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EXECUTIVE SUMMARY

Meridian Investment Sales is pleased to present exclusively for sale for the first time in over 50 years,
157-05 & 07 Cross Bay Boulevard, a 33,600 square foot two-story retail property occupied by two
long-term tenants. Located in the Howard Beach neighborhood of South Queens, the property offers
a prime corner location, 100% occupancy, attractive frontage, and a double-net recovery structure
across both tenancies.

Property Summary:

Location: Howard Beach, Queens, on the corner of Cross Bay Boulevard between 157t and 158"
Avenues.

Lot Area: 38,350 SF (190’ x 175 and 60’ x 85").

Description: Two-story retail building plus an adjacent surface parking lot.
Gross SF: 33,600 SF.

Year Built: 1961.

Zoning: R3-1/ C2-2.

Block / Lot: 14152, Lots 60 & 117.

Tenancy Details:

Units & Occupancy: 2 retail suites (one per floor) plus surface parking, 100% occupied.

First Floor — CVS: 16,800 SF at $30.89/SF; lease through 3/31/2027 with two 5-year extension
options (first option at flat rent, second at Fair Market Value).

Second Floor — Limitless Fitness: 16,800 SF at $17.60/SF; lease through 12/31/2044, with an
8.00% rent escalation in 2029.

Recovery Structures: Partial double-net, tenants reimburse real estate taxes and insurance.

Market Advantages - South Queens Retail Market:

Low Vacancy: South Queens retail vacancy of 5.3% has held steady over the trailing twelve
months, supported by consistent demand.

Constrained Supply: No retail space is currently under construction in the submarket, limiting new
competing supply.

Stable Rents: Average market asking rents of approximately $43.01/SF sit well above the
property’s in-place blended rent of $24.25/SF, indicating embedded mark-to-market upside.

Location Advantages:

High Visibility: Prime hard-corner position on Cross Bay Boulevard with 370+ feet of frontage
along a heavily trafficked retail corridor.

On-Site Parking: Dedicated surface parking lot with dual access points, a scarce amenity in the
trade area.

Dynamic Location: Positioned at the primary retail gateway connecting Howard Beach to the
Rockaways.

ASKING PRICE: SUBMIT OFFERS






FINANCIALS

PROPERTY SUMMARY

PROPERTY OVERVIEW

Address
Borough
Submarket

Cross Streets

157-05 & 07 CROSS BAY BOULEVARD
157-05 & O7 Cross Bay Boulevard

Queens

South Queens / Howard Beach

157 & 158 Avenues

Block / Lot 14152 x 60 & 117
Lot Area 38,350 SF
Lot Dimensions 190" x 175" and 60’ x 85’
Description Retail
Year Built 1961
Number of Floors 2 Floors
Commercial Units 2 Units
Gross SF 33,600 SF
Occupied SF 33,600 SF
Occupancy % 100.00%
WALT 3.55
Zoning R3-1, C2-2
As-Built FAR 1.01
Maximum FAR 0.50
Air Rights Overbuilt
REAL ESTATE TAXES

Exemptions & Abatements None
Tax Class 4
Tax Rate 10.848%
2026/27 Final AV $3,600,450
2026/27 Taxes $390,577




INCOME & EXPENSES

FINANCIALS

IN - PLACE

Revenue

CVS Base Rent

Limitless Fitness Base Rent
Other Income

Commercial Recoveries
POTENTIAL GROSS REVENUE

$519,000
$295,667
$4,800
$484,949
$1,304,416

OPERATING EXPENSES

Real Estate Taxes (26/27)
General & Administrative
Professional & Legal

Insurance

Water & Sewer

Repairs & Maintenance
Management Fee (3%)

TOTAL OPERATING EXPENSES

NET OPERATING INCOME

PARCELS OVERVIEW

$390,577
$7,219
$15,284
$81,271
$403
$20,335
$39,132
$554,220

$750,196

Lot Overview

157-05

157-07

Block 14152 14152
Lot 60 17
Lot Area 33,250 SF 5,100 SF
Lot Dimensions 190" x 175’ 60' x 85’
Description Retail Parking
Gross SF 33,600 SF -
Real Estate Taxes

Exemptions & Abatements None None
Tax Class 4 4
Tax Rate 10.848% 10.848%
2026/27 Final AV $3,496,950 $103,500
2026/27 Taxes $379,349 $11,228
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FINANCIALS

RENT ROLL

UNIT FLOOR TENANT MONTHLY BASE ANNUAL BASE
1 1 CVS $43,250

2 2 Limitless Fitness $24,639

TOTAL / WAV 2 UNITS $67,889

LEASE ABSTRACT

LEASE ABSTRACT
Tenant

Floor

Monthly Rent

Annual Rent

SF

$/SF

Rent Escalations
Recovery Structure
Original Move-In
Current Lease Term Start
Lease Expiry

Extension Options

First Ext. Monthly Rent
Second Ext. Monthly Rent

$519,000
$295,667
$814,667

SF $/SF INSURA
16,800 SF $30.89 PSF
16,800 SF $17.60 PSF
33,600 SF  $24.25 PSF

CVs

CVS

Floor 1

$43,250

$519,000

16,800 SF

$30.89 PSF

66% RET, 50% Insurance
3/1/19

4/1/22

3/31/27

Two 5-year options
$43,250

FMV
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WALT

CE RE TAXES WATER OTHER NET ANNUAL LST LXP OPTIONS LTR CRR
O $272,827 = $4,800 $831,607 4/1/22  3/31/27 Two 5-Year 0.82 $427,997
O $126,414 $15,748 - $472,809 7/1/10  9/30/34 - 8.33  $2,463,352
(0) $399,241 $15,748 $4,800 $1,304,416 $2,891,349

WALT 3.55

LEASE ABSTRACT

Tenant Limitless Fitness
Floor Floor 2
Monthly Rent $24,639
Annual Rent $295,667
SF 16,800 SF
$/SF $17.60 PSF
Rent Escalations 8.00% in 2029
Recovery Structure 33% RET, 50% Insurance
Original Move-In 12/1/91
Current Lease Term Start 4/5/10
Lease Expiry 12/31/44

Extension Options -
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INTERIOR PHOTOS - CVS
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INTERIOR PHOTOS - GYM
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LOCATION OVERVIEW

SUBMARKET OVERVIEW

157-05 & 07 Cross Bay Blvd is located within the South Queens retail submarket, one of
the ten largest of New York’s 56 retail submarkets at approximately 22 million square
feet. As is characteristic of the metro’s premier retail nodes, South Queens sits squarely
within the bounds of New York City, benefiting from the dense, supply-constrained
fundamentals that define the five boroughs.

A Supply-Constrained Market with Durable Fundamentals

South Queens offers investors the rare combination of scale and scarcity. Retail
construction across the New York metro has declined for years, space underway has
fallen nearly 90% from its 2018 peak, and South Queens exemplifies this discipline,
with O square feet currently under construction, representing 0.0% of inventory. Net
inventory change over the past five years totaled just 6,000 square feet, underscoring
an exceptionally stable, infill market where new competitive supply is effectively
absent. For owners of well-located retail, this dynamic provides meaningful long-term
protection of occupancy and pricing power.

Compelling Rent Basis with Room to Run

Market asking rents in South Queens stand at $45.00/SF, a roughly 17% discount to the
metro average of $54/SF, offering tenants attractive value and creating a favorable
runway for future rent growth. Year-over-year rent growth of 1.1% remains in line with
the broader market, and the baseline forecast anticipates rents troughing in mid-2026
before re-accelerating alongside the metro. This positions buyers to acquire at an
attractive basis ahead of the next phase of the rent cycle.

Accelerating Investor Demand

Investment momentum in South Queens is clearly building. First-quarter 2026 sales
volume reached $60.3 million, up 20% year-over-year and more than 40% above the
2015-2019 first-quarter average. Notably, trailing four-quarter sales volume has now
increased for four consecutive quarters, signaling sustained and strengthening investor
conviction in the submarket. Transaction activity has centered on private-investor
trades in the $1-$4 million range, reflecting deep, liquid demand for the very profile this
offering represents.

Outlook

With virtually no new supply on the horizon, a discounted rent basis poised to
benefit from a forecasted re-acceleration in growth, and four consecutive quarters of
expanding investment volume, South Queens presents a compelling combination of
stability and upside. The Property is well-positioned to capitalize on these favorable
submarket dynamics.
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MERIDIAN CAPITAL GROUP, LLC BROCHURE
DISCLOSURES AND DISCLAIMERS

This is a confidential brochure (the
“Brochure”) intended solely for your
limited use and benefit in determining
whether you desire to express any further
interestintheproposedsaleof157-05& 07
CrossBayBIvd, New York (the“Property”).
By accepting a copy of the Brochure, you
hereby agree to the matters set forth
herein.

The Brochure was prepared by Meridian
Capital Group, LLC (“MCG”) and has been
reviewedbyrepresentativesoftheowneror
ownersoftheProperty (the “Owner”). The
Brochure contains selected information
pertaining to the Property and does not
purport to be all-inclusive or to contain
all of the information which a prospective
purchaser, mortgagee, investor, lender or
lessee may desire. Additional information
andanopportunitytoinspecttheProperty
and other information relevant thereto
will be made available to interested
and qualified purchasers, mortgagees,
investor, lender or lessee. Neither Owner,
MCG nor any of their respective officers,
agents, brokers or employees, have
made any representation or warranty,
expressed or implied, as to the accuracy
or completeness of the Brochure or any
of its contents, and no legal commitments
or obligations shall arise by reason of the
Brochureoranyofitscontents.Inparticular,
but without limitation, no representation
or warranty, express or implied, is given
as to the achievement or reasonableness
of, and no reliance should be placed on,
any projections, targets, estimates, or
forecasts (“projections”) contained in
the Brochure. Any such projections are
for general reference purposes only and
are based on assumptions relating to the
general economy, competition and other
factors beyond the control of Owner, and
therefore, subjectto material variation. All
information, opinions and estimates are
given as of the date hereof and are subject
to change without notice. Neither MCG
nor the Owner undertakes any obligation
to provide any additional information or
to update any of the information or the
conclusions contained hereinorto correct
any inaccuracies. The information in the
Brochureis not intended to predict actual
results and no assurances are given with
respectthereto. Thevalue of the Property,
or any other property described herein
mayfluctuateasaresultofmarketchanges.
Allsquare footage measurements must be
independently verified by you.

Ownerexpresslyreservestheright,atitssole
discretion,torejectanyorallexpressionsof
interest or offersto purchasethe Property
and/or to terminate discussions with you
orany prospective purchaser, mortgagee,
investor, lender or lessee at any time with
or without notice. Owner shall have no

legal commitment or obligation to you or
any prospective purchaser, mortgagee,
investor, lender or lessee reviewing this
brochure or making an offer to purchase
the Property unless and until a written
agreementsatisfactorytoOwnerhasbeen
fully executed, delivered to all parties, and
approved by Owner and any conditions to
Owner obligations thereunder have been
satisfied or expressly waived.

ByreceiptoftheBrochure,youagreethatthe
Brochureanditscontentsandinformation
are of a confidential nature, that you will
holdandtreatitandallinformationtherein
in the strictest confidence, and that you
will not disclose the Brochure or any of its
contentsorinformationtoanyotherentity
without the prior written authorization of
Owner,norwillyouusetheBrochureorany
ofitscontentsorinformationinanymanner
detrimental to the interest of Owner or
MCG. You acknowledge and agree that
any breach of this confidentiality clause
will cause injury to Owner and/or MCG
for which money damages may not be an
inadequate remedy and that, in addition
to remedies at law, Owner and/or MCG is
entitled to equitable relief as aremedy for
any such breach.

It is essential that all parties to real estate
transactionsbeawareofthehealth,liability
and economic impact of environmental
factors on real estate. MCG does not
conduct investigations or analysis of
environmental matters and, accordingly,
urges its clients to retain qualified
environmental professionals to determine
whether hazardous or toxic wastes or
substances (such as asbestos, PCB’s and
other contaminants or petrochemical
products stored in underground tanks) or
other undesirable materials or conditions,
are present at the Property and, if so,
whetheranyhealthdangerorotherliability
exists. Such substances may have been
used in the construction or operation of
buildings or may be present as a result
of previous activities at the Property.
Various laws, statutes, and regulations
have been enacted at the federal, state
and local levels dealing with the use,
storage, handling, removal, transport and
disposal of toxic or hazardous wastes and
substances.Dependinguponpast,current
and proposed uses of the Property, it may
be prudent to retain an environmental
experttoconductasiteinvestigationand/
or building inspection. If such substances
existorarecontemplatedtobeusedatthe
Property, specialgovernmental approvals
or permits may be required. In addition,
the cost of removal and disposal of such
materialsmaybesubstantial. Consequently,
legalcounselandtechnicalexpertsshould
be consulted where these substances are
or may be present.
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While the Brochure contains physical
description information of the Property,
there are no references to its condition.
Neither Owner nor MCG make any
representationastothephysicalcondition
of the Property. Prospective purchasers,
mortgagees, investors, lenders or lessees
should conduct their own independent
engineering report and any other reports
or inspections they deem necessary to
verify property condition.

In the Brochure, certain documents,
including leases and other materials, are
describedinsummaryform.Thesummaries
do not purport to be complete nor,
necessarily, accurate descriptions of the
full terms or agreements involved, nor do
theypurporttoconstitutealegalanalysisof
theprovisionsofthedocuments.Interested
parties are expected to independently
review all relevant documents which may
or may not be referenced in this Brochure.
The terms and conditions stated in this
section will relate to all of the sections of
the Brochure as if stated independently
therein. If, after reviewing the Brochure,
you have no further interest in purchasing
the Property, kindly return the Brochure
and all other documents accompanying
the Brochure to MCG at your earliest
possible convenience.

Photocopying or any other reproduction
or duplication of the Brochure is not
authorized. The Brochure shall not be
deemedanindicationofthestate ofaffairs
of Owner, nor constitute anindication that
therehasbeennochangeinthebusinessor
affairs of Owner or the Property since the
date of preparation of the Brochure. Once
you have expressed an offer toacquire the
property and have demonstrated certain
bona fides satisfactory to Owner, certain
further and additional information may
be provided in order for you to complete
your due diligence investigation, such as
completeanddetailedrentrollinformation,
expense pass-throughs, and expenses.

Zoning is a critical factor in the value of
the Property. All zoning information must
be independently verified as the Owner
or MCG does not make any representation
with respect thereto.

MCG, its subsidiaries or affiliates, and
any manager, member, officer, director,
employee or agent of MCG, or any of its
subsidiariesoraffiliates,doesnotacceptany
liability whatsoever forany direct, indirect
or consequential losses (in contract, tort
or otherwise) arising from the use of this
Brochure orits contents or reliance on the
information contained herein.



MERIDIAN INVESTMENT SALES TEAM

A DIVISION OF MERIDIAN CAPITAL GROUP

Meridian’s Investment Sales divisionis comprised of some of the top investment sales professionalsin New York City. With more than
75 years of combined New York real estate transactional experience exceeding $35 billion in value, Meridian’s team of investment
sales professionals includes best-in-class expertise across a breadth of asset types, transaction sizes, and sub markets. Meridian’s
team has anintimate knowledge of New York City real estate, knowing neighborhoods on a door-by-door basis, and has a deep and
detailed understanding not just of how a property’s tenancy and cash flow drive value, but also of how drivers such as zoning, land
use, airrights,andalternative uses playakeyroleindeterminingaproperty’strue market value. The Meridianteam hasanunparalleled
knowledge of the buyer base and capital flows germane to the New York City investment sales market at any given pointin time, and
maintains excellent working relationships with a wide array of local, national, and international buyers.

Meridian’s Investment Sales professionals have transacted in New York City over the course of many macro and micro market cycles.
As such, clients seek out Meridian’s team not only when they have decided to sell a property, but also as trusted advisors that can
offer unique perspectives relative to portfolio management, risk mitigation, and value creation.

Meridian Capital Group was founded in 1991. It is widely recognized as one of the leading and prolific commercial real estate finance
and advisory firms in the country. Meridian has arranged $286 billion of commercial real estate financings, including more than
48,231 transactions in 49 states.

DAVID SCHECHTMAN LIPA LIEBERMAN
Senior Executive Managing Director Managing Director
0O: 212.468.5907 0:212.468.5908
M: 646.742.7246 M: 718.288.4569

dschechtman@meridiancapital.com llieberman@meridiancapital.com

JONATHAN SCHWARTZ HENRY BARNATHAN JOSEPH BETESH

Director Associate Associate

0O: 212.468.5981 0O: 212.468.5994 0:646.589.7888

M: 917.913.1544 M: 917.283.8831 jbetesh@meridiancapital.com
jschwartz@meridiancapital.com hbarnathan@meridiancapital.com

MARKETING & UNDERWRITING

RYAN WINDUS

Associate

M: 703.939.7402
rwindus@meridiancapital.com

DEBT

DAVID SIRCHENKO

Associate

0:646.502.3429
dsirchenko@meridiancapital.com

One Battery Park Plaza - 26" Floor New York, NY 10004
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