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A strong local customer base
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The property sits within an established Sherwood Park market characterized by family-oriented households,
 high car dependence and solid household incomes.

Property-Area Profile 

$137,037 1.71 88.89%
 

99.39%
 

AVG. HOUSEHOLD INCOME AVG. CHILDREN
Primary Commute Mode Building-Typeprofile

PROPERTY-AREA PROFILE SHERWOOD PARK SNAPSHOT

70,404
Trades

University degree

No certificate / diploma

College / non-university

High school / equivalent

University below bachelor

32.14%

22.32%

17.01%

16.98%

10.7%

0.85%

Family-oriented market with meaningful household spending potential.

High automobile usage supports convenience, service, drive-through and auto-oriented concepts.

Established residential base provides a broad recurring customer catchment.

Household & lifestyle indicators

Life stage

Employment

Average children

Commute by car

Commute on foot

Commute by transit

Population by age

0–19

20–34

35–49

50–64

65+

Market characteristics

Average household income

Home ownership

Single-family households

Single-person households

English Speaking Population

Midlife Families

Service Sector / White Collar

1.71

88.89%

4.91%

0.17%

 

CURRENT POPULATION (EST.)

25%

17%

21%

20%

18%

Source: Wahi market profile, accessed Sep. 2026

$152,31

0 85%

74%

22%

91%

WHAT THE DEMOGRAPHICS SIGNAL

2 MAIN BLVD, SHERWOOD PARK, T8A 3T2

Per Household
DRIVE TO WORK HOUSES
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