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. Turnkey former shaved ice/ snow cone stand is ideally located on a high-
traffic corridor in Lumberton. Built in 2015, this +/-320 SF building sits on
a +/-.49-acre lot and is fully set up for continued use as a frozen treat

FOR SALE : concept or easily adaptable for a variety of quick serve operations. The [

property features a covered drive-through window, concrete parking,
$275 ooo | and two convenient access points for smooth customer flow. All existing
L I equipment is included in the sale, allowing a new owner to step in and

# begin operations with minimal upfront investment. With strong visibility, !

l high daily traffic counts, and a layout designed for efficiency, this &
property presents an excellent opportunity for an owner-operator or
investor looking to capitalize on a well-located, ready-to-go space.
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Electricity to Sign at Street
¢ Singe Restroom



RE/MAX  422N.LHS DRIVE

LUMBERTON, TX 77657

THIS INFORMATION HAS BEEN SECURED FROM SOURCES WE BELIEVE TO BE RELIABLE, BUT WE MAKE NO REPRESENTATION OR WARRANTIES,
EXPRESSED OR IMPLIED, AS TO THEACCURACY OF THE INFORMATION. ALL REFERENCES TO AGE, SQ. FOOTAGE, INCOME, AND EXPENSES ARE

APPROXIMATE. ZONING MUST BE CONFIRMED WITH THE CITY. BUYERS AND TENANTS SHOULD CONDUCT THEIR OWN INDEPENDENT
INVESTIGATIONS AND RELY ONLY ON THOSE RESULTS.



Demographic and Income Profile | 422 N Lhs Dr, Lumberton, Texas, 77657 | Ring: 1 mile radius
Key Indicators for 2025
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Key Indicators for 2025
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| 422 N Lhs Dr, Lumberton, Texas, 77657 | Ring: 1 mile radius
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422 N Lhs Dr, Lumberton, Texas, 77657 THE SCIENCE OF WHERE®

Rings: 1, 3, 5 mile radii
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Traffic Count Map

422 N Lhs Dr, Lumberton, Texas, 77657

Rings: 1, 3, 5 mile radii
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Cotality RiskMeter.

Overview Map
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© 2026 Cotality. All rights reserved. Cotality™, the Cotality logo, Intelligence beyond bounds™, RiskMeter™, PxPoint™, and Hail Insight® are the trademarks of Corelogic, Inc. d/b/a Cotality or
its affiliates or subsidiaries. All other trademarks are the property of their respective owners.
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Cotality RiskMeter.

422 N LHS DR LUMBERTON, TX 77657-8645
LOCATION ACCURACY:

Flood Zone Determination Report

Flood Zone Determination: OUT

COMMUNITY 481111 PANEL 0390F

PANEL DATE October 06, 2010 MAP NUMBER 48199C0390F
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© 2026 Cotality. All rights reserved. Cotality™, the Cotality logo, Intelligence beyond bounds™, RiskMeter™, PxPoint™, and Hail Insight® are the trademarks of Corelogic, Inc. d/b/a Cotality or
its affiliates or subsidiaries. All other trademarks are the property of their respective owners.
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2-10-2025
//k\ Information About Brokerage Services @

I RE Texas law requires all real estate license holders to give the following information about
e el brokerage services to prospective buyers, tenants, sellers and landlords. SeroRTuNTY
TYPES OF REAL ESTATE LICENSE HOLDERS:
o A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER'S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
Put the interests of the client above all others, including the broker's own interests;

Inform the client of any material information about the property or transaction received by the broker;

e Answer the client's questions and present any offer to or counter-offer from the client; and

e Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker's minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer's agent. An owner's agent fees are not set by law and are fully
negotiable.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker's minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller's agent. A buyer/tenant's agent fees are not set by law and are fully negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
e  Must treat all parties to the transaction impartially and fairly;
e May, with the parties’ written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
e  Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
e  The broker's duties and responsibilities to you, and your obligations under the representation agreement.
e  Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker's services. Please acknowledge receipt of this notice below and retain a copy for your records.

RE/MAX ONE 9000010 (409)860-3200

Licensed Broker /Broker Firm Name or License No. Email Phone

Primary Assumed Business Name

Charles D. Foxworth Jr. 0446248 charlie@rmxone.com (409)860-3200

Designated Broker of Firm License No. Email Phone

Charles D. Foxworth Jr. 0446248 charlie@rmxone.com (409)860-3200

Licensed Supervisor of Sales Agent/ License No. Email Phone

Associate

Ryan Harrington 0558472 ryan@rmxone.com (409)892-7245

Sales Agent/Associate's Name License No. Email Phone

Buyer/Tenant/Seller/Landlord Initials Date
Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov
IABS 1-1

TXR 2501

RE/MAX B Foxworth A i 6410 Wellington Place Beaumont, TX 77706 Phone: 409.861.5655 Fax: 409.861.1440 Templates

Ryan Harrington Produced with Lone Wolf Transactions (zipForm Edition) 717 N Harwood St, Suite 2200, Dallas, TX 75201 www.lwolf.com
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	$275,000

	PROPERTY OVERVIEW
	Turnkey former shaved ice/ snow cone stand is ideally located on a high-traffic corridor in Lumberton. Built in 2015, this +/-320 SF building sits on a +/-.49-acre lot and is fully set up for continued use as a frozen treat concept or easily adaptable for a variety of quick serve operations.  The property features a covered drive-through window, concrete parking, and two convenient access points for smooth customer flow. All existing equipment is included in the sale, allowing a new owner to step in and begin operations with minimal upfront investment.  With strong visibility, high daily traffic counts, and a layout designed for efficiency, this property presents an excellent opportunity for an owner-operator or investor looking to capitalize on a well-located, ready-to-go space.
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	2 Access Points
	Covered Drive Through Window
	Concrete Parking
	Zoned Community Business Dist.
	Electricity to Sign at Street
	Set up for Shaved Ice/ Snow Cones
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	High Traffic Counts
	+/-320 SF Building
	+/-.49 of an Acre
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