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Property Highlights

● ±13,000 SF w/ ±1,600 SF Office

● Sits on ±0.79 AC

● 2 Dock High Doors 

● 1 Grade Level Door

● 3 Phase Power 

● 24’ Clear Height

● Master Planned Business Park

● Available August 2026

LEASING HIGHLIGHTS

Contact Broker
Lease Rate
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MARKET OVERVIEW 5609 Campbell Rd - Bldg 4
Houston, TX 77041
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HOUSTON, TX
Houston, Texas is the fourth-largest city in the United States and a key industrial 
center in the Southeast. It serves as a primary base for the energy, 
manufacturing, and aerospace sectors. The city is home to numerous oil and 
gas corporations, engineering firms, and industrial service providers that 
support global operations in exploration, refining, and petrochemicals.

NASA’s Johnson Space Center anchors Houston’s aerospace industry, 
providing research and training facilities central to U.S. space operations. 
Beyond energy and aerospace, the city supports strong logistics and shipping 
industries, with the Port of Houston ranking among the nation’s busiest in 
foreign tonnage and petrochemical exports.

Houston’s infrastructure includes extensive rail, highway, and pipeline networks 
that connect industrial sites throughout the Gulf Coast. Its workforce is 
supported by major universities and technical institutions supplying engineering, 
science, and skilled trade professionals. With ongoing investment in energy 
technology and manufacturing capacity, Houston remains a strategic hub for 
U.S. industrial development.

#1 Relocation Destination In US
- Houston Chronicle (2024)

#2 Fastest Growing U.S. Metro
- U.S. Census Bureau (2023)

5th Largest MSA Currently
By 2100, Houston Is Expected To Be The 2nd Largest Msa In The Country With Over   

31 Million People

13.58% Harris County Growth Rate
Projected In 5 Years In A 3 Mile Radius

Population 1-Mile 3-Mile 5-Mile

Current Year Estimate 5,034 98,044 289,513

Households 1-Mile 3-Mile 5-Mile

Current Year Estimate 1,663 35,832 107,667

Income 1-Mile 3-Mile 5-Mile

Average Household Income $100,239 $104,287 $120,230



ECONOMY
Houston is a city of endless possibilities: Its history has been marked with 
achievements from the first word heard from the moon to the first artificial heart 
transplant. A distinctly favorable business climate promotes trade, commerce, 
industry, and economic growth in the Houston region. Many businesses 
recognize the allure of all Houston has to offer. 

Once dominated by oil-related jobs, Houston’s economy has diversified as new, 
core industries join energy in the regional employment mix. Houston’s current 
major industries include energy, aerospace and defense, and bioscience. 

Houston is home to the Texas Medical Center, the world's largest concentration 
of healthcare and research institutions, and NASA's Johnson Space Center, 
where the Mission Control Center is located. Additionally, it is home to 
numerous Fortune 500 companies and over 60 medical organizations. 
According to Forbes, Houston has a gross metro product of $482.1 billion. 

Houston maintains a global position as an international trade leader with 
economic and cultural ties reaching across the globe. As one of only five cities 
in the world connecting to all six inhabited continents, Houston is a global 
manufacturing and logistics hub and an international finance center. 

Over 5,000 Houston companies are engaged in international business and 
approximately 1,000 Houston firms report foreign ownership. International trade 
directly or indirectly supports more than one-third of all jobs in the Houston 
metropolitan area. Fifteen foreign governments maintain trade and commercial 
offices here, and the city has 35 active foreign chambers of commerce and 
trade associations.

#8 In Best Places To Live In Texas
-U.S. News And World Report 2024-2025

Major Employers Employees

Memorial Hermann Health System 35,390

Walmart 29,797

Houston Methodist 29,657

The University of Texas MD Anderson Cancer Center 21,576

HCA Houston Healthcare 15,000

Kroger 14,868

ExxonMobil 13,000

United Airlines 11,900

Schlumberger Limited 11,700
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Confidentiality & Disclaimer Statement

This Leasing Package contains select information pertaining to the business and affairs of 5609 Campbell Rd - Bldg 4, Houston, TX 77041 (“Property”). It 
has been prepared by Matthews™. This Leasing Package may not be all-inclusive or contain all of the information a prospective lessee may desire. The 
information contained in this Leasing Package is confidential and furnished solely for the purpose of a review by a prospective lessee of the Property. The 
material is based in part upon information supplied by the Owner. Owner, nor their officers, employees, or agents makes any representation or warranty, 
express or implied, as to the accuracy or completeness of this Leasing Package or any of its contents and no legal liability is assumed or shall be implied 
with respect thereto. Prospective lessees should make their own projections and form their own conclusions without reliance upon the material contained 
herein and conduct their own due diligence.

Owner and Matthews™ expressly reserve the right, at their sole discretion, to reject any and all expressions of interest or offers to lease the Property and 
to terminate discussions with any person or entity reviewing this Leasing Package or making an offer to lease the Property unless and until a lease has 
been fully executed and delivered.

 In no event shall a prospective lessee have any other claims against Owner or Matthews™ or any of their affiliates or any of their respective officers, 
Directors, shareholders, owners, employees, or agents for any damages, liability, or causes of action relating to this solicitation process or the marketing 
of the Property.

This Leasing Package shall not be deemed to represent the state of affairs of the Property or constitute an indication that there has been no change in the 
state of affairs of the Property since the date this Leasing Package.

Harrison Balmer
Analyst
(346) 547-5290
harrison.balmer@matthews.com

License No. 839997 (TX)

Matt Venezia 
Associate
(346) 771-0977
matthew.venezia@matthews.com

License No. 823859 (TX)
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TREC
TEXAS REAL ESTATE COMMISSION

Information About Brokerage Services
Texas law requires all real estate license holders to give the following information about

brokerage services to prospective buyers, tenants, sellers and landlords.

TYPES OF REAL ESTATE LICENSE HOLDERS:

OPPORTUNITG

• A BROKER is responsible for all brokerage activities, including acts performed by sales agents sponsored by the broker.

• A SALES AGENT must be sponsored by a broker and works with clients on behalf of the broker.

A BROKER'S MINIMUM DUTIES REQUIRED BY LAW (A client is the person or party that the broker represents):
Put the interests of the client above all others, including the broker's own interests;

Inform the client of any material information about the property or transaction received by the broker;
Answer the client's questions and present any offer to or counter-offer from the client; and

• Treat all parties to a real estate transaction honestly and fairly.

A LICENSE HOLDER CAN REPRESENT A PARTY IN A REAL ESTATE TRANSACTION:

AS AGENT FOR OWNER (SELLER/LANDLORD): The broker becomes the property owner's agent through an agreement with the
owner, usually in a written listing to sell or property management agreement. An owner's agent must perform the broker's minimum
duties above and must inform the owner of any material information about the property or transaction known by the agent, including
information disclosed to the agent or subagent by the buyer or buyer's agent.

AS AGENT FOR BUYER/TENANT: The broker becomes the buyer/tenant's agent by agreeing to represent the buyer, usually through a

written representation agreement. A buyer's agent must perform the broker's minimum duties above and must inform the buyer of any

material information about the property or transaction known by the agent, including information disclosed to the agent by the seller or

seller's agent.

AS AGENT FOR BOTH - INTERMEDIARY: To act as an intermediary between the parties the broker must first obtain the written
agreement of each party to the transaction. The written agreement must state who will pay the broker and, in conspicuous bold or

underlined print, set forth the broker's obligations as an intermediary. A broker who acts as an intermediary:
Must treat all parties to the transaction impartially and fairly;
May, with the parties' written consent, appoint a different license holder associated with the broker to each party (owner and
buyer) to communicate with, provide opinions and advice to, and carry out the instructions of each party to the transaction.

Must not, unless specifically authorized in writing to do so by the party, disclose:
이

이

that the owner will accept a  price less than the written asking price;

that the buyer/tenant will pay a price greater than the price submitted in a written offer; and
o any confidential information or any other information that a party specifically instructs the broker in writing not to

disclose, unless required to do so by law.

AS SUBAGENT: A license holder acts as a subagent when aiding a buyer in a transaction without an agreement to represent the
buyer. A subagent can assist the buyer but does not represent the buyer and must place the interests of the owner first.

TO AVOID DISPUTES, ALL AGREEMENTS BETWEEN YOU AND A BROKER SHOULD BE IN WRITING AND CLEARLY ESTABLISH:

• The broker's duties and responsibilities to you, and your obligations under the representation agreement.

Who will pay the broker for services provided to you, when payment will be made and how the payment will be calculated.

LICENSE HOLDER CONTACT INFORMATION: This notice is being provided for information purposes. It does not create an obligation for
you to use the broker's services. Please acknowledge receipt of this notice below and retain a copy for your records.

Matthews Real Estate Investment

Services, Inc.
9005919

transactions@matthews.com 866-889-0050

Licensed Broker /Broker Firm Name or
Primary Assumed Business Name

License No. Email Phone

Patrick Graham 528005 licensing@matthews.com 866-889-0050

Designated Broker of Firm License No. Email Phone

Patrick Graham 528005 licensing@matthews.com 866-889-0050

Licensed Supervisor of Sales Agent/
Associate

License No. Email Phone

Sales Agent/Associate's Name License No.

Buyer/Tenant/Seller/Landlord Initials

Regulated by the Texas Real Estate Commission

Email

Date

Phonel

Information available at www.trec.texas.gov
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