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FRISCO BRIDGES
2600 N DALLAS PARKWAY | FRISCO, TX 75034

SUITE 370 - 3,361 SF

OVERVIEW
«  Class A sublease space totaling 3,361 SF, ideal

for small to mid-sized teams
«  Through January 31,2030

«  Prime Frisco location with direct access to the

Dallas North Tollway

ADDISON

RICHARDSON

+ Located in one of Frisco’s most active office and

entertainment districts
GARLAND

«  Tenant amenities include lounge, fitness center,
and conference facilities

«  Ample parking with a 5.8/1,000 SF parking

ratio

«  Adjacent to Riders Field, home of the Frisco
RoughRiders, and the Comerica Center where
the Dallas Stars practice and host events
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(1217

NEIGHBORING
HEADQUARTERS

Amerisource Bergen
Toyota
Dr. Pepper/Keurig
Frito-Lay LEWISVILLE
FedEx :
Liberty mutual
JP Morgan/Chase
Ericsson
Pizza Hut
. Bank of America
McAfee
. Dallas Cowboys
Rave Restaurant Group

Professional Golf Association (PGA)

BE
Sanyo CARROLLTON FAR NORTH DALLAS
CrossMark
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Dallas-Fort Worth continues to draw global
and fortune 500 headquarters, by growth
and expansion of local companies as well as by
relocations of headquarter operations.
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) % WITHIN A 20-MINUTE DRIVE

SKILLED LABOR FORCE: 570,000 people (4 million total in DFW)

TALENT: 53% of population with bachelors or higher

FAST GROWING: projected pop. of 1.36 million and 531,861 households by 2029
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DEMOGRAPHICS

Population 95,527 272,962 1,061,544
Avg. HH Income $129,403 $128,755 $124,083
Daytime Employement 68,839 165,887 546,160
Bachelors or Higher 54% 55% 51%
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A 11-03-2025
%\ Information About Brokerage Services

T C Texas law requires all real estate license holders to give the following information about
brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS:

e A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

EQUA
SRR

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
e Put the interests of the client above all others, including the broker’s own interests;
¢ Inform the client of any material information about the property or transaction received by the broker;
e Answer the client’s questions and present any offer to or counter-offer from the client; and
e Treat all parties to a real estate transaction honestly and fairly.

WRITTEN AGREEMENTS ARE REQUIRED IN CERTAIN SITUATIONS: A license holder who performs brokerage activity for a prospective
buyer of residential property must enter into a written agreement with the buyer before showing any residential property to the buyer
or if no residential property will be shown, before presenting an offer on behalf of the buyer. This written agreement must contain
specific information required by Texas law. For more information on these requirements, see section 1101.563 of the Texas Occupations
Code. Even if a written agreement is not required, to avoid disputes, all agreements between you and a broker should be in writing
and clearly establish: (i) the broker’s duties and responsibilities to you and your obligations under the agreement; and (ii) the amount
or rate of compensation the broker will receive and how this amount is determined.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent by the buyer or buyer’s agent. An owner’s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent. A buyer/tenant’s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fairly;
e May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
e Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

A LICENSE HOLDER CAN SHOW PROPERTY TO A BUYER/TENANT WITHOUT REPRESENTING THE BUYER/TENANT IF:

e The broker has not agreed with the buyer/tenant, either orally or in writing, to represent the buyer/tenant;

e The broker is not otherwise acting as the buyer/tenant’s agent at the time of showing the property;

e The broker does not provide the buyer/tenant opinions or advice regarding the property or real estate transactions generally;

and

e The broker does not perform any other act of real estate brokerage for the buyer/tenant.
Before showing a residential property to an unrepresented prospective buyer, a license holder must enter into a written agreement that
contains the information required by section 1101.563 of the Texas Occupations Code. The agreement may not be exclusive and must be
limited to no more than 14 days.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

YOUNGER PARTNERS DALLAS, LLC 9001486 moody.younger@youngerpartners.com 214-294-4400

Name of Sponsoring Broker sLicensed License No. Email Phone
Individual or Business Entity

MOODY YOUNGER 420379 moody.younger@youngerpartners.com 214-294-4412
Name of Designated Broker of Licensed License No. Email Phone

Business Entity, if applicable

Name of Licensed Supervisor of Sales License No. Email Phone
Agent/Associate, if applicable

Name of Sales Agent/Associate License No. Email Phone

Buyer/Tenant/Seller/Landlord Initials Date
Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov IABS 1-2



