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101 Waterfront Dr. Seabrook +/- 8.20 AC

Investment Highlights

Rare Large-format Waterfront Site In Seabrook

Approximately 8.2 acres and one of the last mixed use redevelopment opportunities
along the Clear Lake Seabrook waterfront. Ideal for hospitality, residential, retail, and
entertainment uses.

20\*

High-income, High Growth Trade Area

+/- 8.20 AC

Surrounded by strong demographics with median household incomes above $105K to
$110K within one to three miles and steady population growth.

Strong Demand For Lifestyle & Waterfront Uses

Z ; Clear Lake attracts residents, visitors, and boaters seeking dining, lodging,
entertainment, and residential options, supporting upscale development.

Flexible, Development Ready Land : N 1 ™, L

+/- 4.25 AC
Gﬁ Vacant site offering a clean canvas for phased mixed use planning with premium

waterfront positioning.

+/-3.9530 AC

Connected To A Major Destination Corridor

[ﬁ Centrally located near Clear Lake, Kemah, and NASA with quick access to marinas,
21 parks, dining, and major attractions.

2025 Total Tax Rate: 1.077
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NEWMARK

101 WATERFRONT DR. SEABROOK
+/- 8.20 AC

Location

Prominent exposure within Seabrook’s waterfront district

Positioned within the Clear Lake / Kemah destination

corridor

Immediate access to dining, entertainment, and marina

attractions

Quick access to NASA Parkway, SH-146, and the Clear
Lake bridge system

Central access to Kemah, Seabrook, Galveston, and
Houston’s major employment and leisure destinations
30 - 35 minutes to Downtown Houston

35 - 40 minutes to Galveston

Easy boating access with nearby marinas and deep-water

channels

Waterfront-oriented parcels suitable for phased or unified

development

Irreplaceable waterfront location with inherent land and

view scarcity
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DEMOGRAPHICS
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Population (2025) 2,155 48,095 106,142
Population Projection (2030) 2,270 50,785 110,358
Households (2025) 965 19,949 44,147
Average Household Income $136,529 $140,888 $136,163
(2025)
Median Age (2025) 51.7 40.6 39.7
Bachelor's Degree or Higher 31.1% 34.9% 31.6%

(2025)

NEWMARK

101 WATERFRONT DR. SEABROOK
TRAFFIC +/- 8.20 AC
» Strong regional exposure with surrounding corridors carrying approximately

29,000-35,700 VPD, including key routes serving Seabrook, League City,
and the Kemah waterfront.

» Steady local circulation of approximately 15,000-16,100 VPD along
Waterfront Dr and nearby collectors, supporting consistent daily traffic tied
to residential, marina, and tourism activity

* Robust area-wide traffic patterns reinforced by multiple feeder roads within

the 1-3-mile radius registering 20,000+ VPD, enhancing visibility,
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CONTACT BROKERS FOR MORE INFORMATION

Reggie Beavan
Vice Chairman
t 713-299-8529

Reggie.Beavan@nmrk.com

Houston

1700 Post Oak Blvd
2 BLVD Place
Houston, TX 77056

t 713-626-8888

NEWMARK

Meredith Cullen
Senior Managing Director
713-444-7979

meredith.cullen@nmrk.com

The information contained herein has been obtained from sources deemed reliable but hasnot been verified and no
guarantee, warranty or representation, either express or implied, ismade with respect to such information. Terms of

David Claros
Executive Managing Director
713-851-8033

david.claros@nmrk.com

sale or lease and availability are subject tochange or withdrawal without notice.
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11-03-2025
//*\ Information About Brokerage Services @

T C Texas law requires all real estate license holders to give the following information about
brokerage services to prospective buyers, tenants, sellers and landlords.

EQUAL HOUSING
OPPORTUNITY

TEXAS REAL ESTATE COMMISSION

TYPES OF REAL ESTATE LICENSE HOLDERS:
e A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
e Put the interests of the client above all others, including the broker’s own interests;
e Inform the client of any material information about the property or transaction received by the broker;
e Answer the client’s questions and present any offer to or counter-offer from the client; and
e Treat all parties to a real estate transaction honestly and fairly.

WRITTEN AGREEMENTS ARE REQUIRED IN CERTAIN SITUATIONS: A license holder who performs brokerage activity for a prospective
buyer of residential property must enter into a written agreement with the buyer before showing any residential property to the buyer
or if no residential property will be shown, before presenting an offer on behalf of the buyer. This written agreement must contain
specific information required by Texas law. For more information on these requirements, see section 1101.563 of the Texas Occupations
Code. Even if a written agreement is not required, to avoid disputes, all agreements between you and a broker should be in writing
and clearly establish: (i) the broker’s duties and responsibilities to you and your obligations under the agreement; and (ii) the amount
or rate of compensation the broker will receive and how this amount is determined.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent by the buyer or buyer’s agent. An owner’s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent. A buyer/tenant’s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fairly;
e May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
e Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

A LICENSE HOLDER CAN SHOW PROPERTY TO A BUYER/TENANT WITHOUT REPRESENTING THE BUYER/TENANT IF:

e The broker has not agreed with the buyer/tenant, either orally or in writing, to represent the buyer/tenant;

e The broker is not otherwise acting as the buyer/tenant’s agent at the time of showing the property;

e The broker does not provide the buyer/tenant opinions or advice regarding the property or real estate transactions generally;

and

e The broker does not perform any other act of real estate brokerage for the buyer/tenant.
Before showing a residential property to an unrepresented prospective buyer, a license holder must enter into a written agreement that
contains the information required by section 1101.563 of the Texas Occupations Code. The agreement may not be exclusive and must be
limited to no more than 14 days.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

Newmark Real Estate of Houston, LLC 537005-BB 713.626.8888
Name of Sponsoring Broker ;Licensed License No. Email Phone
Individual or Business Entity

Arispah Elise Hogan 342405-B lispah.hogan@nmrk.com 713.490.9994
Name of Designated Broker of Licensed License No. Email Phone
Business Entity, if applicable ]

David Siovhan Claros 663846-SA david.claros@nmrk.com 713-851-8033
Name of Licensed Supervisor of Sales License No. Email Phone
Agent/Associate, if applicable )

Meredith T Cullen 625301-SA  meredith.cullen@nmrk.com  713-444-7979
Name of Sales Agent/Associate License No. Email Phone
Buyer/Tenant/Seller/Landlord Initials Date

Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov IABS 1-2
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