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Property Information
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1105 MONROE ST.  
(SALE AND LEASE)

1 1 0 5  M O N R O E  S T R E E T
E N D I C O T T,  N Y  1 3 7 6 0

OFFERING SUMMARY

SALE PRICE: $250,000

LEASE RATE: $8 SF/yr (NNN)

BUILDING SIZE: 8,824 SF

AVAILABLE SF: 8,824 SF

LOT SIZE: 0.47 Acres

PRICE / SF: $28.33

P R O P E R T Y  S U M M A R Y

8,824 SF Class B office building located in Endicott, the historic birthplace of IBM. Ideally situated one block
from North Street and within walking distance to BAE Systems, this property offers a prime opportunity in an
area experiencing major revitalization. Washington Avenue, just a block away, is undergoing redevelopment,
positioning this site for long-term growth and increasing demand for housing. 

 

The building features central air, 3-phase electric, handicap ramp access, extensive plumbing, multiple exam
rooms, and private offices. Two privately owned parking lots provide ample on-site parking. Well suited for
continued medical or professional office use, or potential redevelopment into a 10-unit multifamily property.

P R O P E R T Y  S U M M A R Y
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6,000 SF across two floors plus 3,000
SF lower level,  adaptable to tenant
needs - totaling 8,824 SF

Functional layout with reception area,
exam rooms, nurses’ station, and
offices

Central air,  two private parking lots,
and ramp access for convenience

Walkable location near BAE Systems
and the Huron Campus, ideal for
medical or office use

Adaptable for medical,  dental,  or
office use with potential multifamily
redevelopment for up to 10 units

  

EXAM ROOMS ADMINISTRATIVE
OFFICES 

 LOWER-LEVEL
STORAGE

P R O P E R T Y  H I G H L I G H T S
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P R O P E R T Y  P H O T O S
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R E D E V E L O P M E N T  P L A N S  ( 1 0 - U N I T  M U LT I FA M I LY )
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F L O O R  P L A N S



Location Information
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Located just one block from the vibrant and rapidly
redeveloping Washington Avenue, this property sits at the heart
of Endicott’s revitalization efforts. Positioned near North Street
and within walking distance of major employers like BAE
Systems, The Huron Campus and central to retailers and
amenities this prime location offers unmatched access to a
thriving business and residential community.

L O C AT I O N  D E S C R I P T I O N
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R E TA I L E R  M A P
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A E R I A L  M A P



Demographics
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POPULATION 0.3 MILES 0.5 MILES 1 MILE

TOTAL POPULATION 1,104 3,155 12,998

AVERAGE AGE 37 39 41

AVERAGE AGE (MALE) 37 38 40

AVERAGE AGE (FEMALE) 37 39 43

HOUSEHOLDS & INCOME 0.3 MILES 0.5 MILES 1 MILE

TOTAL HOUSEHOLDS 476 1,399 5,807

# OF PERSONS PER HH 2.3 2.3 2.2

AVERAGE HH INCOME $52,500 $56,065 $63,719

AVERAGE HOUSE VALUE $136,578 $152,407 $146,845

2020 American Community Survey (ACS)

D E M O G R A P H I C S  M A P  &  R E P O R T



Sale Comparables
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NAME/ADDRESS PRICE BLDG SIZE

★
1105 Monroe St. (Sale and Lease) 
1105 Monroe Street 
Endicott, NY

$250,000 8,824 SF

1
1104 Union Center Maine Highway 
Endicott, NY 

$335,000 5,832 SF

AVERAGES $335,000 5,832 SF

S A L E  C O M P S  M A P  &  S U M M A R Y
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S A L E  C O M P S  M A P  &  S U M M A R Y
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★
★ 1105 MONROE ST. (SALE
AND LEASE)
1105 Monroe Street
Endicott, NY 13760

PRICE: $250,000 BLDG SIZE: 8,824 SF

LOT SIZE: 0.47 Acres NO. UNITS: 1

YEAR BUILT: 1980

1

1. 1104 UNION CENTER
MAINE HIGHWAY
Endicott, NY 13760

PRICE: $335,000 BLDG SIZE: 5,832 SF

YEAR BUILT: 1970

S A L E  C O M P S



Property Analysis
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WEAKNESS

Vacant and Ready for Repositioning: The property is
currently unoccupied, allowing a new owner the
freedom to reposition or redevelop without tenant
relocation or lease complications.
Older Construction with Improvement Potential: Built in
1980, the building may benefit from modernization or
upgrades, giving investors the opportunity to add value
and enhance returns through targeted improvements.

OPPORTUNITY

Residential Conversion: Strong potential for adaptive
reuse as a 10-unit multifamily, supported by rising rental
demand and limited new housing supply in Endicott’s
workforce and student markets.
Revitalization Momentum: The area is seeing continued
investment tied to nearby industrial and technology
initiatives, including new manufacturing facilities and
research-driven projects that enhance long-term
property values.

THREAT

Evolving Market Conditions: Endicott’s shift toward
technology and advanced manufacturing may influence
short-term demand cycles, though it supports sustained
long-term growth.
Redevelopment Planning Requirements: Conversion to
multifamily use would require planning and capital
investment, which also presents an opportunity for
customization and modernization to current standards.

STRENGTH

Strategic Location: Situated just off North Street and
within walking distance of major employers such as BAE
Systems and The Huron Campus, the property benefits
from steady local workforce traffic and accessibility to
nearby retailers, dining, and services.
Flexible Zoning: Neighborhood Commercial zoning
supports a wide range of uses, from professional office
to potential residential conversion, allowing adaptability
based on market demand.
Redevelopment Potential: With approximately 8,824 SF
of existing structure, the building presents a strong
foundation for conversion into a 10-unit multifamily
property, aligning with the growing residential demand
driven by area employers and recent economic activity
in Endicott.
Affordable Entry Price: Offered at $325,000, the
property provides a low cost per square foot for
investors seeking to reposition or redevelop within a
revitalizing community.

S W O T  A N A LY S I S



2 2              1 1 0 5  M O N R O E  S T.  ( S A L E  A N D  L E A S E )    |    1 1 0 5  M O N R O E  S T R E E T,  E N D I C O T T,  N Y  1 3 7 6 0

Pro Forma Lease / Owner-User Scenario:

Property Type

Acquisition Cost

Potential Rent

Gross Annual Income

Vacancy / Credit Loss (5%)

Effective Gross Income (EGI)

Operating Expenses

Net Operating Income (NOI)

Implied Market Value (Cap Approach)

Equity Gain (Potential Upside)
Stabilization Timeline

Redevelopment Scenario (10-Unit Multifamily Conversion):

Office / Professional Use

$325,000

$8.00/SF NNN

$48,000

($2,400)

$45,600

Tenant-Paid (NNN)

$45,600

$470,000 (at 9.5% cap)

+ $145,000
6–12 Months

10-Unit Multifamily (Proposed)

$875,000 (includes $550,000 renovation)

$1,050 Avg Monthly Rent per Unit

$126,000

($6,300)

$119,700

($41,895) (35% of EGI)

$77,805

$1,200,000 (at 8.9% cap)

+ $325,000
12–18 Months

P R O  F O R M A



T H E  S V N  B R A N D

P R O P E R T Y  N A M E   |   P R O P E R T Y  L O C AT I O N
S V N  O F F I C E

L O G O  G O E S  H E R E

Founded in 1987

A globally recognized brand

Local independent ownership combined with a global support network

225+ O�ces across the globe (and expanding)

Accelerated growth through the collective strength of our network

Proactive promotion of properties and fee sharing with the entire commercial 

real estate industry

Robust global platform

Advancing commercial real estate through cooperation, collaboration and 

organized competition

A franchise business model that supports entrepreneurial growth and autonomy

Over 2,000 Advisors and sta�

7+7 Core Services & Specialty Practice Areas

More o�ces in the US than any other CRE company

Commitment to working togther to creat amazing value with our clients, 

colleagues and our communities

Comprehensive training & support
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SVN® was founded on the belief that proactively cooperating and collaborating with the global commercial real estate 

community is the right thing to do for our clients and the best way to ensure maximum value for a property. When a 

client chooses SVN, they mobilize the entire SVN organization of experts and all our trusted relationships to act on 

their behalf. We share data, knowledge, and opportunities with the entire brokerage community. This model ensures 

gives our o�ces and Advisors an opportunity for exponential growth and unmatched earning potential. This belief in a 

Shared Value Network® is what forms the foundation of the SVN® Di�erence. 

S A L E S L E A S I N G

T R A N S A C T I O N  V O L U M E

UNITED STATES NATIONAL DISTRIBUTION

T H E  S H A R E D  VA L U E  N E T W O R K ®

30.8%

OFFICE

25.3%

INDUSTRIAL

40.6%

RETAIL

3.3%

OTHER

12.4%

OFFICE

15.5%

INDUSTRIAL

10.7%

SPECIAL 

PURPOSE

28.4%

MULTIFAMILY

13.9%

LAND

15.7%

RETAIL

3.4%

HOSPITALITY

*DATA BASED ON US SALES 

**Leasing includes both Landlord and Tenant Representation. 

***The statistics in this document were compiled from all transactions reported by our franchisees in 2025. They are not audited.  

svn.com 1309 Beacon Street, Suite 300 Brookline, MA 02446

©2026 SVN International All Rights Reserved. SVN® and the SVN COMMERCIAL REAL ESTATE ADVISORS® Logos 

are registered service marks of SVN International. All SVN® offices are independently owned and operated. 
COMMERCIAL REAL ESTATE ADVISORS

T H E  S H A R E D  VA L U E  N E T W O R K ®



P R O P E R T Y  S I G N A G E

R E G I O N A L  E M A I L  B L A S T

C R E  F E AT U R E D  P R O P E R T Y  B L A S T

W E E K LY  F E AT U R E D  P R O P E R T I E S

B U I L D O U T  P R O P E R T Y
&  M A R K E T I N G  P L AT F O R M

D I R E C T  E M A I L ,  M A I L  &  P H O N E  C A L L S

M A R K E T I N G  &  S O C I A L  M E D I A  T E M P L AT E S

P R O P E R T Y  P O S T C A R D S

S O C I A L  M E D I A  &  P R O M O T I O N

I N T E R A C T I V E  A P P S

S V N  N AT I O N A L  B L A S T  E M A I L
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M A R K E T I N G  P L AT F O R M
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D I S C L A I M E R

DISCLAIMER

The material contained in this Offering Memorandum is furnished solely for the purpose of considering the purchase of the property within and is
not to be used for any other purpose. This information should not, under any circumstances, be photocopied or disclosed to any third party
without the written consent of the SVN® Advisor or Property Owner, or used for any purpose whatsoever other than to evaluate the possible
purchase of the Property.

The only party authorized to represent the Owner in connection with the sale of the Property is the SVN Advisor listed in this proposal, and no
other person is authorized by the Owner to provide any information or to make any representations other than contained in this Offering
Memorandum. If the person receiving these materials does not choose to pursue a purchase of the Property, this Offering Memorandum must be
returned to the SVN Advisor.

 

Neither the SVN Advisor nor the Owner make any representation or warranty, express or implied, as to the accuracy or completeness of the
information contained herein, and nothing contained herein is or shall be relied upon as a promise or representation as to the future representation
of the Property. This Offering Memorandum may include certain statements and estimates with respect to the Property. These Assumptions may or
may not be proven to be correct, and there can be no assurance that such estimates will be achieved. Further, the SVN Advisor and the Owner
disclaim any and all liability for representations or warranties, expressed or implied, contained in or omitted from this Offering Memorandum, or
any other written or oral communication transmitted or made available to the recipient. The recipient shall be entitled to rely solely on those
representations and warranties that may be made to it in any final, fully executed and delivered Real Estate Purchase Agreement between it and
Owner. 

 

The information contained herein is subject to change without notice and the recipient of these materials shall not look to Owner or the SVN
Advisor nor any of their officers, employees, representatives, independent contractors or affiliates, for the accuracy or completeness thereof.
Recipients of this Offering Brochure are advised and encouraged to conduct their own comprehensive review and analysis of the Property.

 

This Offering Memorandum is a solicitation of interest only and is not an offer to sell the Property. The Owner expressly reserves the right, at its
sole discretion, to reject any or all expressions of interest to purchase the Property and expressly reserves the right, at its sole discretion, to
terminate negotiations with any entity, for any reason, at any time with or without notice. The Owner shall have no legal commitment or obligation
to any entity reviewing the Offering Memorandum or making an offer to purchase the Property unless and until the Owner executes and delivers a
signed Real Estate Purchase Agreement on terms acceptable to Owner, in Owner’s sole discretion. By submitting an offer, a prospective purchaser
will be deemed to have acknowledged the foregoing and agreed to release the Owner and the SVN Advisor from any liability with respect thereto.

 

To the extent Owner or any agent of Owner corresponds with any prospective purchaser, any prospective purchaser should not rely on any such
correspondence or statements as binding Owner. Only a fully executed Real Estate Purchase Agreement shall bind the property and each
prospective purchaser proceeds at its own risk.



Collective Strength,
Accelerated Growth
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http://svninnovative.com/
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