For Sale/Lease

3024 Commerce Street
Port Arthur, TX 77642

+14,000 SF Industrial Building
+0.844 Acres
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Coldwell Banker Commercial Senior Vice President Principal .
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Property Overview

Positioned in the heart of Port Arthur’s industrial corridor, this +14,000-square-foot facility offers an ideal
setup for manufacturing, fabrication, or service operations. The property features a well-maintained
metal building with multiple grade-level overhead doors, generous clear heights, and efficient open
warehouse space. Situated on +0.84 acres with secure yard area and easy access to TX-82 and Hwy 73,
the site provides convenient connectivity to major regional ports, refineries, and logistics routes.

+ +14,000 SF industrial building on +0.84 Acres *+ Grade-level access and ample power
* Crane served building * Secure fenced yard and on-site parking

*+ Proximity to Port Arthur refineries, terminals,

and Port of Port Arthur Asking Price: $650,000
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Overview

Colliers

3024 Commerce St, Port Arthur, Texas, 77642
10 mile radius

Household & population characteristics
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$64,364 $191,308 65.3%

Median household Owner occupied
income housing units
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47.3%

% Married (age 15
or older)

46.0%

Female population
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Median age

Annual lifestyle spending
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$2,508 $26 $76
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Travel Tickets to Movies Theatre/Operas/
@ ﬂ Concerts

$72 $7

Online Gaming
Services

Admission to
Sports Events

Households & population
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Current total households 5 year total households

Education
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High school Bachelor's/graduate/prof
graduate degree
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high school
diploma

Annual household spending
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$167 $3,071
% Hardware (2)@
$5,714 $6,098

Groceries Health Care
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$1,829

Apparel &
Services

Race

© White population

@ Black population

O American Indian population
@ Asian population

O Pacific islander population
O Other race population

© Population of two or more races
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3,538

Total businesses

Business
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Total employees

Employment

e

53% 32%

White collar Blue collar
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15%

Services Unemployment rate
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This document has been prepared by Colliers International for advertising and general information only. Colliers International makes no guarantees, representations or warranties of any kind, expressed or implied,
regarding the information including, but not limited to, warranties of content, accuracy and reliability. Any interested party should undertake their own inquiries as to the accuracy of the information. Colliers International
excludes unequivocally all inferred or implied terms, conditions and warranties arising out of this document and excludes all liability for loss and damages arising there from. This publication is the copyrighted property of
Colliers International and/or its licensor(s). Copyright ©2026. All rights reserved. | Colliers International Houston, Inc.
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TEAAS BEAL FATATE EOMMITIAN

TYPES OF REAL ESTATE LICENSE HOLDERS:
o A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
e Put the interests of the client above all others, including the broker’s own interests;
o Inform the client of any material information about the property or transaction received by the broker;
e Answer the client’s questions and present any offer to or counter-offer from the client; and
o Treat all parties to a real estate transaction honestly and fairly.

WRITTEN AGREEMENTS ARE REQUIRED IN CERTAIN SITUATIONS: A license holder who performs brokerage activity for a prospective
buyer of residential property must enter into a written agreement with the buyer before showing any residential property to the buyer
or if no residential property will be shown, before presenting an offer on behalf of the buyer. This written agreement must contain
specific information required by Texas law. For more information on these requirements, see section 1101.563 of the Texas Occupations
Code. Even if a written agreement is not required, to avoid disputes, all agreements between you and a broker should be in writing
and clearly establish: (i) the broker’s duties and responsibilities to you and your obligations under the agreement; and (ii) the amount
or rate of compensation the broker will receive and how this amount is determined.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent by the buyer or buyer’s agent. An owner’s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent. A buyer/tenant’s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
o Must treat all parties to the transaction impartially and fairly;
e May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
e Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

A LICENSE HOLDER CAN SHOW PROPERTY TO A BUYER/TENANT WITHOUT REPRESENTING THE BUYER/TENANT IF:

e The broker has not agreed with the buyer/tenant, either orally or in writing, to represent the buyer/tenant;

e The broker is not otherwise acting as the buyer/tenant’s agent at the time of showing the property;

o The broker does not provide the buyer/tenant opinions or advice regarding the property or real estate transactions generally;

and

o The broker does not perform any other act of real estate brokerage for the buyer/tenant.
Before showing a residential property to an unrepresented prospective buyer, a license holder must enter into a written agreement that
contains the information required by section 1101.563 of the Texas Occupations Code. The agreement may not be exclusive and must be
limited to no more than 14 days.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

Regulated by the Texas Real Estate Commission

Information About Brokerage Services
Texas law requires all real estate license holders to give the following information about
brokerage services to prospective buyers, tenants, sellers and landlords.

Colliers International Houston, Inc.

Name of Sponsoring Broker (Licensed
Individual or Business Entity

houston.info@colliers.com

11-03-2025
ORPORTUNTY
29114
License No.

+1713 222 2111

Email

Daniel Patrick Rice

Phone

811065

Name of Designated Broker of Licensed
Business Entity, if applicable

danny.rice@colliers.com

License No.

+1713 830 2134

Email Phone
Name of Licensed Supervisor of Sales License No.
Agent/Associate, if applicable
Email Phone
Jeff Peltier 525004
Name of Sales Agent/Associate License No.
jeff.peltier@colliers.com +1713 830 2182
Email Phone
Buyer/Tenant/Seller/Landlord Initials Date

Information available at www.trec.texas.gov IABS 1-2



