
1452 EAST FLORENCE BLVD, CASA GRANDE, AZ 85122

BRAKES PLUS SALE-LEASEBACK (MAVIS GUARANTY)

OFFERING MEMORANDUM



The information in this package has been secured from sources we believe to be reliable, but we make no representations or warranties, expressed or implied, as to the accuracy of the information. References to square footage or age are 
approximate. Buyer must verify the information and bears all risk for any inaccuracies. Any projections, opinions, assumptions or estimates used herein are for example purposes only and do not represent the current or future performance of the 
property. Marcus & Millichap Real Estate Investment Services is a service mark of Marcus & Millichap Real Estate Investment Services, Inc. © 2026 Marcus Millichap
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FINANCIAL SUMMARY

Price $2,804,000

Cap Rate 5.35%

Building Size 4,975 SF

Net Cash Flow 5.35% $150,000

Year Built 2025

Lot Size 0.58 Acres

LEASE SUMMARY

Lease Type Absolute Triple-Net (NNN) Lease

Tenant Brakes Plus

Guarantor Mavis Tire Express Services Corp

Lease Commencement Date Upon Close of Escrow

Lease Term 20 Years

Rental Increases 5% Every 5 Years and in Options

Renewal Options 6, 5 Year Options

Roof and Structure Tenant Responsible

Taxes and Insurance Tenant Responsible

Executive Summary
1452 East Florence Blvd, Casa Grande, AZ 85122

ANNUALIZED OPERATING DATA

Lease Term Annual Rent Cap Rate

Years 1 – 5  $150,000 5.35%

Years 6 – 10  $157,500 5.62%

Years 11 – 15  $165,375 5.90%

Years 16 – 20  $173,644 6.19%

Renewal Options Annual Rent Cap Rate

Option 1  $182,326 6.50%

Option 2  $191,442 6.83%

Option 3  $201,014 7.17%

Option 4  $211,065 7.53%

Option 5  $221,618 7.90%

Option 6  $232,699 8.30%

Base Rent $150,000

Net Operating Income $150,000

Total Return 5.35% $150,000
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Walgreens

PROMENADE AT CASA GRANDE
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35,100 CPD
E FLORENCE BLVD

McDonald’s
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DEMOGRAPHICS 1-miles 3-miles 5-milesINVESTMENT HIGHLIGHTS

	» Brand New 20-Year Absolute Triple-Net (NNN) Lease with Corporate Guaranty

	» 5% Rental Increases Every Five Years with Multiple Renewal Options

	» Brakes Plus Operates 190+ Locations Across 7 States

	» Corporate Guaranty by Mavis Tire Express Services Corp., One of the Largest Independent 

Automotive Service Businesses in the United States with Over 3,500 Service Centers Across 

the U.S.

	» Situated in the Heart of Casa Grande's Primary Retail Corridor, Anchored by Lowe's, The 

Home Depot, Walmart, Fry's, and More

	» High Traffic Location Along East Florence Blvd, Visible by ±35,100 Cars per Day

	» Easy Freeway Access 2 Miles Off Interstate 10, a Significant Connector Providing Direct 

Access to Phoenix and Tucson

	» Close Proximity to Casa Grande's Top Employers: Lucid Motors, Walmart, Banner Casa 

Grande Medical Center, Abbott Nutrition, and Frito-Lay

Property Description

Population

2030 Projection 10,455 47,238 67,176

2025 Estimate 10,191 44,271 61,931

Growth 2025 - 2030 2.59% 6.70% 8.47%

Households

2030 Projections 4,183 18,148 25,775

2025 Estimate 4,057 16,918 23,660

Growth 2025 - 2030 3.13% 7.27% 8.94%

Income

2025 Est. Average 
Household Income

$88,907 $80,976 $82,450

2025 Est. Median 
Household Income

$69,225 $67,083 $69,170
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Founded in 1990, Brakes Plus offers brake and auto repair services, tire rotation, oil changes, transmission services, 

and more. Whether it's scheduled maintenance or oil changes, shocks and struts or brake repair/maintenance, Brakes 

Plus provides customers a service they can trust at a price they can afford. Brakes Plus now has 190 locations and 

growing across seven states. 

In September 2017, Express Oil Change & Tire Engineers acquired Brakes Plus. In 2018, Express Oil Change & 

Tire Engineers and Brakes Plus merged with Mavis Discount Tire to form one of the largest automotive maintenance 

providers in the United States.

WWW.BRAKESPLUS.COM
Website

1990
Founded

±190
Locations

Tenant Overview

CENTENNIAL, COLORADO
Headquarters
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Mavis has been saving people money on tires for more than 50 years. While the company was founded as Mavis 

Tire Supply Corporation in 1972, its roots can be traced back to 1949. Originally a bicycle shop, the family owned 

business became a tire shop by filling a neighborhood need to work on automobile tires and quickly grew their 

reputation and customer base. In 1971, Mavis had become a three-store chain and a neighborhood staple. By 

1972, it was one of the first multi-brand tire dealers in the New York area. In 1988, management of the family 

owned business was passed on to the next generation.

In 2025, Mavis acquired Midas, aiding in the company’s expansion. Today, as the largest multi-brand tire dealer in 

the United States, Mavis operates over 3,500 service centers across the United States and Canada under a family 

of brands: Mavis Discount Tire, Mavis Tires & Brakes, Midas, Express Oil Change & Tire Engineers, Brakes Plus, 

Tire Kingdom, NTB (National Tire & Battery), Town Fair Tire, and Tuffy. Mavis generates approximately $2.4 billion 

in revenue annually. The Mavis brands are rapidly expanding with goals to add 100+ stores per year.

MAVIS.COM
Website

1972
Founded

±3,500
Locations

Guarantor Overview

WHITE PLAINS, NEW YORK
Headquarters

PRIVATE
Company Type

Representative Photo
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Property Photos

MARCUS & MILLICHAP 9 // Brakes Plus Sale-Leaseback



Casa Grande is a city in Pinal County, Arizona, halfway between Phoenix and Tuc-

son. The city is home to an estimated 70,150 residents as of 2025. Casa Grande is 

strategically situated in the southern part of Arizona, conveniently accessible from 

major cities. With its central location, Casa Grande offers easy access to stunning 

desert landscapes, cultural attractions, recreational activities, and a welcoming 

community that reflects the spirit of Arizona's rich heritage.

Casa Grande is nestled within the Arizona Innovation and Technology Corridor, the 

center for manufacturing, logistics, healthcare, retail, and commerce within Pinal 

County. Its prime location grants easy access to a rich pool of talent from both 

local and nearby urban areas, essential for current operations and future growth. 

Casa Grande has direct access to two interstate freeway systems and is trucking 

distance to San Diego, Los Angeles, Las Vegas, El Paso, and Albuquerque. Addi-

tionally, the city is one hour from three international airports and is a few hours' 

drive from two international ports of entry to Mexico.

Casa Grande offers an affordable lifestyle, with living costs averaging 35% to 50% 

lower than those of metropolitan regions. Historic downtown Casa Grande has 

more than 40 buildings in national and local historic registers. Several golf courses 

surround the city, including the highly ranked Dave White Municipal Golf Course.

5 Miles
to Promenade at Casa 

Grande

24 Miles
to Harrah's Ak-Chin 

Hotel & Casino

51 Miles
to Phoenix, Arizona

64 Miles
to Tucson, Arizona

Location Overview
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NET LEASED DISCLAIMER
Marcus & Millichap hereby advises all prospective purchasers of Net Leased property as follows:
By accepting this Marketing Brochure, you agree to treat the information contained herein regarding the lease terms as 
confidential and proprietary and to only use such information to evaluate a potential purchase of this net leased property. 

The information contained in this Marketing Brochure has been obtained from sources we believe to be reliable. However, 
Marcus & Millichap has not and will not verify any of this information, nor has Marcus & Millichap conducted any 
investigation regarding these matters. Marcus & Millichap makes no guarantee, warranty or representation whatsoever 
about the accuracy or completeness of any information provided.

As the Buyer of a net leased property, it is the Buyer’s responsibility to independently confirm the accuracy and completeness 
of all material information before completing any purchase. This Marketing Brochure is not a substitute for your thorough 
due diligence investigation of this investment opportunity. Marcus & Millichap expressly denies any obligation to conduct a 
due diligence examination of this Property for Buyer.

Any projections, opinions, assumptions or estimates used in this Marketing Brochure are for example only and do not 
represent the current or future performance of this property. The value of a net leased property to you depends on factors 
that should be evaluated by you and your tax, financial and legal advisors. 

Buyer and Buyer’s tax, financial, legal, and construction advisors should conduct a careful, independent investigation 
of any net leased property to determine to your satisfaction with the suitability of the property for your needs. Like all 
real estate investments, this investment carries significant risks. Buyer and Buyer’s legal and financial advisors must 
request and carefully review all legal and financial documents related to the property and tenant. While the tenant’s past 
performance at this or other locations is an important consideration, it is not a guarantee of future success. Similarly, 
the lease rate for some properties, including newly-constructed facilities or newly-acquired locations, may be set based 
on a tenant’s projected sales with little or no record of actual performance, or comparable rents for the area. Returns are 
not guaranteed; the tenant and any guarantors may fail to pay the lease rent or property taxes, or may fail to comply with 
other material terms of the lease; cash flow may be interrupted in part or in whole due to market, economic, environmental 
or other conditions. Regardless of tenant history and lease guarantees, Buyer is responsible for conducting his her own 

investigation of all matters affecting the intrinsic value of the property and the value of any long-term lease, including 
the likelihood of locating a replacement tenant if the current tenant should default or abandon the property, and the lease 
terms that Buyer may be able to negotiate with a potential replacement tenant considering the location of the property, and 
Buyer’s legal ability to make alternate use of the property. 

CONFIDENTIALITY AGREEMENT
The information contained in the following offering memorandum is proprietary and strictly confidential. It is intended to be 
reviewed only by the party receiving it from Marcus & Millichap and it should not be made available to any other person or 
entity without the written consent of Marcus & Millichap. By taking possession of and reviewing the information contained 
herein the recipient agrees to hold and treat all such information in the strictest confidence. The recipient further agrees 
that recipient will not photocopy or duplicate any part of the offering memorandum. If you have no interest in the subject 
property at this time, please return this offering memorandum to Marcus & Millichap. 

This offering memorandum has been prepared to provide summary, unverified financial and physical information 
to prospective purchasers, and to establish only a preliminary level of interest in the subject property. The information 
contained herein is not a substitute for a thorough due diligence investigation. Marcus & Millichap has not made any 
investigation, and makes no warranty or representation with respect to the income or expenses for the subject property, 
the future projected financial performance of the property, the size and square footage of the property and improvements, 
the presence or absence of contaminating substances, PCBs or asbestos, the compliance with local, state and federal 
regulations, the physical condition of the improvements thereon, or the financial condition or business prospects of any 
tenant, or any tenant’s plans or intentions to continue its occupancy of the subject property. The information contained in 
this offering memorandum has been obtained from sources we believe to be reliable; however, Marcus & Millichap has not 
verified, and will not verify, any of the information contained herein, nor has Marcus & Millichap conducted any investigation 
regarding these matters and makes no warranty or representation whatsoever regarding the accuracy or completeness of 
the information provided. All potential buyers must take appropriate measures to verify all of the information set forth 
herein. Prospective buyers shall be responsible for their costs and expenses of investigating the subject property. 

ALL PROPERTY SHOWINGS ARE BY APPOINTMENT ONLY. PLEASE CONTACT THE MARCUS & MILLICHAP AGENT FOR MORE 
DETAILS.

[ exclusively listed by ]
Chris N. Lind
Senior Managing Director
602 687 6780
chris.lind@marcusmillichap.com

Mark J. Ruble
Executive Managing Director
602 687 6766
mruble@marcusmillichap.com

Alex Frankel
Senior Director Investments
602 687 6697
alex.frankel@marcusmillichap.com

Offices Nationwide
www.marcusmillichap.com

Ryan Sarbinoff
Broker of Record
602 687 6700
License #: BR675146000

For financing options, please reach out to:
JOSH SCIOTTO
602-687-6647

josh.sciotto@marcusmillichap.com

Zack House
Senior Managing Director Investments
602 687 6650
zhouse@marcusmillichap.com


