209 Otis Drive Marcus g Millichap
Woodway, TX 76712
Exclusive Investment/Owner User Opportunity

WILLIAMS INDUSTRIAL GROUP




Investment Overview

Marcus & Millichap is pleased to exclusively present the opportunity to acquire 209 Otis Drive, a cold storage facility in Woodway, Texas. Located in the Waco MSA, The
Subject Property consists of two buildings, totaling + 16,984 SF of rentable area. The main building features poured-in-place-concrete construction with cold storage space
and an office buildout, totaling + 15,059 SF. The rear building is an ambient temperature storage warehouse of + 1,925 SF. The Subject Property is certified SQF and FDA food
grade, suitable for food and beverage operators. The current owner user is a regional beverage bottling and distribution company, which will vacate the Property upon close
of escrow.

Woodway, Texas is part of the Waco Metropolitan Statistical Area, which has a population of + 307,000. The Subject Property is a quarter mile from the Route 84, 3.5 miles
from 1-35, and 5 miles south of Downtown Waco. Woodway’s economic profile is defined by stability, high-income households, strong educational attainment, and a robust
local business base.

$1,900,000 $111.86/SF 16,984+ SF Food Grade

PURCHASE PRICE PRICE PER SF NET RENTABLE AREA SQF AND FDA CERTIFIED
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Economic Profile

Woodway, Texas

Woodway, Texas maintains a stable, affluent, and steadily expanding local
economy supported by high household incomes, strong homeownership,
and a well-educated population. The city’s population—ranging from
roughly 9,686 to 9,819—has grown modestly in recent years, and its median
household income of about $115,108 is significantly higher than regional and
state averages, reflecting strong purchasing power and a low poverty rate of
around 3.8%. Housing values remain robust, with median home values in the
$370,500-$372,965 range, supported by a predominantly owner-occupied
market in which over 90% of households own their homes. Educational
attainment is another economic strength, as more than 65% of residents
hold a bachelor’s degree or higher, contributing to a professional, high-skill

workforce that underpins Woodway’s economic stability.

Commercial activity in Woodway is diversified, with the local economy
anchored by retail, healthcare, education, and service-oriented businesses.
The city supports more than 527 businesses employing over 5,300 people,
indicating a strong local employment base despite many residents also
commuting to nearby Waco for work opportunities. Short commute times—
averaging around 18.5 minutes—and high rates of residents driving alone or
working from home reflect both accessibility and quality of life advantages.
Woodway’s combination of high income levels, a skilled workforce, stable
housing values, and a balanced commercial environment positions it as
one of the more economically resilient and prosperous communities in the

Greater Waco area.




Regional Data

Waco, Texas Industrial Market Demographic Within Property Radius

AVAILABILITY RADIUS FROM PROPERTY 2 mile 5 mile 10 mile

Market Asking Rent/SF $7.48 2024 Population 145,419 436,430 1.042,244

Vacancy Rate 4.60%
2029 Population Projection 145,648 437,085
¥ Vacant SF 1.5M

Availability Rate 4.00% Annual Growth 2020-2024 0.90% 0.90%

Avallable SF Direct 1.3M Annual Growth 2024-2029 0.00% 0.00%

Available SF Sublet 66.4K ™ 2024 Households 64168 202,516
Available SF Total

2029 Household Projection 64,290 202,922 408,332 |2

Months on Market

\; DEMAND Annual Growth 2020-2024 1.40% 1.20% 1.00%
1

| 12 Mo Net Absorption SF Annual Growth 2024-2029 0.00% 0.00%
12 Mo Leased SF . Avg Household Income $116,745 $116,191 $109,833

6 Mo Leasing Probability : | Median Household Income $92,788 $91,489 $84,030
_ INVENTORY $851,540 $863,699

Existing Buildings ; . B E—

Inventory SF

Average Building SF

Under Construction SF

12 Mo Delivered SF




Mark Antinucci

Associate Investments
Direct:858.373.3241
mark.antinucci@marcusmillichap.com
License: CA 02186109

Luis Ortega

Director Investments

Direct: 858.373.3214

Email: luis.ortega@marcusmillichap.com
License: CA 02071282

Kent R. Williams

Senior Managing Director Investments
Direct: 858.373.3193
kent.williams@marcusmillichap.com
License: CA 00823860

Tim Speck

Broker of Record

5001 Spring Valley Rd., Ste. 1100 W
Dallas, TX 75244

Direct: (972) 755-5200

License: 9002994




CONFIDENTIALITY & DISCLAIMER

The information contained in the following Marketing Brochure is proprietary and strictly confidential. It is intended to be reviewed only by the party receiving
it from Marcus & Millichap and should not be made available to any other person or entity without the written consent of Marcus & Millichap. This Marketing
Brochure has been prepared to provide summary, unverified information to prospective purchasers, and to establish only a preliminary level of interest in
the subject property. The information contained herein is not a substitute for a thorough due diligence investigation. Marcus & Millichap has not made any
investigation, and makes no warranty or representation, with respect to the income or expenses for the subject property, the future projected financial
performance of the property, the size and square footage of the property and improvements, the presence or absence of contaminating substances, PCB’s
or asbestos, the compliance with State and Federal regulations, the physical condition of the improvements thereon, or the financial condition or business
prospects of any tenant, or any tenant’s plans or intentions to continue its occupancy of the subject property. The information contained in this Marketing
Brochure has been obtained from sources we believe to be reliable; however, Marcus & Millichap has not verified, and will not verify, any of the information
contained herein, nor has Marcus & Millichap conducted any investigation regarding these matters and makes no warranty or representation whatsoever
regarding the accuracy or completeness of the information provided. All potential buyers must take appropriate measures to verify all of the information set
forth herein. Marcus & Millichap is a service mark of Marcus & Millichap Real Estate Investment Services, Inc.

© 2026 Marcus & Millichap. All rights reserved.

NON-ENDORSEMENT NOTICE

Marcus & Millichap is not affiliated with, sponsored by, or endorsed by any commercial tenant or lessee identified in this marketing package. The presence of
any corporation’s logo or name is not intended to indicate or imply affiliation with, or sponsorship or endorsement by, said corporation of Marcus & Millichap,
its affiliates or subsidiaries, or any agent, product, service, or commercial listing of Marcus & Millichap, and is solely included for the purpose of providing
tenant lessee information about this listing to prospective customers. Activity ID:

ALL PROPERTY SHOWINGS ARE BY APPOINTMENT ONLY.
PLEASE CONSULT YOUR MARCUS & MILLICHAP AGENT FOR MORE DETAILS.

Marcus & Millichap

WILLIAMS INDUSTRIAL GROUP




A 11-03-2025
Z 3\ Information About Brokerage Services

T C Texas law requires all real estate license holders to give the following information about

j R EQUAL HOUSING
brokerage services to prospective buyers, tenants, sellers and landlords. OPPORTUNITY

TEXAS REAL ESTATE COMMISSION

TYPES OF REAL ESTATE LICENSE HOLDERS:
o A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.
e A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER’S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
e Put the interests of the client above all others, including the broker’s own interests;
¢ Inform the client of any material information about the property or transaction received by the broker;
e Answer the client’s questions and present any offer to or counter-offer from the client; and
e Treat all parties to a real estate transaction honestly and fairly.

WRITTEN AGREEMENTS ARE REQUIRED IN CERTAIN SITUATIONS: A license holder who performs brokerage activity for a prospective
buyer of residential property must enter into a written agreement with the buyer before showing any residential property to the buyer
or if no residential property will be shown, before presenting an offer on behalf of the buyer. This written agreement must contain
specific information required by Texas law. For more information on these requirements, see section 1101.563 of the Texas Occupations
Code. Even if a written agreement is not required, to avoid disputes, all agreements between you and a broker should be in writing
and clearly establish: (i) the broker’s duties and responsibilities to you and your obligations under the agreement; and (ii) the amount
or rate of compensation the broker will receive and how this amount is determined.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the owner,
usually in a written listing to sell or property management agreement. An owner's agent must perform the broker’s minimum duties
above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent by the buyer or buyer’s agent. An owner’s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a
written representation agreement. A buyer's agent must perform the broker’s minimum duties above and must inform the buyer of any
material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or
seller’s agent. A buyer/tenant’s agent fees are not set by law and are fully negotiable.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or
underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
e Must treat all parties to the transaction impartially and fairly;
e May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.
e Must not, unless specifically authorized in writing to do so by the party, disclose:
o that the owner will accept a price less than the written asking price;
o that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to
disclose, unless required to do so by law.

A LICENSE HOLDER CAN SHOW PROPERTY TO A BUYER/TENANT WITHOUT REPRESENTING THE BUYER/TENANT IF:

e The broker has not agreed with the buyer/tenant, either orally or in writing, to represent the buyer/tenant;

e The broker is not otherwise acting as the buyer/tenant’s agent at the time of showing the property;

e The broker does not provide the buyer/tenant opinions or advice regarding the property or real estate transactions generally;

and

e The broker does not perform any other act of real estate brokerage for the buyer/tenant.
Before showing a residential property to an unrepresented prospective buyer, a license holder must enter into a written agreement that
contains the information required by section 1101.563 of the Texas Occupations Code. The agreement may not be exclusive and must be
limited to no more than 14 days.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker’s services. Please acknowledge receipt of this notice below and retain a copy for your records.

Name of Sponsoring Broker (Licensed License No. Email Phone
Individual or Business Entity

Name of Designated Broker of Licensed License No. Email Phone
Business Entity, if applicable

Name of Licensed Supervisor of Sales License No. Email Phone
Agent/Associate, if applicable

Name of Sales Agent/Associate License No. Email Phone

Buyer/Tenant/Seller/Landlord Initials Date
Regulated by the Texas Real Estate Commission Information available at www.trec.texas.gov IABS 1-2



