
FORMER GREAT FLOORS
1508 E Nob Hill Blvd, Yakima, WA 98901

TURN-KEY OWNER/USER OPPORTUNITY FEATURING RECENT $2.9M RENOVATION 

AND EASY FREEWAY ACCESS LOCATED ON HIGH-TRAFFIC E NOB HILL BLVD 

(23,000+ VPD) IN YAKIMA, WA

FOR SALE OR LEASE
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THE OFFERING

1508 E NOB HILL BLVD, YAKIMA, WA 98901

$5,500,000
PRICE

$215
PRICE/SF

$15/SF NNN
LEASE RATE

PROPERTY DESCRIPTION

Year Built / Renovated 2009 / 2023

Gross Leasable Area ±25,600 SF

    Warehouse ±14,700 SF

    Showroom ±8,400 SF 

    Of{ce ±500 SF (est.) 

    Break Room/Storage ±1,800 SF (est.)

    Restrooms ±200 SF (est.)

 Lot Size 1.19 Acres 

Construction Type Metal Frame 

 Roof Type Metal 

Roll Up Doors
3 Grade Level

1 Dock High 

 Mechanical Systems

4 Rooftop HVAC

1 Split HVAC

3 Gas-Fired Unit Heaters

Fire Suppression System

Security Alarm System

Dual Water Heaters 

 Zoning GC (General Commercial)

Type of Ownership Fee Simple
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The listing brokers representing this property are also principals in the 

selling entity.



THE HIGHLIGHTS

TURN-KEY OWNER/USER OPPORTUNITY | RETAIL SHOWROOM + WAREHOUSE
The Property consists of a 25,600-square-foot commercial building featuring approximately 8,400 SF of showroom space, 14,700 SF of 

warehouse/distribution area, multiple private of{ces, and support space. The building is equipped with three (3) grade-level roll-up 

doors, one (1) dock-high loading position, high-clear warehouse space, fenced yard area, ample parking, and prominent pylon signage, 

making it well-suited for a variety of commercial, industrial, retail, and distribution users. 

RECENT $2.9 MILLION PROPERTY RENOVATION
The Property underwent an extensive $2.9 million renovation in 2022/2023, including a 10,600 SF building expansion, structural repairs, 
HVAC replacement, updated mechanical systems, LED lighting upgrades, site improvements, and modernization throughout. The 

signi{cant capital investment substantially reduces near-term maintenance requirements and positions the asset as a true turn-key 

opportunity for an owner-user or investor.

HIGH-TRAFFIC, HIGH VISIBILITY LOCATION WITH IMMEDIATE ACCESS TO I-82 (50,000+ VPD)
The property is located directly on E Nob Hill Blvd (23,000+ VPD), a main east-west arterial through Yakima, and is just a few blocks from 

the north and south entry to I-82 (50,000+ VPD), providing high visibility to consumer traf{c and easy access for customers, employees, 

logistics, and inventory re-supply.

HIGH BARRIER-TO-ENTRY SUBMARKET WITH LOW VACANCY AND STRONG RENT GROWTH
The Greater Yakima submarket boasts a 0.6% industrial vacancy rate and a 3.2% retail vacancy rate, per CoStar. Industrial rents have 

averaged 4.5% annual growth over the past {ve years and retail rents have averaged 3.3% annual growth over the same period. With no 

industrial or retail space currently under construction, no new industrial construction in the last ten years and only 1,600 SF of retail 
space under construction per year on average over the same ten year period, the development lull creates an incredibly high barrier-to-

entry as demand for space remains high. An Owner/User has the opportunity to secure space in a tight submarket and lock their 

occupancy cost in at today's pricing through purchasing the property rather than face increasing rents through leasing space.

FLEXIBLE GC (GENERAL COMMERCIAL) ZONING
The Property is zoned CG (General Commercial), allowing for a broad range of retail, industrial, residential, multifamily, and public 

services uses, including all general retail, automotive, warehouse/distribution, light manufacturing, equipment rental, veterinary 

services, health clubs, daycare facilities, and more. The zoning also permits development of up to {ve stories, creating long-term 

redevelopment potential.

INCOME TAX-FREE STATE
Washington State is an Income Tax-Free State.
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OWN VS. LEASE ANALYSIS
With SBA 504 or conventional financing, qualified buyers/tenants can secure funding with as little as 10%-20% down, locking 
in today’s competitive rates (as of 07/01/2026). 

Fixed Monthly Costs: Avoiding rising rents and 
secure predictable payments.

Equity Build-Up: Every payment increases your 
asset value, not a landlord’s.

Tax Benefits: Depreciation and interest 
deductions help reduce taxable income.

Appreciation Potential: Capture future value 
growth instead of paying for someone else’s.

LOAN SCENARIOS
PROPOSED FINANCING

SBA 504

Purchase Price $5,500,000

Proposed Loan Amount $4,950,000

Down Payment (10% Down) $550,000

Blended Interest Rate 6.36%

Term (Fixed) 25 Years

Amortization 25 Years

Monthly Payment $32,991

Annual Payment $395,892

FOR ADDITIONAL LOAN PROGRAMS PLEASE CONTACT: 

Tammy Linden | Managing Director, MMCC
(206) 826-5712

tammy.linden@marcusmillichap.com

PROPOSED FINANCING

Conventional

Purchase Price $5,500,000

Proposed Loan Amount $4,400,000

Down Payment (20% Down) $1,100,000

Interest Rate 6.75%

Term (Fixed) 10 Year

Amortization 25 Years

Monthly Payment $30,400 

Annual Payment $364,801 
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FLOOR PLAN LEVEL ONE
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FLOOR PLAN LEVEL TWO
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YAKIMA, WA

Yakima is the largest city and the county seat of Yakima County, set in the heart 

of the agricultural Yakima Valley in central Washington, roughly 140 miles 

southeast of Seattle. The valley is one of the nation's most productive farming 

regions — a leader in apples, cherries, hops, and wine — and the city serves as 

the commercial, retail, and healthcare hub for a trade area of more than 

236,000 residents within {ve miles of the property.

ECONOMY

The Yakima Valley's agricultural base — tree fruit, hops, and a growing wine 

industry — anchors year-round employment and consumer spending 

across the region.

The Nob Hill Boulevard corridor, where the property sits, maintains retail 

vacancy below 7% with triple-net asking rents of $15.95 or more per square 

foot.

Yakima-area home prices have climbed roughly 12% year over year to a 

median near $395,000, while the {ve-mile trade area carries an average 

household income of about $73,468 — discretionary income that supports 

retail demand.

NOB HILL BOULEVARD CORRIDOR

The subject sits on a primary Yakima retail corridor 

where vacancy holds below 7% and triple-net asking 

rents reach $15.95-plus per square foot — a healthy 

backdrop for re-tenanting.

RISING HOME VALUES

Yakima-area home prices have risen roughly 12% year 

over year to a median near $395,000, re|ecting steady 

local demand and continued regional housing market 

strength across Yakima County overall.

DEEP, SPENDING TRADE AREA

About 236,680 residents live within {ve miles, with an 

average household income near $73,468 — a broad 

consumer base supporting retail tenancy providing 

strong ongoing retail demand fundamentals locally.

Former Great Floors | Offering Memorandum 11



DEMOGRAPHICS & TRAVEL TIME

5
mi

10
mi

15
mi

YAKIMA, WA

DEMOGRAPHICS 1 MILE 3 MILES 5 MILES

2025 Population 6,721 64,223 101,747

2030 Pop. Projection 6,721 64,578 102,540

Annual Growth 2025-2030 0.00% 0.55% 0.78%

Median Age 29.1 32.3 34.6

Avg. HH Income $59,421 $66,546 $77,550

Seattle

2 Hr 30 Min Drive

FORMER GREAT

FLOORS Tri-Cities

1 Hr 15 Min Drive

Spokane

2 Hr 45 Min Drive

Ellensburg

40 Min Drive

YakimaYakimaYakimaYakimaYakimaYakimaYakimaYakimaYakima
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MAJOR EMPLOYERS

Employer Industry Employees Distance

MultiCare Yakima

Memorial Hospital
Healthcare 2,500 3.8 mi

Washington Fruit &

Produce Co.
Agriculture 1,500 5.5 mi

Zirkle Fruit Company Agriculture 1,500 8.2 mi

Yakima School District Education 1,500 2.8 mi

Tree Top, Inc. Food Processing 1,000 6.3 mi

City of Yakima Government 1,000 2.3 mi

Yakima Valley Farm
Workers Clinic

Healthcare 1,000 3.3 mi

Shields Bag and

Printing
Manufacturing 500 1.1 mi

FORMER GREAT FLOORS
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MARCUS & MILLICHAP HEREBY ADVISES ALL PROSPECTIVE PURCHASERS OF NET LEASED PROPERTY AS FOLLOWS

The information contained in this Marketing Brochure has been obtained from sources we believe to be reliable. However, Marcus & Millichap has not and will not verify any of this information, nor has Marcus & Millichap 

conducted any investigation regarding these matters. Marcus & Millichap makes no guarantee, warranty or representation whatsoever about the accuracy or completeness of any information provided. As the Buyer of a 

net leased property, it is the Buyer’s responsibility to independently con{rm the accuracy and completeness of all material information before completing any purchase. This Marketing Brochure is not a substitute for 

your thorough due diligence investigation of this investment opportunity. Marcus & Millichap expressly denies any obligation to conduct a due diligence examination of this Property for Buyer. Any projections, opinions, 

assumptions or estimates used in this Marketing Brochure are for example only and do not represent the current or future performance of this property. The value of a net leased property to you depends on factors that 

should be evaluated by you and your tax, {nancial and legal advisors. Buyer and Buyer’s tax, {nancial, legal, and construction advisors should conduct a careful, independent investigation of any net leased property to 

determine to your satisfaction with the suitability of the property for your needs. Like all real estate investments, this investment carries signi{cant risks. Buyer and Buyer’s legal and {nancial advisors must request and 

carefully review all legal and {nancial documents related to the property and tenant. While the tenant’s past performance at this or other locations is an important consideration, it is not a guarantee of future success. 

Similarly, the lease rate for some properties, including newly-constructed facilities or newly-acquired locations, may be set based on a tenant’s projected sales with little or no record of actual performance, or comparable 

rents for the area. Returns are not guaranteed; the tenant and any guarantors may fail to pay the lease rent or property taxes, or may fail to comply with other material terms of the lease; cash |ow may be interrupted in 

part or in whole due to market, economic, environmental or other conditions. Regardless of tenant history and lease guarantees, Buyer is responsible for conducting his/her own investigation of all matters affecting the 

intrinsic value of the property and the value of any long-term lease, including the likelihood of locating a replacement tenant if the current tenant should default or abandon the property, and the lease terms that Buyer 

may be able to negotiate with a potential replacement tenant considering the location of the property, and Buyer’s legal ability to make alternate use of the property. By accepting this Marketing Brochure you agree to 

release Marcus & Millichap Real Estate Investment Services and hold it harmless from any kind of claim, cost, expense, or liability arising out of your investigation and/or purchase of this net leased property.

CONFIDENTIALITY & DISCLAIMER

The information contained in the following Marketing Brochure is proprietary and strictly con{dential. It is intended to be reviewed only by the party receiving it from Marcus & Millichap and should not be made available 

to any other person or entity without the written consent of Marcus & Millichap. This Marketing Brochure has been prepared to provide summary, unveri{ed information to prospective purchasers, and to establish only a 

preliminary level of interest in the subject property. The information contained herein is not a substitute for a thorough due diligence investigation. Marcus & Millichap has not made any investigation, and makes no 

warranty or representation, with respect to the income or expenses for the subject property, the future projected {nancial performance of the property, the size and square footage of the property and improvements, the 

presence or absence of contaminating substances, PCB’s or asbestos, the compliance with State and Federal regulations, the physical condition of the improvements thereon, or the {nancial condition or business 

prospects of any tenant, or any tenant’s plans or intentions to continue its occupancy of the subject property. The information contained in this Marketing Brochure has been obtained from sources we believe to be 

reliable; however, Marcus & Millichap has not veri{ed, and will not verify, any of the information contained herein, nor has Marcus & Millichap conducted any investigation regarding these matters and makes no warranty 

or representation whatsoever regarding the accuracy or completeness of the information provided. All potential buyers must take appropriate measures to verify all of the information set forth herein.

In addition to all other advisements, notices, and disclaimers set forth in this Marketing Brochure, Marcus & Millichap further advises all prospective purchasers that certain Marcus & Millichap related or af{liated 

parties, including its independent contractor salesperson Clayton Brown, (collectively, the “Marcus & Millichap Related Parties”) may be acting as principals for the Seller or own a direct or indirect bene{cial interest in 

the Property or in its ownership. By accepting this Marketing Brochure, any prospective purchaser shall thereby waive any claim they may have based on a con|ict of interest given the Marcus & Millichap Related 

Parties’ role as both agent for the Seller and as the Seller (or as a principal of the Seller).

NON-ENDORSEMENT NOTICE

Marcus & Millichap Real Estate Investment Services, Inc. (“M&M”) is not af{liated with, sponsored by, or endorsed by any commercial tenant or lessee identi{ed in this marketing package. The presence of any corporation’s 

logo or name is not intended to indicate or imply af{liation with, or sponsorship or endorsement by, said corporation of M&M, its af{liates or subsidiaries, or any agent, product, service, or commercial listing of M&M, and is 

solely included for the purpose of providing tenant lessee information about this listing to prospective customers.

ALL PROPERTY SHOWINGS ARE BY APPOINTMENT ONLY

Please consult your Marcus & Millichap agent for more details.

COOPERATIVE BROKERAGE COMMISSION

Marcus & Millichap is offering a cooperative brokerage commission by Seller to brokers who represent purchasers that were not directly contacted via phone or e-mail by the listing brokers and who 

successfully close on the property at terms acceptable to Seller.
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FORMER GREAT FLOORS
1508 E Nob Hill Blvd, Yakima, WA 98901

LISTING AGENTS

CLAYTON J. BROWN

Senior Managing Director Investments

206.826.5787 D

253.569.4338 C

clayton.brown@marcusmillichap.com

CHRIS EDWARDS

Director

206.475.5578 C

-

chris.edwards@43560.com

TREVOR LANE

Brokerage Coordinator

206.826.5756 D

425.233.9522 C

trevor.lane@marcusmillichap.com

DYLAN WOLF

Director Investments

206.826.5728 D

253.334.3761 C

dylan.wolf@marcusmillichap.com

LUKE HOLSINGER

Associate Investments

206.826.5821 D

253.732.5067 C

luke.holsinger@marcusmillichap.com

ANDREW HANSON

Associate Investments

541.690.4315 D

206.661.4297 C

andrew.hanson@marcusmillichap.com

LUKE PALLIS

Associate Investments

206.826.5817 D

206.550.9500 C

luke.pallis@marcusmillichap.com

MATTHEW HUMMEL

Associate Investments

780.932.9872 D

206.493.2620 C

matt.hummel@marcusmillichap.com

RUTHANNE LOAR

Business Operations Manager

206.493.2622 D

916.206.4027 C

ruthanne.loar@marcusmillichap.com
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