-6080

Name of Sales Agent/Associate License No. Email Phone
Buyer/Tenant/Seller/Landlord Initials Date

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov IABS 1-2
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