PROPERTY OVERVIEW

Burnsville, MN

UPLAND

REAL ESTATE GROUP,

e Wells Fargo has 7,200+ locations in 37 states with an S&P rating of BBB+ and year end 2021 revenues of $78.4 billion.
e Bank Deposits as of June 30, 2023 are $246 million at this location.

e This Wells Fargo Drive Thru Ground Lease is located on an out parcel to the Burnsville Center, a 1,100,100 square-foot
destination anchored by Macy’s, JCPenney and Dick’s Sporting Goods. Nearby tenants include Target, Costco, Total
Wine, Ulta, Chipotle, Walgreens, Cub Foods, At Home and many more.

e This Wells Fargo Drive Thru Ground Lease has excellent visibility from County Road 42 West which averages over 49,000
vehicles per day.

e Strong demographics with an average household income of $127,855 and population of 183,552 within a 5-mile radius.

e Burnsville is 15 miles south of downtown Minneapolis and the ninth largest suburb in the metro area.

LEASE INFORMATION

INVESTMENT SUMMARY
LEASE TYPE Ground
PRICE 52,421,000 REMAINING LEASE TERM 1Year
RENT COMMENCEMENT 3/3/1992
CAP 4.75%
LEASE EXPIRATION 2/28/2027
CURRENT NOI >115,000 RENEWAL OPTIONS None Remaining
NOI YEARS 30-35 $115,000 LEASE NOTES:
Tenant has 10 day right of first refusal.
Ground Lease includes Drive Thru portion of Wells Fargo. Owner of
RENT/SF $7.33 . . . .
Drive Thru Ground Lease has Right of First Refusal to acquire Wells
Fargo Bank building.
LAND PRICE/SF $154.39
PROPERTY INFORMATION DEMOGRAPHIC INFORMATION
1-MILE RADIUS 3-MILE RADIUS 5-MILE RADIUS
ADDRESS 925 County Road 42 W, 2025 POPULATION 9,778 76,370 183,552
Burnsville, MN 55306 ! ! !
2030 POPULATION 9,966 76,840 185,092
LOT SIZE 0.36 Acres
2025 MEDIAN $87,910 $92,347 $100,709
COUNTY Dakota 2025 AVERAGE
$102,195 $115,677 $127,855
HOUSEHOLD INCOME
YEAR BUILT 1992 All demographic information is obtained from Site To Do Business, which compiles US Census Bureau data and Esri projections

for 2023 and 2028.

THIS INFORMATION HAS BEEN SECURED FROM SOURCES WE BELIEVE TO BE RELIABLE, BUT WE MAKE NO REPRESENTATIONS OR WARRANTIES, EXPRESSED OR IMPLIED, AS TO THE ACCURACY OF
THE INFORMATION. REFERENCES TO SQUARE FOOTAGE OR AGE ARE APPROXIMATE. UPLAND HAS NOT REVIEWED OR VERIFIED THIS INFORMATION. BUYER MUST VERIFY THE INFORMATION
AND BEARS ALL RISK FOR ANY INACCURACIES.

KEITH A. STURM, CCIM | DEBORAH K. VANNELLI, CCIM | AMANDA C. LEATHERS
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Wells Fargo Drive Thru GL

Burnsville, MN

TENANT INFORMATION
PROPERTY Wells Fargo Drive Thru Ground Lease
TENANT Wells Fargo & Company
REVENUES $78.4 Billion
NET WORTH $168 Billion
S&P RATING BBB+
WEBSITE https://www.wellsfargo.com/

LOCATION BANK DEPOSITS
AS OF JUNE 2023 5246 Million

U ARRS EF~ é\,!“ B
| P A AAS

Wells Fargo & Company (NYSE: WFC) is a diversified, community-based financial services company with

$1.92 trillion in assets. Wells Fargo’s vision is to satisfy its customer’s financial needs and help them suc-
ceed financially. Founded in 1852, and headquartered in San Francisco, Wells Fargo provides banking, in-
vestment and mortgage products and services as well as consumer and commercial finance through more
than 7,200 locations, more than 13,000+ ATMs, the internet (wellsfargo.com), and mobile banking and has
offices in 31 countries and territories to support customers who conduct business in the global economy.
Wells Fargo serves one in three households in the United States.

7,200+ 13,000 No. 37 268,000

Locations ATM's Fortune’s 2022 Rankings Employees

CONTACT THE BELOW TO RECEIVE FULL MARKETING PACKAGE WITH BUILDING PHOTOS & AERIALS.

Keith A. Sturm, CCIM Deborah K. Vannelli, CCIM Amanda C. Leathers
keith@upland.com deb@upland.com amanda@upland.com
(612) 376-4488 (612) 376-4475 (612) 436-0045

THIS INFORMATION HAS BEEN SECURED FROM SOURCES WE BELIEVE TO BE RELIABLE, BUT WE MAKE NO REPRESENTATIONS OR WARRANTIES, EXPRESSED OR IMPLIED, AS TO THE ACCURACY OF
THE INFORMATION. REFERENCES TO SQUARE FOOTAGE OR AGE ARE APPROXIMATE. UPLAND HAS NOT REVIEWED OR VERIFIED THIS INFORMATION. BUYER MUST VERIFY THE INFORMATION
AND BEARS ALL RISK FOR ANY INACCURACIES.

KEITH A. STURM, CCIM | DEBORAH K. VANNELLI, CCIM | AMANDA C. LEATHERS



U PL A N D WELLS FARGO DRIVE THRU GL

925 County Road 42 West | Burnsville, MN | 55306
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www.nnnsales.com
Look Upland. Where Properties & People Unite!

NET LEASED DISCLAIMER
Upland Real Estate Group, Inc. hereby advises all prospective purchasers of Net Leased property as follows:

The information contained in this Marketing Package has been obtained from sources we believe to be reliable. However, Upland Real
Estate Group, Inc. has not and will not verify any of this information, nor has Upland Real Estate Group, Inc. conducted any investigation
regarding these matters. Upland Real Estate Group, Inc. makes no guarantee, warranty or representation whatsoever about the accuracy or
completeness of any information provided.

As the Buyer of a net leased property, it is the Buyer’s responsibility to independently confirm the accuracy and completeness of all material
information before completing any purchase. This Marketing Package is not a substitute for your thorough due diligence investigation of
this investment opportunity. Upland Real Estate Group, Inc. expressly denies any obligation to conduct a due diligence examination of this
Property for Buyer.

Any projections, opinions, assumptions or estimates used in this Marketing Package are for example only and do not represent the current
or future performance of this property. The value of a net leased property to you depends on factors that should be evaluated by you and
your tax, financial, legal and other advisors.

Buyer and Buyer’s tax, financial, legal, and construction advisors should conduct a careful, independent investigation of any net leased
property to determine to your satisfaction with the suitability of the property for your needs.

Like all real estate investments, this investment carries significant risks. Buyer and Buyer’s legal, financial and other advisors must request
and carefully review all legal, financial and other documents related to the property and tenant. While past performance at this or other
locations is an important consideration, it is not a guarantee of future success. Similarly, the lease rate for some properties, including newly
-constructed facilities or newly-acquired locations, may be set based on a tenant’s projected sales with little or no record of actual
performance, or comparable rents for the area. Returns are not guaranteed; the tenant and any guarantors may fail to pay the lease rent or
property taxes, or may fail to comply with other material terms of the lease; cash flow may be interrupted in part or in whole due to
market, economic, environmental or other conditions. Regardless of tenant history and lease guarantees, Buyer is responsible for
conducting his/her own investigation of all matters affecting the intrinsic value of the property and the value of any long-term lease,
including the likelihood of locating a replacement tenant if the current tenant should default or abandon the property, and the lease terms
that Buyer may be able to negotiate with a potential replacement tenant considering the location of the property, and Buyer’s legal ability
to make alternate use of the property.

All information, including price change and withdrawal from the market, is subject to change without notice.

By accepting this Marketing Package you agree to release to Upland Real Estate Group, Inc. and hold it harmless from any kind of claim,
cost, expense, or liability arising out of your investigation and/or purchase of this net leased property.

CONFIDENTIALITY AND DISCLAIMER: The information contained in the following Marketing Package is proprietary and strictly
confidential. It is intended to be reviewed only by the party receiving it from Upland Real Estate Group, Inc. and should not be made
available to any other person or entity without the written consent of Upland Real Estate Group, Inc. This Marketing Package has been
prepared to provide summary, unverified information to prospective purchasers, and to establish only a preliminary level of interest in the
subject property. The information contained herein is not a substitute for a thorough due diligence investigation. Upland Real Estate
Group, Inc. has not made any investigation, and makes no warranty or representation, with respect to the income or expenses for the
subject property, the future projected financial performance of the property, the size and square footage of the property and
improvements, the presence or absence of contaminating substances, PCB’s or asbestos, the compliance with State and Federal regulations,
the physical condition of the improvements thereon, the financial condition or business prospects of any tenant, or any tenant’s plans or
intentions to continue its occupancy of the subject property or any other matter related to the subject property. The information contained
in this Marketing Package has been obtained from sources we believe to be reliable; however, Upland Real Estate Group, Inc. has not
verified, and will not verify, any of the information contained herein, nor has Upland Real Estate Group, Inc. conducted any investigation
regarding these matters and makes no warranty or representation whatsoever regarding the accuracy or completeness of the information
provided. All potential buyers must take appropriate measures to verify all of the information set forth herein.



