Rocky Mount, NC for
PRICE REDUCED $399K

130 S Fairview Rd Rocky Mount, NC 27801

Prime Commercial Opportunity | 11,680 SQ FT
Freestanding Building

Versatile Space on 1.2 +/- Acres in a Strategic
Rocky Mount Location
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CENTURY 21 commerciaL

130 S Fairview Rd Rocky Mount, NC 27801

Features a brick-front facade and a
spacious interior with dedicated service
and storage areas including fenced

outside laydown area.

Private Off-Street Parking: Exclusive lot to
accommodate staff and clients

comfortably.

Prime Accessibility: Situated near major
local landmarks including Oakwood

Shopping Center and Southern Bank.

SELLER REPRESENTATIVE BUYER REPRESENTATIVE
MARGUERITE GREENE KELLY CARRAWAY

SVP Commercidl, 1 SR. COMMERCIAL ASSOCIATE,
Century 21 Triangle Group 4 Century 21 Triangle Group

919 219-9312 919 441-6912
mgreene@marccom.com kellyc21tg@gmail.com
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$399,000 Retail Showroom

AN OVERVIEW

SQUARE 1 B-ZCD

Eedr COVERED eN[Ne
SETAL DELIVERY AREA

FENCED AND 13

GATED YARD

Minutes to 195

Great Value-Driven / Owner User Opportunity: Competitive price-
per-square-foot for a freestanding building in great condition.

Exceptional Location: Benefit from being minutes away
from major transportation hubs and established
commercial neighbors.

SELLER REPRESENTATIVE BUYER REPRESENTATIVE
MARGUERITE GREENE 2 KELLY CARRAWAY

SVP Commercial, ' SR. COMMERCIAL ASSOCIATE, CENTURY 21

N Century 21 Triangle Group ;, h b Century 21 Triangle Group
919 219-9312 ' 919 441-6912 COMMERCIAL.

mgreene@marccom.com ke“mz_'u:g@gmg“‘mm Triangle Group
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CENTURY 21 commerciaL

LONING

B-2CD Zoning

Adult day center in an institutional
structure

Alcoholic beverages, packaged, retail
store, including ABC store

Animal medical care, including kennel
operation

Assembly: Church/ religious institution,
armory, assembly hall, coliseum, movie
theater, stadium, etc.

Automobile sales, new and used
Bakery production and wholesale and
retail sales

Beauty shop/barber service

Childcare center

Church/ religious institution

Convenience store

Grocery/food sales

Health club/gym spa

Kennel operations

Manufactured home sales
Nightclub, Bar & Tavern

Nursery operations - retail/wholesale
Office use

Pawn shop

Retail

School: commercial, frade or
elementary, junior high & high school
Storage, warehouse/outside

Tobacco sales

Contact: Tyra Hines, CZO

Tyra.Hines@rockymouninc.gov

SELLER REPRESENTATIVE

MARGUERITE GREENE

(== SVP Commercial,

L= Century 21 Triangle Group

=l 4% 919 219-9312 i

BUYER REPRESENTATIVE
KELLY CARRAWAY

1 SR. COMMERCIAL ASSOCIATE,
4 Century 21 Triangle Group

919 441-6912
kellyc21tg@gmail.com
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CENTURY 21 commerciaL

130 S Fairview Rd Rocky Mount, NC 27801

BUYER REPRESENTATIVE
MARGUERITE GREENE q KELLY CARRAWAY

SVP Commercial, "L N ' SR. COMMERCIAL ASSOCIATE,
Century 21 Triangle Group = Century 21 Triangle Group

W 919 219-9312 /1 B 919 441-6912
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CENTURY 21 commerciar

130 S Fairview Rd Rocky Mount, N2780] |

SELLER REPRESENTATIVE BUYER REPRESENTATIVE
MARGUERITE GREENE : KELLY CARRAWAY

SVP Commercial, 1 SR. COMMERCIAL ASSOCIATE,
Century 21 Triangle Group i Century 21 Tiangle Group

919 219-9312 919 441-6912
kellyc21tg@gmail.com
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SELLER REPRESENTATIVE BUYER REPRESENTATIVE

KELLY CARRAWAY
1 SR. COMMERCIAL ASSOCIATE,
4 Century 21 Triangle Group

919 441-6912
kellyc21tg@gmail.com

MARGUERITE GREENE
SVP Commercial,
Century 21 Triangle Group

N 919 219-9312
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CENTURY 21 commerciar

ABOUT ROCKY MOUNT

The city's population was 54,341 as of the 2020 census, making it the 20th-most
populous city in North Carolina. The city is 45 miles east of Raleigh, the state
capital. Living in Rocky Mount offers residents a suburban feel and most residents
rent their homes. Rocky Mount has several parks servicing their many families and

young professionals that make Rocky Mount there home.

Rocky Mount is an All-America Award-winning city in Edgecombe and Nash
counties in the coastal plains of the state of North Carolina. The City of Rocky
Mount is a North Carolina Main Street community, designated by the N.C.
Department of Commerce Main Street & Rural Planning Center. As a Main Street
America Accredited member, Rocky Mount is in the top tier recognition of Main
Street America communities.

SELLER AGENT
MARGUERITE GREENE

| °) N VP COMMERCIAL
: Century 21 Triangle GrOL:
919 219-9312 ‘

KELLY CARRAWAY
1 SR. COMMERCIAL ASSOCIATE,
4 Century 21 Triangle Group

919 441-6912
kellyc21tg@gmail.com
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DEMOGRAPHICS

COMMERCIAL

Demographics

Tmile 3 miles
Population 5,906 28,936
Households 2,306 12,124
Median Age 39.10 40.10
Median HH Income $41,808 $41,733
Daytime Employees 887 10,061
Population Growth '24 - '29 A 1.54% h4.27%
Household Growth '24 - '29 A1.56% A 4.49%
Traffic
Collection Street Cross Street Traffic Vol Last Measur... Distance
Tarboro Street Wayfarer Ct E 1,915 2025 0.15 mi
Tarboro Street Wayfarer Ct W 1,800 2023 0.16 mi
NC 43 BUS Sycamore St N 5,206 2024 0.18 mi
North Fairview Road Sycamore St N 7,272 2025 0.19 mi
South Fairview Road Swift Rd N 2,644 2025 0.20 mi
S Fairview Rd Swift Rd N 2,640 2023 0.20 mi
South Glendale Drive Denton St N 1,700 2025 0.35 mi
S Glendale Dr Denton St N 1,449 2024 0.35 mi
Cokey Rd S Fairview Rd SE 3,368 2023 0.48 mi
SR 1164 (COKEY RD) S Fairview Rd SE 3,274 2024 0.48 mi

Made with TrafficMetrix® Products

SELLER REPRESENTATIVE

MARGUERITE GREENE

SVP Commercial,

Century 21 Triangle Group

M 919 219-9312

BUYER REPRESENTATIVE
KELLY CARRAWAY

1 SR. COMMERCIAL ASSOCIATE,
4 Century 21 Triangle Group

919 441-6912
kellyc21tg@gmail.com
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LOCATION

Marks Chap

ACCESS 0 Baptist Chu

HIGHWAYS/INTERSTATES ) 2505 oD

1300 Scott Street can be easily accessed )
by multiple Highway interchanges

on US 64 and future |-87, Additionally, the
site is 9.2 miles from 1-95 and less than

30 miles from 1-795.
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RAIL ACCESS >d Lion |

A CSX rail line runs along the western Rocky Mount
. o MEADOWBROOK
side of the property, and existing Norfolk
Southern Class | Freight Service and CSX
rail lines intersect just southwest of the
e 4 RAVENWOOD COKEY i o
@ e

PORT ACCESS
2521 N Church Street is ideally located to v ‘ ; ° Edentol
utilize five East Coast deepwater ports. All @ a/Durham /, Wake Forest
five ports can be accessed by road and - > 3 3 ¥ G
rail. ‘ \, Williamston ¢ o Plymouth

Port of Wilmington, NC | O Ralelgh )

Port of Morehead City, NC Apex o P Wilson

Port of Charleston, SC @ o Clayton :

NorfoIkl tar e :n S vt N < /"0 Greenville

orfolk International Terminals o -
3 . { >-Washington
Port of Savannah, GA y w [ g Belhave
.@ 5 Goldsboro
2Dunn :
/ \ o Kinston
Southern Pines — {708

The property is positioned with frontage along
Fairview Rd. and near Tarbaro St. in Rocky Mount
with excellent access to Rocky Mount, Wilson,
Greenville, and Interstate 95 and Hwy. 64

SELLER REPRESENTATIVE BUYER REPRESENTATIVE
MARGUERITE GREENE KELLY CARRAWAY

SVP Commercidl, 1 SR. COMMERCIAL ASSOCIATE,
Century 21 Triangle Group 4 Century 21 Triangle Group

919 219-9312 919 441-6912
kellyc21tg@gmail.com
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NC Disclosure Working with Real Estate Agents

When buying or selling real estate, you may find it helpful to
have a real estate agent assist you. Real estate agents can
provide many usefu services and work with you in different
ways. Insome real estate fransactions, the agents work for
the seller. In others, the seller and buyer may each have
agentfs. And sometimes the same agents work for both the
buyer and the seller. It isimportant for you to know whether
an agent is representing you as your agent or simply
assisting you while acting as an agent of the other party.
This brochure address the various types of agency
relationships that may be available o you. It should help
you decide which relationship you want to have with areal
estate agent. It will also give you useful information about
the various servicesreal estate agents can provide buyers
and sellers, and it will help explain how real estate agents
are paid.

SELLERS
SELLER's Agent

If you are seling real estate, you may want to “list” your
property for sale with areadl estate firm. If so, you will signa
“listing agreement” authorizing the firm and its agents to
represent you in your dealings with buyers are you seller’s
agent. You may also be asked to allow agents from other
firms to help find a buyer for your property.

Be sure to read and understand the listing agreement
before youssignit. Your agent must give you a copy ofthe
listing agreement after you sign .

Duties to Seller: The listing firm and its agents must: promote
your best interests; be loyal to you; follow your lawful
instructions; provide you with material facts that could
influence your deckions; use reasonable skill, care and
diligence; and account for all monies they handle foryou.
Once you have signed the listing agreement, the firm and
its agents may not give any confidential information about
you to prospective buyers or their agents without your
permission so long cs they represent you. But until you sign
the listing agreement, you shoud avoid teling the listing
agent anything you would not want a buyer to know.

Services and Compensation: To help you sell your property,
the listing firm and its agents will offer to perform a number
of services for you. These may include helping you price
your property; advertising and marketing your property;
giving you all required property disclosure forms for you to
complete; negotiating for you the best possible price and
terms; reviewing dll written offers with you; and otherwise
promoting your interests.

SELLER REPRESENTATIVE

MARGUERITE GREENE
SVP Commercial,
Century 21 Triangle Group

919 219-9312
mgreene@marccom.com

For representing you and helping you sell your property,
you will pay the listing firm a lease commission or fee. The
listing agreement must state the amount or method for
determining the sales commission or fee and whether you
will dllow the firm to share its commission with agents
representing the buyer.

Dual Agent: You may even permit the listing firm and its
agents fo represent you and a buyer at the same time. This
"dual agency relationship™ s most ikely to happenif an
agent with your listing firm is working as a buyer’s agent
with someone who wants to purchase your property. If this
occurs and you have not already agreed to a dual
agency relationship inyour listing agreement, your listing
agent will ask you to amend your listing agreement to
permit the agent to act as agent for both you and the
buyer.

It may be difficult for a dual agent o advance the
interests of both buyer and seller. Nevertheless, a dual
agent must treat buyer and seller fairly and equally.
Although dual agent owes them the same duties, buyers
and sellers can prohibit dual agents from divulging certain
confidential information about them to the other party.

Some firms also offer a form of dual agency called
"designated agency"” where one agent in the firm
represents the landlord and another agent represent the
tenant. This option (when available) may allow each
"designated agent” to more fully represent each party. If
you choose the “dual agency” option, remember that
since a dual agent’s loyalty is divided between parties with
competing interests, it is especially important that you
have a clear understanding of what your relationship is
with the dual agent and what the agent willbe doing for
youin the fransaction.

Whenseling real estate, you may have several choices as
fo how you want a real estate firm and its agents to work
with you. For example, you may want them to represent
only you (as a buyer’'s agent). You may be wiling for them
to represent both you and the landlord af the same time
(os a dual agent). Or you may agree to let them represent
only the seller (landlord’s agent or sub agent). Some
agents will offer you a choice of these services. Others may
not.

BUYERS

When leasing real estate, you may have several choices as
to how you want a real estate firm and its agents to work
with you. For example, you may want them to represent
only you (as a buyer's agent). You may be wiling for them
to represent both you and the seller af the same time (as a
dual agent). Or you may agree to let them represent only
the seller (seler's agent or sub agent). Some agents wil
offer you a choice of these services. Others may not.

CENTURY 21
COMMERCIAL

Triangle Group
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BUYERS'S AGENT

Duties to Buyer: If the real estate firm and its agent
represent you, they must: promote your best interests; be
loydl to you; follow your lawful instructions; provide you with
allmaterial facts that could influence your decisions; use
reasonable skils, care and diligence; and account for all
monies they handle for you. Once you have agreed (either
orally or in writing) for the firm and its agents fo be your
Buyer's agent, they may not give any confidential
information about you to landlord or their agents without
your permission so long as they represent you. But until you
make this agreement with your Buyer's agent, you should
avoid felling the agent anything you would not want a
seller to know.

Unwritten Agreements: To make sure that you and the real
estate firm have a clear understanding of what your
relationship willbe and what the firm will do for you, you
may want to have a written agreement. However, some
firms may be willing to represent you and assist you fora
fime as a buyer's agent without a written agreement. But if
you decide to lease a particular property, the agent must
obtain a written agency agreement before writing the
lease. If you do not sign it, the agent can no longer
represent and assist you and is no longerrequired to keep
information about you confidential.

Be sure to read and understand any agency agreement
before yousignit. Once yousignit, the agent must give
you a copy of it.

Services and Compensation: Whether you have a written
agreement or unwritten agreement, a buyer's agent will
perform a number of services for you. There may include
helping you: find a suitable property; arrange financing;
learn more about the property; and otherwise promote
your best inferests. If you have a written agency
agreement, the agent can dlso help you prepare and
submit an LOI or Lease Contract fo the seller.

A Buyer 's agent can be compensated in different ways.
For example, you can pay the agent out of your own
pocket. Or the agent may seek compensation from the
seller orlisting agent first but require you to pay if the listing
agent refuses. Whatever the case, be sure your
compensation arrangement with your Buyer's agent is
spelled out in a buyer agency agreement before you
purchase a property and that you carefully read and
understand the compensation provision.

BUYER REPRESENTATIVE

KELLY CARRAWAY
1 SR. COMMERCIAL ASSOCIATE,
4 Century 21 Tiangle Group

919 441-6912
kellyc21tg@gmail.com

Dual Agent: You may permit an agent or firm to represent
you and the seller at the same time. This “*dual agency
relationship” is most likely to happenif you become
interested in a property listed with your buyers's agent or
the agent’s fim. If this occurs and you have not already
agreed to a dual agency relationship inyour (written or
oral) buyer agency agreement, your buyer's agent will ask
you to amend the buyer agency agreement or sign a
separafe agreement or document permitting him or her to
act as agent for both you and the seller. It may be difficult
to for a dualagent fo advance the interests of both the
buyer and seler. Nevertheless, a dual agent must treat
buyers and sellers fairly and equally. Although the dual
agent owes them the same duties, Buyers and Sellers can
prohibit dual agents from divulging certain confidential
information about them to the other party.

Some firms also offer a form of dual agency called
"designated dual agency” where one agent in the firm
represents the seller and another agent represents the
buyer. This option (when available) may dlow each
"designated agent” to more fully represent each party.

If you choose the "dual agency” option, remember that
since a dual agent's loyalty is divided between parties with
competing interests, it is especially important that you
have a clear understanding of what your relationship is
with the dual agent and what the agent will be doing for
youin the transaction. This can be accomplished by
putting the arrangement in writing at the earliest possible
fime.

Seller's Agent Working With a Buyer

If the real estate agent or firm that you contact does not
offer Buyer agency or you do not want them to act as your
Buyer agent, you can stil work with the firm and its agents.
However, they will be acting as the Seller's agent (or “sub
agent”). The agent can sfillhelp you find and purchase the
property and provide many of the same services as a
Buyer's agent. The agent must be fair with you and provide
with any “materials facts” about properties.

But remember, the agent represents the seller - not you -
and therefore must try fo obtain for the seller the best
possible price and terms for the seler’s property.
Furthermore, a seller's agent isrequired to give the Seller
any information about you (even personal, financial or
confidential information) that would help the Sellerin the
sale of his or her property. Agents must tell you in writing if
they are Seller's agents before you say anything that can
help the Seller. But untilyou are sure that an agentisnot a
Seller's agent, you should avoid saying anything you do
not want a Seller to know.

Seller's agents are compensated by the Seller.

CENTURY 21
COMMERCIAL.

Triangle Group
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