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DRE# 02179446




HIGHLIGHTS

°* PRIME DTLA LOCATION

In the heart of Southpark and next to the Historic
Core, surrounded by residential, office, and nightlife
density.

HIGH FOOT TRAFFIC

Steps from the Fashion District, with thousands of
daily residents, office workers, and tourists.
STANDALONE RESTAURANT W/ ABC 41
LICENSE

Join an eclectic and successful mix of local and
emerging culinary & Retail brands within a vibrant
neighborhood. 32+ Seats

MODERN INFRASTRUCTURE
Fully equipped with venting, grease interceptor,
upgraded systems, Extensive FF&E List included.

TURNKEY OPPORTUNITY

Space delivered with bar, dining room, Type 1 hood,
sinks, and prep areas in place; immediate occupancy
possible.

Turn Ke_y Restaurant Asset Sale 111 W. 9Th St.. Los Angeles, CA 90015

Linnard Lane, President Linnard@hightouchgrp.com
DRE# 00805179 (310) 806-9380 (o), (510) 612-7111 (cell)

High Touch Properties Inc.
DRE# 02179446



https://www.tiktok.com/@kanainlosangeles/video/7400088017760832799

Turn Key Restaurant Asset Sale

THE DETAILS

PRICE: CALL BROKER
RENT: $2,400.00/Mo.

i==vE Expires June 30, 2027

PROPERTY HIGHLIGHTS

* 2nd generation move-in ready space at
historic, creative office building with 18’
ceilings

* Fully built-out ground level space available —
Dining Room Tour

* Next to hard corner of 9th, Spring St. and Main
St.; the intersection of South Park, Fashion
District and Central Business District

* |deal bar/restaurant space, change or keep the
concept

* Next to Eastern Building, Broadway retail corridor
and tenants Apple, APC, Ace Hotel, Lala’s,
Zinque, etc.

* Walking distance to Whole Foods, Bottega Louie
and Shake Shack

* 10,000 residents within a quarter mile radius

* Ample parking in adjacent garage
controlled by same ownership

* Do not disturb existing tenant - tours by
appointment only

Linnard Lane, President Linnard@hightouchgrp.com High Touch Properties Inc.
DRE# 00805179 (310) 806-9380 (o), (510) 612-7111 (cell) DRE# 02179446



https://vimeo.com/1207581005?share=copy&fl=sv&fe=ci

Turn Key Restaurant Asset Sale

111 W. 9Th St.. Los Angeles, CA 90015




111 W. 9Th St.. Los Angeles, CA 90015
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32 TOTAL SEATS

19-5 5/8"

All information or design indicated hereon is preliminary and provided for Informational purposes only. All dimensions, sizes, square footages, and
depictions are approximate and subject to modification by survey and/or other factors and approval by governing agencies.




Kitchen Video Tour



https://vimeo.com/1207581724?fl=tl&fe=ec

111 W. 9Th St.. Los Angeles, CA 90015



TRADE AREA MAP
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111 W. 9Th St.. Los Angeles, CA 90015



TRADE AREA MAP 111 W. 9Th St.. Los Angeles, CA 90015

FOR LEASE 312 S. HILL ST, LOS ANGELES, CA 90014

. ZACUTOGROUP.COM | 310.469.9012




AERIAL MAP

EASTERN
COLUMBIA
BUILDING

28 WISHES

THE HIVE
gallery & studio

111 W. 9Th St.. Los Angeles, CA 90015



AREA DEMOGRAPHICS

111 W. 9Th St.. Los Angeles, CA 90015

EMPLOYEES
Number of Employees 47%
1500,000 Own Housing
Median Income o
$99,600 4R7e nt/o
Median Age 46%

45 Married or Partnered
69% 73%
Female Completed 4 Years Of College
31% 50%

Male Own pets

Activities Attendance

&

Sporting Events

1.8xlyear

J3

Music, Theater, Dance

2.4xlyear

A
111

Art Museums, Galleries

2.2xlyear

)

Median grocery spend
per Week:

$107.00

-
=9
Per person median spend
on lunch in Downtown:

$14.54

—_—

Per person median spend
on dinner in Downtown:

$31.35

RESIDENTS
Number of Residents
+79,525 31%
Own Housing

Median Income 680
$96,600 Rem/ ’

Median Age 0
38 | 32%

Married or Partnered
57% 76%
Female Completed 4 Years of College|

43% 43%
Male Own pets

Activities Attendance

S )

Sporting Events
2x/year

Median grocery spend
per Week:

$103.00

i N |

Music, Theater, Dance Per person median spend
on lunch in Downtown:

3x/year
$16.42
in =

Art Museums, Galleries  Per person median spend on

3x/year dinner in Downtown:
$30.06




CONFIDENTIALITY AGREEMENT & DISCLOSURE

This Offering Memorandum is confidential and is furnished to prospective purchasers subject to the terms of the Confidentiality Agreement previously provided to
and executed by such prospective purchasers. This Memorandum is intended solely to assist prospective purchasers in their evaluation of the Business Assets and
their consideration of whether to purchase. It is not to be used for any other purpose or made available to any other person without the prior written consent of the
Seller and/or Broker.

This Memorandum was prepared on the basis of information available to the Seller and provided to High Touch Properties, Inc., DRE# 02179446 dba High touch
Group, the Seller's agent (“Broker”) in connection with the sale of the Business Assets. This Memorandum contains pertinent information about the Business, Property
and the surrounding area but it does not contain all the information necessary for a complete evaluation of the Business Opportunity or Assets. The information
contained herein is for reference only and was obtained by third parties, Broker has not independently verified it. Prospective purchasers should choose an expert of
their choice to inspect the property, building, its improvements, and Business records and verify all information. Real estate brokers are not qualified to act as or
select experts with respect to legal, tax, environment, building construction, soils-drainage, or other such matters. All dimensions are approximate. Proposed Uses to
be verified with City and subject to permitting restrictions.

Although the information contained in this Memorandum is believed to be accurate and reliable, neither the Seller nor its Broker guarantees its accuracy or
completeness. Because of the foregoing and because the Business will be sold on an “AS IS” and “Where - Is” basis, prospective purchasers should make their own
independent assessments, investigations, and projections regarding the Business Assets and physical condition of the assets included in the sale. Although additional
material, which may include engineering, environmental or other reports, may be provided to prospective purchasers, such parties should confer with their own
engineering, architectural, and environmental experts, legal counsel, accountants, and other advisors.

The amount of sales realized and costs and expenses of your store may be directly affected by many factors, such as the Store's size, geographic location, weather,
demographics, competition in the marketplace, presence of other Stores, seasonal changes which may fluctuate, quality of management and service, contractual
relationships with lessors and vendors, the extent to which you finance the construction and operation of your Store, your legal, accounting, and other professional
fees, federal, state and local income and other taxes, discretionary expenditures, employee wages, compliance with American Disabilities Act (“ADA"), accounting
methods and other factors outside the control of Seller and Broker. The Seller expressly reserves the right, in its sole discretion, to reject any offer to purchase the
Business Opportunity or to terminate any negotiations with any party at any time, with or without notice. The Seller shall have no legal commitment or obligation to
any prospective purchaser unless and until a written formal Purchase and Sale Agreement has been fully executed and delivered and any and all conditions to the

Seller's obligations there under have been fully satisfied or waived. The transfer of the lease included with the Business Opportunity is subject to Landlord’s prior
written consent.

The Seller is responsible for any commission due Broker in connection with a sale of the Business Opportunity. The Seller shall not be responsible for any commission
claimed by any other agent or broker in connection with a sale of the Business Opportunity. No other person, including Broker, is authorized to make any
representation agreement on behalf of the Seller. This Memorandum remains the Property of the Seller and Broker and may be used only by parties approved by the
Seller and Broker. No portion of this Memorandum may be copied or otherwise reproduced or disclosed to anyone except as provided herein and as permitted by
the express terms of the Confidentiality Agreement.

Linnard Lane, President

DRE #00805179

Office: (310) 806-9380

Cell:  (510) 612-7111 DRE# 02179446

Email: Linnard@hightouchgrp.com 12100 Wilshire Blvd. 8t Fl., Los Angeles, CA 90025






