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OFFERING SUMMARY
Sale Price: $1,689,600

Number of Units: 1

Building Size: 9,600 SF

NOI: $105,600.00

Cap Rate: 6.25%

DEMOGRAPHICS 1 MILE 3 MILES 5 MILES
Total Households 3,149 38,581 92,756

Total Population 8,580 114,055 263,945

Average HH Income $192,346 $156,051 $147,116

PROPERTY DESCRIPTION
1075 Chisolm Trail, Keller, TX 76248

Single Tenant Industrial Investment | Chisolm Oaks Business Park

9,600 SF freestanding office/warehouse building fully leased to
Professional Home Kitchens (Art Culinaire) on a net lease through
July 2029, with one 36 month renewal option. Rent escalates
annually from $11.00 to $12.20 PSF, with tenant responsible for its
full pro rata share of taxes, insurance, and CAM. Functional layout
with dock and drive in access, shop and assembly space, and a
fenced, gated yard. Located minutes from Highway 377 and
Highway 114, in the heart of North Tarrant County's industrial
corridor.
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TENANT OVERVIEW

Company: Art Culinaire (Professional Home
kitchens)

Founded: 1991

Locations: Seattle, LA, NYC, DFW

Lease Rate: $11.00 psf (current)

Headquarters: Seattle

Website: www.frenchranges.com

RENT SCHEDULE
LEASE YEARS ANNUAL RENT BUMP YIELD

Aug 26 - Apr 27 $105,600.00 - -

May 27 - Apr 28 $109,296.00 +3.5% -

May 28 - Apr 29 $113,121.36 +3.5% -

May 29 - Jul 29 $117,080.64 +3.5% -

TENANT HIGHLIGHTS
Custom, made-to-order product line supporting a stable,
recurring order-driven revenue model

Sole U.S. distributor of Lacanche Ranges, handcrafted in
Burgundy, France since the 18th century

Nationally recognized brand, featured by Bloomberg as "The
Greatest Stove on Earth"

30+ year operating history with an established, defensible niche
market position

Multi-market presence with dedicated showrooms in Seattle,
Los Angeles, DFW and New York

Tenant Profiles FOR SALE
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Information	About	Brokerage	Services 

Texas law requires all real estate license holders to give the following informaƟon about 
brokerage services to prospecƟve buyers, tenants, sellers and landlords. 

TYPES OF REAL ESTATE LICENSE HOLDERS: 
· A BROKER is responsible for all brokerage acƟviƟes, including acts performed by sales agents sponsored by the broker. 
· A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker. 

 
A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents): 

· Put the interests of the client above all others, including the broker’s own interests; 
· Inform the client of any material informaƟon about the property or transacƟon received by the broker;   
· Answer the client’s quesƟons and present any offer to or counter-offer from the client; and 
· Treat all parƟes to a real estate transacƟon honestly and fairly. 

 
WRITTEN AGREEMENTS ARE REQUIRED IN CERTAIN SITUATIONS: A license holder who performs brokerage acƟvity for a prospecƟve 
buyer of residenƟal property must enter into a wriƩen agreement with the buyer before showing any residenƟal property to the buyer 
or if no residenƟal property will be shown, before presenƟng an offer on behalf of the buyer. This wriƩen agreement must contain 
specific informaƟon required by Texas law. For more informaƟon on these requirements, see secƟon 1101.563 of the Texas OccupaƟons 
Code. Even if a wriƩen agreement is not required, to avoid disputes, all agreements between you and a broker should be in wriƟng 
and clearly establish: (i) the broker’s duƟes and responsibiliƟes to you and your obligaƟons under the agreement; and (ii) the amount 
or rate of compensaƟon the broker will receive and how this amount is determined.  
 
A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION: 
 
AS AGENT FOR OWNER (SELLER/LANDLORD):  The broker becomes the property owner's agent through an agreement with the owner, 
usually in a wriƩen lisƟng to sell or property management agreement. An owner's agent must perform the broker’s minimum duƟes 
above and must inform the owner of any material informaƟon about the property or transacƟon known by the agent, including 
informaƟon disclosed to the agent by the buyer or buyer’s agent. An owner’s agent fees are not set by law and are fully negoƟable. 
 
AS AGENT FOR BUYER/TENANT:  The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a 
wriƩen representaƟon agreement. A buyer's agent must perform the broker’s minimum duƟes above and must inform the buyer of any 
material informaƟon about the property or transacƟon known by the agent, including informaƟon disclosed to the agent by the seller or 
seller’s agent. A buyer/tenant’s agent fees are not set by law and are fully negoƟable. 
 
AS AGENT FOR BOTH - INTERMEDIARY:  To act as an intermediary between the parƟes the broker must first obtain the wriƩen 
agreement of each party to the transacƟon. The wriƩen agreement must state who will pay the broker and, in conspicuous bold or 
underlined print, set forth the broker's obligaƟons as an intermediary. A broker who acts as an intermediary:   

· Must treat all parƟes to the transacƟon imparƟally and fairly;   
· May, with the parƟes' wriƩen consent, appoint a different license holder associated with the broker to each party (owner and 

buyer) to communicate with, provide opinions and advice to, and carry out the instrucƟons of each party to the transacƟon. 
· Must not, unless specifically authorized in wriƟng to do so by the party, disclose: 

ᴑ that the owner will accept a price less than the wriƩen asking price;   
ᴑ that the buyer/tenant will pay a price greater than the price submiƩed in a wriƩen offer; and  
ᴑ any confidenƟal informaƟon or any other informaƟon that a party specifically instructs the broker in wriƟng not to 

disclose, unless required to do so by law. 
 

A LICENSE HOLDER CAN SHOW PROPERTY TO A BUYER/TENANT WITHOUT REPRESENTING THE BUYER/TENANT IF: 
· The broker has not agreed with the buyer/tenant, either orally or in wriƟng, to represent the buyer/tenant; 
· The broker is not otherwise acƟng as the buyer/tenant’s agent at the Ɵme of showing the property; 
· The broker does not provide the buyer/tenant opinions or advice regarding the property or real estate transacƟons generally; 

and 
· The broker does not perform any other act of real estate brokerage for the buyer/tenant. 

Before showing a residenƟal property to an unrepresented prospecƟve buyer, a license holder must enter into a wriƩen agreement that 
contains the informaƟon required by secƟon 1101.563 of the Texas OccupaƟons Code. The agreement may not be exclusive and must be 
limited to no more than 14 days.  

     IABS 1-2  

LICENSE HOLDER CONTACT INFORMATION: This noƟce is being provided for informaƟon purposes. It does not create an obligaƟon for 
you to use the broker’s services. Please acknowledge receipt of this noƟce below and retain a copy for your records. 

   
Name of Sponsoring Broker (Licensed 
Individual or Business EnƟty)      License No.    Email  Phone 

    

      
Name of Designated Broker of Licensed 
Business EnƟty, if applicable 

License No.   
 

Email  Phone 

      
Name of Licensed Supervisor of Sales 
Agent/Associate, if applicable  

License No. 
 

Email 
 

Phone 

  
 

 
 

   
Name of Sales Agent/Associate  License No.    Email  Phone 

    

   

Date Buyer/Tenant/Seller/Landlord IniƟals 
  

 
Regulated by the Texas Real Estate  Commission     InformaƟon available at www.trec.texas.gov 
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