
110 Main St.
FOR LEASE  |  SECOND-GEN BAR AVAILABLE  |  2,500 SF



DETAILS

 

PROJECT INFORMATION
 

A newly renovated bar opportunity in the heart of Downtown Houston's historic Main
Street corridor — positioned for an operator ready to capitalize on one of the city's
most active entertainment and hospitality districts. The space offers the
fundamentals bar and nightlife users look for: an extra-large patio, high ceilings, and
exposed brick dating back to the 1870s — a character-rich environment that's difficult
to replicate. Recent upgrades include renovated restrooms, bar top, and flooring,
making this a strong turn-key opportunity for an operator ready to activate quickly.

Located directly on Main Street, the space stands to benefit from the City's ongoing
Main Street Promenade improvements — expanded sidewalks, enhanced streetscape,
and stronger street-level activation — creating even greater opportunity to capture
patio traffic, walk-up visibility, and spillover from surrounding demand
generators.Surrounded by major hotels, office towers, entertainment venues,
residential density, and METRO Rail access, this location serves both weekday happy
hour crowds and late-night/weekend traffic. For operators seeking an urban flagship,
neighborhood bar, or high-energy hospitality concept — this is a rare chance to plant a
flag in one of Downtown's most recognizable and evolving corridors.

Second-Gen Bar Available: 2,500 SF
Features: Mezzanine + Street-Facing Patio
Availability: Immediate

Est. Population 
Average Household Income
Total Households
Daytime Population
Median Home Value

SURROUNDING NEIGHBORS

TRAFFIC COUNTS

DEMOGRAPHICS 1 MILE RADIUS 

27,131
 147,042
140,552

6,490
$136,073

190,325 
335,084 
266,258 

68,826
$137,642

436,471
797,314
613,049
184,265

$146,677

3 MILE RADIUS 5 MILE RADIUS 

Main St.
Franklin St.
Travis St. 

24,050 VPD
12,441 VPD
11,500 VPD
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SUBJECT PROPERTY

PARKING GARAGE
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Ready to
boundaries?

break



gideonp@rebelretailadvisors.com
713.364.8627

For more information and leasing opportunities: 

abbyh@rebelretailadvisors.com
713.364.6294

Gideon Perritt Abby Hawkins



Designated Broker of Firm 

Licensed Supervisor of Sales Agent/
Associate 

Sales Agent/Associate’s Name 

Licensed Broker /Broker Firm Name or
Primary Assumed Business Name 

License No. 

License No. 

License No. 

License No. 

Email 

Email 

Email 

Email 

Phone 

Phone 

Phone 

Phone 

11-2-2015 

TYPES OF REAL ESTATE LICENSE HOLDERS: 
. �

�
A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 
�
�
�
�

Put the interests of the client above all others, including the broker’s own interests; 
Inform the client of any material information about the property or transaction received by the broker;
Answer the client’s questions and present any offer to or counter-offer from the client; and
Treat all parties to a real estate transaction honestly and fairly. 

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the 
owner, usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum 
duties above and must inform the owner of any material information about the property or transaction known by the agent, including 
information disclosed to the agent or subagent by the buyer or buyer’s agent. 
AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a 
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any 
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or 
seller’s agent. 
AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written 
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or 
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary: 
�
�
�

Must treat all parties to the transaction impartially and fairly;
May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction. 
Must not, unless specifically authorized in writing to do so by the party, disclose: 
ᴑ 
ᴑ 
ᴑ 

that the owner will accept a price less than the written asking price;
that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law. 

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the 
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first. 
TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH: 
�
�

The broker’s duties and responsibilities to you, and your obligations under the representation agreement. 
Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for 
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records. 

Information	About	Brokerage	Services	
Texas lawrequiresallrealestatelicenseholderstogivethefollowinginformation about 

Regulated by the Texas Real Estate Commission  Information available at www.trec.texas.gov 
IABS1-0

brokerage services to prospective buyers, tenants, sellers and landlords.

Buyer/Tenant/Seller/Landlord Initials Date 

Lacee Jacobs 644063 laceej@rebelretailadvisors.com 254.368.2871
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