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Investment Overview

Partial Owner User or Value-Add Opportunity

The property consists of 2 single-story buildings located only +0.35 of
1 mile from I-45 and only 1/2 block off of FM 1097/W. Montgomery
Street. This offering provides investors with a value-add acquisition
opportunity through leasing up the remaining vacancy, while also
accommodating a partial owner-occupant.

ASSET PROFILE

Project Name Worsham Business Center
Building Size Year Built
604 W Worsham 18,457 SF 2021
608 W Worsham 14,565 SF 2024
Total +13,022 SF

Zoning General Commercial
Occupancy +54%
Land Area +0.89 Acres
Parking 44 spaces (3.4/1,000)

W Worsham St +270’
Frontage Kennedy St +162'
S Holland St +£145'

$3,490,000
(+$268 PSF)

Suite 100

Breakroom

604 W Worsham




Investment Highlights:

Strategic Location in High-Growth Corridor

Prime Willis location with easy access to
I-45, benefiting from rapid population
growth and spillover demand from The
Woodlands and Conroe

Proven Tenant Demand & Existing
Tenancy

Established tenancy, including Stewart
Title, demonstrates strong demand from
transaction-oriented and service-based
occupiers

Value-Add Lease-Up Opportunity

Brand new spec suite combined with low-
cost conversion of second-generation
spaces allow for quick lease-up with limited
capital investment

Functional Site with Tenant-Friendly
Features

Ample parking and strong signage visibility
provide ease of access and leasing appeal
for a wide range of tenants

Positioned for North Houston Region
Expansion Trends

Montgomery County, one of the fastest-
growing counties in Texas, is driving
significant population and rooftop growth
that fuels demand for neighborhood
services, while Willis offers a lower-cost
alternative to The Woodlands, attracting
small businesses, entrepreneurs, and cost-
sensitive office users

New Residential Development in The
Woodland Hills & Moran Ranch
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604 W. Worsham |+8,457 SF
Floor Plan 2
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https://ourlinks.colliers.com/Document/File?id=CWphgOou
https://view.ricoh360.com/206f7735-541d-419f-a5ab-c0decb08a835?type=compact

608 W. Worsham |+4,565 SF
Floor Plan

/@ View Survey
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+1,215 SF Available


https://ourlinks.colliers.com/Document/File?id=Av3qjCpS
https://view.ricoh360.com/ae688232-0e36-4e1b-944d-6994446f7bab/9d09bd73-7ab3-4c86-affa-ae585afac0fb?type=compact

Willis Market Overview

Located along |-45 just north of Conroe and The
Woodlands, Willis is one of Montgomery County’s
fastest-growing corridors. The city is experiencing
steady residential growth, expanding retail
development, and strong demand from service-
oriented businesses.

With lush green spaces, top-rated schools, a skilled
local workforce, and affordable housing, Willis offers
an exceptional balance of accessibility, visibility, and
quality of life. Its strategic location near Lake Conroe
and major regional employment centers continues

to attract retailers, professionals, and entrepreneurs
seeking long-term growth opportunities in a thriving
North Houston submarket.
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Population Households Household Income
3 Miles 21,596 3 Miles 7,671 3 Miles $105,673
5 Miles 49,736 5 Miles 18,459 5 Miles $115,058
10 Miles 183,790 10 Miles 69,574 10 Miles $112,800

I

2025
Total Businesses

3 Miles 616
5 Miles 1,218
10 Miles 6,676

2025
Total Employees

3 Miles 6,283
5 Miles 11,613
10 Miles 68,324
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https://www.colliers.com/en/properties/for-lease-i-604-w-worsham-st/usa-604-w-worsham-st-willis-tx-77378-usa/usa1158923
https://id.land/maps/1e349e9bc7326e5a13a1b06cfb04cd1d/share

604 & 608
W. Worsham

This document has been prepared by Colliers International for advertising and general information only. Colliers International makes no guarantees,
representations or warranties of any kind, expressed or implied, regarding the information including, but not limited to, warranties of content,
accuracy and reliability. Any interested party should undertake their own inquiries as to the accuracy of the information. Colliers International
excludes unequivocally all inferred or implied terms, conditions and warranties arising out of this document and excludes all liability for loss and
damages arising there from. This publication is the copyrighted property of Colliers International and/or its licensor(s). ©2026. All rights reserved.
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TEAS BFAL FSTATE COMMIAION

TYPES OF REAL ESTATE LICENSE HOLDERS:
* A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER'S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
e Putthe interests of the client above all others, including the broker's own interests;
® |nform the client of any material information about the property or transaction received by the broker;
* Answerthe client’s questions and present any offer to or counter-offer from the client; and
e Treat all parties to a real estate transaction honestly and fairly.

WRITTEN AGREEMENTS ARE REQUIRED IN CERTAIN SITUATIONS: A license holder who performs brokerage activity for a prospective
buyer of residential property must enter into a written agreement with the buyer before showing any residential property to the buyer
or if no residential property will be shown, before presenting an offer on behalf of the buyer. This written agreement must contain
specific information required by Texas law. For more information on these requirements, see section 1101.563 of the Texas Occupations
Code. Even if a written agreement is not required, to avoid disputes, all agreements between you and a broker should be in writing
and clearly establish: {i} the broker's duties and responsibilities to you and your obligations under the agreement; and (ii) the amount
or rate of compensation the broker will receive and how this amount is determined.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker's minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent by the buyer or buyer's agent. An owner’s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker's minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent. A buyer/tenant’s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
e Musttreat all parties to the transaction impartially and fairly;
e May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
e Must not, unless specifically authorized in writing to do so by the party, disclose:
o thatthe owner will accept a price lessthan the written asking price;
o thatthe buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

A LICENSE HOLDER CAN SHOW PROPERTY TO A BUYER/TENANT WITHOUT REPRESENTING THE BUYER/TENANT IF:

® The broker has not agreed with the buyer/tenant, either orally or in writing, to represent the buyer/tenant;

e The broker is not otherwise acting as the buyer/tenant’s agent at the time of showingthe property;

e The broker does not provide the buyer/tenant opinions or advice regarding the property or real estate transactions generally;

and

o The broker does not perform any other act of real estate brokerage for the buyer/tenant.
Before showing a residential property to an unrepresented prospective buyer, a license holder must enter into a written agreement that
contains the information required by section 1101.563 of the Texas Occupations Code. The agreement may not be exclusive and must be
limited to no more than 14 days.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

Regulated by the Texas Real Estate Commission

Information About Brokerage Services
Texas law requires all real estate license holders to give the following information about
brokerage services to prospective buyers, tenants, sellers and landlords.

Colliers International Houston, Inc.
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SPPORTONITY

29114

Name of Sponsoring Broker (Licensed
Individual or Business Entity

houston.info@colliers.com

License No.

+1713 222 2111

Email Phone
Daniel Patrick Rice 811065
Name of Designated Broker of Licensed License No.

Business Entity, if applicable

danny.rice@colliers.com

+1 713 830 2134

Email Phane
Name of Licensed Supervisor of Sales License No.
Agent/Associate, if applicable
Email Phone
Tom Condon, Jr. 419324
Name of Sales Agent/Associate License No.

tom.condon.jr@colliers.com

+1 713 830 4007

Email

Phone

Buyer/Tenant/Seller/Landlord Initials

Information available at wwnw.trec.texas.gov

Date

IABS 1-2



