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Built in 2024 * Front load configuration
109,847 SF total « 281 building depth
32’ clear height * Move-in ready
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Fifteen (15) dock high doors (9'x10’)
- Two pit levelers (35,000 |b.)
+ One (1) ramped door (12'x14")

75 car parks

Light manufacturing | LM

Spray foam insulation in-place across
warehouse deck
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Motion sensing LED lights throughout
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Josh Barnes, SIOR
972.280.8353
jbarnes@holtlunsford.com

Blake Troiani
972.265.0126
btroiani@holtlunsford.com

800 amps, 480 volt service

- Additional 800 amps available
on-request

Danny Phillips
972.585.5102
dphillips@holtlunsford.com
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Josh Barnes, SIOR
972.280.8353
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btroiani@holtlunsford.com

LOCATION HIGHLIGHTS

Prime Location: With easy access to Interstate 20, this
location provides coast-to-coast connectivity across
the US and the ability to service the greater Dallas-Fort
Worth area.

Explosive Growth: Since 2020, Terrell has grown north
of 40% in total population size and is experiencing
another massive housing boom. With +1,800 houses
currently under construction in the immediate area, the
city is expecting to double in total size before 2030.

Business Advantage: By 2050, growth in freight
movement on the 1-20 Corridor is projected to increase
by 141% to 409 million tons. The freight value on 1-20

is projected to increase by 166% to over $628 billion.
(TxDot)

Labor Interceptor: Most “blue collared” jobs are
currently commuting west to Mesquite/Garland/S.
Dallas. Kaufman County’s population is comprised of
over 197,000 people. Within that population, over 48% of
workers are traveling west bound into the core of Dallas
for work. By creating viable jobs in the area, you will be
able to pull from a labor-force that will see drive-times
significantly diminish.

Blake Troiani
972.265.0126

Danny Phillips
972.585.5102
dphillips@holtlunsford.com


mailto:jbarnes%40holtlunsford.com?subject=
mailto:btroiani%40holtlunsford.com?subject=
mailto:dphillips%40holtlunsford.com?subject=

A\ Information About Brokerage Services 285

TREC Texas law requires all real estate license holders to give the following information about brokerage services to prospective buyers, tenants, sellers and landlords. =l
— OPPORTUNITY

TYPES OF REAL ESTATE LICENSE HOLDERS:
e A BROKER:s responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
e Put the interests of the client above all others, including the broker’s own interests;
¢ Inform the client of any material information about the property or transaction received by the broker;
e Answer the client’s questions and present any offer to or counter-offer from the client; and
e Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner’s agent through an agreement with the owner, usually in a written listing to sell or property management agreement. An
owner’s agent must perform the broker’s minimum duties above and must inform the owner of any material information about the property or transaction known by the agent, including information disclosed to the
agent or subagent by the buyer or buyer’s agent. An owner’s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant’s agent by agreeing to represent the buyer, usually through a written representation agreement. A buyer’s agent must perform the broker’s
minimum duties above and must inform the buyer of any material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or seller’s agent.
A buyer/tenant’s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written agreement of each party to the transaction. The written agreement must state who will
pay the broker and, in conspicuous bold or underlined print, set forth the broker’s obligations as an intermediary. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fairly;
e May, with the parties’ written consent, appoint a different license holder associated with the broker to each party (owner and buyer) to communicate with, provide opinions and advice to, and carry out the
instructions of each party to the transaction.
e Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the buyer. A subagent can assist the buyer but does not represent the buyer and must
the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
e The broker’s duties and responsibilities to you, and your obligations under the representation agreement.
¢ Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for you to use the broker’s services. Please acknowledge receipt of this
notice below and retain a copy for your records.

Holt Lunsford Commercial, Inc. 359505 hlunsford@holtlunsford.com 972.241.8300

Licensed Broker/Broker Firm Name or . Email Phone
- - License No.
Primary Assumed Business Name

Mario Zandstra 312827 mzandstra@holtlunsford.com 972.241.8300

Designated Broker of Firm License No. Email Phone
Licensed Supervisor of Sales Agent/Associate License No. Email Phone
Sales Agent/Associate’s Name License No. Email Phone
Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov
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