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JLL SEE A BRIGHTER WAY

For sublease

28,750 RSF - 57,500 RSF of office space available

332 E Highway 332
Lake Jackson, TX 77566

For more information, please contact: Ronnie.Deyo@jll.com (713.888.4008) or Lonna.Jenks@jll.com (713.888.4057)
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For sublease

Building 332 E Highway 332

Size 28,750 RSF - 57,500 RSF

Sublease Term  Through February 28, 2030

Rate Call broker

2026 Opex Est.  $6.96 PSF

Parkin 4.0/1,000 SF Ratio
& No additional cost

FF&E Available As-is

Condition Vacant/As-is

Building Features:

e Rare opportunity to sublease
Y2 to 1 full floor on Dow’s Lake
Jackson campus.

e Thissiteis a global R&D Hub,
developed by CORE Real
Estate in 2015.

e Access to shared amenities:

o State-of-the art
conference space
available on a pro-rated
basis.

o Fitness center and
additional shared amenity

spaces is negotiable.
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Floorplan
28,750 RSF to 57,500 RSF
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Space Photos
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Building Photos

Lake Jackson is located approximately 50 miles south of Houston along the Gulf Coast with
excellent connectivity via State Highway 288. The submarket benefits from a strong industrial
base anchored by major employers like Dow Chemical and BASF, fostering a skilled technical
workforce and robust infrastructure, while providing employees an exceptional quality of life
with affordable housing, top-rated schools, and nearby Gulf Coast recreational amenities.
This positioning delivers the best of both worlds: access to Houston's world-class business
services and amenities when needed, combined with lower operating costs and a family-
friendly coastal lifestyle that helps attract and retain top talent.
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About JLL

For over 200 years, JLL (NYSE: JLL), a leading global commercial
real estate and investment management company, has helped
clients buy, build, occupy, manage and invest in a variety of
commercial, industrial, hotel, residential and retail properties. A
Fortune 500® company with annual revenue of $20.9 billion and
operations in over 80 countries around the world, our more than
103,000 employees bring the power of a global platform combined
with local expertise. Driven by our purpose to shape the future of
real estate for a better world, we help our clients, people and
communities SEE A BRIGHTER WAY®". JLL is the brand name, and a
registered trademark, of Jones Lang LaSalle Incorporated. For

further information, visit jll.com.

Although information has been obtained from sources deemed reliable, JLL does not make any guarantees, warranties or representations, express or implied, as to the completeness or
accuracy as to the information contained herein. Any projections, opinions, assumptions or estimates used are for example only. There may be differences between projected and
actual results, and those differences may be material. JLL does not accept any liability for any loss or damage suffered by any party resulting from reliance on this information. If the

recipient of this information has signed a confidentiality agreement with JLL regarding this matter, this information is subject to the terms of that agreement. ©2023 Jones Lang LaSalle
Brokerage, Inc. All rights reserved.
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TREC Texas law requires all real estate license holders to give the following information about — Rsmmmll
brokerage services to prospective buyers, tenants, sellers and landlords. OPPORTUNITY

TEXAS REAL ESTATE COMMISSION

TYPES OF REAL ESTATE LICENSE HOLDERS:
e A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
e Put the interests of the client above all others, including the broker’s own interests;

Inform the client of any material information about the property or transaction received by the broker;

Answer the client’s questions and present any offer to or counter-offer from the client; and

Treat all parties to a real estate transaction honestly and fairly.

WRITTEN AGREEMENTS ARE REQUIRED IN CERTAIN SITUATIONS: A license holder who performs brokerage activity for a prospective
buyer of residential property must enter into a written agreement with the buyer before showing any residential property to the buyer
or if no residential property will be shown, before presenting an offer on behalf of the buyer. This written agreement must contain
specific information required by Texas law. For more information on these requirements, see section 1101.563 of the Texas Occupations
Code. Even if a written agreement is not required, to avoid disputes, all agreements between you and a broker should be in writing
and clearly establish: (i) the broker’s duties and responsibilities to you and your obligations under the agreement; and (ii} the amount
or rate of compensation the broker will receive and how this amount is determined.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent by the buyer or buyer’s agent. An owner’s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’'s minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent. A buyer/tenant’s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fairly;
o May, with the parties' written consent, appoint a different license holder associated with the broker to each party {owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
e Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

A LICENSE HOLDER CAN SHOW PROPERTY TO A BUYER/TENANT WITHOUT REPRESENTING THE BUYER/TENANT IF:

e The broker has not agreed with the buyer/tenant, either orally or in writing, to represent the buyer/tenant;

e The broker is not otherwise acting as the buyer/tenant’s agent at the time of showing the property;

e The broker does not provide the buyer/tenant opinions or advice regarding the property or real estate transactions generally;

and

e The broker does not perform any other act of real estate brokerage for the buyer/tenant.
Before showing a residential property to an unrepresented prospective buyer, a license holder must enter into a written agreement that
contains the information required by section 1101.563 of the Texas Occupations Code. The agreement may not be exclusive and must be
limited to no more than 14 days.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

Jones Lang LaSalle Brokerage, Inc. 591725 renda.hampton@jll.com +1214 438 6100
I\Iame of Sponsoring Broker {Licensed License No. Email Phone
ndividual or Business Entity

Daniel Glyn Bellow 183794 dan.bellow@jll.com +1 713 888 4000
Name of Desjgnated Bro er of Licensed License No. Email Phane

Business Entity, if applicable

Name of Llcensed?u |sor of Sales License No. Email Phone
Agent/Associate, if applicable

Lonna Jenks 641620 lonna.jenks@jll.com +1 713 888 4057
Name of Sales Agent/Associate License No. Email Phone

Buyer/Tenant/Seller/Landlord Initials Date
Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov IABS 1-2
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