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OFFERING

Younger Partners, as exclusive advisor, is pleased to present 7929 Brookriver,
a 7-story, 156,000 square-foot office tower that is situated at the epicenter
of the West Love / Medical District Submarket. The Property offers immedi-
ate access to Dallas Love Field Airport and the Park Cities via Mockingbird
Lane as well as direct connectivity to north Dallas, downtown and D/FW In-
ternational Airport via I-35.The Property is benefited by recently renovated
amenities, a tenancy closely tied to the location and discounted rental rates
relative to comparable assets in neighboring submarkets. Combined, these
attributes provide investors a stable cash flow and significant upside potential.

The Property has a compliment of modern amenities and long history of
ownership by an institutionally minded operator. With more than $1 million
recently invested in the building, 7929 Brookriver is currently 72% occupied
to a tenured group of tenants that skew medical and value the proximity to
UT Southwestern, Parkland Hospital and Children’s Health in conjunction
with immediate access to major transportation nodes (IH-35 and SH 183).
Roughly 30% of the current tenancy is medical or offers services to a variety
of health realty fields.

7929 Brookriver is leased to a diverse base of tenants that secure a reliable
revenue stream. With aWALT of roughly 3 years, further value can be realized
through the continued lease-up of the small vacancies that appeal to the
broadest segment of the market’s tenancy. A revitalization of the asset starting
in 2023 has produced higher occupancy and rents. Average new and renewal
lease rate have grown substantially and create a dynamic opportunity to mark
existing tenants to market. Recent leasing has proven the market at the build-
ing at over $22/sf Plus Electric while average in-place rates sit just over $19/sf
and overall submarket average is over $25/sf.

In addition to strong leasing potential, the underlying 5.75 acre site presents
a rare long-term redevelopment opportunity in one of Dallas’ most desirable
corridors. An “edge of the district’ opportunity, The Medical District is one
of the most active institutional infrastructure investment zones in North
Texas. The area is transitioning from a pure hospital cluster into a mixed-use
innovation district with growing demand for residential, retail and lifestyle de-
velopments.




¢

BrROOKHOLLOW
CouNTRY CLUB

SOUTHWEST
AIRLINES HQ

e

4 Acre
MuLti FAMILY DEVELOPMENT SITE

o

HIGHLIGHTS

EvoLvING MIXED-USE ENVIRONMENT

With demographic tailwinds surging in Dallas, the continued growth in the Medical District
is ensured. 7929 Brookriver is an opportunity to acquire a premier asset in a rapidly as-

cending submarket.

EXCEPTIONAL VALUE

7929 Brookriver offers current yield, added upside through leasing and a path-of-growth
bet tied to the inevitable Medical District expansion. 72% Leased with strong tenant di-
versification and the upside of substantial NOI growth through small tenant leasing.

THE FUTURE IS BRIGHT

Located in the City of Dallas, the development potential of the oversized parcel creates
a generational opportunity to invest today and reap the rewards for years to come.
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SPECIFICS

ADDRESS

7929 BROOKRIVER - DALLAS, TX 75247

BuILDING SizE

156,278 SF

LAND AREA / ZONING

5.745 Acres /| ZoNED MU-3

YEAR BUILT / RENOVATED

1980 / 2023

OccuprAaNCY & WALT

72% & 3.3 YEARS

PARKING

4.5/ 1,000 - 700 SURFACE SPACES
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FOR ADDITIONAL BUILDING INFORMATION
PLEASE CONTACT:

ToM STROHBEHN, CCIM Scot C. FARBER, CCIM Y@ UNGER

TeL: 214.294.4439 TeL: 214.294.4438 UER
TOM.STROHBEHN@YOUNGERPARTNERS.COM SCOT.FARBER@YOUNGERPARTNERS.COM

Enclosed with this Investment Offerin%.Summary is_a Confidentiality Agreement relating to the Property. If you are interested in receiving a full Offering Memorandum, please sign and return the Confidential-
isted above.The information contained herein was obtained from sources believed reliable; however, Younger Partners makes no guarantees, warranties or representa-

ity Agreement to the exclusive agents c i A t . ed | . Ty ) - ]
tions as to the completeness or accuracy thereof. The presentation of this property is submitted subject to errors, omissions, change of price or conditions, prior sale or withdrawal notice.




Younger Partners Dallas, LLC
117212015
Information About Brokerage Services

Texas law requires all real estate licensees to give the following information about
brokerage services to prospective buyers, tenants, sellers and landlords.
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TYPES OF REAL ESTATE LICENSE HOLDERS:

* A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
® A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER'S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
®  Put the interests of the dlient above all others, including the broker's own interests;

®  Inform the client of any material information about the property or transaction received by the broker;

®  Answer the dient's questions and present any offer to or counter-offer from the dient; and

®  Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner’s agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker's minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer's agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyerftenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyers agent must perform the broker's minimum duties above and must inform the buyer of any
matenal information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller's agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The wrtten agreement must state who will pay the broker and, in conspicuous bold or
mdefllned print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
Must treat all parties to the transaction impartially and fairly;
®  May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
®  Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyerftenant will pay a price greater than the price submitted in a written offer; and
o any coincidental information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:
®  The broker's duties and responsibilities to you, and your obligations under the representation agreement.
*  Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker's services. Please acknowledge receipt of this notice below and retain a copy for your records.

Younger Partners Dallas, LLC 9001486 14)294-4400

Licensed Broker /Broker Firm Name or License No. Email Phone

Primary Assumed Business Name

Moody Younger 420370 moody.younger@youngerpartners.com (214)294-4412

Designated Broker of Firm License No. Email Phone

Licensed Supervisor of Sales Agent/ License No. Email Phone

Associate

Sales Agent/Associate's Name License No. Email Phone

Buyer/Tenant/Seller/Landlord Initials Date

Regulated by the Texas Real Estate Commission Information available at www_trec_texas.gov
IABS 1-0

Yeunger Partners Dalias, LLC, 12700 Park Central Drive #5290 Dallss, TX 75251 Fhone: (214)294-4404 Far: IABS
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